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KANSAS CITY, March 25 


~ ROM the point of view of jobber in- 
rest and the development of a pro- 
gram dealing with jobber topics, the 
ention of the American Independent 
leum Association held March 22 to 
this city stands out as one of the best 
industry has held. 


itions within the industry—the pe- 
price readjustment thru which we 
ssing—helped in working up interest 
meeting, and the jobbers were not 
ly oil men who came to Kansas City 
their fingers on the pulse of the oil 
ss in this country. 
the patient is not in as critical a 
n as some would have us believe 
seen in the fact that a canvass of 
tors displaying their goods in con- 
with the convention showed more 
rders being placed for equipment 
at past conventions. Other evidence 
present to the effect that the jobbing 
of the industry believes that there 
d business to be secured for 1921 
preparing to go out after it. 
speakers without exception took a 
view of the situation and some 
sized the fact that the companies 
vere making strenuous sales efforts 
already securing business that was 
passed up by their competitors who 
ot pushing and encouraging their 





1] 


| registration at the convention was 
under 650. <A large percentage of 
among active jobbers. In addi- 
the meeting of the Western Petro- 
Refiners’ Association at Kansas 
e day preceding the start of the 
meeting drew many representa- 
this branch of the industry. 


By V. B. Guthrie 


Managing Editor 


L. V. Nicholas, of the oil company 
bearing that name, with headquarters in 
Omaha, was elected to lead the activities 
of the jobbers’ association the coming 
year. He takes the place of C. L. Maguire, 
head of the C. L. Maguire Petroleum Com- 
pany, Chicago, who has been president for 
several terms. Mr. Nicholas, or “Nick,” 
as he is called by those who know him 
best, is a pioneer jobber in middle western 
territory and has always been active in 
the association work. 

By constant association with a slogan 
he adopted several years ago, his name 
has come to be almost synonymous with 
“Business is Good.” Believing in the 
truth of that catch phrase has led him 
to make business good for himself. He is 
known for his advanced ideas in the gen- 
eral marketing business and particularly 
in the operation of service stations. 

He has lately attracted considerable gen- 
eral comment in his own state and else- 
where thru using paid newspaper adver- 
tising space to carry his message of “Busi- 
ness is Good” in a series of_editorials to 
business men generally in his territory. 

Much comment was made upon the re- 
tirement of Mr. Maguire from leadership 
in the association’s work. Several speak- 
ers spoke in strong terms of the good he 
has accomplished. A traveling bag was 
presented to him at the Thursday after- 
noon session. 


Freeman Made a Vice President 

One new vice president was elected at 
the executive business session Thursday 
morning, and additions were made to the 
board of directors, in addition to the elec- 
tion of president. 

H. L. Freeman, head of the Lake Park 
Oil Company, Sioux Falls, S. D., is the 
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«| Business Is There; Plugging Will Get It, 
Is Convention Message 


new vice president. He is more of a new- 


comer in the association’s activities than 
the two vice presidents who were re 
elected. Until about a year ago he was 


connected with the Midwest Oil Company, 
a marketing organization in the same place. 
He has made himself recognized in the in- 
dustry thru his advocacy of applying 
modern salesmanship methods in the oil 
business. 


Re-elected vice-presidents are: Lafe 
Collins, head of the S. L. Collins Oil 
Company, Knoxville, Ia., and R, E. Ger- 
kins, operating the Gerkins Oil Company 
at Dayton, Ohio. 


New names placed on the list of direc 
tors were chosen with the idea of giving 
representation on the board to all states 
in middle western territory. In connection 
with this the plan was adopted as sug- 
gested by Secretary John D. Reynolds to 
hold a series of state meetings, one each 
month, in order that the jobbers in a state 
might have the opportunity to get together 
and iron out conditions local to that state. 
New members of the executive committee 
elected are W. L. Rosier, Hutchinson Oil 
Company, Hutchinson, Kan., and W. E. 
Scott, Bartles-Scott Oil Company, Will- 
mar, Minn. New directors are W. A. 
MacMillan, Lindsay McMillan Company, 
Milwaukee; E. S. Moreland, Moreland 
Brothers, Adrian, Mich; R. FE. Osborn, 
Nebraska, and C. L. Maguire. 

Retiring President Maguire and Presi- 
dent Nicholas were elected as representa- 
tives of the American Independent Petro 
leum Association to the American Petro- 
leum Institute. 

To a considerable degree the success of 
the meetings was due to the efforts of the 
Kansas City Oil Men’s Club and individual 
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oil men of the city who practically gave up 
the week to make the visiting oil men feel 
at home. Registrations of women attend 
ing the convention were around 85. They 
were kept busy by a program of entertain 
ment features while the business meetings 
were in session. 

The feature of the meeting Thursday 
afternoon was an address by Secretary R. 
L. Welch, of the American Petroleum In 
stitute, on “The Recent Declines in the 
Price of Petroleum.” 

This was a valuable study of the recent 
cuts in crude, considered in relation to the 
situation as to supply and demand over the 
past few years. 

Making the point that the problem of 
obtaining sufficient petroleum to meet the 
world’s demand has not been fundamen- 
tally changed by the excess of the current 
supply of petroleum over the current de- 
mand from the consumer in the territory 
east of the Rocky mountains, Welch went 
on to point out how small the world’s 
storage of crude oil really is, as compared 
with consumption on an annual basis 


He showed how small an overproduction 
of crude was sufficient to create a surplus 
that affected prices, due to the lack of 
above-ground storage, and how many mil- 
lions per month in interest it would have 
cost the industry to carry that surplus at 
the former crude prices. His address 
might well have been entitled a defense 
for the present crude price situation. He 
presented it as an expression of his own 
individual opinion rather than an official 
statement on behalf of the association. 

Other speakers at the Thursday after- 
noon session were Congressman Dudley 
Doolittle and J. W. Perry, president of 
the National Bank of Commerce of Kan- 
sas City, who spoke on “Cooperation Be- 
tween Banks and Business.” 

Governor Henry J. Allen, of Kansas, 
was the speaker at the annual banquet 
Thursday evening which ended the official 
program. Past President Maguire pre- 
sided. Governor Allen’s theme was the 
present industrial situation and he dis- 
cussed at length the Kansas industrial 
court. 


Passing Of Guffey-Gillespie Company 
Into Other Hands Reported Pending 


PITTSBURGH, March 28.—Evidenc: 
has accumulated here recently that th: 
Guffey-Gillespie Oil Company may change 
ownership. It is street gossip that George 
H, Flynn, vice president of the Arkansas 
Natural Gas Company is now the chief 
figure in Guffey-Gillespie, and an executive 
of the Arkansas Gas has said that one 
of several interests might secure Guffey 
Gillespie. He stressed the value of th 
Guffey-Gillespie holdings and said that it 
was generally understood that control was 
obtained in the open market. Friends of 
the Guffey-Gillespie Company have bee: 
heard to make the declaration that no 
merger was necessary. Still a third group 
of oil men have asserted that the Mello: 
people (Gulf) wanted Guffey-Gillespi 
Independent auditors and engineers now 
are going over Guffey-Gillespie properties 
and books for the purpose of obtaining the 
exact status of the company. A _ banker 
close to the company states that Guffey 
Gillespie is sound financially and physi 
cally; that it has an aggressive drilling 
campaign which was checked by the col 
lapse of the stock; that the subsidiary, 
Gas Products Company, operating in 
the Osage Reservation in Oklahoma, will 
ford 


have 166,000 acres of land on which large 
gassers have been found, and that the 
company’s interest in the Colombia Syn 
dicate would yield a return in future 
years 

J. C. Trees, A. B. Dally, F. B. Parriott 
and Walter Murtland, of the Benedum 
Trees interests, left Thursday night for 
Eldorado, Ark., according to public «n- 
nouncement, but they may visit Oklahoma 
and Kansas and lock over the Guffey 
Gillespie properties. 

Rumors are plentiful regarding the 
financial reverses of Joseph F. Guffey and 
Neal Gillespie. New York banks 
out certain holdings and no support was 
attracted on the way down from 29 to 
10%. Until two years ago the company 
was a semi-private venture, and whet 
common stock was sold the directors na 
turally received stock in payment for thei1 
equity. These holdings had never been ab 
sorbed by the public as side features. Mr. 
Guffey, who is president of Atlantic Gult 
Oil, was affected by the $125 slump in At 
lantic Gulf & West Indies Steamship stock 
while Mr. Gillespie was a $500,000 creditor 
in the Likenu Polish Company, which 
failed here two weeks ago 


closed 
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Increased Refinery Runs Bring Return 
Of Premiums At Wichita Falls 


WICHITA FALLS, March 26 
pre es of 10 cents a bar- 
| rel over the posted price of crude in 
the Wichita Falls district, prevalent 
the last ten days, or more, has taken 
more active turn since the offering by 
onstantin Refining Company of 25 
a barrel above the posted price for 
riod of three months, these Tulsa in- 
ts also seeking long-time contracts 
after on a basis of as high as 75 cents 
rel 
s reported in authoritative circles but 
enerally confirmed that at least one 
of the larger skimming plant inter- 
s actively seeking crude oil connec- 
at a premium of 25 cents a barrel, 
number of “boom plant” operators, 
of them of questionable financial 
ty, have found it impossible recently 
tain crude oil they were seeking, not- 
iunding that they, too, were offering 
ums sOmewhat in excess of those 
ing paid. 
the major purchasing agencies 
paying 100 per cent for crude oil 
Texas (this including the Prairie 
Gas Company, which made its 70 per 
urchases applicable to Oklahoma and 
s only, its order never affecting 
fields, where it buys oil), the old 
m of premium-paying in the 
ta Falls skimming plant district, with 
1 gasoline content crude, very quick- 
irned. Premiums had ranged be- 
5 cents and 40 cents a barrel in the 
ta Falls territory prior to the winter 
ion, which resulted in the major 
isers limiting their buying of crude 
ver cent of the amount taken into 
lines, the remainder being held as 
for the account of the producer. 
Refinery Runs Decreased 
ersion of this policy in the last few 
to 100 per cent purchases, plus a 
ion that has resulted in better de 
for gasoline in this refinery territory, 
tting the skimming plant operator to 


ped In Front Of The Baltimore Hotel, 


By Paul Wagner 


Editorial Manager, Southwestern Bureau 


resume operations in part where he had 
been previously shut down or permitting 
him to increase his cut down chargings 
thru the stills, is working out the normal 
result to be expected in a skimming plant 
refinery center where no material addition 
is being made to the daily production of 
crude oil and where the natural depletion 
of old wells gradually cuts down the sup- 
ply of raw material available. 

Sinclair Crude Oil Purchasing Agency, 
which reduced its takings from the Wichita 
Falls district to a minimum at the time 
its 50 per cent purchasing edict was put 
in effect in mid-winter, is now actively 
seeking connections with wells in this ter- 
ritory and a number of the Independent 
refiners in this district, who number 
among those better grounded financially 
than some of the “boom” operators, are 
increasing the runs thru their stills follow- 
ing a condition under which there is little 
gasoline storage at Wichita Falls district 


plants, new navy grade becoming espe- 
cially scarce within the last week. 
In the Electra and Petrolia old fields, 


major purchasers take nearly all the crude 
oil produced and very little of this is, or 
has been, available to the Independent 
skimming plant operator, or buyer for 
tank car shipments. In fact, one of the 
major purchasers other than the Gulf, The 
Texas Company or the Magnolia Petro 
leum Company, has been recently ap 
proached on more than one occasion with 
offers of 10 cents a barrel premium for 
Wichita Falls district crude, but it did not 
see fit to entertain the proposition. 

Electra production and pipe line runs, 
March 15, were divided as follows: 


Daily 





Compary Pipeline 
Production; Runs 
The Texas Company 3,923 6,870 
Magnolia Petroleum Co 3,710 4,077 
Gulf Production Company 838 | 837 
Miscellaneous 2,676 } 
Total 1 12,137. | 19,784 


Ca ——— 
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i a by en 


Petrolia, where gas is the principal com- 
modity produced, but where there is a 
small daily production of oil, showed up as 
follows: . 


Company Daily Pipeline 
Production Runs 
The Texas Compan) | 140 298 
Magnolia Petroleum Co | 70 108 
Miscellaneous | 300 
Total | 510 406 


3urkburnett production and pipe line 
runs, particularly as considered in relation 
to the crude taken away from the Wichita 
Falls district by the major purchasers and 
the refinery capacity of Independent plants 
(a record of which appears elsewhere in 
this summary), gives an idea very readily 
of how with demand increasing for motor 
fuel a return to premium-paying for 
Burkburnett gasoline crude has been a 
natural result. 


Burkburnett Production And Runs 

Production and pipe line runs as of 
March 15, covering a daily average of the 
preceding 10 days’ period on Burkburnett 
territory, shows up as follows 


Daily Pipline 
Company Produc- uns 
tion 
The Texas Co 4,099 11,700 
Magnolia Petroleum Co 3,134 5,783 
Gulf Production Co 1,654 1,792 
Humble Oil & Rfg. Co 1.519 1,913 
Panhandle Refining Co 777 3.571 
Texhoma Oil & Rfg. Co 403 1,152 
Walker Consolidated O. Co 590 750 
Gilliland Oil Co 1,350 | 
Ruyle Farm Oil Co 220 
Tidal-Western Oil Corp Under 
Mis $121 
Allies Oil Co 77 
Paragon Refining Co » 040 
Big Four Oil Co th) 
North American Oil & Refg 
Co Oo) 


Kansas City, 
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Dai y . 
Company Produc- —— 
tion 4 
Fisher, Gates & Co 
Southern Oil Corp 80 244 
Adams Oil Co 38 
Crystal Refining C« 40 
E, A. Ryan 118 $3 
Perkins & Snider 187 
Charles F. Noble O. & G 
: 199 


Co 
McMan Oil Co 17 
Sinclair Pipeline Co 81 » 50) 
Kansas & Gulf Oil Co 1,083 


Owenwood Oil Corp 47 73 
Miscellaneous 37,988 
Livingston Oil Corporatio: 928 
Constantin Refining Co. 1.025 
American Refining Co 1,693 
White Eagle O. & R. C« 330 
Lone Star O. & R. Co 1,632 
T. & B. Pipeline Co. 355 
Prairie Oil & Gas Co. 991 
Manhattan Oil Purchasing 

eae 2,401 
W. G. Skelly 485 
Travis Refining Co 180 
Uniform G. & P. Co 377 
Great States Pipeline Co 400 
Old Dominion Oil Co 1,463 
Burk-Tex. Rfg. & Ppl. Co 22 

Total §3,752 53,752 


Plants drawing upon the Wichita Falls 
district for their supply of raw material, 
together with charging capacities and Feb- 
ruary 1 daily runs of crude oil thru thei 
stills, are appended for comparison with 
the foregoing figures, it being understood, 
of course, that considerable crude is taken 
long distances away from Wichita Falls 
for refining, as in the case of the Paragon 
Refining Company, which moves at the 
present time 2,640 barrels daily thru pipe 
line facilities it has arranged for in ship 
ment to its Toledo, Ohio, plant, to say 
nothing of smaller quantities utilized by 
plants at Fort Worth and elsewhere which 
refine Wichita Falls district crude, but 
which do not rely upon it as their sole de- 
pendence, as do most of the plants here. 
after enumerated: 


WICHITA FALLS DISTRICT PLANTS 


Capacity Feb. | 
in Runs in 
Barrels Barrels 
Constantin Refining Co., 
Devol, Okla 6,500 6.500 
Grandfield Oil & Refg. Co., 
Grandfield, Okla 1.200 1.000 
Livingston Oil Corp.., 
Walters, Okla 2.500 500 
Travis Oil Corp., 
Devol, Okla 5,000 Bldg 
Union Refining Co., 
Grandfield, Okla. »000 Shut D 


Empire Refineries, In 
Gainesville, Texas 
Bridgeport Refining Co 

Bridgeport, Texas 1,000 ‘Shut Dow: 
Beacon Refining Co.., 


13,000 ‘(Shut Dow: 


Henrietta, Texas > 000 700 
Reece S. Allen Refining Co., 

Amarillo, Texas 3.000 R00 
Manhattan Ref. & Produ 

ing Co., 

Burkburnett, Texas 3,000 2.500 
Victor Refining Co., 

Burkburnett, Texas ? 000 1,200 
Nortex Refining Co., 

Burkburnett, Texas 1,200 1.200 
Crystal Refining Co., 

Burkburnett, Texas 1,000 600 
Travis Oil Corp., 

Burkburnett, Texas 1,000 100 
Burk.-Tex. Rfg. & Ppl. Co 

Burkburnett, Texas 3,000. Shut Dow: 
Texas Oil Refining Co., 

Burkburnett, Texas 1,000 |Shut Dow: 
Owenwood Oil Corp., 

Burkburnett, Texas 1,500 1.000 
Uniform Gas & Pet. Co., 

Burkburnett, Texas 4,000 1,200 
Bear Refining Co., 

Burkburnett, Texas 3,000 800 
American Refining Co., 

Wichita Falls, Texas 3,000 1,500 
Bankers Pet. & Rfg. Co.., 

Wichita Falls, Texas 3,000 Shut Down 
Eagle Refining Co., 

Wichita Falls, Texas »000 \Shut Dowr 


Capacity Feb. 1 
in Runs in 
Barrels Barrels 
Lone Star O. & R. Co 
Wichita Falls, Texas 3,000 1,500 
Newtex Refining Co., 
Wichita Falls, Texas 3,000 (‘Shut Down 


Panhandle Refining Co. 


Wichita Falls, Texas 4,000 1,500 
Power Refining Co., Inc. 

Wichita Falls, Texas 2,000 |Shut Down 
Ranger Wichita O. & R. Co. 

Wichita Falls, Texas 2,500 1,500 
Southwestern P. & R. Co., 

Wichita Falls, Texas 2,000 (Shut Down 
Sunshine State O. & R. C« 

Wichita Falls, Texas 2,500 » 000 
Texhoma Oil & Rfg. Co. 

Wichita Falls, Texas. 2,000 1,800 
Miller Petroleum Co., 

Wichita Falls, Texas 2,000 1,000 
Charles F, Noble Oil & Gas 

Co., Wichita Falls, Texas. 3,000 2,000 
Beaver-Electra Rfg. Co., 

Electra, Texas..... 2,000 1,000 
Waggoner Refining Co.., 

Electra, Texas 2,000 800 
Walker Consolidated Pet. 

Co., Iowa Park, Texus 4,000 1,000 
New Era Refining Co., 

Iowa Park, Texas, 3,000 Shut Down 
Buffalo Refining Co., 

Sherman, Texas 300 100 

Totals 105,200 34,100 


*Empire plant at Gainesville, although running 
some Burkburnett crude when in operation, does not 
depend on Wichita Falls district for its crude oil 
chargings as a whole. 


Capacity Far Ahead of Production 

It will be seen from the foregoing that 
the refinery capacity of the Wichita Falls 
district exceeds by more than 50 per cent, 
roughly stated, the available crude oil pro- 
duced, were the major purchasing agencies 
no factors and were the smaller purchasers 
left out of consideration. It must be un 
derstood, however, that in addition to the 
crude oil taken out thru pipe lines of the 
larger purchasers and the quantities re- 
quired (both controlled and purchased by 
the more stable Independents local to the 
Wichita Falls district), a number of othe 
plants not listed in the foregoing classifica- 
tion depend upon tank car shipments of 
crude for their refineries. Humble Oil 
& Refining Company operates its San An- 
tonio skimming plant on tank car ship- 
ments of Burkburnett crude. its pipe line 
facilities extending no farther north than 
Ranger production, and the Elliott Jones 


& Company refinery at San Antonio also 


operates on Burkburnett crude, among 
others. 

Devol, Okla., is just across the Red 
River from the Burkburnett field and its 
refinery construction was based entirely 


upon such a source of supply, Grandfield 
plants being only some 15 miles away on 
the Oklahoma side. Plants at Frederick, 
Okla., and at Lawton, which have ordinar- 
ily run on Burkburnett crude, at least for 
the most part, have not been included in 
the foregoing listing for the reason that 
scme of them are able to get raw material 
from other sources, even tho the Wichita 
Falls district has been their main de 
pendence. , 

It is true that the classification contains 
a number of “boom” plants, some of which 
probably will never be steamed up again, 
and still others are in financial straits, but 
with a premium normal in the Wichita 
Falls district and with fresh demand ap- 
pearing for motor fuel in this territory, 
permitting resumption or increased refin- 
ery runs because of an upturn for gasoline, 
the failure of field operations to develop 
any new daily production in this territory 
plus natural depletion of Wichita Falls 
district wells is not only now being felt, 
but is generally regarded as offering a 


tightened situation for the future. 








Field Secretaries Will 
Assemble Market Data 


Staff Special 

KANSAS CITY, March 25.—Details 
for the reorganization of the Wester 
Petroleum Refiners’ Association, the g« 
eral plan of which was approved at t! 
annual meeting March 21, are alread 
being worked out by W. D. Richardso: 
head of the Meridian Petroleum C¢ 
poration, Kansas City, newly elected 
president, and H. G. James, the ne 
secretary. 

President Richardson stated yester 
day that the offices of the association 
would be moved to Tulsa at once, as 
was approved at the annual meeting 
A branch office will be maintained in 
Kansas City. Another branch office is 
to be established in Fort Worth, or pos 
sibly some other point in the North 
Texas field which may be more ad 
vantageous to the refiners there, with 
a local secretary or agent devoting his 
time exclusively to the interests of the 
refiners in that part of the Mid-Conti 
nent field. 

As to whether Kansas City or Tulsa 
becomes the actual association head- 
quarters of the refiners’ association 
the future will be worked out largel) 
by the exigencies of the situation, Presi 
dent Richardson stated. 

A principal work of the field secre 
taries located in Tulsa and some po 
in the North Texas fields will be the 
gathering and compilation of price data 
based on actual spot sales on the re 
finers’ books, this data to be analyzed 
by General Secretary James and used 
in an endeavor to stabilize refinery mat 
ket conditions. With such information 
on hand, it is recognized that it will 
be much easier to keep plants with weak 
sales organizations from wrecking tl 
market. 

Another work which Secretary James 
hopes to have functioning in the ni 
future is a credit bureau where 
to-date information on jobbers and 
brokers and all purchasers of stuff d' 
rect from the refinery will be kept 
file. Another thing he has in mind 
the bringing to the general attentio 
his refiner members cases of unfair 
trade practices indulged in either b 
refiners or jobbers or cases in whi 
contracts have been broken by either 
party. 

Mr. Richardson, the new president 
one of the organizers of the wester! 
refiners association. His vigorous co! 
stitution and personality have given | 
an optimistic view of all things, whic! 


led him to express the opinion that 
there could not be a more favorabl 
time for the pushing of associatio! 


work . “We have had a vigorous lesso! 
and one we will remember,” he stated 
“T am sure, however, that good is go- 
ing to come from it in the securing 0! 
a greater degree of cooperation among 
our members. Later we may look back 
and be glad we had our purgative 
“Secretary James’ practical experienc 
in both the refining and producing 


branches of the industry have mad 
him peculiarly fitted to take up th 
guidance of the association’s affairs 
again. In addition he has those 


dividual qualities that are most neces 
sary in holding association membersh}| 
together and in securing activity 
cooperation from it.” 
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Court Finding Indecisive In Chicago 
Marketing Tangle 


CHICAGO, March 25 
NRAVELING of the tangled 
web woven by Henry B. Sewell 
thru the Chicago marketing sit- 
tion by his operations in selling gaso- 
in large quantities under the tank 
on market over the past year, began 
the hearing of a suit brought by 
Sinclair Refining Company against 
W. J. Newman Company, a truck- 
mecern, which was tried in muni 
court here and decided March 18. 
he suit was brought when the New- 
Company refused to pay a balance 
of some $4,000 on 60,000 gallons ot 
oline which was delivered to it by 
Sinclair company. The _ trucking 
pany filed a set-off or counter claim 
the Sinclair company owed it some 
(0 gallons of gasoline. The New- 
contention was that it had pur- 
80,000 gallons of gasoline from 


ell as agent of the Sinclair com- 
and paid him cash in advance 

it, and that it had received only 

00 gallons. 

Che Sinclair company denies that 


Sewell was its agent or that he had 
connection with it whatever. 
he case was heard by Judge Charles 
Williams and his finding was in- 
sive. He found on the one hand 
the Sinclair company was a party 
the contract entered into between 
ll and ,the teaming company, but 
the contract was an illegal one 
the Clayton act, inasmuch as it 
a more advantageous price to the 
endant than the ordinary purchaser 
ld get from the Sinclair company 
the open market. 
Both Parties As They Started 
in the other hand, the judge held 
the set-off was unenforceable for 
same reason. By the finding the 
rties of the suit were left just where 
started. Warren Pease, who repre- 
ted the Sinclair company in the trial, 
ires the end is not yet and has 
ed the case to the appellate court 
the first district of Illinois where it 
be heard during the October term. 
the meantime, the Standard Oil 
pany of Indiana, thru its chief con- 
Chauncey W. Martyn, has filed two 
in similar cases, One against the 
r. Willett Teaming Company for 
1,000 and one against the Timroth 
tor Trucking Company for $8,000. 
both these cases the companies re- 
to pay for gasoline delivered to 
m by the Standard of Indiana, claim- 
that they have already paid for it 
idvance to Sewell who, they claim, 
an agent of the company. 
he Standard denies any connection 
Sewell, claiming that whatever 


ey was paid to Sewell was not paid 
he company. 
view of the finding of Judge Wil- 
in municipal court, the Standard 
rneys brought their suits in the su- 
court of Cook county, the docket 


By PauljTruesdell 


Editorial Department, Cleveland 


BULLETIN 

CHICAGO, March 28.—Charges of 
collusion and a plot to put thirty In- 
dependent oil concerns out of business 
were made against the Standard Oil 
Company of Indiana and the Sinclair 
Refining Company in a declaration 
filed yesterday in superior court by the 
Timroth Motor Trucking Company. 

Notice has been served on the Stand- 
ard Oil Company, which is suing the 
Timroth concern for $8,000, that evi- 
dence will be offered attempting to 
show that a combine existed between 
the two oil concerns. The bill alleges 
that Henry Sewell acted as go-between 
for the Standard and Sinclair com- 
panies in their deals with small con- 
cerns. 


of which is so congested that, accord- 
ing to Mr. Martyn, it is unlikely they 
will be reached before the end of the 
present year. Mr. Martyn says he 
hopes that the many other companies 
who owe the Standard money on simi- 
lar deals will be brought to see the 
light and will pay for the gasoline 
without recourse to legal proceedings. 
li they do not, however, he says they 
will be sued also. 
Younger Stewart Testifies 

One of the most interesting features 
of the trial of the suit was the testi- 
mony of Robert G. Stewart, a son of 
Colonel R. W. Stewart, chairman of 
the board of the Standard of Indiana, 
as to the extent to which Sewell won 
his confidence on short acquaintance. 
The younger Stewart is now assistant 
general manager of the company, but 
was, at the time he made the acquaint- 
ance of Sewell, manager of the Mil- 
waukee division which embraces south- 
eastern Wisconsin. 

Called to the stand as a witness for 


the Sinclair company, he was asked 
to tell what he knew about the op- 
erations of Sewell and his own con- 


nection with them. 

His acquaintance with Sewell began 
in June, 1920, he stated, when Sewell 
came into his Milwaukee office in com- 
pany with George Whalen, who was 
then secretary to the vice president of 
the Standard of Indiana. 

Sewell made the statement at that 
time, according to Mr. Stewart, that 
he might be able to help the Stand- 
ard secure some gasoline business. He 
said he was purchasing agent for the 
Munger Laundry Company of Chicago, 
and as he was buying soap chips from 
the Palm Olive Company, he thought 
he could secure its gasoline business 
for the Standard. 

He would be glad to do this, he said, 
because of his friendship for Mr. Whal- 
en. He did secure the business as he 
promised. Mr. Stewart also testified 
that Sewell purchased from him num- 


bers of coupon books on different oc- 
casions, paying for them at the regu- 
lar price of $10 each. Usually, said Mr. 
Stewart, he paid in cash, but once or 
twice obtained some of the books on 
a charge account, later paying for them. 
Sewell, according to Mr. Stewart, often 
stopped in at the Milwaukee office on 
his way to Oconomowoc, Wis., where 
he was understood to have a summer 
home. Altogether, Mr. Stewart said, 
Sewell secured three gasoline accounts 
in Milwaukee for the company. When 
asked on direct examination by Mr. 
Pease whether there was ever any 
money paid to Sewell by the Standard 
Oil Company, or whether any was ever 
demanded by him in compensation for 
his bringing in the business, Mr. Stew- 
art declared there was not. 

The testimony was that Sewell’s pur- 
coupon books was spread 
over July, August and September of 
1920. The testimony also developed 
that James Stewart, younger brother of 
Robert, was on terms of intimacy with 
Sewell, so much so that Sewell acted 
as his best man at young Stewart’s 
wedding. Asked to describe Sewell, 
Mr. Stewart replied that “he was a 
very clever sort of individual’ was a 
good talker and had the ability to in- 
spire confidence, 

Inspired Stewart’s Confidence 

He inspired the confidence of Mr. 

Stewart to such an extent, according 


chases of 


to the latter’s testimony, that when 
Sewell approached him some _ three 
months after their first meeting and 


asked him for a loan of $700, Mr. Stew- 
art let him take the money. 

The old book agent career of Sewell 
(he was formerly a clever salesman of 
“first editions’) came into evidence 
here as he offered to sell Mr. Stewart 
some rare first editions for the $700, 
rather than have it a straight loan. He 
told Mr. Stewart that if he took the 
books Sewell would be glad to dis- 
pose of them in case he did not want to 
keep them. Speaking of this loan, Mr. 
Stewart said: 

“I gave him the money and inside of 
about 30 days Mr. Sewell returned the 
$700 and a profit, 

“Shortly after the first instance he 
wanted to borrow or take $2,000, which 
he told me he was going to invest in 
some theater proposition in Chicago, 
and said he would return principal and 
interest in about 30 days. I let him 
have the money and he returned it at 
the end of 30 days with interest. 

“Shortly after that he came and 
wanted more money on the same basis 
and [ gave it to him.” 

In reply to a question, Mr. Stewart 
said that the average interest he got 
on these loans was 25 to 30 per cent. 

Asked how Sewell described the in- 
vestment for which he wanted the 
money, Mr. Stewart said: “It was a 
vague proposition, the only explana- 
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tion he gave was that he was going 
to invest it in the “Follies” or Grand 
Opera, or something of that kind. I 
never paid any particular attention to 
his explanations.” 


Mr. Stewart said he last saw Sewell 
late in December of 1920 or early in 
January, 1921, and that Sewell then 


wanted him to advance $5,000. 

The disclosures of Sewell’s gasoline 
operations had begun before that, how- 
ever, and Mr. Stewart said he told 
him he was sorry but he didn’t have 
any money. Mr. Stewart said that he 
never got a receipt or took a note for 
any of the sums he advanced to Sewell, 
stating that the money was always from 
his personal account and that the trans- 
actions between himself and Sewell were 
purely personal and had no connection 
with Standard Oil Company business 

Stewart Not Shaken 

Cross examination of Mr. Stewart by 
attorneys for the Newman company 
seeking to bring out that the money 
he advanced was in reality Standard 
Oil money paid to Sewell for his get 


ting business, failed entirely to shake 
Mr. Stewart's statements. 
Another feature of the case was the 


figure that Francis M. Baker, at that 
time city sales manager in Chicago of 


the Sinclair company, cut in the deals 
of Sewell. Baker was entirely innocent 
of any knowledge of Sewell’s opera- 


tions, according to Attorney Pease. The 
story of the beginning of Sewell’s oper 
ations in Chicago and of the manner in 
which he sold himself to gasoline users, 
and especially to Mr. Baker, is told as 
follows by Mr. Pease, as brought out 
at the trial: 

Sewell began his Chicago career, as 
far as is known, in the summer of 
1919, when he took an office on Monroe 
street as an agent for a certain make 
of motor truck. Shortly he began to 
buy both Standard and Sinclair gaso 
line coupon books, often in lots of 100 
at a time and he always paid the full 
market price for them, $10 each, it is 
claimed by both companies. Thru his 
big purchases of coupon books he came 
to the attention of Baker, young and full 
of enthusiasm to boost his sales. Sewell 
became a rather important customer 

In a little while Baker was making 
trips personally to Sewell’s office to de- 


liver coupon books that he ordered. 
These coupon books Sewell sold to 
favored friends at $7.50 each, pocketing 
a loss of $2.50 on each book. It was 
only a certain select circle that could 
buy these books from him at a dis- 
count, It was very exclusive. To 


everyone whom he allowed to purchase 
the books he urged the greatest secrecy. 
All the time, however, his customers 
had the idea that he was in the inner 
circle of the inner councils of both the 
Sinclair and the Standard companies 
and they saw his close relations with the 


Messrs. Stewart and Baker. 
What “We” Can Do 
His customers got the impression 


that it was his intimate relations with 
the higher ups in both companies that 
made it possible for him to purchase 
gasoline coupon books at the reduction 
from the market at which he sold them. 
His customers quote him as saying fre- 
quently: 

“We are not losing anything by 
selling these books at this price. We 
can make gasoline for 17 cents a gal- 
lon.” Whom he meant to include in 
the “we” he left for the customer to 








surmise, and some fine jobs of surmis- 
ing were done. 

When his customers were thoroly 
imbued that he had the inside track 
with the two oil companies Sewell pro- 
ceeded to open up his negotiations on 
the subject of furnishing gasoline to 
big users below the market price. Some 
of the customers he had order their 
requirements from the Standard, some 
from Sinclair and some from the Union 
Petroleum Company, but most of it 
was ordered from the first two com- 
panies named. 

As a result of his operations he 
threw so much business to Mr. Baker 
that the city sales manager began to 
be commended by his company offi- 


cials as the greatest sales manager 
ever. Anxious to make good, Baker 
that he was placed under great 









the quantities of gasoline he would sel! 
to a customer. He began to call then 

in and urge them to buy bigger quan- 
tities because “the price was going up.” 
His caution to the persons to whom hy 
sold not to mention it to a soul, had 
the effect precisely of causing each oi 
them to mention it to a few of his 


close friends who were big gasolin, 
users. Thus his circle of customers 
grew. 


He kept newcomers in suspense; he 
didn’t know whether he could furnis! 
them or not—he had only a limited sup- 
ply available. Thus he teased them 
along to the point where to get his 
cheap gasoline seemed about the most 
desirable thing in the world to them. 
If he would only admit them into that 
select circle, that favored few. It 
rolled up like a snowball. 


fz 
» wher 


fe ba 
B Keb 


fru 


_ 


beg 


L mi2/ 7l 


Hc 
Reproduction of one 


obligations to Sewell on account of the 
flood of business thrown his way by 
that individual. 


One touch of genius, as it is described 
by attorneys, was that he disclaimed 
being an agent of any company, but, as 
Attorney Martyn says, “in such a way 
as to convince them that he was lying.” 
In his contracts, which were mostly 
crude affairs, scribbled in his own hand 
on Ordinary letter heads or anything 
that came to hand, he nearly always 
added the clause at the bottom, which 
is seen on the contract herewith re- 
produced, “it is understood Mr. Sewell 
represents no oil or gas company.” 

The first sales of gasoline he made 
at the reduced price were small—2,000 
to 5,000-gall6n lots—and he did not at 
first exact payment in advance. Some- 
times he would let the customer pay 
the invoice direct to the oil company 
that furnished the gasoline and he 
would give his own check to the buyer 
for the difference between the tank 
wagon price and his price. 

Where he got the money to finance 
these operations nobody knows, but it 
is understood that he married a wealthy 
young 

As these 


woman. 
sales succeeded, he increased 
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Received of Commercial Garage the sum 
twenty-seven hundred dollars, being payment 
full for 10,000 gallons of gasoline of a standa 
grade, Red Crown, Sinclair or Victory preferr 
which I agree to deliver during season of 19 
1. It is understood Mr. Sewell represents 
oll or gas company. 


HENRY SEWELI 
of Sewell’s contracts 


The customers saw Sewell and Bake: 
together a great deal—Baker in Sewell’s 
Office, Sewell in Baker’s office. They 
came to think of “Sewell and Baker” 
as representatives of the Sinclair com 
pany. So much so that the Newma! 
company in its counter claim asserted 
it had purchased the 80,000 gallons 
gasoline thru the “Sinclair agents, Sew 
ell and Baker.” It was the same way 
with the customers whom he elected to 
have furnished by the Standard Oil 
Company. They were convinced that 
he was well within the charmed circl 
in the company. 


As to how Sewell operated in the cas 
of the Newman company, the testimony o! 
John P. Carroll, secretary and treasurer 
)f the company, is interesting. Mr. Carroll 
said that he first met Sewell thru a friend 
at Sewell’s office about May 8 or 10, 1920 
At that time Sewell offered him 50,000 
gallons of gasoline at 22 cents a gallon, or 
5 cents under the market. Carroll said he 
accepted the offer and on either May 12 0 
13 gave him a check for $11,000 in pay- 
ment. 

Some time later, according to Mr. ( 
roll’s testimony, Sewell called him up and 
told him that he could give him 30,000 
gallons of gasoline at 20 cents a gallon 
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ody roll went to his office to talk it over. 
he <ewell in his presence called up what 
uan- rroll thought to be the Sinclair offices 
up.” |, presumably, talked to Baker. 
here was a wrangle over the telephone, 
supposed Baker apparently contending 
the price was too low. Sewell then 
: over the phone, according to Carroll, 
hi ‘’s all right, it doesn’t cost us anything.” 
a He then told Carroll, according to the tes- 
ony, that it was all right, the deal woula 
vo thru, and the next day Carrol says he 
n save him a check for $6,000 in payment. 
su robably the shrewdest stroke that 
het Sewell pulled, according to the attorneys, 
his .s on one occasion when he not only over- 
lost the scruples of an extraordinarly 
en sutious business man, but he told two 
that nen entirely opposite stories, then brought 
It two men together and put across his 
ose without either discovering what 
ther had been told. 


The Reinhart Case 


is was in the case of McLain Rein- 
secretary and treasurer of Munger’s 
ndry Company and interested in sev- 
ther companies which are large users 
asoline. Reinhart had long been one 
4 f Sewell’s gasoline customers and had 
ght from him in constantly increasing 
unts. 
Sewell had brought Reinhart up from 
% to 10,000 to 20,000 to 50,000 and 
ly one day, in a confidential and seri- 
manner, told him that as a friend he 
sed him to take 100,000 gallons at 20 
a gallon. Circumstances made it 
rative that payment must be made in 
nce on this particular order, he said. 
hart hesitated. He said that $20,000 
a lot of money to pay in advance. If 
aid it he would have to borrow it. 
if he paid it he would make the check 
Sinclair Refining Company and not 
ewell. 
inhart had always got the gasoline 
| hitherto purchased delivered to him 
ling to specifications and the differ- 
between the cut price and the tank 
1 price had always been paid by Se- 
according to the agreement. 
called up his banker on the subject 
loan to pay for the gasoline—asked 
banker to investigate Sewell thoroly 
see if he was reliable. The banker 
so, gave Sewell a clean bill of health 
offered to loan Reinhart the money. 
however, did not change the de- 
ination of Reinhart that he would pay 
the gasoline by a check in favor of 
Sinclair company and not in favor of 


; an 


AN 


Vhy, man alive, you mustn’t do that,’ 
Sewell told him. “You'll just spill the 
t ; entirely if you do. You don’t want 
) ll off this good thing, and that is just 
you will do if you make this check 
le to the Sinclair company.” 
inhart would not be convinced, how- 
A compromise idea then suggested 
to the resourceful gasoline sales- 





1 


Vell, if you don’t want to make the 
to me you can make it in favor of 
r, he is the Sinclair company’s agent. 
ought to satisfy you,” proposed Se- 


nhart, thinking himself sufficiently 
iarded by this arrangement, agreed, 
1 meeting was arranged in Baker’s 
where the contract was to be signed. 
banker who was lending the money 
to take the contract as security. There- 
half of Sewell’s plan was completed 

the other half: 

went to Baker’s office, Baker being 





entirely ignorant of the deal with Rein- 
hart, and told Baker that he wanted to 
ask a little favor. Baker, only to glad to 
return the benefits that had accrued to his 
sales record thru the operations of his 
friend, agreed to do anything in his power 
to help him. 

“It is like this,” Sewell told him. “I 
am borrowing $20,000 from a bank, and 








George N. Moore 


with $10,000 of it I want to buy stock in 
the Fell Teaming Company (a newly or- 
ganized concern”), Always mysterious, 
Sewell explained that it must not be known 
that he was buying the stock, it must be 
bought in some one else’s name—to wit 
Baker’s—and that for that reason the 
check was to be made out to Baker. 


The meeting in Baker’s office came off. 
The banker and Reinhart were there, the 
banker with a certified check for $20,000 in 
his pocket made out to Baker. Sewell 
signed the contract to deliver the 100,000 
gallons of gasoline, and the banker took 
the contract and handed the .check to 
Baker. That satisfied Reinhart. 


When the others were gone, Sewell took 
Baker to the office of the teaming company 
and Baker, under Sewell’s coaching, 
bought the stock. Then he at once turnea 
over the stock to Sewell and indorsed over 
to him the check for the other $10,000. 

Thus the whole deal was put across with- 
out any of the parties to it, except Sewell, 
knowing what the other were doing. But 
Reinhart got his gasoline and the differ- 
ence was paid for as before. This is a 
surprising circumstance to the attorneys. 


It was Peter Grossart, head of the Com- 
mercial Garage, one of Sewell’s customers, 
who at last spilled the beans as far as the 
Sinclair company was concerned. He 
could not get his mind at rest as to why 
the invoices for his gasoline had to go to 
Sewell’s office instead of being paid direct 
to the oil company, Finally he took a 
bunch of the invoices and went to the Sin- 
clair offices with them. He told his story 
and after jong and patient questioning by 
the Sinclair officials and explaining by 
Grossart, the whole thing came out. 


Moore Heads Shaffer Oil (& Refining; 
Shaffers Sells Holdings And Resign 


Staff Special 
CHICAGO, March 25.—George N. 


Moore has been made president of the 
Shaffer Oil & Refining Company, suc- 
ceeding C, B. Shaffer, in a reorganiza- 
tion which has just been announced by 
H. M. Byllesby & Company. According 
to the statement, the Byllesby interests 
on behalf of the Standard Gas & Elec- 
tric Company have acquired all the stock 
and other interests in the Shaffer Oil & 
Refining Company formerly owned by 
C. B. Shaffer, J. K. D. (Dale) Shaffer 


and E. E. Smathers. The Shatfers have 
entirely severed their connection with 
the company. 

Mr. Moore, who is one of the best 


known among the western refiners, un- 
til his elevation to his present position 
was for a number of years general man- 
ager of the Consumers Refining Com- 
pany, of Chicago, and since its merging 
with other properties in the Shaffer Oil 
& Refining Company, has been general 
manager of the refining and sales depart- 
ment of that company. 

The other officers elected in the reor- 
ganization are: Colonel W. R. Thomp 
son, vice president; H. C. Cummins, vice 
president; R. J. Graf, secretary, and W. 
R. Francisco, treasurer. The name of 
the company, it is understood, will not 
be changed for the present. 

Mr. Moore’s career in the oil business 
began in 1893, when he was employed in 


the pipe line end by the Standard inter- 
ests in southeastern Ohio, southwestern 
Pennsylvania and West Virginia. In 
1912 he went to Independence, Kansas 
representing the Armour interests, which 
consisted of the Standard Asphalt & 
Rubber Company and the Petroleum 
Products Company, which operated pipe 
lines into Oklahoma and refineries at 
Independence. His position was gen- 
eral manager of the manufacturing end, 
altho he was in general charge of all the 
Armour interests. In 1916 he went to 
the Consumers Refining Company as 
general manager. 

Regarding the status of the company 
properties the statement issued by the 
Byllesby company says: 

“As a result of the negotiations just 
completed with the C. B. Shaffer in- 
terests, the company retains all of its 
own producing properties, as well as the 
large majority of its very large unde- 
veloped acreage, a large portion of which 
has during the past few months become 
unusually promising. 

“In Oklahoma the company is assured 
of a large increase in its daily produc- 
tion immediately new wells can be com- 
pleted. In Montana the company’s large 
acreage in the Cat Creek and Wild Horse 
Lake districts has, because of recent de- 
velopment, become one of the most im- 
portant holdings of the corporation, and 
plans are already under way for a drill- 
ing campaign in these sections.” 
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Wyoming Well Produces Gasoline 


In Great Favor Among Motorists 
By A. J. Hazlett 


DENVER, March 22 
OMETHING unusual, even for the 
oil country, is the performance 


of the Producers & Refiners Cor- 
poration’s No. 1 Wertz well in the 
Lost Soldier district of Wyoming 
which has the unique distinction 


of refining its own output, In addition 
to producing a large quantity of nat 
ural gas, it turns out two refinery prod 
ucts—a high grade, powerful gasoline 


or motor fuel and a fairly good grade 
of petrolatum. The revenue from the 
three products averages about $500 a 


b id considerit { 


expense S 


not so 
operating 


which is 
are no 


day 
there 

The motor fuel is sold locally and to 
the airdrome at Rawlins for use in the 
airships in their trans-country flights 
with the U. S. mail. Che pilots of 
these ships say that this fuel is 
their liking. In fact, Jack Knight, th: 
pilot who recently made the night flight 
from Cheyenne to Chicago in the face 
of a severe blizzard, is reported t 
have stated that he could never 
made the trip if it had not 
the superior qualities of his motor fuel 
This natural product seems to have just 


just to 


have 


been Tor 


the right mixture for altitude flights 
regardless of temperature or adverse 
weather conditions. 

With drilling contractors, oil field 
workers and natives living that lo 
cality, the motor fuel is in great favor 
The roughnecks claim that it has just 
the right kick and that a few quarts 
fed to a thirsty Ford will make it 
climb to the top of the highest mou: 


tain in Wyoming. So great is its repu 
tation locally, that ranchmen and other 
drive miles to stock up with the pows 
ful fluid. 

The crude output is sold to the Mid 
west’ Refining Company and is being 
run thru the lines of the Illinois Pipe 
Line Company. It is dark brown in 
color with a pungent ind when 
tested by chemists of the Producers & 
Refiners Corporation, it showed bette: 
than 34 per cent petrolatum The well 
produces about 50 barrels daily 


odor 


Besides these two products, the well 


has a daily open flow of about 50 million 
cubic feet of natural gas with a 
pressure of 1800 pounds to the squart 
inch. The gas has been piped to the 
Lost Soldier field proper where it is be 
ing used under a dozen or more boilers 
at drilling rigs and for fuel in the oil 


— 
rOCK 


field camps and on the leases So 
far, the daily consumption of gas has 
had no effect either on the supply o1 


Che RasO 


drip in the 
. é 


rock pressure of the well 
line is drawn off thru a 
gas line and averages about 
lons daily. Another drip will soon be 
installed when the quantity of 


gasoline 


will be increased. This natural gas is 
unusually rich in gasoline content, a re 
cent test having shown nine pints per 
1,000 cubic feet. It is also suitable 


for the profitable manufacture of car 
bon black. 

While the well is in the Lost Soldier 
district on 7-26-79, in Carbon county, 
it is really on a separate structure, be 
ing about two miles from the main de 


velopment at Lost Soldier and on a 


direct line between that district and the 
Ferris field. The formation from which 
the oil is coming was found around 
3,200 feet, while the big gas was found 
at about 3,400 feet and is believed to be 
coming from the Muddy which is the 
producing sand in the Rock Creek and 
Ferris fields. The well is on a block 
of 1,440 acres owned by the company 


Another well is being drilled by the 
company about 1,000 feet southwest 
from No. 1 in which it has just set 
12'%-inch casing and is waiting for ce 


ment to set. By going farther from the 
center of the dome, it is thought a large 
flow of oil will be found and not so 
much gas. The richness of the gas in 


the discovery well also leads the com- 


pany to hope that it may eventually 
turn to oil as was the case with the 
first well brought in at Lance creek 


Wildcat Near Sapulpa 
Making 3000 Barrels 


TULSA, March 28.—Latest reports 
from the Wilcox & Oswalt wildcat in 20 
18-10, nine miles west of Sapulpa, indicate 
that this well is proving better than early 
estimates. It is making between 3,000 and 
3,500 barrels of 38 gravity oil 

The 


jomt 


casing with a_ perforated 
settled one foot in sand found 
at 2,696 feet and a packer is now working 
with oil coming entirely thru the casing 

[he Sinclair- Pipe Line Company has 
connected up and run ten 250-barrel tanks 
yesterday in addition to about 3,000 barrels 
which has been caught in earthen storage 
\dditional lines are being laid by the Sin- 
clair company. 


6-inch 
has 


Acreage near this semi-wildcat is bring 
ing from $750 to $1,000 an acre. The near 
est production is the Leo Oil & Gas Com 
pany’s test, one and a half miles south 
west, which was recently completed for 
200 barrels at 2,678 feet. Other nearest 
production lies three miles southeast in 
Secs. 26, 27, 34 and 35, where there is 


a small 2,500-foot pool 


While many operators are disposed to 
claim that production in this well is com 
ing from a new sand, surface elevations 
will probably correlate this well with the 
Dutcher sand horizon 

Potentialities of the newly discovered 
north pool of the Duncan district of 
Stephens county took a decided slump with 
the last two completions in this territory 
Up to this time the north pool has not 
suffered from water encroachments such 
as is threatening the life of the southern 


pool where recently several producers 
ceased flowing due to salt water Che 
Gypsy Oil Company and Phillips Petro- 


leum Company’s test on the Gregston farm 
in the northeast of the southeast of 
IN-8W ran into a dose of salt water from 
2,098 to 2,113 feet. It will go deeper with 
a rotary. 

Gant & Parsons No. 1 Spears in the 
southeast of the northeast of the southwest 


of 32-IN-8W found sand from 2,052-63 
bailed 


>> 
ere) 7 


feet and began showing oil when 


out, but salt water broke in and it is 


apparently a failure. These two tests 
mark the first appearance of water in what 
is termed the north pool. The discovery 
well of Gant & Parsons in 25-1N-9W is 
still making roughly 1,400 barrels and the 
same company’s producer in 31-1N-8\ 
is making 275 barrels of clean oil. A 
development in this area progresses it be 
comes more and more certain that wells 
must be completed only a foot or so 
the pay if water encroachment is to | 
succesfully combatted, as all producing 
sands in this territory are extremely thi 
and carry water at the bottom. 


15,090 Barrels Initial 
From 6 Arkansas Wells 


SHREVEPORT, LA., March 28.— 
During the past week the completions 
in North Louisiana and South Arkansas 
fields combined numbered 23, of whicl 
12 were producers with combined initial 
production of 17,748 barrels, including 
six producers in Union county, Arkansas 
whose initial production aggregated 15 
90. There was no completion recorded 
in east Texas during the week. Failures 
during the week, as recorded, number: 
11, of which 9 were in the Homer dis 
trict, some of these having been con 
pleted some time ago, but only recent! 
formally recorded. 


3y districts, the completions as 
corded for the week were as follows 
3 producers, 198 barrels; Homer, 1 pr 
ducer, 1,500 barrels, 9 failures; Bull 
Bayou, 2 producers, 960 barrels, 1 failu: 
Eldorado (Arkansas), 6 producers, | 
090 barrels. 1 failure 


New 600-barrel Well 
Salt Creek Completion 


CASPER, WYO., March 28.—N: 
York Oil Company has completed a well 
estimated to be worth 600 barrels in the 
northwest quarter of 27-39-79, Salt Creek 
field. Production has been cut to 400) 
barrels. Midwest Refining Company 
well on 25-40-79 came in, expected t 
make approximately 1,200 barrels. Well 
on the southwest quarter 36-40-79 came 
in making 167 barrels flush production 

The Staley syndicate in 6-39-78, Salt 
Creek field, has been completed with re 
ported production of 1,000 barrels. This 
is on land reported sold for $20,750,000 
to the Elk Basin Consolidated Petroleum 
Company by the Mountain & Gulf Cot 
pany 


SHREVEPORT, LA.,. March 25. 
According to advices from Arcadia, La 
the Lakeside Oil & Gas Company, whic! 
has the distinction of having drilled 
the first gasser in Bienville parish, 
16-16-10, has made location for its s¢ 
ond well 


HOUSTON, March 28.—Standard 
Louisiana Armstrong No. 1 in 31-17-15 
Eldorado field, is a 20-million cubic fo 
gasser at 2195 feet. Second Walte: 
George test in Sec. 31 is estimated as 
high as ten thousand barrels. It set 
at 2,116 feet 


inch casing 
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Thinks Taxes Must Be Lightened 


Or Business 


By Special Correspondent 


WASHINGTON, March 26 
CONTINUANCE of the existing 
\ heavy taxes, in the estimation of 
Fi Chairman Good, of the House 
mittee on appropriations, will stifle 
because they will scrape out 
e banks all the money, periodically, 
g nothing for use as capital in 
cing business. Every three months 
government gathers up all the cash 
e form of income taxes. Every 
it takes a large percentage out 
e banks on short-time loans. There 
thing left for the business man 
would like to buy goods. There is 
eg left for the manufacturer who 
cash with which to acquire the 
materials to turn into products 
could be bought by the people 
it not for the almost daily visit 
tax-gatherer. 


sess, 


od’s idea is that the government 
repeal the excess profits taxes, the 
yn transportation and quit retiring 
s which have fifteen years to run. 
ve have borrowed money at 6 per 
5.75 per cent to buy bonds that 
not mature for fifteen or twenty 
said Mr. Good, in discussing 
subject of government financing. In 
way the government has been 
g one class of its own securities 
st another, forcing up the interest 
so that even if there is money to 
the merchant or manufacturer 
offer more than the government. 
dea of the now retired secretary 
e treasury seemed to be that he 
hold up the price of liberty and 
bonds by buying them in and 
them. He said the govern- 
was exactly like a manutacturer 
made a million dollars this year 
ved $5,000,000. Instead of putting 
illion back into the businesss he 
it to pay off part of his debt, al- 
lis creditors were not pressing 
and by putting the profits back 
the business he could make more 
year, 


is Good’s idea that no effort should 
ide to pay off the seven billion dol- 
of indebtedness coming due during 
ext three years. It is his idea that 
onds should be refunded and sold 
ose who want an investment about 
they need never have a thought, 
ng the money made in business to 
invested in business, rather than 
in taxes to retire such a large 
of the debt incurred on account 
war 


a result of the war Great Britain 
ised her debt something more than 
per cent, France 557 per cent, and 
nited States something more than 
per cent. The Wilson administra- 
thought that notwithstanding the 
ttul waste the country could quick- 
tire a large part of the debt. The 
who have to deal with the facts 
e cold gray morning after are be- 
ng to realize that unless taxes are 
ed, the goose that laid the golden 
during the three years of war- 
ling will have to go upon the 
er’s block. 


theory of the man who holds 


Cannot Carry Load 


the purse-strings in the part of con- 
gress that alone can initiate appropria- 
tions is that the government’s expendi- 
tures must be brought down to not 
more than four billion dollars a year, 
and the taxes reduced to that figure— 
by putting off the paying of the bonds 
falling due during the next three years. 
Last year the taxes, including those 
collected in the form of postage stamps 
yielded $7,341,000,000. He thinks the 
taxes should be reduced to not more 
than $4,150,000,000, and no debts paid 
during the three years unless some 
of the foreign nations pay sore of the 
money back they owe us. 

The chairman thinks that the 8 mil- 
lion passenger-carrying automobiles 
should be made to yield $200,000,000 a 
year, one-half of which could be used 
in carrying out the federal good roads 
plans and the rest for general pur- 
poses. But he is opposed to a sales 
tax on gasoline or anything of that 
kind. His idea is that there should be 
federal taxes on automobiles based on 
the horse power. He also favors re- 
storing the $6.40 tax on alcoholic bev- 
erages on the theory that, while they 
are withdrawn from the bonded ware- 
houses for medicinal purposes, they are 
really used as beverages and that the 
country might as well come to a realiza- 
tion that it is losing revenue it might 
obtain because there is a medicinal 
value in alcohol and that there are doc- 
tors who have such easy consciences 
that they will prescribe whiskey which 
will be used for beverage purposes. That 
cannot be stopped unless somebody is 
appointed to supervise every doctor's 
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Refinery Markets 


Gasoline shows improvement at 
most of the refining centers. Fuel 
oil better at some points and neu- 
trals show a little more strength. 
Some grades of lubs stronger at 
Gulf coast plants. Cylinder stocks 
and kerosene very slow. 


Tank Wagon Markets 


Price war brings reductions of 
tank wagon and filling station price 
to 18 or 19 and 21 cents, respec- 
tively, at many common points in 
Texas. Houston not included. 

Standard of Indiana reduces fill- 
ing station price 1 cent in Kansas 
City as a result of price cutting. 
Tank wagon price unchanged. 


Export Markets 


Inquiries from foreign buyers in- 
crease but orders are few. 


Crude Markets 


No changes in posted prices. 
Burkburnett crude bringing a pre- 
mium of 10 cents and contracts at 25 
cents premium offered producers. 


prescription in the country. As medi- 
cine the tax is only a little more than 
$2 per gallon, $2.20 to be accurate. 
Last year almost 40 million gallons were 
taken from the warehouses for medi- 
cinal purposes. Speaking of the pro- 
posed tax on automobiles Mr. Good 
said: 

“Practically every automobile is a 
luxury, and if we placed a tax upon 
passenger-carrying vehicles and made the 
amount of the tax dependent upon the 
horsepower, a reasonable tax, we could 
easily collect $200,000,000 from that 
source. By pending legislation it is 
proposed to appropriate $100,000,000 for 
so-called federal aid for road building 
thruout the United States. No one 
is more vitally interested in good roads 
than the man who drives an automo- 
bile. By levying a wheel tax that 
would yield $200,000,000 a year we could 
continue federal aid for good roads at 
the rate of $100,000,000 a year and still 
leave available for other government 
functions $100,000,000 derived from that 
source,” 


N.P.A. Rate Complaint 
Has Seen Light Again 


By Special Correspondent 
WASHINGTON, March 24.—A sore 


rate spot around Oil City has been 
brought to the attention of the Inter- 
state Commerce Commission by means 
of a complaint filed by F. W. Boltz 
and C, D. Chamberlin for the National 
Petroleum Association, the Continental 
Refining Company, Crystal Oil Works. 
Penn American Refining Company, A 
L. Confer, Foco Oil Company, East 
ern Refining Company, and the Frank- 
lin Refining Company, against John 
Barton Payne, director general of rail 
roads, the Pennsylvania, New York 
Central, and Erie railroads. 


The complaint was prepared and sent 
to the commission on February 27 but, 
owing to the fact that the regulating 
body was swamped at the end of Feb- 
ruary by 2,000 formal complaints and 
something like 50,000 overcharge claims, 
the mill did not reveal the complaint 
until today. 

The object of the case is to force the 
railroads to establish a rate not ex- 
ceeding $5 per car between Rouseville, 
McClintock, Reno and Oil City, and a 
rate not exceeding 6 cents per 100 
pounds between Rouseville and Mce- 
Clintock, on the one hand, and be- 
tween Reno and Franklin on the other. 

Time was when the rates were 2.1 
cent per 100 pounds, but now they run 
as high as 9 cents. 

But the railroads are broke so that, 
unless something is done to relieve them 
of the strain of unnecessary employes 
and overpayment of necessary ones, the 
commission may not be able to give the 
relief the situation really demands. The 
railroads need every dollar they can 
get, no matter how they get it, so the 
commission is extremely chargy in 
granting relief that will entail the re- 
turn of any money or lowering of 
rates. 

Dozens of small oil rate complaints 
are coming along in that stream of 
of complaints filed at the end of 
February 
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Haul Oil ~Not Deadweight 


Eliminate Heavy Sills, Bolsters and Cradles. Absorb 
Twisting Strains. Standardize on Columbian Par- 
tition Mounted, Three-Point Supported Truck Tanks. 




















Tank, Mounting, Pipe Lines and Bucket Box Welded Into a Mono-Metallic Unit. 
Exclusive and Extraordinary Columbian Truck Tank Features 


8- Jointless Pipe Lines 


4- The edge of the head and 
with Funnel Outlets, 


the outward flanged edge 
of the shell are flushed 
and welded, The chime 
Sormed is double thick. 


9- Cross sectional of Colum- 
bian. Lightning Faucet. 
Flows full capacity of 
pipe line. Handle extends 


2- Combination Filler Plug 
up through bottom of 








and Vent. 


3&4- Single or Double 
Partitions — Thoroughly 
Tested, 


5- Welded on Bucket Bozes 
with Removable Bottoms. 


6- Emergency Valves. 
Manholes. 


7- Partition Mounted— 
Lowest Mounting. Lees 
Dead Weight. 





bucket boz. 


10- Three Point Support- 
ed. No Twis‘ing Strains. 
Less Upkeep Expense. 


Correctly Designed. Cor- 
rect Distribution of Load 
on Rear Azle, 


Oval and Semi-Rectangu- 
lar—Symmetricalin Ap- 
pearance, 








Removable and Adjustable Side Carrying Racks. 





The Second Edition of the Columbt an Oil Equipment ne OR is mow ready for distribution. Every detail of she famous 
Three Point Supported, Partition Mounted Truck Tank is comprehensive $< ribed an ( i while sever yages are devoted to semi-techn 
matter on such subjects ne **( re t Di stribution of Loadon Rear Axle [he Size Tan Your Truck’’, “Larger Pipe Lines Being Adopted 

A Pipe Line Flow Test”’, etc “Re que sts for - catalogs given prete rence over re -guiar alphabetical schedule of mailing. 


COLUMBIAN STEELTANK CO. 


“TANKS FOR THE WORLD” “ESTABLISHED IN 1894” 
1519 ~1625 WEST 12thSTREET 7" KANSAS CITY, MISSOURI. 
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Petroleum, Last To Suffer, Should;Be 
First To Revive 


By R. L. Welch 


General Secretary Of The American Petroleum Institute 


HE world problem, how to obtain 
| sufficient petroleum to meet the 
world’s demand, has not been fun- 
jamentally changed by the excess of the 
current supply of petroleum over the cur- 
rent demand from the consumer in the 
territory east of the Rocky mountains. 
[he question where the petroleum is to 
me from to meet the world’s necessities 
over a period of even a few years, not to 
mention a generation, when the world’s 
business shall have returned to normal, or 
even under depressed conditions of busi- 
ess, when some of the large known pools 
hall have become wholly or partially ex- 
usted, is one thing; while the question 
the equilibrium between the supply of 


ind the demand for petroleum, and the re- 


sulting prices thereof during a period of 
world-wide depression in business occur- 
at a time when the production of pe- 
im was at its peak, is quite another 
oking at the situation from its broad- 
st aspect, there are many reasons for be- 
ieving that the diminution of the re- 
serve stock of petroleum in relation to the 


ratio of the increase of production of pe- 


troleum will not keep pace with the ratio 


f the increase of consumption, and that 

acute shortage will result which will tax 
resources and ability of the industry 
hey have never been taxed before. 


Accumulation at Refineries 
/king at the situation from its narrow- 
ispects, there has been a material re- 
m in the demand for some refined 
ucts, which has resulted in the ac- 
ulation of crude oil as well as refined 
lucts at refinery points, caused, no 
t, by the general world-wide depres- 
of business. It was not to be expected 
the oil business alone should escape 
general business depression, altho the 
racter of petroleum and its production 
consumption are such that the busi- 
was one of the last to be affected, and 
ught to be one of the first fully to re- 
er; the consumption’of oil, when mea- 
d by any standard other than that of 
highest on record, is still very great, 
e the reduction of production in the 
ls of the United States should, barring 
improbable, be prompt. 
is the purpose of this address briefly 
inalyze the two phases of the petroleum 
ation referred to, and not to indulge 
rophecy as to the future course of pe- 
leum markets. However, if one were 
npting to forecast the future, he cer- 
ly ought to give weight to the fact that 
great crude oil purchasing companies 
rating in the Mid-Continent and Gulf 
, which a short time ago restricted 
or purchases or both, to 70 per cent, 
in some instances to 50 per cent of 
previous runs or purchases, have, in 
cases, removed the restrictions on 
and in all cases largely increased 


t] purchases of oil at the market, so 


in these respects conditions are prac- 
normal. Tho the present market 


The unique position of the petroleum in- 
dustry in the world’s economic structure was 
brought out by General Secretary R. L. 
Welch, of the American Petroleum Insti- 
tute at the Thursday afternoon session of the 
American Independent Petroleum Associa- 
tion in Kansas City, when the accompany- 
ing paper was delivered. The speech repre- 
sents a vast amount of study and research 
on the part of the author. That no indus- 
try in the world occupies so sound and se- 
cure a position in the present state of affairs, 
as oil, is Mr. Welch’s contention, backed up 
by an accumulation of facts and figures.— 


Editor. 


price of $1.75 per barrel seems low in com- 
parison with the price from which it 
dropped, $3.50, it must not be forgotten 
that $1.75 is higher than the highest price 
of Mid-Continent crude prior to August 
15, 1917, as it was not until the middle of 
August, 1917, that Mid-Continent crude 
advanced to $2 per barrel. and not until 
March 19, 1918, that it advanced to $2.25 
per barrel; and that the advance from 
$2.25 to $3.50 per barrel occurred during 
the shortage of petroleum in the fall of 
1919 and the early winter of 1920. 


World’s Consumption Grows 

Returning to the problem of the world’s 
need for petroleum, it would be a fair 
statement to say that the world’s consump- 
tion is now so great, the potential produc- 
tion of the known fields is so small and 
there is such reasonable probability of the 
exhaustion of known and large fields, the 
stocks of oil are so meager in comparison 
with the normal demand, that domestic 
production could well have been kept at its 
highest peak, and the temporary surplus of 
oil stored, were it not that there are cer- 
tain limiting factors in the situation, such 
as storage space, money and credit, com- 
petition, and sound business judgment in 
a period of general liquidation, which 
would have made such a program impos- 
sible of attainment, however desirable it 
might have been, from the broadest aspect 
of the subject. 

That the recent large production could 
well have been kept at its peak and the 
oil stored at high prices but for the above 
limiting factor, can well be understood 
from a consideration of a few of the fun- 
damentals of the petroleum situation. 

Since the invention of the internal com- 
bustion engine and its widespread use as a 
practical utility, the increase in the pro- 
duction of oil has not kept pace with the 
increase of its use. A few illustrations 
will show the facts: Last year the United 
States produced and imported from Mex- 
ico a total of 553,402,000 barrels of oil. All 
of this, excluding a negligible amount, was 
actually consumed or exported. Yet from 
the time of the discovery of the Drake 
well in 1859 to January 1, 1920, there were 
produced in the United States and import- 
ed from Mexico and other countries, only 


5,187,000,000 barrels of oil, or less than 
ten times our total production and imports 
last year. In other words, it would take 
less than ten years of consumption at the 
1920 rate to consume all the oil produced 
in and imported into the United States 
prior to 1920. 


Fifty Barrels per Auto 


In 1911, every automobile in use in the 
United States had available, if necessary, 
314 barrels of domestic crude oil currently 
produced, from which gasoline and lubri- 
cating oils could be obtained. From that 
time to 1919, the number of automobiles 
has constantly increased, while the number 
of barrels of crude oil available for each 
automobile in use has constantly dimin- 
ished, until in 1919 and 1920 only about 50 
barrels of oil per automobile were avail- 
able. 


Furthermore, there are good reasons for 
believing that from 40 to 50 per cent of 
the current production of the United States 
east of the Rocky mountains is com- 
ing from wells drilled in 1919 or 1920, and 
that of the current production in Mexico 
a considerably larger percentage comes 
from wells drilled within a similar period. 
The world, therefore, with its great con- 
suming power, is dependent upon a current 
drilling campaign, the discontinuance of 
which over a period of any great length 
of time, would result in a failure to meet 
the world’s demands. Furthermore, it is 
not a safe assumption that if the drilling 
campaign of the past two years, brought 
about by the higher prices for petroleum, 
were to be prosecuted for two years more, 
the petroleum, equal in quantity to the 
amount produced in the United States and 
in Mexico in the latter months of 1920 and 
the early months of 1921, would be forth- 
coming. Serious consideration must he 
given to the falling off of production of 
old wells and to the question whether 
known fields in the United States and in 
Mexico would continue to produce the 
great volume of oil which they have re- 
cently produced. Is there not much rea- 
son in the situation for believing that the 
world is approaching a shortage of pe- 
troleum unprecedented in history? If one 
were to confine oneself to the known and 
probable facts, would not a prediction of 
this character seem to be warranted? 
There are, of course, unknown factors in 
the situation, such as the question whether 
a new and large pool will be discovered, 
or whether extensions will be found to 
pools now being drilled up and exhausted, 
which may influence the situation. 


Why the Decline? 


If the foregoing assumptions as to the 
fundamental situation are correct, and it 
there are reasons for believing that the 
next few years may bring an unprecedent- 
ed shortage, the inquiry naturally arises 
why petroleum prices declined at all? Ob- 
viously this question can be answered ade- 
quately only by a consideration of the con- 
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Building Quality Truck Tanks For 
Life Long Service 


Our improved design includes can box integral 
with the tank, hinged or stationary bumpers, 
wood-lined compartment can boxes, weather 
strip over doors, oak mountings well braced. 


Rough or smooth, the road cannot affect the 
tightness of a Heil electrically-welded tank. Heil 
Tanks built six to ten years ago are today giving 
splendid service for oil companies. Such remark- 
able records are the result of exacting care in 
tank fabrication and construction. 


In a series of exhaustive tests just made by The 
Heil Co. it was established that the electric weld is 
the practical equivalent of the sheet itself. Ina 
majority of cases the sheet broke before the weld. 


The superiority of this construction combined 
with the many refinements adopted as standard, 
make a “‘better’’ tank for the oil marketers. 


There are no better tanks built anywhere in 
America today. We invite your investigation 
and comparison as regards design, durability 
and price. A visit to our factory covering nearly 
four acres is added proof that we have tremen- 
dous facilities for production. 





Write today for our catalog and 1921 prices 
on Compartment Truck Tanks, Underground 
and Station Storage Tanks. 


rHe HEIL. 


1238-50 26th Avenue 


Milwaukee, Wisconsin 





Heil Co. Distributors 
The Motive 


Parts Corporation 
136 West 55th Street, 
New York City 


Heil Nor hwestern Sales, 


Ave., St. Paul, Minnesota 


The McKenna 


Compa 
Potham & St. Antheny, 1851 East 38th Street, 


Cleveland, Ohio 


The Modern The Heil Company, 
Vehicle Co. Chicago Branch, 
437-451 Fourth Street, 2718-20 Wentworth Ave. 
San Francisco, Cal. Chicago, Illinois 
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te facts upon which the decline was 
i. Those concrete facts gathered from 
oritative government statistics show 
‘urrent supply of petroleum in ex- 

- the current demand from the con- 


caused the recent declines in the 
f petroleum in the territory east of 
focky mountains. 


Ninety-three million barrels is the an- 


rate of the excess of production and 
rts over consumption and exports, 
ng the month of January, 1921, for 
United States. The figures for Janu- 
and for preceding months are: 


“Ann nual 





Actual 
Excess of Rate of 
All Stocks, | Excess, 
42 Gal. Bb!.| Barrels 
January, 1921 7,925,191 93,000,000 
December, 1920 7,113,051 84,000,000 
November 7,786,750 95,000,000 
October 3,687,102 | 43,000,000 
September 2,341,843 28,000,000 
August 1,335,478 15,000,000 
] 110,783 1,000,000 
iné 2,400,331 29,000,000 
M 195,152 | 2,000,000 
\pr 3,570,850 43,000,000 
M | 1,702,975 20,000,000 
| omate ied 
38,169,506 
deficiencies in previous months, 


h caused the advances in the fall and 
early part of 1920, were at the follow- 
annual rates: 


Actual Annual 
Deficiency Rate 

of Stocks, Deficiency, 

42 Gal. Bbl. Barre!s 
, 1920 984,177 12,000,000 
1,085,976 13,000,000 
ber, 1919 6,006,746 70,000,000 
mber 4,058,245 42,000,000 
I 2,988,904 35,000,000 
1,776,092 21,000,000 
4,835,893 57,000,000 


21,736,033 


m an examination of the foregoing 
ll be apparent that the shortage in 
ust, 1919, was the cause of the ad- 
ing prices, and that the surplus accu- 
tion in the fall of 1920, which became 
in the months of November and De- 
was the cause of the declines. 


California Separate Unit 


California during the period under 
ideration the consumption continued 
ll times to be in excess of the produc- 

except during two months when there 

negligible increases in stocks, and, 
fore, no price changes occurred. There 

\f course, no pipe lines from the Mid- 

nent field across the Rocky moun- 

and freight rates have been increased 
point which, to a large extent, isolate 

Pacific coast from the other fields of 

untry. 


his cardinal fact must be taken into 
ideration, not only in connection with 
conditions in California, but also in 
ection with the territory east of the 
kies, because it is apparent that the 

surplus referred to above, plus an 
int equal to the decline of stocks in 
fornia, accumulated in the Mid-Conti- 
and Gulf fields, in Wyoming and in 
\ppalachian districts. 


ring the summer months of 1920, 


Was a gratifying increase of produc- 
nd imports, which enabled the indus- 


try to meet the demands for those months, 
the figures being as follows: 


Annual Rate Annual Rate 


Month Production Consumption 
and Imports and Exports 

Barrels 
May 514,000,000 512,000,000 
June | 555,000,000 525,000,000 
July | 531,000,000 | 530,000,000 
August 591,000,000 575,000,000 


September 604,000,000 575,000,000 


The figures indicate the world was pass- 
ing thru a period of unprecedented pro- 
duction and consumption. The question 
whether prices would remain constant 
could alone be determined by an answer 
to the question whether production and 
consumption would remain fairly constant. 
The latest official government statistics 
furnish the answer. 


From October, 1920. to February 1, 
1921, the figures arrived at by the same 


method as that followed above show: 
Excess of 
Production Consumption! Production 
and and and Imports 
| Imports Exports ‘Over 
(Annual (Annual Consumption 
Rate) Rate) | and Exports 
(Computed | in Millions of| Barrels.) 
Oct 603 5: 
Nov 644 549 95 
Dec. 614 530 84 
Jan 606 512 93 


Stated in terms of daily averages, the 
purchasing pipe lines and refining com- 
panies of the United States were called 
upon during the months of October, No- 
vember and December to provide storage 
at a rate approximating 200,000 barrels 
per day, and the burden reached its peak 
in November, when they were called upon 
to store at the rate of 260,000 barrels per 
day. The amount of this excess is recog- 
nizable when one recalls that the daily 
average production in Oklahoma in No- 
vember was 300,933 barrels, and in De- 
cember was 282,000 barrels, while in north- 
ern and central Texas it was respectively 
223,700 barrels and 217,710 barrels. 

The purchasing companies did not act in 
the face of this situation until December, 
1920, when they cut pipe line runs, and 
later declines in prices occurred, In the 
consideration of the question whether 
these cuts in runs and the declines in 
prices were justified by the facts, several 
circumstances are entitled to great weight. 
They are: 

(a)—What was the available empty 
storage ? 

(b)—Assuming the field storage ex- 
isted, what would have been the cost 
of carrying the excess? 

(c)—As to the field storage: There 
are no official figures showing the 
amount of available empty crude stor- 
age. The best estimates seem to be 
that in the territory under considera- 
tion the amount did not, on March 1, 
1921, exceed 20 million to 25 million 
barrels. Even were one to assume that 
this storage was all placed in the pre- 
cise spot where it ought to have been 
with transportation facilities available, 
and proportionately distributed among 
the purchasing companies in accord- 
ance with their previous runs, it would 
have taken only a few months at the 
November rates to have filled every 


barrel of it. Under the commercial 
conditions existing, with an open win- 
ter which did not retard drilling, it 
seems obvious that in three or four 
months even the largest companies 
would have been in distress for stor- 
age space. 

(d)—Assuming adequate storage 
were available, what would have been 
the cost of carrying the excess? 


The crude oil of the United States in 
1920 was worth, at the well, in excess of 
$1,300,000,000. This sum does not include 
any pipe line, storage, manufacturing, re- 
fining or jobbing profits or expenses. 


It is apparent that if the domestic pro- 
ducers were to be paid for their crude at 
rates current in 1920, the sum of approx- 
imately 108 million dollars per month must 
come either from sales of finished products 
to the public, or from the resources of 
the purchasers of crude oil. 


During a period of fairly equal supply 
and demand, the flow of money from the 
ultimate consumer back to the producer is 
as automatic as the flow of the product 
from the producer to the consumer. 


Money Measures Demand 


The flow of the money from the con- 
sumer is the measure of the demand. 
Despite the fact that the official figures in- 
dicate an enormous demand from the con- 
sumer, they also indicate that dollars 
representing the value of from 200,000 to 
250,000 barrels of crude oil, or from $600,- 
000 to $750,000 per day, or from $18,000,000 
to $22,500,000 per month, or at the rate of 
$216,000,000 to $270,00,000 per year, were 
not coming from the consumers of the 
country and from abroad. 


Inasmuch as it is not my purpose to 
make an argument, but rather to state the 
concrete facts from which you can draw 
your own deductions, I pass from this 
phase of the subject by asking you 
whether, in your judgment, sound business 
judgment would have been exercised if 
an attempt had been made to borrow 
money to carry the excess at high prices, 
and whether the sensible, and in fact in- 
evitable alternative, under competitive con- 
ditions, was not for the price to fall to a 
point which would restrict production, and 
obviate the storage of larger quantities 
of oil at any price? Whether the specific 
price now in effect is high enough to still 
produce too much oil in relation to the de- 
mand, or too low to produce enough to 
meet the demand, it is not my purpose to 
attempt to state. The solution of the 
questions lies in the hands solely of the 
producers and the consumers of oil—all 
that intermediaries between the producers 
and consumers can do is to follow the 
trend, the crux of which is the current 
excess or the current deficiency of oil. 

In conclusion, let me state that in my 
judgment the complete revival of the pe- 
troleum, business in general is dependent 
upon the revival of other business. Never- 
theless, there are a number of factors in 
the petroleum situation which give reasons 
for an optimistic outlook to members of 
the industry even if other business does 
not fully revive. 

Petroleum occupies an unique position 
in the economic structure because it is an 
indispensable raw material of universal 
use, for which there is in general no sub- 
stitute; it exists in limited quantities as 
distinguished from coal and iron; it can 
be obtained only as the result of expensive 
and comparatively prolonged operation; 
when overproduction occurs, resulting de- 
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duction in a comparatively short time, b: 
cause a large portion of current produ 
tion comes from new wells, and new wells 
will not be drilled unless the current price 
of oil justifies the drilling. Petroleum 
therefore, lacks the economic disadvantage 
which inheres in the production of crops 
like cotton, tobacco, corn, wheat and oats 
the price of which may be pro-rated over 
a long period because of the annual char 
acter of the yield. There is, of course 
and always will be, a factor of uncertainty 
in the petroleum situation, due to the 
possibility that new prolific pools may be 
discovered. However, this factor of un 
certainty has a reverse side, because, altho 
when such a pool is discovered it affects 
immediate market conditions, its life is 
likely to be comparatively short, and the 
reaction great. 


clines in prices automatically restrict pri \ 
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In the present petroleum situation there me 
are many reasons, as stated above, which I 
have suggested the probability of an un 
precedented shortage of oil in the next few 
years, due to the falling off of the produ ole 
tion of the known fields of the world. oo 

There are many reasons for believing tak 
that no industry in the world occupies so 7 
secure and sound a position in the present isst 
state of affairs as oil. The oil man always ses: 
has been and always will be an optimist gre 
This optimism is not merely a tempora Ho 
mental characteristic. It arises from th: sut 
very nature of the business. Insofar as tak 
one can judge the situation from. the suc 
known and probable facts, there is every Ca 
reason today why the oil mah, who closely Co! 
watches the demand and who makes his pre 
operations conform therewith, should r« par 
main an optimist, well knowing that C. 
nothing has developed in the fundament L 
situation to make oil lose its unique pos ; 
tion in world economics sid 
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Wichita Falls Refiners 
Organize Oil Men’s Club 


KANSAS CITY, March 25.—Wichit ik 
Falls, Texas, is the latest city to have Ol 
an oil men’s club, news of its organiza ine 
tion being brought to the convention by 
V. C. Jackson, sales manager of the 
Texhoma Oil Refining Company, and 
J. A. Swaton, sales and refinery mat 
ager of the Uniform Gasoline & P: 
troleum Company, charter members 0! g 
the club. I 

In this case the organization is among 
refiners of the Wichita Falls district 
They hold a get-together meeting at 
the Kemp Hotel every Friday noon to 
discuss their own particular problems 


Bl ACKW 


By Special Correspondent 
NEW YORK, March 28.—Increase- 


in the New York state tax on passenge 
cars ranging from $2.50 on low-power 
cars to $6 on high-powered cars of th 
costliest makes and increases on moto! 
trucks varying from 35 per cent on t! 
lighter varieties to 50 per cent for thos 
above 5 tons capacity and as high as 100 
per cent on 10-ton trucks, are provided 1 
the Lowman bill, which passed the New 
York state senate by a vote of 29 to 17 
March 23. 
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Get the habit of turning to the Oil Industry 
Exchange page each week. Business oppor- 
tunities of various kinds and bargains in second- 
hand equipment are always to be found there- 
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Will Oil Jobbers Of Future Add Auto 


Accessories To Line? 


Staff Special 
KANSAS CITY, March 24 


solely to the distribution of gasoline, 
motor oils, greases and perhaps a few 


| S the oil jobber of the future to stick 


specialties as the majority of jobbers do 
at present, or is he going to take over 
more and more of the business now done 
by the garage and the auto accessory store 
as he has taken over the bulk of the gaso- 
line and oil business from those establish- 
ments ? 


Is the trend of the industry toward a 


ondition where the oil jobbers’ business 
will be expanded to cover tires, spark 
plugs, springs and repair parts of all sorts 
-in short, will the oil jobbing industry 
take on the auto repair business in general ? 


This question was brought up as a side 


issue to papers read at the first luncheon 
session of the National Petroleum Con- 
gress which convened in the Baltimore 
Hotel here Tuesday, March 22. 
subject that brought animated give and 
take discussion from the floor, in which 
such veterans of the industry as A. H. 
Caward, president of the Hawkeye Oil 
Company, Waterloo, Ia.; L. V. Nicholas, 
president of the L. V. Nicholas Oil Com- 
pany, Omaha, Neb.; C. L. Maguire, cf che 


It was a 


L. Maguire Petroleum Company, ‘and 


LB Hancock, of the Pure Oil Company, 


{ Minneapolis, were lined up on opposite 


sides of the question. 


Mr. Caward and some others expressed 
emselves as strongly in favor of the car- 
ing of auto accessory sidelines by serv- 
stations, and stated that the policy had 

1 successful with them, while the 
raska jobbers, led by Mr. Nicholas, 
equally strong against the jobber 

on any sideline to divide his atten- 

rom the distribution of oil and gaso- 


Future Accessory Business 


‘he discussion grew out of a paper read 

H. C, Wurster, secretary of the Hawk- 

il Company on “Erection and Financ- 

f Filling Stations,” in which he made 
tatement: 

filling staticn of tomorrow is go- 

be a filling station that sells acces- 

and serves the automobile owner 

re and more detailed form. There- 

planning a filling station it should 

itely be taken into consideration that 

re display window space that you 

t into that building and the less you 

other gingerbread, the more you 

ng to be successful in operating 
stations.” 

lowing Mr. Wurster’s talk, a paper 

ed by L. B. Hancock, president ot 

ure Oil Company, of Minneapolis, 

Erection and Maintenance of Filling 

* was read. In this paper the 

disapproved of the handling of ac- 

es, stating that his company had 

for awhile and abandoned it as un- 

ful. Following the reading of this 

President Maguire, who presided at 

meeting, started the discussion by ask- 

tor remarks. He asked Mr. Nicholas 
S opinion. 

don’t carry accessories at all. We 


don‘t believe in them. We are in the oil 
business,” responded the Omaha man. 

“If you go into the accessory business 
you will lose all the business of the gar- 
ages in your town,” suggested another 
jobber from Nebraska. 


“Forget Garage Man” 


“The day is coming when you are not 
going to sell the garage man; forget him,” 
replied Mr. Wurster. “That is already de- 
veloping in towns now. To point out how 
accessories are a success, we have sold as 
high as 43 casings in one week at one sta- 
tion at list price, and the garages in this 
community are just as friendly to us as 
they ever were in any other community. 
These are facts that we learned from ex- 
perience. Make up your mind that a few 
years from now you are going to forget 
the garage on the gasoline.” 


T. J. Gay, president of the Gay Oil Com- 
pany, Little Rock, Ark., was- another who 
took the opposite stand to that of Mr. 
Wurster. 


“We hesitate to carry accessories, that is, 
selling tires, for instance,” he said. “There 
are numerous tire agents and naturally 
the most of them have some gasoline to 
buy, as well as Ivbricating oils. We just 
decline to go into the accessory business 
for fear we should lose their business. 


“So it seems to me that it is just a mat- 
ter of mathematical calculation as to how 
much you would gain or lose, but I think 
rather seriously of the accessory business 
of the future—that perhaps it is going to 
be worth our while to consider and get 
into it.” 

G. J. Crossland, of G. J. Crossland & 
Company, Mangum, Okla., took a hand in 
the discussion. “I have found that the 
man buying the accessory stands in the 
driveway for half an hour and I have 
taken all accessories out entirely because 
while the attendant is trying to make an 
accessory sale he is probably losing the 
sale of 30 or 40 gallons of gasoline.” 


Mr. Caward’s Opinion 


Mr. Caward outlined his position on the 
question as follows: 

“Each of the gentlemen who is afraid of 
selling accessories, I think, inside of 10 
years will be selling them. We were all 
frightened of the filling stations when our 
competitor commenced putting them in 
our territory. 


“We said, ‘We are going to lose our gar- 
age business; we must not go into the 
filling station business; we will stay by 
the garages,’ until we practically had, every 
one of us, commenced to lose the bulk of 
our business. Then we started the filling 
station. 


“And it is true the filling station now is 
doing a gasoline business; the amount of 
gasoline that is sold at the garage is small 
in comparison to your filling station busi- 
ness in any town, if you have got any 
filling station business to amount to any- 
thing. 

“And you find it is the natural place to 


sell accessories. The man that drives up 


to your filling station wants accessories, a 
tube or a casing or spark plug, of some 
kind, when the garage dealer is closed 
up on a Sunday afternoon, or of an eve- 
ning. 

“We have gone into the accessory busi- 
ness at our filling stations and we have 
made a success of it. We put out up- 
wards of 11 carloads of tires alone last 
year and the profits on them weuld pay 
the running expenses of any filling station 
we have got. 


Keeps Garage Business 


“Out of the garages in the city of 
Waterloo we have all but one of them and 
that account we don’t care for. We 
haven’t lost our garage dealers’ business; 
we have taken on this other business and 
our agents have made profit enough 
to pay their entire expenses off of the 
accessories we have sold. 

“So that it can be done and you can do 
it and sell and keep friends with your 
garages because the amount of gasoline 
that they use you will get their business if 
you give them service and give it 
promptly.” 

E. M. Wharff, of the Consumers’ Serv- 
ice Statiors, Inc., Rock Island, III, said 
that his company operates 180 service sta- 
tions and that they have had great suc- 
cess in handling accessories, confining their 
line, however, to those articles which re- 
quire no labor on the part of the attend- 
ant in adjusting or attaching. He said 
his company does not sell engine repair 
parts and therefore does not incur the 
enmity of the garage men. 


B. B. Oberst, of the Inter-State Oil & 
Refining Company, of Omaha, asserted 
that the full discussion of the question of 
handling accessories was very opportune 
to him inasmuch as his company is plan- 
ning the construction of some more filling 
stations. He said: 

Discussion Confirms Opinion 

“We have been considering this question 
of accessories for some three or four 
months past and we arrived at the con- 
clusion that the handling of accessories 
would be a big inducement to the sale of 
gasoline and oils for the reason that in 
our opinion the primary success of the 
filling station is due to the fact that it 
gives service. 

“Now, the more service you can give, 
we feel that the more gasoline and the 
more oil you can sell. In other words, if 
we can give the automobilist some real 
service we feel that he would patronize 
our station rather than go down the street 
to the other fellow who is only — 
gasoline and oil, and I am certainly glac 
that I have been here to receive the bene- 
fit of Mr. Caward’s and the other men’s 
experience and to verify the conclusions 
that we have reached.” 

Mr. Maguire warned against taking a 
one-sided view of the question, as tol- 
lows: 

“While Mr. Wharff and Mr. Caward’s 
arguments have all been on one side, don’t 
overlook the fact that these other gentle- 
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men have been in the game a long time, and 
state something to which you must give 
careful consideration. 


A Question of Locality 


“When all is said and done, it is pretty 
much a question of the community and the 
locality. While these Nebraska men are 
very much opposed to it, it is different 
with the Consumer’s stations and Mr. 
Caward’s stations. Apparently they are 
getting gratifying results; so where you 
are to put in your stations there may be 
one condition and maybe another, but 
don’t underestimate the value of the ex- 


perience of gentlemen like Mr. Hancock, 
of the Pure Oil Company of Minneapolis, 
one of the pioneers in filling stations, or 
Mr. Nicholas, who has been in the game 
quite a long time.” 

J. C. Hunter, president of the Kansas 
City Oil Men’s club, who was to have 
welcomed the delegates to Kansas City at 
the open session, was unable to be pres- 
ent on account of sickness and the welcome 
was given by H. C. Lindner, of the South- 
ern Oil Corporation. 

The papers which aroused the discus- 
sion will be found in full in the follow- 
ing pages. 


We Must Shoot Fair And Play 
The Game Honorably To Survive 


By C. L. Maguire 


Retiring President A. I. P. A. 


When the jobbers’ association was first 
formed, gentlemen, I don’t think there was 
anybody in the industry that really had a 
conception of an idea of what the word 
ethics meant. 

As far as their own profession—this 
profession is concerned—it was a case 
of dog eat dog. And believe me, they 
were always hungry. During the last 
few years and always since this asso 
ciation started, there has been a sincere 
effort on the part of the officers and 
members, I trust, to bring about a bet 
ter feeling and a cleaner cut marketing 
condition. 

I think that has borne very great re 
sults in the last two years [I don’t 
think any jobber has any occasion to 
mourn his margins for the last few 
years, and [ sincerely trust that a care 
ful attention to the ethics of our pro 
fession will continue so that really hard 
times will not come again to the job 
bers. 

We are up against, at the present 
time, an economic situation that looks 
pretty dreary. A few years ago, I 
venture to say, that with the margins 
that the jobbers have today there would 
have been the most glorious wholesale 
price cutting campaign that anybody 


ever saw in the world 


Price Cutting Less 


with all of it, I don’t think 
there has been anywhere near the 
amount of that recently that used to 
be the case during the low-rrice days 


If anybody was hampered with as mucl 


as a 4-cent margin it used to be I 
at about as the wealth of C1: 
the old days. 

“A 10-cent margin today has not 
caused—not today but a few days since 
—hgs not caused as much price cutting 
and as much bad practice in the in 
dustry as the condition of a 3% to 4 
cent margin in the time, now some 
time ago. 

“And don't think minute 
that it is possible to get by with wu 
fair competitive methods Don’t get 
the idea that just you are 
small compared to the Standard Oil 
Company that it is going 
your competition. It is n 

“The old method used to be, apparent 
ly—I speak from bitter experience as a 
jobber—that when a sufficient 
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That marketing conditions are getting bet- 
ter in the jobbing industry in Indiana ter- 
ritory, largely due to the efforts of the or- 
ganization and of the individual jobbers, was 
the statement made by C. L. Maguire, in a 
short address at the Tuesday afternoon meet- 
ing of the convention at which he presided. 

The improvement in the ethics of the busi- 
ness, he said, is indicated by the fact that 
with a 10-cent margin which existed up to a 
short time ago there has been less price-cut- 
ting than used to be the case when the 
price was low and the margin of profit for 
the Independent jobber was very narrow. 

“‘We must shoot fair and play the game to 
survive,” was the parting message.—Editor. 


of price-cutting individuals had done 
their dirty work there was a general 
decline in the tank wagon market. 


“T don’t think anybody will gainsay 
me in the statement that if the old con 
ditions prevailed today, instead of hav 
ing a tank wagon market at Chicago 
at 23 cents, it would be nearer 13 
cents. 


Keeping ’Em in Line 


“Now, you have no idea what we run 

up against in trying to always get the 
best, miantain the best conditions, apo- 
logize for you, plead for you. ‘He is 
new in the business, he doesn’t know 
it;’ ‘now let’s see if we can’t line him 
up and inject a little sense-—we don't 
say that, we think it. And it has 
worked. Worked very much, as you 
must know it has worked if you stop 
and consider the margins the jobbers 
themselves have been able to have in 
the last few years. 
“But gentlemen, we are up against a 
situation every once in a while that is 
so rotten that it takes the tuck out of 
your officers. Representatives, direc- 
tors and members of the executive com 
mittees are working without any remu 
neration of any kind, traveling expenses 
or anything else. It is a labor of love 
It is a labor to bring about the best 
conditions in the industry for the good 
ol all. 

“Incidentally, all of us being job 
bers, who are your officers, we reap a 
little harvest ourselves by maintaining 
better conditions. 

“T will just cite you a typical case. 
There is a little jobber up in one of the 
northern states who was keenly appre- 


hensive regarding the practice of giy- 
ing away pumps. He let out quite a 
loud squawk over the practice, claim 
ing that he could not compete. 

“We took the matter up and found 
a rather vicious condition existing in 
his particular neighborhood due t 
rather untrammelled competition, an 
had the matter righted. 

“The bigger competitors agreed that 
they would cut it out in that district 
that it was a result of conditions where 
they thought they were meeting com 
petition, but they admitted it was 
vicious and they would cut it out. 

“That was fine. Mr. Reynolds, wh 
handled the matter, was tickled to deat} 
to accomplish what we went after; bet- 
ter practice in that community. 


“Gentlemen, on the way back from 
that interview this jobber at whose in 
stigation the meeting was called, said 
that he feared that one other large 
concern up there would rush in and 
take these pump contracts as fast as 
the other fellow, who was playing fair 
would relinquish them, and therefore he 
thought he had better get home right 
quick so he could get them all him. 
self. 

“Mr Reynolds came to me frothing at 
the mouth; he had spent two or three 
days getting the thing lined up, work- 
ing hard to get the situation straighten 
ed out there; asked me what to do 
I told him, ‘you go right back and yor 
tell that competitor exactly what this 
jobber said, and you tell him that we 
do not back that kind of work, that 
We are not in business that way; we 
do not care to help that kind of 
jobber, and to protect themselves.’ 

“You have got to shoot fair; you 
have got to play the game. You hav 
got to do it to survive.” 


Show Moving Picture 
Of Denver Meeting 


KANSAS CITY, March 24.—Moy 
ing pictures taken at the convention o! 
the Independent Oil Men’s Association at 
Denver last fall ‘were among the chiei 
features of an entertainment given the first 
evening of the convention, March 22 

The pictures, which show the visitors t 
the Denver convention going thru the vari 
ous activities of the meeting, were taker 
under the direction of the North America! 
Car Company, of Chicago. E. R. Brighan 
president of the company, in Chicago yes 
terday, explained how he came to have the 
pictures taken. 

“We conceived the idea last summer 
having a moving picture taken of ou! 
family,” said Mr. Brigham. “We got the 
members of my own and my two brothers 
families together, we had a scenario writte! 
and staged the thing at the country clu! 
at Glencoe. 

“The pictures were finished just 
fore the date of the Denver conventi 
and they were so good that we decided t 
film the visitors at the convention.” The 
pictures were shown on the evening 0! 
March 22, under the direction of E. B 
Brigham, Jr. 

The entertainment on Tuesday night 
was under the auspices of the Kansas City 
Oil Men’s Association and consisted 0! 
several vaudeville acts. After the pro 
gram was over the floor was cleaned an¢ 
a jazz band furnished music for dancing 
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Erection, Operation And Maintenance 
Of Filling Stations 


gasoline filling station was erected 

in Minneapolis. This, we believe, 

is One of the first in the country. It 

is a crude affair, but at that time ap- 

preciated much by the public. We be- 

lieved the time had come to serve the 

public direct instead of thru the garage. 

Our success along this line has been 

very marked until we now have about 
hfty filling stations. 


During the period of erecting these 
stations conditions have changed and 
we have found it necessary from time 
to time to improve and make changes, 
which we have consistently done, until 
we have been able to erect and main- 
tain up-to-date filling stations. 


~ OME years ago the first automobile 


In the erection of filling stations, we 
first look for a most prominent loca- 
tion. The corners have been checked, 
using five days out of the week as a 
basis of checking, not including Sun- 
day. On that basis, we figured that 10 
per cent of the automobiles passing this 
given corner would give you a fair 
iverage of the cars that would stop at 
your station and assuming that the buy- 

@ average of each car would be five 
gallons, this would represent the amount 

business you might expect at this 

ition after operating sixty days. 


Building of Station 


he next important question is the 
tion of a suitable building for the 
lume of business you expect, also lay- 
g out of the station if you find that 
» business on each corner lot is equal, 
nearly so, then you should build your 
tation diagonally on the lot with the 
ice setting back sufficient depth to 
two good driveways, leaving a 
t of ground at the corner or point 
your lot of approximately twenty 
enabling you to place a grass plot 
flower garden thereon. This plot 
uld be from ten to twenty feet, ac- 
rding to the size of yvur lot, 
many places where filling stations 
built today you find the office on the 
yrner and the driveways at the rear. 
iis, we have never found practical or 
fitable. First your cement driveway 
sts you twice as much if you place 
ir Office on the corner and the drive- 
ys in the rear. Second, your cus- 
ner wants to get in and get oil as 
idly as possible. You can handle 
with more rapidity by placing the 
ition as above stated. 
\ great many cities have their side- 
k considerably higher than the street 
In this case great caution must 
taken to get the proper grading from 
sidewalk level and not make it an 
upt slope, using at all times from 
to five feet where the fall is 12 
hes or more; this enables the driver 
enter your premises without throw- 
the people in the rear seat from one 
of the car to the other. 


By L. B. Hancock 


President Pure Oil Company, Minneapolis 


The accompanying paper on laying out, 
operating an 
was prepared by L. B, Hancock, but illness 
prevented his attendance at the convention 
to read it. It was read by Mr. Weikerman, 
of the Pure Oil Company, at the Tuesday 
afternoon session. 


The Pure Oil Company was one of the 
ioneers in the country in the building of 
Filing stations, and built the first one to be 
constructed in the northwest. The company 
has developed a system of standardized sta- 
tions and has worked out operating methods 
to a high degree of efficiency.—Editor. 


Filling stations at all times must be 
made pleasing to the eye. In order to 
do this, grass plots are necessary, flow- 
ers in season and such shrubbery to 
shut off views from the back of the lot 
when this is necessary. The architect- 
ural design should be something more 
than the square box effect stations that 
are used by many people. The canopy 
over the driveway is very essential. 
Other engineers who have talked on 
the subject from time to time have dis- 
couraged canopies over the driveways. 
This is entirely wrong from any prac- 
tical or architectural idea, and we speak 
from experience along this line. 


Services to Be Rendered at Stations 


First, you should have ample light- 
ing effects about your stations. We do 
not recommend the cluster of lights 
surrounding the border, but we find that 
the larger lights of 250 to 500 watts on 
and about the driveways, make a most 
attractive looking station. 


Driveways must be kept clean and 
as soon as the oil begins to cover the 
criveways, they should be washed, to 
keep the cement white and clean, 


Show windows are essential in your 
office so that when the customer drives 
up to be filled, he can see some exhibits 
of your wares in your windows. Of 
course, it is useless to put these wares 
in the window unless your windows are 
at all times kept clean. 


Free Air Important 


Free air is an important factor at the 
filling stations; it is an asset and a busi- 
ness getter where there is business. The 
air should be placed on the street un- 
less you have ample room at the rear 
of the lot for driving in. 

This, of course, necessitates large 
space for driveways, but this can be 
eliminated by placing a hose on each 
street just back of your entrance. The 
hose should be carried on weights so 
that it will immediately lift itself from 
the ground when the customer is thru 
using it. 

If you permit your hose to lie on the 
ground, or be thrown on the ground, as 
in many cases, the life of the same is 


maintaining service stations + 


only about 50 per cent of what it would 
be by permitting it to be carried up off 
from the ground by automatic device. 
Contrivances for this purpose can be 
made up for $15 which are attractive 
and very practical. 


Air lines running from compressors 
to the curbs where your free air is, are 
many times laid in too small a pipe. 
Free air lines should not be laid in less 
than three-fourths inch pipe, unless the 
distance is under 30 feet, in which case 
one-half inch pipe will do. A great 
many of these lines are being laid in 
one-half inch and one-fourth inch, and 
in this case when your air pressure is 
150 pounds at the tank you would only 
receive about 80 pounds pressure at the 
nozzle of your hose, sometimes less, it 
depends largely on the number of el- 
bows you may have in the line; as you 
may know that 19 elbows in a line of 70 
feet will reduce this pressure 50 per 
cent. 

We recommend cash registers in your 
stations. Not the large bookkeeping 
type, but suitable Ones for the care of 
your money. 

We also find that carrying lubricating 
oil in barrels at the stations is not prac- 
tical. Unless you have a careful check 
on your oils a shortage is bound to oc- 
cur. Delivering the oil to the station 
in gallons, one-half gallons and one- 
fourth gallons gives you a more accurate 
check and a more profitable return on 
your business, 

We do not believe it necessary to 
carry oil in pint cases or sell oil by the 
pint. You can increase your sales by 
abolishing the handling of oil in less 
than quarts. 

Drainage of crank cases and putting 
grease into transmission differentials 
are very essential. Many, of course, are 
pleased with this service and will drive 
out of the way to go to your station 
with the natural result of buying their 
products from you. 


Employment of Help 


Persons applying for positions as fill- 
ing station men should make out ap- 
plications and their records should be 
carefully investigated before employing 
them. Also, surety bonds for all at- 
tendants should be taken out before 
they are employed. The cost is nom- 
inal and the moral effect is great. No 
man over 45 years of age should be em- 
ployed as filling station attendant. I 
find in my visits to cities that elderly 
men are employed, which is a mistake, 
and we speak from experience. 

Married men from 25 to 35 years of 
age make the best station men. Usually 
men who are unmarried do not care to 
work on Sundays or holidays or even- 
ings, consequently you generally have 
the poorer class of men at your station 
on the busy days. 

Station men should not only be given 
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a salary, but a commission on the lubri- 
cating oils and greases that they sell. 
This encourages them to work harder 
to make a sale and your total sales will 
show a material increase if you can 
show the men a little profit for them- 
selves. 

Stations should be audited and 
checked daily both as to gasoline and 
lubricating oils and greases. 


Against Accessories 


We do not recommend the sale of ac- 
cessories at filling stations. From our 
experience it has been a detriment in- 
stead of an asset, and stationmen will 
be many times endeavoring to sell the 
customer something he does not want 
and neglect the opportunity Of dispos- 
ing of your own products on which you 
can get a better profit. 


Of course, politeness and a gentle- 
manly manner in your station attendant 
in looking after the customer, is a great 
business getter. This training of men 
is very essential and it does not do to 
simply tell the man what to do and then 
forget it, but continually look after it 
and see that he is doing what you have 
told him to do. 


Shortages 


Shortages at filling stations are large- 
ly due to carelessness and dishonesty. 
The first principle in attempting to over- 
come these shortages is to see that your 
stationmen are fully instructed as to 
how these shortages can occur and how 
they can be avoided. 


Tank trucks usually come to the fill- 
ing station with a full load of gasoline; 
the driver drives up to the filling sta- 
tion, connects his hose to the under- 
ground tanks and without further com- 
ment commences to unload the different 
compartments into the station tanks. 
After this service has been rendered, 
the driver hands the attendant the beok 
for the delivery of the load of gasoline, 
which he readily signs. 

The station man no doubt has every 
reason to believe that the driver has 
delivered to him the full amount of the 
capacity of this tank, but this we find 
from experience is not always the case. 
There are many ways that this gasoline 
can be taken from the tank before it ar- 
rives at the station. Therefore, the sta- 
tion man should be instructed that upon 
the arrival of the tank truck at his sta 
tion he should see that all compart 
ments of the tank on the truck are filled 
to the top with gasoline by removing 
the caps from the top of each compart 
ment. 


After this the tank wagon man is per 
mitted to turn his gasoline into the un 
derground tanks. After this has been 
completed the driver should then call 
the attention of the station man and he 
should again get up on the truck and 
see that all the gasoline has been taken 
from each compartment. When he finds 
that it is all drained out completely, h 
can then sign the delivery ticket for the 
full amount of the load. 


It is assumed, of course, that the tank 
has been properly gauged by the owner 
of the company and that each compart- 
ment carries a specific amount of gaso- 
line. In case the station man finds a 
compartment or two compartments not 
filled as they should be, he should take 
a gallon measure and measure into the 
tank sufficient amount to fill each com 
partment and then deduct that from the 


tank wagon ticket. The driver may 
have disposed of a part of his gasoline 
en route to the station, or it may be 
carelessness on the part of the men at 
the plant in filling each compartment. 
If you have once accomplished this pur- 
pose then you can demand from your 
station attendant full gallonages as de- 
livered to him and signed for by him. 
It is, of course, quite essential to deliver 
the gasoline from the tank wagon into 
the storage underground tanks by hose 
and not in buckets. The latter way, 
of course, causes loss and evaporation. 


Your underground tanks should al- 
ways be properly gauged at the installa- 
tion of equipment, not relying upon ma- 
thematical figures or measures, as many 
underground tanks are put in and are 
not level, thereby making the measur- 
ing stick inaccurate. 


. Coupons 


The sale of coupons is essential to 
the regular routine of business at the 
filling stations. You should not alone 
have the coupons for sale at your sta- 
tion, but you should sell the same thru 
your salesmen. Coupons should be sold 
for cash, not at a discount, but at the 
regular market price. It is a conven- 
ience to the customer, as it eliminates 
the inconvenience to him of writing a 
check every time he makes a purchase. 
In addition to that if he buys a book 
from you, he, of course, may drive a 
few blocks out of the way to your sta- 
tion in order to get his gasoline from 
you. They are business getters and 
money makers. 


Accounting 


At the inception of the filling station 
many mistakes were made principally 
by extending credit promiscuously to 
customers, and handling each sale as a 
separate charge on their ledgers. This 
entailed an enormous amount of work, 
and frequently made it necessary for a 
collector to call three or four times on 
a delinquent automobile owner trying 
to collect a lot of accounts with the re- 
sult that sales to such customers proved 
unprofitable. 


The best plan is to sell your gasoline 
only for cash and extend credit to com- 
paratively few and then only when cus- 
tomers purchase coupon books. The 
coupon books do away with innumer- 
able charges; permit the jobber to pass 
upon the extension of credit and avoids 
loss thru unnecessary expense in his ac- 
counting work. Telephones are neces- 
sary at stations in order to enable the 
attendant to get in touch with the credit 
department. 


The oil jobber, in our judgment, 
should by all means follow the plan of 
other companies in the use of coupon 
books, and the sale of his materials on 
a cash basis so far as possible. Numer- 
ous methods are employed in checking 
up a station and collecting the money. 
Some concerns install burglar proof 
safes in each station where the money 
collected during the day is kept over- 
night. Others provide hold-up insur- 
ance for their employes and insist that 
the employes take the money home with 
them at night. 


Sometimes an auditor is employed to 
audit the station each day. In other 
instances the station is checked only 
once a week to avoid the unnecessary 
handling and counting or money. One 





company provides each station with de- 
posit blanks and the man in charge of 
the station makes up his. deposit each 
morning covering all of the cash taken 
in during the previous day, and this 
cash is taken directly to the bank by the 
collector and a copy of the deposit slip 
brought to the office together with a 
record of all credit sales and coupons 
covering coupon sales. 


Future 


The future of the business is such that 
when any jobber builds a filling station 
he should make up his mind to build a 
good one; make it as attractive as pos- 
sible with spacious driveways and am- 
ple opportunity to add to his delivery 
equipment as his trade grows, and have 
plenty of room wherever possible. Two, 
three or four lots are always better 
than one. 

A filling station is also a service sta- 
tion. Almost every automobile driver 
thinks he is in a hurry and demands 
that he be waited upon without delay. His 
reasons for preferring to have his car 
filled at a filling station rather than at 
a curb pump is because there is usually 
more prompt service at a filling station 
and an attendant is always on hand to 
take care of his needs. 


Again, he likes to drive in off the 
street, not only when filling his car 
with gasoline, but for air and water. 

Experience has demonstrated that 
when a customer can drive in off the 
street alongside a pump or filling equip- 
ment he is more contented to wait his 
turn when he might drive on to an- 
other station if he is compelled to wait 
in the street. Ample room and spacious 
driveways and adequate equipment are 
some of the coming essentials for an 
up-to-date filling station. 


Ample storage is necessary. Not less 
than 1,000-gallon capacity underground 
storage tanks should be used whenever 
the city ordinances will permit. With 
the increasing demand for gasoline 
much time and expense of delivery to 
the station can be saved if these under- 
ground tanks are fitted with 3 or even 
4-inch filler pipes and larger piping fau 
cets and hose supplied to tank trucks 
The delivery capacity of a truck may 
often be doubled by proper attention 
being given to these details. 

Where pumps are used a painted sig! 
on the top of every pump which states 
that the pump is tested every morning 
and that the quantity delivered by it is 
guaranteed to be correct promotes con 
fidence in the mind of the customer. 


Drinking fountains are often made a 
part of the filling station equipment. 


j 


Road maps are frequently presented 
free to the tourists and others. Nicely 
appointed waiting rcoms are frequent] 
added for the comfort of the tourists. 


A car owner, like everyone else, likes 
to go where he can get the most for his 
money and a little free service throw! 
in does wonders in building up the 
trade. 


Courtesy, cleanliness and prompt at 
tention to the customers are the main 
requisites of a filling station attendant 
He should be a salesman. If the mai 
is a grouch or if he does not give rea! 
service to a customer, if his interest 11 
the customer ceases the moment th¢ 
price has been paid, he is a detrimen'! 
to the business. 
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BeSWary Of Believing Malicious Tales 
Against Competitors 


By H. L. Freeman 


New Vice President, American Independent Petroleum Institute 


OST of the books that have bee: 
VI written are full of good advice. 
p But when one attempts to counsel 
nd offer suggestiens to his fellowman, 
irticularly on matters pertaining to his 
usiness and especially on such a deli- 
ite subject as this, he hesitates lest he 
iould sound an unpopular chord or 
rerhaps touch upon factors that may be 
ynsidered purely personal and well within 
e exclusive judgment of the individual. 
Criticism is anything but popular, but 
hould always be well taken if construc- 
tive. We all are more or less prone to 
iake mistakes—errors of judgment, but, 
mn many cases, however, business men are 
tempted to stray from the straight and 
narrow path of well defined business prac- 
tices by actions of their competitors or 
imors of such actions. 


Warns Smaller Jobbers 


My talk will be directed principally to 

» smaller marketer and those who have 
recently engaged in the jobbing business, 
who may be laboring under the impression 
that the season just closed is a criterion 
y which the jobbing business may be 
udged today, tomorrow and yesterday. 


If I can remove that impression and 
\ution you regarding some of the methods 
ndulged in today by a few of the market- 
ers in our industry with respect to secret 
practices, and offering inducements for 
yusiness, contrary to the established trade 
ethics, and show you that they are not 
nly errors of judgment but are tactics 
that will eventually involve themselves 
disastrously and will be the means of 
putting something over on_ themselves 
rather than their competitors, I believe that 
[ will be doing my duty, and fellow job- 
ers a service, 

| have always hesitated offering criti- 
ism against any person or persons be- 
ause condemnation without constructive 
suggestions is the occupation of a muck- 

raker and a knocker, and such people 
ertainly have no place in the marketing 
nd of our business. 

We all abhor war, whether it affects 
ur country or our business. Wise men 
xert every effort to prevent war and the 

thinking men, both in government and in 
usiness invariably take advantage of an 
/pportunity to clear up some of the mis- 
inderstanding, ill feeling and the dan- 
gerous practice, resorted to by those who 
ire inclined to become careless in some 
)f the methods they employ to secure their 
proper share of business. 


Garage Man’s Tactics 


One of the worst mediums for 
lisruption of the jobbing market re- 
ults from the indictment of the oil 
obber by his competitor as result 
f false tactics employed by some 
f the garage men, and others, in making 
intrue statements with respect to the con- 
essions alleged to be offered by competing 
bbers for his business. 
Now it requires evidence to indict and 








fonessiemeels 


In the accompanying paper Mr. Freeman, 
who is president of the Lake Park Oil Cor- 
poration, Sioux Falls, S. D., brings up one 
point that is important in the consideration 
of disturbances of market conditions thru 
price-cutting on the part of some of the In- 
dependent jobbers from time to time. 

Mr. Freeman shows how the garage owner 
from time to time makes a monkey of some 
oil man by telling the latter when he seeks 
his business that a rival oil company has 
offered concessions for his business. Too 
often, according to Mr. Freeman, the job- 
ber accepts such a statement as true without 
investigation, and at once tries to outdo his 
competitor’s alleged concessions in order to 
get the business himself. The paper was 
read at the Tuesday afternoon session.— 
Editor. 
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convict a person in a court of law, gentle- 
men, but idle gossip, false statements and 
a mere bluff from a garage man are usu- 
ally sufficient to indict a fellow jobber, 
and in many instances such a competitor 
further indicts himself by offering a better 
inducement to secure such business, there- 
by demoralizing the market in his par- 
ticular locality without even attempting 
to verify the statements advanced by the 
garage man. 

Such a condition should not exist and 
cannot continue to exist if we are to enjoy 
a healthy condition in the marketing end 
of the business. A great many cases of 
price cutting and reductions in the tank 
wagon market are traced directly to this 
cause. 

Without any attempt at verification 
whatever, a competing jobber will imme- 
diately indict a fellow competitor on the 
statements of the garage men and offer 
greater or equal inducements to secure 
that business, resulting in retaliatory ac- 
tion by competitors in his locality and 
there you have a price war with no end 
to which this vicious circle may not re- 
volve. 

Should Be Friendly Spirit 

There should be a more friendly spirit 
of cooperation between competitors, es- 
pecially the Independent branch of the 
industry. Surely it is not unreasonable 
to assume that oil jobbers are observing 
the market practices and prices in their 
respective localities, and before we indict 
them on the mere statements of the garage 
owners, we should have evidence. 

I do not want to have any of you think 
that nobody in the Independent industry 
has made concessions to garages, be- 
cause they have, but I feel as a whole 
that most of the jobbers are living up to 
the established markets, and that these re- 
bates and concessions have been aggravated 
by false statements from garage owners 
as to alleged inducements offered by job- 
bers, and that very little attempt has been 
made by competitors to verify such state- 
ments. 

They immediately accept the word of the 
garage man and offer similar or better 
inducements. In other words, to use a 
homely expression: the garage man in 


many cases has made the jobber the goat 

These conditions should not and cannot 
continue to exist. The large competitors 
insist on getting a fair share of the busi- 
ness. They are extremely active in find- 
ing out just how competitors are observing 
the established markets in every instance, 
and I want to tell you that they know of 
every instance where Independent jobbers 
are departing from it. 

They use retaliatory measures to re- 
gain their lost gallonage, and, of course, 
you know what that means. Your margins 
are reduced. It means even more than 
that; it means a price war, and surely it 
is not necessary for me to tell you that 
the large competitors can stage a price war 
to much better advantage than either you 
or I 

There also are other methods in depart- 
ing from the markets that you, of course, 
are familiar with, and it is not necessary 
for me to elaborate on them to any great 
length, or to even discuss them. Sufficient 
is the fact that they are always found 
out and you gain nothing in the end. 


We have for years been confronted 
with propaganda attacking the policy of 
our large competitor, and no doubt a 
great amount of such criticism was well 
deserved, but any one who is now engaged 
in the marketing of petroleum products 
must admit that in recent years the policy 
of that company has completely changed. 


It has been my experience and I know 
it has been yours, that we would rather 
have their competition under its present 
policy than a great many of our own com- 
petitors. There are, of course, some 
matters of policy that you and I cannot 
entirely subscribe to, on the part of the 
larger companies, but surely you will agree 
that we all may differ on matters of opin- 
ion and judgment without resorting to 
unfair practices. 


Trade Practice Submittal 


The marketers in the Indiana territory 
have been fortunate in having a trade 
practice submittal outlining a code of 
ethics with respect to the marketing of 
petroleum products. For the first time in 
the history of the jobbing business, repre- 
sentatives of all the marketing companies 
in the territory were assembled in a joint 
session under the auspices of the Federal 
Trade Commission when this code was 
adopted. 

It outlines practically everything dealing 
with the marketing of our products and is 
really a guide in directing us as to what 
is considered fair and unfair by the trade. 

The larger companies are in favor of 
it, and have expressed a desire to live up 
to it, as long as their competitors do. 

There are some objections by some of 
the marketers with respect to the leasing 
and loaning of pumps, and there is some 
misunderstanding of that subject. How- 
ever, these matters are gradually being 
corrected. I understand that the Standard 
Oil Company is cancelling all of its pump 
agreements with garage and other individ- 
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uals and expects to follow a policy where 
by no inducements will be given other than 
the regular tank wagon prices. 

They, of course, expect to sell these 
pumps as authorized in the trade practice 
submittal, but from what I understand 
they are very anxious to get rid of all 
pumps as inducements for marketing pe 
troleum products, and I believe most of the 
marketers are of the same opinion 

This trade practice submittal has been 
a great influence for good in the market- 
ing division and has been the means of 
correcting not only a number of abuses 
but many of the misunderstandings in th 
sale of petroleum products. It has done 
more than that; it has been a powerful 
factor in creating harmony among th 
various units. 


Put House in Order 


It seems, therefore, to be our duty, 
gentlemen, to straighten out our own hous« 
and to impress upon the Independent job 
ber that a code of ethics is essential to 
our business success. The observance of 
it is really compulsory on our part, and 
its enforcement must be delegated to those 
units in our industry who feel and recog 
nize that we exist by virtue of harmony, 
cooperation and organization 

We must impress upon our fell 
petitor that a departure from the market 
ing practices by any secret method defeats 
its purpose and will ultimately disrupt 
the marketing end of our business. We 
cannot afford a war, neither can we afford 
to engage in a fight with the consumer 
We all realize that we are middlemen 
and that our task is to preserve harmony 
in our ranks. 

If there are any men in the }j 
business who feel that they must re 
to secret rebates and other methods con- 
trary to the code of ethics to secure busi 
ness, and that the larger competitors can 
not and will not find it out, let me say to 
those that they are deceiving themselves 
and the sooner they realize the dream 
which they are falsely laboring under, 
the sooner the Independent jobber’s futuré 
is assured and his prosperity established 
I feel that I can express the sentiment 
of those men in the business who art 
strongly in favor of good trade practices 
within our industry, when I say that every 
man should take home from this conven 
tion the thought that we are existing by 
virtue of harmony now prevailing in the 
marketing division of the petroleum in 
dustry. As long as the Independent job 
ber will continue to live up to the rules 
defined by the trade, which tend to place 
our business on a sound competitive basis, 
we will have no reason to worry. 


Drive Out Disturbers 


If, however, there are those who feel 
that they don’t give a damn about your 
business, or mine, and that they will con 
tinue to disrupt the jobbing business, bait- 
ing the larger purchasers by offering 
secret rebates and settlements, such indi- 
viduals should and must be driven from 
this branch of the business, and the sooner 
the better. 

In conclusion, let me leave this sugges 
tion with you: Most of us are busily en 
gaged in taking care of our own business 
striving to expand and develop it sut 
there are many problems that enter into 
our welfare that demand the attention of 
able leaders. Aside from the marketing 
problem, we are confronted with a tr 
mendous amount of regulations that have 
to do with our very existence 

Legislation, national and local, has del 
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uged the petroleum industry during the 
present year in practically every state in 
the Union. Inspection laws and the like 
are being overhauled by politicians who 
are centering attacks on our industry to 
further their own selfish interests; also 
the transportation problem is a tre 
mendously important one. 

A spirit of harmony should exist be- 
tween the jobber and refiner, and we 
should all strive to further that policy, and 
may the refiners be big and broad enough 
to subscribe to some of the facts contained 
herein also. 


We should have men in our branch of 


the industry who are not only willing t 
support the work of our organization, but 
should be active in its management. 
You will be fortunate in hearing at 
this convention, discussions from men in 
the jobbing business who have mastered 
certain details with respect to our busi- 
ness. They are generous in telling us 
some of the secrets of their success, and 
I am sure their discussion will be really 
educational. All this has been accom- 
plished and has been made possible thru 
the efforts of this association, an organ 
ization engaged for the past nine years 
exclusively in fighting our battles. 


Advantage Of Marketing Products 
Under The Jobbers Own Brands 


By W. T. Crotzer 


Western General Manager Stevens Grease & Oil Company 


At the Wednesday afternoon session of 
the convention Mr. Crotzer, whose headquar- 
ters are at Kansas City, pointed out the 
advantage to the jobber of distributing 
lubricating products under his own brands 
rather than handling the advertised brands 
of some other manufacturer. 

He stated it is a mistake for the small 
jobber to think that he cannot successfully 
market quality products in competition with 
the big companies who carry on national 
advertising campaigns of their goods. 

He stated that the jobber who is 
sidering” putting out his stuff under his own 
brand is losing time and overlooking big 
opportunities. His advice to such jobbers 
s “Do It Now.”—Editor 
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lhe day of cheap and inferior lubrica 
past. The handwriting is on th 
wall. Lubricants must be made and sold 
with honest statements as to their suita- 
bility for the work for which they are in- 
( nded. 

If the proper attention is given to lu 
brication by both manufacturer and job 
ber, both will f many un- 


tion is 


be relieved of 
warranted complaints, and calls for ad 
justments, and the user will secure the 
maximum service at the minimum expense 

The attitude of the public toward any 
article is not always a positive indication 
of merit, or the opposite. The public may 
be satisfied with an inferior article, not 
having had experience with a better one. 
Ini fact, the consumer, about to part with 
his money, is often anxious to find some- 
thing to resent, and is in a dangerous 
mood, and if there is one impression above 
all others that the salesman should create, 
it is that he is confident of himself and 
his goods. 

The most vital element necessary to 
successful salesmanship is confidence. 
Confidence, usually, but not necessarily, 
connotes integrity or honesty. 

A most vital consideration in the selling 
of lubricants is that of how, upon the 
market, it may be identified or distin- 
suished from similar products, and the 
most difficult problem for the jobber now 

and always—is proper methods of dis- 
tribution which will not only enable him 
to continually add new customers, but to 
hold his regular trade from year to year. 


Prestige Creates Confidence 


lo do this we must have prestige, for 
prestige is a creator of confidence and 
greatly strengthens business relationship; 


it is a very important asset to our national 
prosperity. 
Distributing oils and greases in spe 
cially prepared packages under his own 
brands will go a long way toward building 
up the jobber’s prestige and creating con 
fidence in the buyer for his products. The 
jobber’s own name and brands on his pack 
ages cannot help but create confidence < 
the buyer in the territory where he oper 
ates, as it is his guarantee that the pack 


age contains only high quality products that 


are satisfactory for the purpose for whici 
they are intended 

Another benefit and an important on 
too, in marketing his products under hi 
own name and brands its that he has the 
exclusive advantage of any advertising that 
he may do in addition to the publicity he 
gets from the package itself, and his prod 
uct would not be sold by others. 

Jobber Working for Others 

In distributing lubricants for manu 
facturers of advertised brands, the jobber 
is building up and advertising the busi- 
ness of the manufacturer he represents, 
who has absolute control of his trade and 
can always dictate terms; consequently, 
the jobber is at the mercy of the manu- 
facturer, and such manufacturer, when the 
jobber is not willing to accept his terms, 
can place his products with some new 
distributor. 

The package in which lubricants appear 
on the market may be fully as worthy of 
careful attention as is the product itself 
First impressions are likely to be the last 
ing impressions. We pride ourselves upon 
our quickness of judgment, and hold our 
selves ready for a surprisingly long time 
to return to our “first impressions” of an 
article or person and prove our initial 
judgment was correct. 

For this reason alone it is worth while 
to be sure that the package makes a favor 
able impression 

Too many jobbers are putting off this 
all-important feature, saying, “I intended 
to have my own brands, put up under my 
own name and in my own packages,’ 
while the other fellow, or the do-it-now 
jobber, is cashing in with the ideas and 
opportunities that ought to have been 
theirs. The greatest enemy any man i 
business can have is the enemy of delay 
You can offset the antagonism of your 
outside competitor, but you cannot offset 
the menace of an inside brain that is dom 
inated by the tomorrow habit 
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HE subject of country tank sta- 

tions is but one of the many prob- 

lems confronting the oil jobber 

ese days, and while I feel that a paper 

along these lines would have been more 

rtune a few years ago, still I am 

to sum up the results of our ex- 

neces in the hope that those job- 

who are contemplating building 

ry tank stations may derive some 

thereby. 

stations of the Bartles-Scott 

ympany are all located in towns 

500 to 2,500 people, agricul 

iral communities that draw their trade 

rincipally from the country surrounding 

' m. We commenced building tank sta- 

six years ago and have erected a few 

every year since then. All our sta- 

ire very similar in construction ex- 

have made improvements 
year 


it we 
ear to 
Our first stations were equipped with 
perated pumps, we later added 
jacks and two H. P. gasoline en- 

to all the stations so equipped. 
earlier stations were not fur- 
with glass gauged filling tanks 
$ the main shed. We find these 
f great benefit especially where power 
ised for pumping and have added to 
oder stations two 1,000-gallon 
tanks mounted on a raised plat- 
utside the shed, sufficiently high 
a good gravity flow when fill- 
ng truck tanks or barrels. This elimi- 
e constant starting and stopping 
pumps and makes it much easier 

agent. 





Location 


eciding on a location for a coun- 
nk station the first points to be 
lered are: local tank wagon price 
| freight rates; if these are favorable 
the surrounding territory. Is it 
prosperous farming community? 
there many tractors, trucks and 
biles? What points can be hauled 
m the proposed station? 
e a canvass of the merchants and 
garages in that town and the sur- 
founding haulage points for their ap- 
of your project. They are us- 
eager to secure an Independent 
in their community and many 
romise their business if you come 
Some live up to their promises 
ny forget them and you have to 
hard to finally get these accounts. 
Site 
from the railroad, if a proper 
be secured that way. Location 
nform to B. C. L. 180 of the 
of Explosives, rules governing 
ition of new loading racks and 
nloading points for casinghead 
ne, refinery gasoline, naptha or 
flammable liquid with flash point 
30 degrees F. 
reful to pick main roads leading 
with regard to getting your 


















By R. E. Scott 


The accompanying paper on the erection, 
location and equipment of country tank 
stations was read at the Tuesday afternoon 
session of the convention by Mr. Scott. 

He has had long experienc+ inthe 
construction of tank stations in the remote 
sections of the country and the information 
he gives on the type of station, equipment 
and method of construction which have been 
found most satisfactory in his experience 
should prove helpful to the jobber who is 
confronted with the problem of building 
such stations.—Editor. 


the farmer barrel business 
Consider amount of filling required 
and avoid locating on low swampy 
ground. It is sometimes better to buy 
a site in order to secure a proper one 
rather than lease a poor one from the 


railroad. 


share of 


Plans 


A detailed set of drawings should 
be made of each type of tank station 
and kept up to date as erection pro- 
ceeds. If any alterations are made at 
time of erection or any additions or 
improvements made at a later date, 
drawing should be revised accordingly. 
There are many types and styles of tank 
stations but I shall deal only with the 
one we consider the best for our pur- 
pose. 

This station consists of a main shed 
20 feet wide, 26 feet long and 16 feet 
high, constructed of 28 gauge corru- 
gated galvanized iron on a 2-inch by 
4-inch framework, built on 6 x 6-inch 
wood sills, mounted on concrete foun- 
dation stones sunk well into the ground. 
The shed has a sliding door 9x6 inches 
wide by 10 feet 6 inches high at each 
end, this provides a driveway right thru 
the shed and enables the driver to fill 
his tank wagon or truck or a farmer 
his barrels, in out of the weather. 

This driveway occupies one-half of 
the shed lengthwise, the other half of 
the shed has a substantial platform $3 
feet high and 10 feet wide, running 
the full length of 26 feet, this platform 
is built on 6 x 6-inch supports with a 
2-inch plank floor mounted on 2 x 10 
inch stringers, well braced, enabling the 
agent to easily load and unload full 
barrels of oil from wagons. A _ stock 
of lubricating oils in barrels and greases 
in cans can be stored on this platform. 

There is a standing desk for the 
agent built on the platform, also steps 
to the ground. At one end of the plat- 
form we have located two 520-gallon 
galvanized gravity flow glass gauged 
measuring tanks, one for gasoline and 
one for kerosene. These tanks are 
mounted on a 6 x 6 frame, with the 
bottom of the tanks raised 7 feet 6 
inches above the ground. 

The gauge is marked off for every 
5 gallons and enables the agent to keep 





Construction, Location And Equipment 
Of Country Tank Stations 


President, Bartles-Scott Oil Co., Willmar, Minn. 


track of exactly the amount ot oil he 
loads out, so it can be checked with 
his sales. Between the main shed and 
the tanks we have a separate pump 
house constructed the same as the main 
shed. This is located two feet away 
from the main shed with a doorway 
and platform walk between the two, so 


placed that the agent can start the 
pumps filling his gravity measuring 
tanks and can watch the gauges on 


them from the pump house so as to 
shut off the pump before the measur- 
ing tanks overflow. 

There is also a doorway on the op- 
posite side of the pump house, per- 
mitting free circulation of air and the 
escape of dangerous gases and leading 
to the unloading rack and tanks. 


Pumps 


We use a 2-inch rotary pump unit, 
equipped with lever operated clutches, 
driven by 2 H. P. electric motor, if 
at all possible to get the current, use 
3 phase 60 cycle 220 volts; the 3 phase 
motor has no brushes to emit sparks 
and is consequently much safer; the 
switches are the vapor proof box type; 
we never use an open knife switch or 
wire our stations for electric lights. 

The agent can use a flash light if in 
the station after dark, If electric power 
is not available we use a 2 H. P. 
gasoline engine with a water jacket 
which is arranged so that no harm is 
done if the water freezes. When a 
gasoline engine is used the exhaust 
should be piped thru the side of the 
pump house well above the ground. 


Tanks 


We use the upright cone-topped tanks 
of 4&pproximately 12,000 gallon capa- 
cify »>,equipped with a manhole and 
hinged cover in the top, also a 2-inch 
vent. Easier to guage and less danger 
of explosion in case of fire. We have 
both riveted and welded tanks and have 
found that the welded tanks do not 
leak if proper care is used in handling 
them. 

Tanks should be mounted on solid 
concrete foundations at least 12 inches 
thick; we have experimented with vari- 
ous other methods of mounting these 
tanks, including wood platforms, con- 
crete piers and raised mountings to 
give gravity flow from the main tanks 
themselves and have found serious 
drawbacks to all of these methods. 

Unloading Racks 

We have used the overhead unload- 
ing rack at all our stations, including 
overhead platform with swing arms, and 
can recommend this equipment. There 
is another method which appears to 
be equally good, consisting of an up- 
right pipe mounted in concrete with a 
counter-balanced swing arm. Piping is so 
arranged that it is possible to pump 
from the tank car to storage tank or 
from either one into the gravity meas- 
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uring tanks, truck tanks or barrels. 
By a slight change in the piping it is 
possible to pump from the tank car to 
storage tank or from either one into 
the gravity measuring tanks, truck tank 
or barrels. By a slight change in the 
piping, it is possible to pump from 
storage tank back into a tank car, but 
this is very rarely necessary and we 
have no standing provision for it, prin- 
cipally to keep the piping simple enough 
for the ordinary agent to understand 
It is well to fence in the tanks and 
pump house. We run a wire mesh 
fence six feet high, with two strings of 
barbed wire at the top, from one corner 
of our main shed to the other, taking 
in the tanks, pump house and unload- 
ing racks along the railroad right of 
way. This acts as a slight deterrent to 
the well-known small boy, altho I ad- 
mit it does not entirely eliminate him 


Other Equipment 


We supply each station with the fol 
lowing: Ten 10-zallon galvanized milk 
pails, four 5-gallon funnels with wire 
mesh strainers, two 5-gallon funnels 
without strainers, six 6-gallon measur 
ing pails, one geared hand-operated 
rotary pump with ten feet of flexible 
metallic hose, two truck signs for use 
when unloading tank cars, and one car 
jack. Size and number of truck tanks 
depend on local conditions. We 
provide a sleigh gear at each station 
and have one tank so mounted that it 
can readily be transferred to the sleigh 
gear. 

There is a 


also 


great need for uniform 


haulage charges thruout our territory. 
In North Dakota, where we have two 
stations the Standard Oil Company has 
a uniform charge of one-half cent for the 
first three miles and one-tenth for each ad- 
ditional mile. This acts as an induce- 
ment to the agent to go out into the 
country and get business. 

The charges are small enough when 
one considers the average road condi- 
tions an agent is up against. 

In Minnesota the Standard Oil Com- 
pany has all kinds of haulage charges; 
we know of some cases where the 
charge as low as .3 cent for a 9- 
mile haul, and others where it is 1 
cent for a 6-mile haul. Whatever the 
haulage charge is, we allow it all to 
the agent, in addition to his regular 
commission and the amount of haul- 
age charges is a very important factor 
in keeping satisfied agents. 

x * * 

In reply to a question by L. R. 
Lumley, of Kansas City Refining Sales 
Company, as to what capacity of truck 
has been found most advantageous to 
use in towns from 500 to 1,000 popula- 
tion, Mr. Scott answered that his ex- 
perience was in favor of the 400-gallon 
truck with three compartments. Mr. 
Scott said: 

“We have our agents supply their 
own trucks and it is often the case that 
the agent is not financially able to buy 
a large truck and will probably get 
a Ford truck to start with. In those 
cases we supply him with a 350-gallon 
tank. That can be used on a 1%-ton 
truck if he gets one later.” 


Association Must Keep Up Fight; 
Some Things It Has Accomplished 


By Lafe S. Collins 


S. L. Collins Oil Co,, Knoxville, Ia. 


I have been asked to speak on what 
the association has accomplished for its 
members, and I suppose the public as 
well. 

I can only do that by comparison of 
conditions now, and at the time that the 
Western Oil Jobbers’ Association was 
organized. 

At that time the industry 
chaos. We were doing business at a 
loss, practically every concern that was 
in the oil business. The larger com 
panies were failing to make their divi- 
dends and the smaller companies were 
failing to make their expenses 


was in 


It became evident to us who were in 
the business that we would be com- 
pelled to have an organization which 
would map out the future of the indus- 
try that it might do business on a mar- 
gin of profit that would enable it to ac- 
cumulate capital to take care of the ex- 
pansion that was bound to come on ac- 
count of the development of the inter- 
nal combustion engine. 


Jobbers Get Together 


Ten years ago there was a small num- 
ber of jobbers got together and brought 
about this organization. At that time 
we were paying 1 and 2 cents a gallon 
for kerosene and selling it at less than 

cents a gallon. We were paying 4 
and 5 cents and 3 and 4 cents for gaso- 
line and selling it for 7 and 8 cents and 


Mr. Collins, one of the pioneer western 
jobbers and a leading spirit in the formation 
of the Western Oil Jobbers’ Association, 
the precursor of the present American Inde- 
pendent Petroleum Association, was one of 
the speakers at the first session of the con- 
vention on Tuesday, March 22. 

His subject was, “What the Organization 
Has Accomplished for Us.”” Mr. Collins out- 
lined some of the problems that still con- 
front the jobber, urged that each company 
and individual member get together and 
cooperate with the association for the bene- 
fit of all. He also told some of the achieve- 
ments that mark the course of the jobbers’ 
association since its beginning.—Editor. 
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paying the freight out of that. We 
weren't getting anywhere. 

We began to get together and tell 
how necessary it was if we would meet 
the conditions that were to arise in the 
future, that we get ready to do business 
on a profitable-basis, so that we could 
have something for depreciation, some- 
thing for expansion and something for 
interest. 

We got the boys together and began 
to deal with every fellow that was in 
the business and to tell him what was 
necessary and we formed an associa- 
tion and began to pay in money so that 
we could make some move to accom- 
plish these results. 

We were also confronted with re- 
strictive legislation by the legislatures 
of the states in which we operated. 


They didn’t know anything about the 
business, their idea was to compel y; 
to sell some particular product, no mat. 
ter whether it was easy to make, easy 
to get or how wasteful the making of ; 
was to the crude supply. 

We had to enter into a course of edy 
cation with every one of those fellows 
in the states in which our members 
lived. 

Bad Laws Passed 

Some of our members neglected | 
call upon this association and becaus 
of that, laws were passed that were bad 
for the state and bad for the oil me 
because they neglected their opportuni; 
ties just as many people have in th 
past. 


Those fellows that took advantage 
the situation have benefited by it. W 
had in the state of Iowa from which | 
come a proposed law to make us se! 
only gasoline at 74 degrees gravity 
when we bought only by the gravit 
test, by fellows who knew nothing about 
what they were talking about. 

If we had been asleep on the job 
would have gone thru. Thru the 
ciation we staved that off and have 
this state an open market in oil, | 
can sell anything provided you tell what 
it is; that is what it ought to be 

And that is what we must fight fo: 
all over this country because anybod 
that knows anything about the oil bus 
ness knows we are going to need eve: 
drop that can be gotten hold of t 
in a car. If we don’t do it we 
asleep and that is what this asociatior 
has been doing and that is what it is g 
ing to do in the future. 


Mutual Help Urged 


It is going to be of some real u 
and you fellows don’t know what is 
going on if you don’t take advantags 
of it; you don’t know your part, ai 
you are neglecting your business 

We are here to help you and we want 
you to help us. We have talked to « 
refiners and advised them, showed the! 
more means to get the most gallons 
out of the crude so that we can maki 
the most of it to run the cars the 
farthest, because there isn’t a man i 
this business but what knows that the 
future depends upon -our supply of 
crude oil. 

We have the question of railroad 
rates. We have had trouble ever sinc 
this organization has been in existence 
in securing equitable rates. And there 
isn’t a one of us but knows now that 
we are being punished for neglect years 
ago when we had no association, when 
they put oil and gasoline at a prohibi- 
tive freight rate. 


Saved Inspection Fees 


cy 


To illustrate, you say, “What have 
you done?” I want to illustrate one 
thing in Iowa, in this inspection law 
They used to charge us 10 cents 4 
barrel for inspection, irrespective 
what it was. I figured it up the other 
day for a concern selling 1,000 cars 4 
year, on this inspection alone in the 
state of Iowa, we have saved $60,000 
in the last five years. 

Now all these things we have helped 
to do to build up this business ane 
add to our capital, has added to 
ability to serve the public, and 
proven a real benefit to the public tt 
self who need this material and they 
who have got to pay whatever it costs 
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Company Escapes Oil Station Financing 
By Interesting Individuals 


E all realize that the filling sta- 
W tion game is here to stay and is 

yet only in its infancy. It is a 
ig problem for the small companies to 
now how to finance filling stations as 
they are very expensive. 

In fact, it takes more money to erect 
filling stations than to erect tank stations 
ind the problem to the small jobbers has 
een and is a serious one. 

Some few years ago we laid awake nights 

vising plans and schemes whereby we 

suld have filling stations and yet not be 
uinously over-burdened with financing 
them. It was the original idea of A. H. 
Caward that made us adopt the plan that 
we now have and that has meant much to 


Other companies have said that it can 

tt be done, and many today doubt 
whether we are doing it, and we believe 

»u would be very much interested in 
nowing a plan that we feel has been 
yorked out successfully. 

[he idea put into effect by us is called 
the “hundred thousand dollar” idea. 

[It is my idea within the next few min- 
utes to pound home to you facts that will 
onvince you that you can go home with 
yme new ideas which we gratefully give 
to you and hope you can use. 


Plans in Operation 


We now have something like fifteen 
lling stations working under this “one 
undred thousand dollar” idea, and there- 

re, we are not coming here with a 
theoretical idea. I’m going to give you a 
formula that has been truly tried out and 
1as been found to be more successful than 
iny other plan of filling station operation. 

We positively know that and defy any- 
ne to argue that this plan is not supreme 
ver all. 

Before we actually adopted the cam- 
paign of sending out some of our best 
nen to promote this plan we already had 
ad experience with one station which 
roved to us that it could absolutely be 
worked out successfully and that it was 
not so much an adventure as it was to 
put “push” back of our organization and 
carry it out. 

Our “hundred thousand dollar idea” is 
to get the other fellow to furnish the cap- 
tal to erect these filling stations and try 
to get that same party to operate them. 
In so doing, we get away from the feel- 
ing that more or less exists among the 
public that they are dealing with a cor- 
poration instead of an individual. 


An Individual Merchant 


Where an individual owns and operates 

1 filling station he is more or less a 
merchant in that locality himself and is 
not looked upon as a corporation as much 
is the company operating direct would be. 
Several of our jobber friends have 
irgued that while it might be possible 
for us to get the other fellow to invest 
in the filling station and operate it, yet 
would not have control over such in- 





By H. C. Wurster 
Hawkeye Oil Company, Waterloo, Ia. 
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The accompanying paper on the method 
worked out by the Hawkeye Oil Company 
for financing Euing stations thru interesting 
individuals in small towns to build the sta- 
tions and operate them, distributing the 
company’s products and making their profit 
out of a differential allowed them, offers 
an interesting sidelight on oye troublesome 
phase of the filling station business. 

The paper was delivered at the Tuesday 
afternoon session, March 22. Its title was 
“The Erection and Financing of Fiiling 
Stations.”” In addition to this “Hundred 
Thousand Dollar Plan” the Hawkeye com- 
pany also has developed plans for stand- 
ardized filling stations which it believes gtve 
the most in appearance and construction 
for the least cost.— Editor. 
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dividuals and soon the individual would 
be buying from a competitor instead of 
from ourselves. 

We, however, want to make this state- 
ment: that out of the fifteen stations in 
operation, we have had one try to do that. 
In fact, one of our big competitors made 
it a point to see what would happen if 
they could get that individual to switch 
over to buying their goods. 

The. consequence was that the station 
was locked up, and before it was opened 
an adjustment was made satisfactory to 
all parties concerned. We are still selling 
goods to that station today and have had 
no further trouble. 

We have a contract that is air-tight and 
fair to all parties and we have yet to 
find it to fall down. Now you can not 
help but know from your own experience 
that where an individual has his own in- 
terest tied up in a filling station he is 
going to get out and hustle for business 
among his friends and get business that 
we, as a corporation hiring our help could 
not get. We do not believe that anyone 
will dispute that advantage. 


Will Keep Up Station 


Furthermore, that individual has most 
of his money invested in that station and 
will see to it that it is kept neat and trim 
and see that it is opened early in the 
morning and late at night and every min- 
ute made to count. We don’t need to worry 
about the up-keep of the station or any 
other responsibilities that are bound to 
exist when the same is owned by the in- 
dividual. 

Our plan is to go into a town where we 
want to erect a filling station and get in 
touch with the retired farmers or retired 
men of any type of life, who have ac- 
cumulated a certain amount of money 
and are looking for a safe, reliable place 
to invest it. With a knowledge that the 
reputation of our compuany is dependable, 
they do not hesitate to go into the propo- 
sition with us. 

Often such an individual owns the very 
lot in that city upon which we would 
like to erect the filling station. If that 
is the case, a large part of the obstacle 
has already been overcome. 


Sometimes the individual does not have 
sufficient funds entirely to complete the 
Station, in which event, we help him 
finance the balance, taking a note and a 
mortgage back on the station securing 
ourselves and letting him pay it out from 
the earnings or from any incomes of life 
later on. 


Station No. 1, where we first tried out 
the plan, was erected in Waterloo some 
eight years ago by an individual who 
came from California with about $1,000 
and who came to us for a filling station 
proposition. 


We entered into an agreement with him 
whereby he would erect this station and 
we supply him with his requirements for 
a period of years and advertise our goods 
to the public as being obtainable at this 
location and help this individual in every 
way possible to make a success of the 
Same, 


This was one of the first filling stations 
in Waterloo and I want you to note the 
little expense in the erection of the same. 
This station complete with equipment cost 
less than $1,000. The ground and back 
building was leased for $50 per month and 
today is, without a question, selling as 
many gallons per day as any other filling 
station in Waterloo. In fact, we believe 
it sells more than any. 


Station No. 2 is along the same lines; 
that was built with the other 14 stations 
a few years later. The same plan and 
idea was carried out in this station as in 
No. 1. Altho in this station you will note 
a grocery store is the main part of the 
building and the canopy is an extension. 
This individual does not altogether make 
his living from the selling of gasoline, but 
together with the sale of groceries makes 
a living that is comfortable and he is ac- 
cumulating small savings. 


Before going further, we want you to 
appreciate the fact that we are not having 
these individual operators depend entirely 
upon the profits from the sale of gasoline, 
but encourage them to sefl accessories, do 
vulcanizing, and in case of station No. 2, 
sell groceries. 


The expense to us is practically nothing 
in the operation of these stations, except 
the margin that we allow these operators 
which is within reason for any jobber to 
give. 

Station No. 3 is also located in Water- 
loo, in the residence part of the city. We 
feel that outside of the extreme large 
cities, that a filling station away from the 
heart of the city cannot operate success- 
fully unless operated under our individual 
plan. 


The reason for this is that the average 
farmer driving to the city with his family 
from the rural districts will not stop to 
fill in a residence district because the 
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women have shopping to do, and the plan 
is to drive to the business district and let 
the men take the car to be filled up with 
gasoline, or lubricating oil, while the ladies 
go a few blocks here and there to do their 
shopping, which is not possible when fill- 
ing in the residence part. 

Also it seems to be human nature that 
when out riding the car will head for the 
downtown district and not stop until it 
arrives there, and for that reason the fill 
ing station built in the residence part will 
not get the business necessary to operate 
profitably except under our individual 
plan. 

Solicits Business 


The individual plan causes the man who 
has his money invested to go for blocks 
and blocks around in that section to solicit 
business. 

Furthermore, he oftentimes has his own 
vulcanizing outfit and his wife will sell 
such confectionery and such items as are 
of interest to the family. The man will 
specialize on giving service in the way 
of removing tires or adjusting any part of 
the motor until he establishes a reputation 
which begins to gain business for him, 
that a corporation cannot do thru its em- 
ployed help. This station is an example 
of that. 

When we entered into an agreement 
with the original builder of this station, 
we made the error of dealing with a mar 
who was not a pusher. The station prac 
tically was a failure until we were able 
to locate the present man. From the very 
day that he took possession, business in 
creased and in three years he had accumu 
lated enough money to build himself a 
home, and his wife at the present time is 
spending her winter vacation in California 


Here, again, is the individual idea, where 
our “hundred thousand dollar idea” con 
vinces us that the plan is an exceptional 
one, and, if operated, one will create a 
business that is hard to lose or get away 
from you to a competitor. 


Station No, 4, some thirty miles from 
Waterloo at the town of Waverly, Iowa, 
of a population of 3,500. This filling sta- 
tion was erected by our tank station agent 
and a contract entered into. It is strictly 
operated under the plan of our “hundred 
thousand dollar idea.” He made the 
statement recently that he considered he had 
made and accumulated in the advance of 
the property he bought at that time at 
a low figure, together with his profits 
something like $15,000 in five 


You can rest assured that this individual 
is a booster for the Hawkeye Oil Company 
and feels that if the Hawkeye Oil Com 
pany was put out of business he would be 
ruined. He will fight from early morning 
until late at night getting his share of 
business, and we are here to say that it is 
always a little more than our share that 
we get. 


years. 


Station No. 5 is another interesting sit 
uation from the standpoint of bearing out 
that our plan is supreme. At Fairmont, 
Minn., where this station is located, wi 
were confronted a few years ago with the 
inconvenience of having our agents start 
into the oil business for themselves. This 
is the worst competition that a jobber can 
have. 


These agents came out with 
nouncement that they had organiz 
company of their own and urged 
hody to patronize a home company. This 
had its effect. We immediately devised 


plan to get an individual in the community 
to erect a filling station, even if we did 
have to assist him in financing the same 
and take over our tank station and thereby 
create a home industry in itself as could 
be argued by the other parties who had 
started up. We, of course, were careful 
to choose a man who was well liked at 
this place and had just as many friends 
and when he came out with the announce- 
ment that he had put in all his money and 
that he would like to have a home patron- 
age, it was pretty much a fifty-fifty basis 


We were gratified in checking that year’s 
sales with the former year to find that our 
ales had not decreased, but even increased. 
Who lost business to the new company is, 
of course, a riddle, but we feel we didn’t. 
There, again, this “hundred thousand dol 
lar idea” proved tremendously strong. 


Station No: 6 is located at our Mason 
City plant. Mason City is a town of good 
size and locations at that point are so high 
priced that the average jobber could not 
begin to think of investing that much 
money in a lot, without taking the filling 
station into consideration. 


Here we put our plan to work and in 
terested a retired contractor to erect a 
filling station on his own ] 


lot, which he 
claimed was worth $14,000. 


Che rental determined was based on 6 
per cent of the money invested in the fill 
ing station, together with a valuation of 
$14,000 on the lot, whereby we pay a rental 
of $125 per month for the filling station 
and location and in turn we have re-leased 
it to another individual who operates the 
station on a marginal basis and pays us 
back the $125 rental. The margin in this 
case is no larger than in other cases, but 
the gallonage is good and we have nothing 
to do with the up-keep of the station or in 
any way have to go to the extra overhead 
expense of operating the same. 


Too Much Capital Invested 


A good many jobbers like ourselves real 
ize that we are all spending too much 
money in building service stations. We, 
therefore, have worked out this winter 
plans for erecting high-class stations with 
good architectural plans, and also these 
plans have been drawn up by taking our 
experience of the past years and the obser- 
vation of filling stations built by other 
concerns, combining all in one idea and 
thereby creating what we believe to be 
the most modern idea in filling station 
construction that has yet been worked out. 
We claim the most modern idea, as we 
believe every jobber realizes that the fill- 
ing station is only in its infancy and that 
soon we will be selling large quantities of 
accessories and other merchandise besides 
gasoline, in order to make the station ab 
olutely on a profitable basis. 

Furthermore, the person buying his gaso 
line is very desirous of equipping himself 
with his entire needs without going to 
some farther point and with that object in 
view we have designed a new type of fill 
ing station that we believe will take care of 
future dreams that we have regarding fill 

g stations 
We are as ready to give assistance as 
we are ready to receive, and should you 
wish to have any further information re 
garding our special filling station idea, we 
will be only too glad to have you write us 

have you come and see us and visit some 
»f these stations and talk to the men, so as 

absolutely a thoro convincing idea 


Association Presents 
Lehmann With Watch 


Staff Special 


KANSAS CITY, March 24.—Last 
Tuesday, the day following the annual 
meeting of the Western Petroleum Re 
finers’ Association at which his term of 
office ended, Fred Lehmann, former sec 
retary of that organization was putting 
a busy day just doing nothing, as he ex 
pressed it. That day was the start of 
first vacation in several years. 

In the afternoon, however, he was i: 
terrupted by a hurry call from the asso- 
ciation offices to come down immediate), 
on a matter of important business. Le! 
mann put aside his important duties and 
hurried over. In a formidable circle in 
his old office sat W. E. Richardson, Ka: 
sas City, president of the Meridian Oil 
Corporation, the new president of the 
association; Julius Germany, Panhandle 
Refining Company, the re-elected vi 
president; H. G. James, the new secretar 
and E. E. Shock, head of the Indiahom: 
Refining Company, St. Louis, a forme 
president of the association and a guidir 
figure in its affairs at present. 

They ushered Lehmann to a chair 
Mr. Germany went on at great length 
detail to describe the early days of th 
Beaumont field in South Texas and how 
accommodations there were so crowded 
they frequently had to sleep three in a bed 
Lehmann fidgeted thru the recital wo: 
dering what he had been called on the 
carpet for. 

Then Mr. Germany brought forth a ver 
fine gold watch which he presented 
Lehmann in the name of the associatic 
in appreciation of his services in its be 
half the past two years. 


Gay Makes Tourist 
Reporter On Roads 


KANSAS CITY, March 24.—T. | 
Gay, president of the Gay Oil Company, 
Little Rock, Ark., told the assembled jot 
bers at the Tuesday session of the con- 
vention of a wrinkle adopted by his com 
pany that makes friends of the tourists 
passing thru who fill at one of his stations 
and incidentally gets to the ears of other 
tourists and causes them to seek out his 
stations when they are in that part 
the country. 

When a tourist fills at a Gay station, 
a printed form card is given him with the 
request that he fill it out as to condition 
of the roads and other information valu- 
able to the motorist and mail it back to 
the company. 

“Most of the tourists fill out the cards 
and mail them back to us when they get 
home,” says Mr. Gay. “These cards are 
then filed and from them we are able t 
give valuable information to the next 
tourist who inquires about routes, roads 
and other traveling conditions. 

“When the cards are mailed back we 
give the information on them to the news- 
papers which are glad to print it as a 
means of keeping the local people informed 
as to the condition of the roads leading 
out of the city. 

“The tourists appreciate it and you 
have no idea how many people are inquir- 
ing about us all over the country just 
from that source.” 
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— VERY man in this room practi 
ry cally is a salesman, because he is 
the head of a business that re- 
salesmanship, and he has got to 
t energy and salesmanship behind it 
it across against the big fellow 
his millions and millions of dol- 
spend in advertising. 
boys, let’s consider the sales- 
just a moment. You have all 
sales forces working under you. 
he salesman is an entirely different 
man from any other that you 
got working for you. They are 
st example of the proverb, “You 
ad a horse to water, but you 
make him drink,” that I ever saw 
life, If you show the boys the 
vay to handle it, they will work 
eads off for you, and they will 
the business to you to your 
tisfaction. 





salesmen, as a whole, are like a 
prima donnas. Each man has 
wn individuality, and his own 
lity, and he has got to be han- 
pecially. 
t believe that you can send out 
ly or monthly series of form let- 
blished along a certain line and 
them out like you shoot the bul- 
t of a gatling gun and have them 
mark. 
is different from Bill. Bill is 
from Tom, and Tom is differ- 
Dick. 
: Difference in Men 





nan is fast on his feet, a quick 
full of energy, a high-powered 
r; the other man is slow moving, 
thinker, a different type. The 
that you write to him has got to 
e different from the style of letter that 
write to the other fellow. 
I believe, boys, if you will con- 
our sales force more individually, 
less as units, and yet get your in- 
ls working as a whole unit, you 
ve a better success. 
| the biggest weapon that you can 
n the hands of your sales force is 
, ucation, 
I started on the road, I was 
eighteen years old, and the boss 
me in, and says, “Jack, I am 
to put you on the road. Here 
of axle grease, and there is a 
now go to it.” 
ll of a thing for an eighteen- 
| kid to start out with. I didn’t 
nything about the grease. He 
tell me anything about the 


I didn’t know what to say 
to do. 


Built Own Methods 


have a soul to show me any- 
But gradually, as time went on, 
ip my own story, and built up 

ideas, until I was able to de- 
good, successful business on that 
ase, 









By Jack Nourse 


President Nourse Oil Company, Kansas City 


At the Wednesday afternoon session of 
the convention, at which L. Freeman, 
president of the Lake Park Oil Corporation, 
Sioux Falls, S. D., presided, Jack Nourse 
talked to the jobbers on selling methods in 
marketing high-priced products and dis- 
cussed the methods of training salesmen and 
building up a sales force. 

Carrying of samples by salesmen, so that 
the display gets the eye of the customer 
before the selling talk registers in his 
brain was one of the ints he emphasized, 
as he pointed out that the results that 
have been achieved by the big companies in 
sellling their nationally known brands of 
lubricating oil ought to be easier to the 
smaller jobber because he is clogtr to his- 
customer and can impress his personality 
upon him.—Editor. 


And profiting from my own experi- 
ence, my success has been in equipping 
my own salesmen with education. 

I didn’t turn those men loose with- 
out first preparing them and training 
them. Let a man go with them who 
has had the experience, teach them the 
line, teach them how to sell it, then let 
him come back a time or two. He is 
an older hand, he has learned the game. 
He can save you many a dollar by 
teaching those fellows what you know; 
and gradually as you educate them, then 
they will be better producers. 

Now another thing, I take a little 
issue on the subject of specifications. 

I don’t believe in specifications. I 
believe that good specifications are nec- 
essary to good oil, but I believe the 


jobber is better off instead of hammering 


specifications to hammer brands, and 
I know there are men in the audience 
that will take issue with me on that, 
but I believe it fully, and I have proved 
it and worked it out. 


Your Brand Is You 


Your brand is you. Don’t forget that 
you put into it all your thought and 
your care, all the work and all the 
planning, and around that revolves your 
sales force. 

Now then, if you build a story for 
your salesman, if you will teach him 
how, if you will give him the reasons 
why, if you will enable him to know 
what weight of oil is good for what 
automobile or tractor, then he has got 
the knowledge, and he is able to put 
up a better battle and in addition to 
that he has got something to tell the 
customer, which is away from the regu- 
lar routine. 

You go into the hard boiled dealer, 
and the first thing he says, “Oh, hell, 
another oil man, I don’t want any oil, 
I have plenty now, I am busy.” 

That is the first thing that the man 
runs up against, and he hears that every 
day and every hour in the week. Now 
you have got to equip your man so 
that when your hard boiled dealer starts 
that on him, he can have something 





Psychology Necessary In Selling High 
Priced Oils And Greases 


to brush that aside and get the man’s 
interest, and it 1s up to you to teach 
your boys to do that, 


Get Men Into Office 


Study your own knowledge of the 
game, and let the men call on you, edu- 
cate you; let them give you pointers 
that you can pass on to your men 
Get your men in and teach them 
how to get out and sell this stuff. 

You may favor a group plan, or you 
may have your men in as individuals. 
All last year we had men in as individ- 
uals, and the year before we had a 
group. 

Since the first of the year and in the 
fall I cut out the group salesmen meet- 
ing because you know when the men 
come in, they would all get together, 
and each fellow tell the other fellow 
how the country had gone to hell, and 
we would have an awful time. 

So I brought them in one at a time, 
and when each man came in and [ sat 
him down to the desk, I shot him full 
ot pep, and full of the line, and I says, 
“Now you get out and get the business. 
You can do it, the country has not gone 
to hell, and you cannot make me be- 
lieve it has. I know it is different, and 
somebody is going to get the business, 


and the fellows that believe it isn’t 
there, and set in the hotels on their 
sterns, and talk over about how bad 


conditions are, they are going to leave 
what little business there is to you.” 
And our boys went out and got it. 


Clouds Have Lifted 


But, men, the clouds have lifted now. 
Since February and March business is 
opening up. Those of you who lagged 
a little bit last year, if you put the pep 
and energy into your sales force, if 
you enthuse those boys, fill them full 
of education, then they will begin to 
hit the ball in the same old shape that 
they did. 

Now it is a fact that the cow gives 
the kind of milk which the feed that 
you put into her produces. If you 
give her good green grass, fresh hay, 
she makes right fine milk. If you 
feed her sawdust, she doesn’t give you 
anything. 

Don’t feed your boys sawdust, give 
them green grass and they will bring 
you returns in return, 

We have got to pay a tribute to 
Mobiloil and Veedol, however much 
you may cuss it. 

However strong competition it is, 
and we recognize it is strong compe- 
tition, you have got to hand it to those 
two high-class, highly advertised lines 
for enabling you and me to put across 
our better classes of oils. 


Salesmanship and Advertising 
But boys, they have been able to get 
the price. They have done it with 
salesmanship and with advertising, and 
if they can do it, we can do it, be- 
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cause our smaller organization are bet- 
ter trained, we get closer to the dealer, 
we have got that personality that they 
lack, and you are in close touch with 
your customers constantly, you are a 
smaller man in _ business. You put 
your own individuality into your busi- 
ness, and you bring your customers in 
closer touch with you. 

Maybe they don’t know you by your 
first name or by your nickname. Now 
the big fellow, with all of his adver- 
tising, can never do that; but they have 
shown that high prices can be gotten, 
and you can handle a high-grade, high- 
priced line of oil and put it across just 
as easy as you can a cheaper line. 

You, yourself when you go into a 
store to buy a pair of shoes, and you 
sit down, and the shoe man shows you 
a cheap pair of shoes. You don’t care 
for it particularly, but if he shows you 
a high priced pair of shoes, and it is 


evident to you that he has got some 
good reasons as to why you should 
buy them, you will have them. 

Last winter, when business was at 


its dullest, and we were not buying a 
thing that we could get away from, a 
tire salesman dropped into my office. 
He introduced himself to me, and be 
fore I had a chance to say, “No, I don’t 
need any tires,” he pulled out of his 
pocket two cross sections of two styles 
of tires and handed them over to me 

I took them, naturally, and he started 
to tell me and showed me the difference 
between the two tires, both of his own 
make, 

An Interesting Story 


He had an interesting story, he had 
reasons which held water as to why 
the higher priced tire would give a 


greater mileage, and longer wear and 
lower up-keep than the cheaper tire. 

He went right ahead and brushed 
aside my objections and when he got 
thru, altho, I didn’t actually need tires, 
{ gave him a future order to equip our 
trucks in sixty days when we needed 
them. 

Now that man never stopped a minute 
to tell me that the country had all gone 
to hell. He was in in December and 
he had every excuse to sit down and 
sympathize with me about bum busi 
ness; but he was a salesman, and he 
sold me when business conditions were 
dull, a high-priced article, 

And I honestly believe that that set 
of tires that I bought were value re- 
ceived. 

And it is the same way with oils and 
greases, 

Result of Training 

Nevertheless, if his house had not 
equipped him with the story, with the 
knowledge, he would have simply come 
in and said, “there is two tires. One is 
so much money and the other is so 
much money. Do you need any tires?” 

“Hell, no. 

Boys, there is an actual representa- 
tion of interviews that take place in 
your office and my office day after day. 
The difference between the order taker 
and the salesman, Now, if you have 
order takers, you can make salesmen 
out of them by giving them the dope 
and the data. 

I want to 


Goodbye.” 


say a word in regard to 
dull business. I just want to ask you 
one question. Does the hen quit 
scratching when the worms are scarce? 
Not by a damned sight; because if she 


quit scratching the chicks and herself 
go hungry, and it is up to you and me 
and all of us to scratch all the harder. 

We should have ‘scratched harder 
really than de did, and now. that things 
are beginning to shape over and get 
better, if we get to scratching just 
about twice as hard as we have been, 
we are going to find that we are get- 
ting just about as good business as we 
had last year. 


Advertising Important 


Advertising plays a large part in the 
making of your business. It is a great 
and too exhaustive subject to go into, 
because billions and billions of dollars 
are spent on it, and America is the 
pioneer nation in advertising. But un- 
der no circumstances, gentlemen, fail 
to connect up advertising with your 
salesmanship and sell your advertising 
to your salesmen first, then your sales- 
men can sell your advertising to the 
customer, and it is a mighty hard thing 
to get a salesman to put up advertis- 
ing unless you have convinced him that 
it has got the real punch, and that it 
is going to put across the real busi- 
ness for him. 

And right here, I want to pay a little 
tribute to the boys in the lithograph 
can business. Boys, they are all good 
fellows, we all know that, and yet I 
wonder if we really realize what an im- 
portant part in the oil business a sales- 
man selling lithographed cans has to 
play. 

He has enabled you, with his high- 
grade work on your brands and dis- 
played on your cans, in beautiful col- 
ors, standing on the merchant’s shelves, 
to get acros that brand; to get across 
that business; and I say to you the best 
dollar you ever spent was the dollar 
that you invested or are going to in- 
vest in a good line of lithographed 
cans, regardless of whose you may buy. 


Lithographed Cans 


And some of you jobbers here who 
have recently entered into business, if 


you haven’t got lithographed cans, I 
advise you to not leave this conven- 
tion without giving the can salesman 


an order for it. 

And boys, the can men aren’t paying 
me to say this. 

Now, your business automatically 
drops into two lines, your cheap line 
and your high grade line. 

Do you own an automobile? Whether 
it is a Ford or a Pierce Arrow, you 
are proud of it. You think a lot of 
it. Maybe you don’t know anything 
about it but how to start it and how to 
stop it. You will like to have the best 
oil you can get in that crank case to 
cut down the overhead and the wear 
and the upkeep, and you—every jobber 
sitting here—can market that class of 
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Swan & Finch Man Resigns 
NEW YORK, March 26.—H. C. 


Hutchins has resigned as vice president 
in charge of sales of Swan & Finch 
Company, and has gone with his family 
to the Blue Ridge Mountains of Vir- 
ginia for a few weeks. Mr. Hutchins 
occupied a position corresponding to the 
one he has just left, with the Cataract 
Refining & Manufacturing Company 


before it was merged with Swan & 
Finch. No plans for the immediate fu- 
ture have been announced by Mr. 


Hutchins. 





goods, and can convince the other fel. 
low you have got it and can get you 
price. 

And boys, when you start after the 
business, if you give the thought and 
care to your salesmanship that you dc 
to some of the other ends of your busi- 
ness, you will find that it will double 

Of course, after you have sold the 
stuff, you have got to collect the money. 
but you have all got good credit mer 
to look after that work for you. 

Display Samples 

Another thing particularly important 
to the salesmen is samples. Your boys 
will holler when you equip them with 
a young trunk, and yet every man that 
leaves our place lugs all the stuff that 
he can possibly carry, and a lot more 
too, they claim, because if your salesman 
displays your goods to the merchant 
that he calls on, he can sell it. 

If he talks to him about it, it 
carry anything to the eye. 

How often have you yourself paused 
in front of a window when there was an 
exposition, say a man selling 
food. He puts a hen and a flock of 
chicks in there and some stock food 
You stop at that window and look at 
it because it is an object to the eye 
and the eye registers before the brair 
registers, 

Now if your salesman carries a 
sample of your handsome line of litho 
graphed cans, if he carries a sample of 
some specialty that you are marketing 
whether it is a soap, or a roofing, o1 
cement or a paint, or anyone of the al- 
lied specialties which carry a good 
profit, and are connected easily with 
the oil jobbing business, if your sales- 
man has the necessary paraphernalia 
and stuff to make a demonstration and 
shows the merchant the line, he will 
have a better chance to get the busi- 
ness, 


loesn’t 


stock 


Should Show Article 

I have seen many a man come in the 
office with three big books with a rub 
ber band around them, with a long li 
of stuff which he should have had 
good stuff to stop and tell about—and 
he walks in there with those three books 
and thinks he is well equipped, and yet 
if he had the article just like the tire- 
man had the cross sections of the tire, 
he would have had twice as easy 4 
time putting it across. 

So I urge on you to load on your 
boys all the stuff that you can mak 
them carry, and even if they roar, have 
them carry it just the same. 

Now a word about your boys, in clos- 
ing. Get them as close to you as you 
can. You are running a business. You 
know it and they know it, and yet when 
your salesman comes in after a hard 
week’s work, and he has gone up against 
dealer after dealer, hammer and 
tongs, hauling him all over the store 
and convincing him that he has got the 
best stuff and that he should have it 
he has delivered all the energy ané 
nervous enthusiasm that he had and he 
is tired out and he comes in to yo 
for help and cheer and encouragement 

If he is going bad, he don’t want hell 
If he is no good you are going to fire 
him, but what he really wants is cheel 
and help from you, new selling points 
on the line, bracing him up, filling him 
full of enthusiasm and letting him go back 
out on Monday morning feeling, “We! 
the house is with me, I will just 8° 
ahead and fight her thru.” 
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Friendly Cooperation The Remedy 
For Price Condition Disturbance 


By L. V. Nicholas 


New President, Am:2rican Independent Petroleum Association 


think we are all agreed, the one 

big thing we need is the intelligent 
ooperation that as a result of these 
gatherings, is developing into the big- 
gest asset that we have. 

Now, to give you an idea, I had a 
talk with Louis Gunley this morning 
t the Muehlbach, and he tells me of 
the tremendously successful thing he is 
joing in the line of selling paints. 

That is something I never thoyght of. 
| thought that was something I could 
He tells me they sell thou- 
sands of gallons of paint, do it success- 
iully, and it is a splendid profit maker. 

I wouldn’t have gotten that anywhere 
except by coming here to the conven- 
tion; got it in the spirit of coopera- 
tion. He is willing to do something 
for me in return for something some- 
body can do for him. That is the pur- 
pose of the gathering. 


Subject Out in Open 


Now these talks we heard yesterday, 
the ones by the representatives of the 
Hawkeye Oil Company, brought out the 
as to whether or not we 
handle specialties at our sta- 


% our Independent oil industry, I 


not do. 


should 


ons 


It brings the thing up where we can 


face it and decide. Those things, I feel, 


we oil men not only will get the 

jea from hearing them here, but if we 

ill go back home and carefully read 

hese speeches as they were delivered, 

| read them in the privacy of our 

wn offices where we are not interrupt- 

we will get a tremendous benefit out 

them, 

nk most of us will concede that 

reason that the markets have at 

times gone against us is be- 

ise we Independents have figured that 

uld do sub-rosa things that we 

t have the guts to do in the open, 

elieved that the Standard would 

yw the difference. But we found 

ie Standard got it on us, and they 

is the prices that we deserved. 
we damned them. 

ink, as a matter of fact, that the 

good that has come out of our 

tion development has been the 

at we have gotten together and 

these things over and developed 

ical side of our business, which 

us that the thing to do is to 

ir business on a basis of good 

cleanly sold and sell the market, 

hink every man here will agree 

he average Independent is do- 


+ 


Price Cutter Not Malicious 


price cutter, I think we will 

is not a man who is maliciously 
to raise hell in the oil business, 
simply a fellow that we haven't 
well enough acquainted with to 
to him that price cutting is de- 
zing his business and ours both, 
t it don’t get anybody anywhere. 


HUeNULENANDLA GALE HOA YNAADLEAENELUDENOESLLTUOODITONE LAGU LeRDORINAGBOLAEEAAAOOEEL LINET /4HDENEBROOOEEELORRAHLOCEDEUT 


At the afternoon session of the conven- 
tion on Wednesday, March 23, Mr. Nicholas 
discussed the causes which lead to erup- 
tions of price cutting from time to time in 
Indiana territory. is paper was entitled 
“Marketing Suggestions For Oil Jobbers.” 

He believes that if the established job- 
bers would make it a point to get acquain- 
ted with the new men coming into the 
business, give them friendly advice, and show 
them they are glad to welcome the new- 
comers into the business, the men just start- 
ing would be brought to see that their sal- 
vation, as well as that of all the jobbers lies 
in maintaining the market and not in price- 
cutting.—Editor. 





There is just so much gallonage and 
we all get our share if we just maintain 
the market. There is no man who can 
take it away from the otker fellow 
at secret prices and not have it brought 
back to him sooner or later. 

We have in Nebraska, I thiik, a 
rather remarkable state association. We 
have gotten together and all gotten to 
be pretty good friends, and we have 
decided for our state association that 
we will not be price cutters, but that 
we will meet competition. What we 
are trying to do is to develop the guts 
on the part of our brother Indepen- 
dent to maé@itain the market and get 
the business on the basis of his quality, 
which he can do. 

I think one thing that is worth bring- 
ing home to us is something that I guess 
we all know, but we don’t think of it 
very often. As a rule, the man who 
goes into the oil game is an ex-tank 
wagon driver or a retired farmer—I am 
speaking about the small man that | 
think is essentially responsible for the 
situation that we have to contend with 





Thorne Resigns As 
Refiners’ Counsel 


KANSAS CITY, March 24.—Clifford 
Thorne, general counsel of the American 
Independent Petroleum Association and 
for some time commerce counsel of the 
Western Petroleum Refiners’ Association, 
has resigned the latter position, effective 
March 31. 

Mr. Thorne sent out the following bul- 
letin to members of the refiners’ associa- 
tion: 

“T have resigned as commerce counsel 
of the Western Petroleum Refiners’ Asso- 
ciation, effective March 31. 

“It is understood that the association in- 
tends to create a traffic department at 
Tulsa and will employ me on individual 
cases from time to time as occasion may 
arise. 

“I desire to extend hearty thanks for 
the many courtesies which I have re- 
ceived at your hands during the past three 
years.” 
most of time. In 


the a great many 


cases his wife keeps the books and his 
boys drive the trucks and he figures 
that it don’t cost him a great deal to 
do business, and he makes the inside 


price. 
Should Get Acquainted 


We Independents, older, more de- 
veloped, should have met that man the 
minute he started in business and given 
him a little friendly advice and a wel- 
coming hand, and showed him that we 
are his friends, and we didn’t resent the 
fact that he was in the business. We 
didn’t go to him and talk it over, we 
haven’t been developed along the line 
that we should. 

We just came back at him, and the 
first thing you know you have a situa- 
tion that is not only a money loser for 
all of us, but one that if we had just 
taken the preliminary, intelligent step in 
the beginning, we could have corrected. 

Now, I think we are going to de 
velop—I think we have an intelligent 
cooperation between the refiner and the 
jobber, and the new man in the business 
that thru our state assosciation and thru 
our National Association—and I feel 
that our state associations should be 
affiliated with our National Association 
—we are coming to the place now that 
we welcome that man in the business, 
we tell him some of the ethics in the 
game, and instead of meeting his cut 
prices immediately in Nebraska, and I 
know in Kansas and other states, we see 
this man and see if we can’t either thru 
the refiner or thru persuasion with him 
direct, correct the situation. 

And I think you will agree that that 
is responsible for the development in 
the oil business to the place where we 
have got a margin today that we can 
exist on; I think it is the big end of 
the association work. 


Refiner-Jobber Dependence 


Now, I believe—and I think we are all 
agreed on this: That the refiner needs 
the jobber and recognizes the necessity 
of the jobber. On the other hand, I 
think we will all agree that without the 
refiner the jobber would absolutely be 
up against it. 

I think even among ourselves we are 
getting to admit that the refiner is get- 
ting the worst of it, and all of us feel 
that we should pay him more money. 

We haven’t gotten to the point yet 
that we can just go to him, and say, 
“Here, let me slip this to you.” We 
go ahead and we pay 4 or 4% cents 
for kerosene, 12 and 12% cents for gaso- 
line, and I think the time is going to 
come when instead of doing that we 
are going to pay him a living profit, 
and when the time comes that we would 
be doing business on a half-cent margin 
then the refiner is going to recipro- 
cate with us, and I think we will have 
a more stable situation, and I think 
that is what we are working to, and I 
don’t see any other way out of it. 
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Abolish Localism, 
R. E. Gerkins Urges 


Staff Special 


KANSAS CITY, March 24.—At the 
Tuesday afternoon session, R. E. Gerkins, 
president of the Gerkins Oil Company, 
Dayton, Ohio, spoke on “Why the Job- 
ber should support the organization. He 
argued for the elimination of all section- 
alism in the association and urged whole 
hearted cooperation by all members of the 
organization, He said: 

“Whoever the man was who put me 
on this program to speak on “Why the 
Jobber Should Support the Organization,” 
has a keen sense of wit. If we didn’t 
know why this organization should be 
supported, how would we ever expect to 
get the largest gathering of oil men here 
in Kansas City at this convention? 

“In looking at our program I noticed 
here that it says ‘ ‘National Petroleum 
Congress.’” Gentlemen, I think that is 
one of the finest things we have got on 
our table today, and on our program. 
We are not Missourians, we are not IIli- 
noisans, we are not Kentuckians, we are 
not Ohioans, New Yorkers or Pennsyl- 
vanians, we are American oil men, and as 
such we must stand. 

“We are in this business to make a busi- 
ness of it, and to succeed we must put 
away any sectionalism, any local factions, 
and join together and be ready for what- 
ever may come. 

“We have had it clearly illustrated when 
this country was thrown into this world 
war, as to what the necessity was for or- 
ganization. When it came to the point that 
the oil indusry sheuld be regulated, what 
happened ? 

“We had our representatives there, we 
had the National Petroleum War Service 
Committee, all of which functioned and 
functioned well, and where was the in 
dustry that was any better organized 
and better conducted thru the world’s war 
than the petroleum industry was? 

“Licensed as we were, but no orders 
issued. Nothing to lack for any com 
modity, and that shows us what organiza 
tion means. 

“Now gentlemen, I don’t know what ! 
can say more than that to bring to you 
minds the necessity for supporting thi 
organization. 1 sometimes think that we 
go around and spend a great deal of time 
trying to figure out costs, we never carr) 
it more than one or two or three decimals 
at the outside per gallon, and freights, sales 
expenses and various expenses it 
our own business. 

“Has any one 


other 


tried to figure out 
what the cost of his support to this « 
ganization has amounted to? I don’t be 
lieve you have ever had the patience to go 
into enough decimals to find out what it 
has cost you and yet our organization 

a good healthy condition and we are profit 
ing wonderfully, cashing in every day, on 
the work of this organization. 

“We must not be selfish; we must not 
feel that one state has a different condi 
tion coming up which is taking more tim« 
than another, in which the association is 
put to more expense in one locality than 
in another. We must join with each other 
in promoting each other’s welfare and in 
that way promote the general good of the 
business all through. 

“And gentlemen | trust that 
the incoming administration may be fa 


ever 


yr- 


sincerely 


vored with your heartiest support. I sin- 
cerely trust that many who may not be 
members now of this association will see 
the necessity of becoming members and 
contributing members, to take care of the 
expenses which have gone on and on and 
which seem to be taken care of very nice- 
ly, but the more we have the more we 
can do. 


“And I just hope, gentlemen, that you 
will take that one thought with you, try 
to secure more support for this institu- 
tion, and let us make our congress next 
year even larger than this, the largest that 
has ever been carried on in the United 
States.” 


Midnight Supper For 
The Retiring President 


KANSAS CITY, March 24.—In 
honor of C. L. Maguire, head of the C. L. 
Maguire Petroleum Company, Chicago, 
retiring president of the American Inde- 
pendent Petroleum Association after sev- 
eral years of active service, a midnight 
supper and entertainment was put on by 
some of his friends last night in the Doric 
Room of the Baltimore. The sugges- 
tion was made that those present make up 
a purse to purchase for Mr. Maguire a 
fitting token of appreciation for his serv- 
ices for the jobbers’ organization, and a 
subscription list rapidly went the rounds 
of the table. 


Guy Forcier, a partner with Mr. Maguire 
in his business, acted as toastmaster, and 
called on several for short talks, among 
them Sam Collins, general manager of the 
Marland Refining Company, Ponca City; 
J. B. Ryan, president of the General Re- 
fining Company, Tulsa; Roy Allison, sales 
manager of the General Refining, and 
John Reynolds, secretary of the associa- 
tion. Reynolds, on behalf of all present, 
told Mr. Maguire the extent to which his 
time and effort put in in the past years 
for the good of the association had been 
appreciated. President Maguire made a 
short talk in reply in which he told of 
the good the had done for 
him 


association 


Garfield Petroleum 
New Marketing Concern 


Staff Special 
KANSAS CITY, March 22.—The 


organization of the Garfield Petroleum 
Company, with headquarters at Enid, 
Okla., was announced here today by J. 
H. Campbell, the president, who, until 
recently has been in charge of purchases 
for the General Refining Company, of 
Tulsa. The organization of the company 
was effected March 15. The company will 
market the output of. Fairmount Re 
fining Company, Fairmount, Okla 


B. V. Moore, formerly with the Fair- 
mount Refining Company as general man- 
ager, is vice president of the new concern 
Secretary is T. J. Sharp, formerly holding 
the same position with the General Refin- 
ing. J. E,. Sharp, in the past treasurer 
of the General Refining, is treasurer. Gen- 
eral manager is J. J. Kerins, formerly su- 
perintendent of the Mid-Continent Refin 
ing Company, Ardmore, Okla 


Opens Office As 
Refinery Engineer 


Staff Special 


TULSA, March 25.—A. D. Smith 
for several months past general super- 
intendent of refineries for the Midco Pe 
troleum Company, has resigned that posi 
tion and established himself as a const! 
ing petroleum technologist with head 
quarters 2t 217 South Cincinnati street, 
Tulsa, 

Mr. Smith, who is a graduate in Chem- 
ical engineering of the Massachusetts 
Institute of Technology, will specialize on 
reporting on refining processes, designing 
plants, appraising investments and pre- 
paring money saving specifications for 
manufacturers. 

He has had seventeen years of refining 
experience as chemist for the Standard 
Oil Company, general superintendent of 
the Paragon Refining Company, manager 
of the Milliken Company refinery at Ar 
kansas City, later taken over by the Midco 
and general superintendent of refineries 
with that company. 

Mr. Smith, some months ago prepared 
several practical articles on refinery lay- 
out, construction and operation which ap- 
peared exclusively in National Petro- 
leum News. 


Southern Pacific’s 
Operations In Mexico 


Staff Special 

HOUSTON, March 24.—Production 
in the Panuco field of Mexico, in 1920 
by the East Coast Oil Company of 
Mexico, S. A., oil operating subsidiary 
in that country of the Southern Pacific 
railroad interests, together with figures 
showing the consumption of fuel by the 
Southern Pacific lines in Texas in the 
same period, are officially announced as 
follows: 


Consumed 
By S.P 
Lines 


Produc- 
tion 


Months 


Barr 
305,498 
315.839 


Barrels 
508,441 
361,865 
327,897 455,480 
255,997 450,598 
230,660 371,41 

171,216 319,660 
203,497 259.4 

192,784 319,016 
253,892 d $38 
223,099 458,160 
156,069 411 8 
72,303 529,68 





[1.646 178 4 


Following a successful trial test with a 
special passenger train between Inverness 
and Forres, Scotland, on January 14, 192] 
the total haulage being 416 tons, one 0! 
the new “Clan” type of engines, the fire 
box of which had been converted from 2 
coal-burner to a holder of oil tanks, a! 
tached to the Inverness-Perth tram, mad 
its initial trip January 15. It carried five 
tanks, with a total capacity of 700 gallons 
of oll 

Consul General R. P. Skinner 
transmitted in a cablegram from Lo 
don, February 18, 1921, the informatio 
that paraffin and stearine are now ex 
empt from duty when imported 
Malta 
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A Double Service 
to the Oil Industry 


HE FIRST NATIONAL BANK of TULSA, whose 

personnel includes some of the leading oil men in the 
Mid-Continent field, is now in a position to render a very 
valuable service, both to the outside concern that sed/s in this 
field, and to the concern that buys in this field. We shall 
welcome the opportunity to tell you just how this service 1s 
adapted to your particular needs. 





DIRECTORS 


C. W. Benenicr, Vice President. 
A. E. Brapsuaw, Vice President. 
W. E. Brown, Chairman Executive Committee. 
Lee Cuinton, Vice President. 
Jas. K. Crawrorp, 
Vice President Oklahoma Producing & Refining Corp. 


Joun B. Foster, 
President Foster Oil Co. 


Joun W. GILLILAND, 
President Gilliland Oil Co 


A. W. Hurtey, Vice President. 
L. B. Jackson, 
Oil Producer. 
W. L. Kist_er, 
Vice President Producers & Refiners Corporation 
Tuos. D. Lyons, 
Rice & Lyons, Attorneys 
R. Oris McCurnTock, 
Vice President Gulf Pipe Line Co. of Oklahoma 
H. O. McCiure, 
President Atlas Life Ins. Co 
G. R. McCuttoven, President 
L. M. Por, 
Poe & Lundy, Attorneys 


C. E. StROUVELLE, 
Manager Savoy Oil Co 
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Capital and Surplus $1,375,000 
Resources Over $17,000,000 


The FIRST NATIONAL BANK of TULSA 


Tulsa’s Oldest Bank 
Established T1895 
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Mid - Continent Bureau 
408 Cosden Building 
Tulsa 
J. B. Gambrell, Jr., Manager 





PRODUCTION SECTION 





Southwestern Bureau 
303 Lumberman’s Bank Building 
Houston 
Paul Wagner, Manager 





Wildcat Showings Feature Week 


S HOWINGS of oil and completions in wildcat tests in various fields 
of the United States held the principal interest during the week, 
vith the steadiness of the crude market and the return of premium 
ng in the Burkburnett, north Texas field, also assuming. prominence. 


bis 


\t Burkburnett, one refining company has offered a premium of 
5 cents a barrel for a period of three months, or $2.00 a barrel for the 
ight crude of high gasoline content produced there. 


~ 


Wildcats In Oklahoma Areas 


West of Sapulpa, in Creek county, Oklahoma, a test remote from 
levelopment topped the sand and began flowing 500 barrels daily, 
drilling itself in and increasing its flow to 2,000 to 3,000 barrels 
mated. This is in distinctly undeveloped territory and seems on 
he strength of its initial showing to open a new pool of some impor- 
ice. Two completions in the Osage Hill territory, west of Beggs, 
kmulgee county, near a well recently completed which extended the 
oducing area, promise good production there. 
Kansas, for the first time in many weeks, returned feature comple- 
One of these was a well in the Florence field which found a 
freak” sand at a level considerably higher than the average for that 
ld and flowed at the rate of 1,000 barrels daily for a time, afterward 


ng to flow. 


Panhandle Test Showing For Oil 
(he chief event in the wildcat operations in ‘Texas was the showing 
in a test in Carson county, 18 miles north of the town of Amarillo, 
depth of 2,975 feet. From this level, oil filled up more than 100 
rom the bottom of the hole. 
oped into a big gas field within the past two years and is the most 
Most of the gas wells 


This test is in the territory which has 


rtant oil showing thus far encountered. 
yielded big flows of dry gas, with a few showing gas containing 
gasoline vapor. One test previously showed a smal! amount of 
lhe gas field is undefined and in its present stage of development 
tends about 30 miles east and west and 20 miles north and south. 


t Virginia Test Finds Oil 


For the first time in months an eastern test has indicated the prob- 
of a new pool. In Wayne county, in the extreme southwestern 
ttof West Virginia, a recent completion several miles from production 
35 barrels in the Big Lime formation. Wayne county has pro- 
ed only a small amount of oil and in the past few years has had little 
rilling. 
‘eports on a test near McMinnville, Warren county, Tennessee, 
middle eastern part of the state, are that it made a 10-barrel 


This is in territory never exploited 


er after a shot at 745 feet. 











Late Field News : 
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Staff Special 


TULSA, March 26.—Not since the 
showing of the Bristow wildcats of the 
H. F. Wilcox Oil & Gas Company has 
as much excitement reigned here as to- 
day. All indications point to the open- 
ing up of a new Burgess sand pool and 
probably a Dutcher sand pool, but there 
is some doubt as to the horizon in the 
Dutcher sand wildcat. 

About nine miles west of Sapulpa the 
Wilcox and Oswalt wildcat on the 
Betty Church allotment in the southeast 
corner of the northeast of the northeast 
of 20-18-10 is making between 2,500 and 
3,000 barrels daily. There is consider- 
able discussion as to whether or not this 
is the Dutcher sand horizon, as pay was 
found some 70 feet higher than that at 
which ordinarily the Dutcher sand is 
found. Furthermore, this territory has 
no Dutcher production to its credit and 
the sand is called the Oswalt, due to the 
name of one of the owners. There al- 
ready exists a Wilcox sand and the new 
horizon is being called the Oswalt to 
avoid confusion. 

The Wilcox-Oswalt wildcat, which 
found the top of the pay at 2,695 feet 
started off at a 500-barrel rate, but 
drilled itself in and is making in the 
neighborhood of 3,000 barrels. It is 
now flowing steadily into the gun barrel 
and running over the top of the tank 
into the creek and some 50 teams are 
being rushed to the scene to prevent 
further loss of the oil, which is light 
green in color and tests 40 gravity. 

The other new pool opened up in 
Oklahoma lies four miles east of Owas- 
so.. The Swift and Rhodes test in 34- 
21-14 topped the Burgess sand and is 
making 300 barrels. Owners refuse to 
give out at this time the correct depth 
of the well. 

In the western Osage the Gardner 
Petroleum Company’s No. 1, in the 
southwest of the northeast quarter of 
22-23-7, topped the Peru sand 2,300 feet 
and is making 200 barrels natural. This 
producer is in advance of production in 
the lime pool, opened up by the Gilli- 
land interests and is located on a 320- 
acre tract owned by this company. 
While the sand in this well is shallower 
than that ordinarily encountered in the 
other production in this area, it is con- 
sidered as coming from the same pro- 
ducing level. 

In Kansas the Robinson Petroleum 
Company’s No. 7, on the Greeley farm 
in 18-21-5, which was completed several 
days ago as a 1,000-barrel producer in 
the 1,732-foot sand, has quit flowing. 
This test offsets the Prairie Oil & Gas 
Company’s well which missed pay found 
by the Robinson. 
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Staff Special 
HOUSTON, March 25 


ILDCAT operations held the 
W boards in Texas in the week under 
review almost to the exclusion of 
other development, except for the comple- 
tion of a 14,000-barrel well by the Humble 
Oil & Refining Company on the Bullock- 
Nash tract, at West Columbia, which came 
in unexpectedly from a depth of 3,107 
feet. The Bullock-Nash well is close to 
Pipkin-Lee producer of the same interests, 
in a spot on the salt dome three-quarters 
of a mile west of the so-called “old pool” 
at West Columbia, and about the same dis- 
tance southwest of the so-called “new 
pool,” each productive spot being on a 
separate part of the structure surround- 
ing the salt core. 


Among the wildcat operations, the most 
important was considered to be a showing 
of rich brown “live” oil obtained at a 
depth of 2,975 feet by the Gulf Production 
Company in its No. 2 Burkburnett ranch, 
northwest corner of Carson county and 18 
miles north of the town of Amarillo in the 
Texas Panhandle. A badly caving hole 
and the necessity for an under-reaming 
job will hold back the completion of the 
Carson county test, which filled up 100 to 
200 feet of oil in the bottom of the hole. 


Although the Gulf showing does not 
necessarily indicate the presence of com- 
mercial oil in the Panhandle of Texas, the 
showing is regarded in many quarters as 
among the best to have been found in 
drilling that has resulted in a gas field 
of tremendous area across the north half 
of Potter county, east across the Car- 
son county line and north and west across 
‘the boundaries of Potter county. Altho 
generally gassers in this territory have 
shown dry gas only, two or three of them 
have shown “wet” gas, and on parts of 
the extensive Burkburnett ranch the Gulf 
company and the Humble Oil & Refining 
Company own leases on what is termed 
a tremendous structure. 


Few Oil Showings 


Aside from a two-barrel showing of 
heavy oil obtained in a test of the White 
Oil Corporation in a test in the Texas Pan- 
handle there have been few other oil show- 
ings encountered by drilling operations, but 
the tremendous amount of gas present has 
kept “wildcatters” at work in varying 
degrees in an effort to ascertain whether 
the structural conditions presented only 
gas possibilities or possibilities of both 
gas and oil. The gas territory, the limits 
of which remain undefined, is known to 
extend a distance of some 30 miles east 
and west and some 18 to 20 miles north 
and south, 

Archer county, immediately south of 
Wichita, in the sand country area of north 
Texas, the Texhoma Oil & Refining Com- 
pany’s Gose test, which recently showed 
a small quantity of oil in the hole is being 
tested out at 1,610 feet. This test, the 
result of whch is problematical, is the 
only out of the ordinary development in 
a territory from which important settled 
production is coming in the Wichita Falls 
district but which has shown little in the 
way of new work for months. 

Southward in Wise county, which lies 
immediately east of Jack and northeast of 
Palo Pinto, no considerable significance 








Panhandle Wildcat Is Showing Oil; 
West Columbia Well Makes 14,000 


is attached to a showing of oil in the black 
lime formation at 4,360 feet in the No. 1 
Rominger of the Lubbock-Bridgeport Oil 
Company, three miles west of the town 
of Bridgeport. 


Tests at Mexia 


At Mexia, in Limestone county, where 
the Humphreys-Mexia Company had a 
small well in the Woodbine sand, within 
the limits of the old Mexia-Groesbeck gas 
field, at 3,065 feet, several months ago, 
three additional tests of the Humphreys- 
Mexia Company have set casing and will 
be tested for pay. No. 1 Smith had sand 
with a showing of oil at 3,031 feet; No. 1 
Henry, set and cemented casing at 2,986 
feet; No. 1 Berthelson, waiting on cement 
to set at 3,003 feet. The original well, No. 
1 Rogers, was good for not more than 200 





barrels, flowing by heads. 


In Gulf Coastal territory, the Blue Ridge 
salt dome pool in Fort Bend county has 
consistently failed to come up to expecta- 


considerable work in a small 
way continues. A record of Blue Ridge 
wells shows: The Texas Company No. | 
Robinson, “discovery” well of the west 
side of the dome, pumping 60 barrels clear 
oil; Humble Oil & Refining Company, No 
2 Dew, treating 660 barrels daily, clear net 
oil, 25 per cent of gross fluid b. s.: Hum- 
ble Oil & Refining Company No. | 
Damon, flowing 265 barrels pipe line oil 
daily, by heads; Humble Oil & Refining 
Company, No. 1 Pearson, light production 
On the east side of the dome, where the 
Gulf Production Company drilled the orig- 
inal Bassett Blakely producers, No. | js 
pumping and flowing 360 barrels daily ; B-2 
and B-3 are off production; C-2 and C-3 
are pumping 115 barrels together; Luscher 
Nos. 3 and 4 are pumping 55 barrels to- 
gether; No. 1 Piland is making 145 bar. 
rels and the Mills Bennett et al No. | 
Texas Company fee is good for 20 barrels 


tions, but 


Ohio"Deep Sand Returns Best Wells; 
West Virginia “Wildcat” Important 








By Special Correspondent 

PARKERSBURG, W. Va., — March 
26.—Southeastern Ohio deep sand terri- 
tory furnished the best producers in a 
generally featureless week in eastern fields, 
the principal completion being that of the 
Leonard Oil & Gas Company in Fallsbury 
township, Licking county. This was the 
second test of the company on the H, A. 
Nolan farm, and made 185 barrels the first 
24 hours after a shot in the Clinton sand. 
The Pure Oil Company got a 110-barrel 
well in old territory on the Webb heirs’ 
farm, Sec. 4, Green township, Hocking 
county, this being its No. 3 on the farm. 

West Virginia has recently had a com- 
pletion in the extreme southwest part ot 
the state, where there has been Ittle ac- 
tivity in the past several years. This is 
in Grant district, Wayne county. The 
Transylvania Petroleum Company has 
has completed in the Big Lime formation 
a test on the R. M. Elliott farm, several 
miles from production, the test making 35 
barrels in the first 24 hours. Light pump- 
ers have been drilled in this country in 
past years, but the result of the Transyl- 
vania completion will doubtless call for 
more activity with the eventual resump- 
tion of drilling in eastern fields on a bigger 
scale. 

The DeKalb district, 
West Virginia field, had another good 
completion during the week, when the 
Hope Construction & Refining Company 
finished its No. 7, R. L. Weaver farm, on 
Tanners’ creek. It made 70 barrels the 
first day. 

Recent Completions. 

The result of shooting the Maxon sand 
wells in DeKalb district, Gilmer county, 
W. Va., does not fail to bring an increase 
in production. In this district, the Hope 
Construction & Refining Company has now 
shot Nos. 9 and 10 on the R. L. Weaver 
farm. They responded with a production 
of 100 and 130 barrels, respectively, the 
ensuing 24 hours. In the same district, the 
South Penn Oil Company shot its No. 1 
on the John Lewis farm, drilled thru the 
sand a week ago, and it responded with a 
production of 390 barrels the first 24 hours. 

In Liberty district, Marshall county, the 


Gilmer county, 











Carnegie Natural Gas Company has a 15 
barrel pumper in the Gordon sand at a 
test on the D. W. Elder farm. In the 
same district, the same company completed 
a test on the Mary A. Brown farm and 
showing for a 5-barrel pumper in the sam 
formation. The Manufacturers Light & 
Heat Company’s test on the J. R. Jones 
farm is a gasser in the Gordon sand. 
Duster in Tyler County 

In Union district, Tyler county, Engk 
& Carter have drilled a test on the Mar 
garet McKelvey farm thru the Big Injun 
sand. It is a duster. In Ellsworth dis 
trict, Haught & Pipes have a very light 
show of oil in their test on the McKay 
heirs’ farm. On Sand Fork, Court Hous 
district, Lewis county, the Hope Construc 
tion & Refining Company’s test on the 
Daugherty-Ballard farm is thru the fifth 
sand and looks like a duster. The total 
depth of this well is 3,082 feet and the 
location is 3,000 feet east of production. 

On Horn creek, Troy district, Gilmer 
county, the Philadelphia Oil Company has 
drilled No. 3 on the R. H. Wright farm 
and it is showing for an 8-barrel pumper 
In Southwest district, Doddridge county 
the Reserve Gas Company’s test on the 
George Muchenhouse farm is a fair gasset 
in the salt sand. Located in Manningto 
district, Marion county, the Marshall Ol 
& Gas Company has a duster in all sands 
at a second test on the Eugenus Rice farm 
In Clay district, Wood county, the White™l 


Sand Oil Company’s test on the John 
Robinson farm is a duster in the Berea 
grit. 


Southwest Pennsylvania 

In Morris township, Greene county, thé 
Carnegie Natural Gas Company’s test ©! 
the T. B. Auld farm is an 8-barrel pumpe! 
in the fifth sand. In Washington distric! 
the Philadelphia Company has drilled 
test on the Lindsey Meeks farm into thé 
50-foot sand. The hole has filled up 1." 
feet with fluid. In Aleppo township, t 
Parry Oil & Gas Company has drilled ' 
test on the J. M. Parry farm into the san 
and filled up 1,200 feet with fluid. 0 
Richill township, the Richill Oil & G* 
Company has a shallow sand gasser on th 
Frank Derbin farm. 
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Staff Special 
TULSA, March 26 


ANSAS-OKLAHOMA development work afforded the usual num- 
ber of thrills during the past week, several important happenings 

f great interest to the producer being recorded. Among these events 
were principally the finding of a wildcat well west of Sapulpa, in Creek 
ounty, that is flowing 200 barrels with the sand just touched, thereby 
pening a new pool; the drilling of two wells, each making better than 
100 barrels in the Ross & Scott extension to the Osage Hill pool west of 
Beggs, assuring that extension of becoming quite productive; the com- 
pletion of a 1,000-barrel well in a shallow sand at 1,732 feet at Florence, 
Kans., where no wells have yet produced at that shallow depth; and the 
finding of the sand by a well a quarter of a mile from the Gant & Parsons 
wildcat, in 25-1N-9W, in the Duncan field, thereby promising another 
extension to the “north pool.” The list of wells completed is as long 
is usual, and the size of the completions seem a bit larger than usual. 


Daily Production Takes Slump 


Production took a tumble of 6,000 barrels, the Hewitt district, in 
Carter county, Okla., showing the largest decline, the daily average be- 
ng only 27,400 barrels compared with 29,000 barrels the week previous. 
Che Oklahoma average was 279,900 barrels, of which Cushing produced 
6,000 barrels; Healdton, 25,500 barrels; Hewitt, the amount stated 
bove; and other fields, 201,000 barrels. Kansas made 80,070 barrels, 
§ which Eldorado, Peabody, Elbing and Florence produced 54,400 bar- 
rels; Augusta, 8,800 barrels; and other fields, 16,870 barrels. 


Heavy Rain In Oklahoma 


One of the largest rains in the history of the Mid-Continent field 
soured down over Oklahoma on Monday and Tuesday. The deluge 
rauged 4% inches in Tulsa and the eastern Oklahoma oil region, and 
is the result hauling over the roads was rendered extremely difficult. 
So fast did the water come down that the lower places were inundated 
n a short time, and leases along the creek bottoms were covered, in some 
instances covering the tops of the grasshopper pumping jacks. Okla- 
homa generally gets a rain of this character once a year, but it usually 
.ccurs later in the season. The happenings of the week in Oklahoma 
vere as follows: 


Wildcat Developments Feature Week 
In Kansas And Oklahoma — 


Creek County 


In the southeast corner of the northeast 
f the northeast of 20-18-10, about nine 
niles northwest of Sapulpa, in Creek 
nee the Wilcox & Oswalt No. 1, found 
the Dutcher sand at 2,695 feet, and imme- 
liately after geting the top of the sand, 
t started flowing by heads in such fashion 
that it was estimated at 500 barrels. At 


the end of five or six days, it was still 


lowing nicely but the output is estimated 
it only 200 barrels or thereabouts. It is 


impossible to get a correct gauge on it as 
tankage has not yet been erected, with the 


xception of two “strays” that were easily 
ivailable and the oil is running down the 
illside. Casing and tankage is being 
auled out to the location with as much 
peed as the roads will permit. The near- 
st production to this well is the Leo Oil 


« Gas Company’s wildcat in the northeast 


rrner of the southwest of 29-18-10, about 


three-quarters of a mile to the southwest. 


The Leo well is itself a wildcat, having 
ome in for 200 barrels about six or eight 
veeks ago, opening a new pool. Whether 


the territory between the two wells will 


ll be productive is a problem, but the dope 





says it will as both producers are making 
oil from the same sand. The Leo well is 
now making 90 barrels according to the 
most conservative estimate. 


The Atlantic Petroleum Corporation 
found sand at 3,050 feet in its No. 1, in 
the northwest corner of the northeast of 
36-15-10, west of Beggs, in Creek county, 
and at only four feet in it made 482 bar- 
rels the first 24 hours. It is the first well 
on 240 acres owned by the Atlantic, which 
promises to be worth the entire capital- 
ization of the company—$7,000,000. Nos. 
2 and 3 on the Atlantic lease are drilling. 
The Ross & Scott No. 2, in 36-15-10, is 
making about 400 barrels at five feet in 
the Wilcox sand found at 3,050 feet. Both 
of these wells offset the initial well of Ross 
& Scott in the same section, which was 
completed for 400 barrels at only four 
feet in the Wilcox, and extended the 
Osage Hill pool a half mile to the south. 
The finding of the pay by two late wells 
shows that the sand must run regularly 
in that territory. 

The Slick field yielded seven wells of 
good size, varying from 75 to 400 barrels. 
Cosmos Oil Company’s No. 7, on the 





en 





Clinton farm, in the southwest corner of 
15-15-10, found sand from 2,633-2,706 feet, 
and is flowing 350 barrels. Phillips Pe- 
troleum Company’s No. 6, Trent farm, in 
the southeast corner of 16-15-10, is flowing 
400 barrels from 2,684-2,721 feet. Carter 
Oil Company’s No. 1, Rogers farm, in the 
southwest quarter of 4-15-10, found sand 
from 2,572-2,621 feet, was shot with 10 
quarts and is making 200 barrels. Carter 
Oil Company’s No. 2, Rogers farm, in the 
southwest quarter of 4-15-10, is a 300-bar- 
rel producer from sand from 2,592-2,633 
feet, after a 60-quart shot. Joe Abraham's 
No. 2, on the Burton farm, in the northeast: 
quarter of 4-15-10, is a 75-barrel producer 
from 2,620-62 feet. Western Natural Gas 
Company’s No. 1, on the school acre, in 
the northwest quarter of 9-15-10, is a 125- 
barreler after a 15-quart shot from a depth 
of 2,647 feet. Skelly Oil Company’s No. 
6, on the Knight farm, in the northeast 
quarter of 15-15-10, is a 75-barrel pumper 
from 2,638-79 feet. 


In the Mounds-Kiefer district, several 
wells were brought in, none of any con- 
sequence, however. The Keystone De- 
velopment Company’s No. 1 on the Harry 
farm, in the southeast quarter of 4-17-11, 
found sand from 1,652-1,715 feet, and is 
a duster at 1,715 feet. The C. L. Collins 
No. 3, on the Harry farm, in the southeast 
quarter of 4-17-11, is a dry hole at 1,955 
feet. The Eliza Jim Oil Company’s No. 1, 
on the Harry farm, in the southeast quar- 
ter of 9-17-11, is a 5,000,000-foot gasser 
from sand from 1,642-60 feet. The Texas 
Company’s No. 1 on the Smith farm, in the 
southwest quarter of 35-16-11, found sand 
from 1,824-71 feet, was shot with 140 
quarts, and is a 10 barrel pumper. 

The wildcat of Wiggins and others, in 
the northwest corner of the southwest of 
the northeast of 3-19-9, near Mannford, 
in northern Creek county, is pumping 30 
barrels following a 40-quart shot in the 
Red Fork sand from 2,025-37 feet. It is 
reported another well is starting about two 
miles to the southeast of this well, and the 
territory may get a good play this summer. 
The Wiggins location was well recom- 
mended structurally. 

The old Cushing field has another pro- 
ducer, estimated at 40 barrels, in the D. 
W. Franchot No. 16, on the Lucas farm, 
in the southwest quarter of 4-18-7, near 
Oilton. Sand was found from 2,558-88 
feet, and shot with 15 quarts. 


Stephens County 


The Hivick well in the northeast corner 
of the northeast of 36-1N-9W, in the 
north pool at Duncan, found sand at 
1,963 feet and has shut down to set pipe 
before drilling in. It is a quarter of a 
mile south of the Gant & Parsons wildcat 
in 25-1N-9W, which was completed about 
six weeks ago for 1,500 barrels, and is 
still making 1,400 barrels. Gradually the 
territory is being extended in the north 
field, but the outlook in the south field is 
not so promising. 

The Bonner and others No. 3, Shelton 
farm, in the southeast quarter of 32-1S- 
8W, in the south field, is a 500-barrel well 
from sand at 2,195 feet. It is the only 
completion recorded. 

In the shallow field, in the Loco district, 
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in the southeastern part of Stephens coun- 
ty, the Dierks and others No. 3, Sanner 
farm, in the southwest quarter of 22-1S- 
5W, found sand from 592-643 feet, and is 
a five-barrel pumper after a 10-quart shot. 
In the southwest quarter of section 35-1S- 
5W, the Magnolia Petroleum Company's 
No. 5, Frensley farm, is an 8-barrel well 
from 734-55 feet. Adams and others No 
1, Mitchell farm, in the southeast quarter 
of 36-1S-5W, is a 1,500,000-foot gasser 
from 700-10 feet. Huntley and others 
No. 13, Cobb farm, in the northeast quar 
ter of 1-2S-5W, is making 1,500,000 feet 
of gas from 648-60 feet. Magnolia Ps 

troleum Company’s No. 8 on the Wilson 
farm, in the southwest quarter of 1-25- 
5W, is an eight-barrel pumper from 620-26 
feet. Magnolia Petroleum Company has 
a three-barreler in No. 4, Martin farm, in 
the northeast quarter of 11-2S-5W, sand 
being found from 492-500 feet 


Carter County 


Four ‘good wells were completed at 
Hewitt, and outside of that, there was 
nothing else of interest to happen in Car 
ter county. The Herrick and others sec 
ond test on the Walker farm, in the south- 
west quarter of 9-4S-2W, is making 300 
barrels from 1,785-1,859 feet. The Humble 
Oil & Refining Company's No. 4, Perkins 
farm, in the northwest quarter of 15-45 
2W, is a 200-barrel well from 1,895-1,958 
feet. Westheimer’s No. 4, on the Perkins 
farm, in 15-4S-2W, is making 150 barrels 
from three sands found from 1,608-28, 
1,659-64, and 1,950-75 feet. Coe & Single 
ton’s No. 3, Dunlop farm, in the north 
west quarter of 16-4S-2W, found sand 
from 2,012-65 feet, and is making 125 
barrels. The extension well of the Hud 
son Oil & Gas Company, on the Hart 
farm, in the southwest corner of 25-45 
2W, is making 150 barrels from 2,302-38 
feet. 

Okmulgee County 

Three hundred barrels is the accredited 
output of the Carter Oil Company's No 
2, on the Wright farm, in the southwest 
quarter of 26-15-14, which found 
the Wilcox sand from 2,105-23 feet. In 
the same district, which is in the Bald Hill 
territory, in eastern Okmulgee county, the 
Devonian Oil Company of Tulsa, has a 
40-barrel producer in its No. 1, B. Peters 
farm, in 18-15-14. 

The Okmulgee county side of the Beggs 
district was not accredited with doing 
much during the week. The following 
list of completions testifies as to the tame- 
ness af the occasion, all being small wells, 
on inside locations. Bott and others No. 2, 
Hawkins, in the southeast quarter of 32- 
15-11, is a 10-barrel well from 2,545-58 
feet. Producers & Refiners Corporation 
found a 10-barreler in No. 3, Dunsford 
in the southeast quarter of 4-14-11, in sand 
from 2,394-2.402 feet, it being shot witl 
20 quarts. Skelly Oil Company’s No. 5, 
on the Hill farm, in the northeast, quarter 
of 22-15-11, is a 70-barreler from 2,769 
98 feet, following a 60-quart shot, Frank 
Billingslea found a 25-barrel pumper in 
No. 12, Lelia farm, in the southeast quar 
ter of 6-14-12, sand being found from 
2,323-52 feet. The Kimbley Oil & Re 
fining Company’s No. 1, Blunt farm, in 
the southeast quarter of 10-14-11, is dry at 
2,130 feet. 

In the Henryetta district, the W. ¢ 
Newman No. 2, Ewing farm, in the south 
west quarter of 22-12-12, is finished for 


35 barrels from sand from 2,346-65 feet 
The Rose Petroleum Company’s No. 1 M 
Hodge farm, in the northwest quarter of 
5-12-13, is a failure at 2,190 feet 





West of Okmulgee, and in the Youngs- 
town district, the following completions 
were reported; Kingwood Oil Company’s 
No. 2, T. Larney farm, in 2-13-11, sand 
2,387-2,419 feet, 40 barrels; Big Ben 
Oil Company’s No. 3, A. Corbray farm, 
northwest quarter of 12-13-11, dry 2,445 
feet; Cosmos Oil Co., No. 2, J. Roberts 
farm, northwest quarter of 33-13-11, sand 
1,912-38 feet, 25 barrels; and Big Ben Oil 
Company’s No. 7, A. Newby farm, south- 
west quarter of 6-13-12, sand 1,910 
30 feet, 5,000,000 feet gasser. 

Tulsa County 

Two fine wells were brought in near 
Fisher, in western Tulsa county. One 
is the Phoenix Refining Company’s No. 1 
on the strip, in the northwest quarter of 
5-19-11, which found sand from 2,337-59 
feet, and is good for 200 barrels, and the 
other is owned by the Sand Springs Home, 
and is also located on a strip in the north- 
west quarter of 5-1-11, it being good for 
200 barrels from 2,359-70 feet. The Sand 
Springs Home No. 1, on the Fisher farm, 
in the northwest quarter of 8-19-11, is a 
failure at 1,800 feet. 


Payne County 

Between $300,000 and $400,000 was lost 
in a wildcat venture of the Atlantic Oil 
Producing Company on the Vanderventer 
farm, in the northwest quarter of Sec. 
3-20-2E, near Stillwater, when that 
cern decided to plug the well during the 
past week. The test represents two years 
of hard labor, which resulted in a showing 
being found at the bottom depth that 
looked like it might make a commercial 
well following a flow of a little oil. It 
will go down in Mid-Continent records 


con- 


perhaps, as the most expensive wildcat 
ever drilled. 
The Victor Oil Company’s No. 3, on 


the Broyles farm, in the southeast quarter 
of 23-18-4, is a duster at 3,506 feet. 
Okfuskee County 
Okfuskee county was quiet. The Cen- 
tral National Oil Company found the big- 


gest producer, it being No. 2, on the L. 
Comey farm, in 26-12-11, good for 165 
barrels from sand from 2,615-26 feet. The 


Edgar Oil Company’s No. 5, on the Jeffer 
son farm, in the northwest quarter of 
16-11-11, is making 1,700 barrels from 
? 670-73 feet. The Deaner & Jamison No. 
2, on the H. Tucker farm, in 15-11-11, is 
a 35-barreler from 2,694-2,724 feet. The 
North Baltimore Oil Company’s No. 2, in 
the northeast quarter of 13-12-11, on the 
T. Sugar farm, is dry at 2,740 feet, and 
the Kingwood Oil Company’s No. 2, H. 
Holmes farm, in 29-11-11, is plugged at 
2,903 feet. The Oklahoma Producing & 
Refining Company’s No. 1, L. Rentie farm, 
in 26-12-11, is making three million 
feet of gas and 200 barrels of oil from 
2606-13 feet. 

Osage Reservation 
Oklahoma Central Oil Company’s 
in the northwest quarter of 16-22-9, 
is a 300-barrel producer from 2,184-99 
feet, and the Skelly Oil Company and 
Riverland Oil Company’s No. 4, in the 
southwest quarter of 16-22-9, is flowing 
150 barrels from 2,182-2,212 feet. The 
\merada Petroleum Company’s No. 9, in 
the southeast quarter of 16-22-9, 
found sand from 2,225-56 feet, and is 
making 60 barrels natural. In the north- 
west quarter of 15-24-8. the Pawhuska Oil 
& Gas Company’s No. 41 is making 11,000,- 
000 feet of gas from 825-85 feet. The 
Guffey-Gillesrie Oil Company’s No, 4 in 
the southeast quarter of 18-24-10, found 
sand from 2,083-2,125 feet, was shot with 


Che 
No. 2, 





140 quarts, and is a 75-barrel pumper. | 
the Burbank district, the Carter Oil Com 
pany’s No. 2, in the southwest quarter o: 
9-26-6, is making 550 barrels from 2,915-35 
feet ; and the same company’s No. 2, in th: 
northwest quarter of 16-26-6, is making 
100 barrels from 2,867-91 feet. The sam: 
company’s No. 1, in the southwest quarter 
of 31-27-6, is making 500 barrels fro: 


2,915-38 feet. Other completions wer: 
small and of little interest. 
Kansas 
Kansas development work was spice 


by the bringing in of two large wells i: 
the Florence field, in Marion county, on: 
of which is in a new shallow stray sand 
heretofore uncovered in that district. 

The shallow well is the Robinson a: 
others No. 6 on the Greeley farm, in th: 
southeast corner of the northeast of th: 
southeast of the southeast of 18-21-5 
Sand was found at 1,732 feet, and at thre: 
feet in it made 1,000 barrels. It is on th: 
north edge of the western part of th 
field, and may be only a freak as it offset 
a 2,400-foot producer and deep, dry hok 
lie a half mile to the north of it. 

The White Eagle Oil & Refining Con 
pany’s No. 4, on the Jeffers farm, in th: 
center of the south line of the southeast . 
the southeast of 17-21-5, found sand from 
2,254-65 feet, and swabbed 1,700 barrels 
the first 24 hours. 





SHREVEPORT, March 26.—Th: 
Mitchell-Chandler Syndicate, headed by 
Dr. E. S. Mitchell, mayor of Homer, La. 
whose Mitchell-Bonham Drilling Company 
started the boom at Eldorado by bringing 
in the “discovery” well, is reported to have 
spudded in on a test 12 miles east of 
Shreveport, in Bossier parish. The k 
cation is the northwest corner of the 
southwest of the northwest of 33-20-11, 
in what is known as the Bellvue region, 
just south of Bodcaw lake. Dr. Mitchell 
joined Vance Chandler in forming th: 
Mitchell-Chandler Syndicate to make this 
test. Chandler, for several years, has bee: 
a driller for the Standard Oil Company 
of Louisiana. He is said to have drilled 
the first deep well in section 29, and th 
first one north of the fault in section 24 
Homer district. He drilled for the Stand 
ard a well in the Bellvue district, know: 
as Heilperin No. 1, about a mile sout! 
west of the new location, it is stated. 


CASPER, WYO., March 24.—Ab: 
$1,000,000 in money, impounded fro: 
sales of oil, will go to the Mounta 
Producers Corporation and the Wyon 
ing Associated Oil Corporation, thru th: 
granting by the secretary of the interi 
of a lease upon the southeast quarté 
of 15-40-79, in the Salt Creek fiel 
One-eighth of the funds will go to tl 
government as royalty. This lease h 
but one producing well, completed som 
three years ago, with an initial yield oi 
3,500 barrels; it has been producing 
steadily ever since, with an average « 
more than 1,000 barrels. The Mou: 
tain Producers will receive 52 per cen’ 


of the money, after the royalty is d 
ducted. 
CHICAGO, March 25.—Arthur L: 


Frees, assistant district sales manager 
the Standard Oil Company of California 
at Honolulu, was admitted to membershi 
in the American Society of Lubricatio: 
Engineers at the meeting of the executiv« 
committee of the society, March 15. H 
was lubrication engineer in the army dur 
ing the war, serving as inspector of twel' 
northern fiving fields. 
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HOUSTON, March 24 


NCREASING encroachment of salt 
] water on wells in the fast-waning Los 
Naranjos territory on the lower coun- 
fold of Mexico has brought daily pro- 
tion of the light oil district to a levei 
between 300,000 and 320,000 barrels 
ly, including the single Cerro Azul well, 
ond Zacamixtle, and the new 50,000- 
irrel producer of the International Pe- 
eum Company (John Hays Ham- 
1), on the Toteco hacienda, between 
Cerro Azul and Zacamixtle “high 
encroachment has 
down the daily 


effect of this 

en not only to scale 
erage production of wells, but it is also 
flected in the February shipments of 
ide oil and topped crude from the gen- 
| Tampico district, tanker loadings for 
ruary amounting to 16,670,678.65 bar- 
s, or 1,810,458.34 barrels less than the 
anuary record of 18,481,136.99 barrels. 
is also pointed out as significant of the 
ituation that in addition to crude currently 
roduced and thus moved out in export 
lipment it was possible to hold the total 
February to 16,670,678 barrels only by 


rawing upon steel storage stocks, which 
late as January 1, 1921, totaled only 

1,590,248 barrels of both crude and 
ped crude. 


irtually the only remaining production 
the Los N jos high s h of 
the Los Naranjos high spot north o 
Tanchiquin-river, due to salt water 


roachment, is that of the Sinclair 
fexican Oil Corporation on lot 251, 
\matlan, and nearby production of the 


Cias, del Agwi, or Joseph F. Guffey, in- 
rests. That part of Amatlan hacienda 
is been more and more affected from 
ek to week since the passing as a fac- 

in lower country production of that 
tart of Los Naranjos embraced in the 
hinampa hacienda, which has been in 
fast throes for some months but 
hich until more recently was giving 
some daily production. 





Aguila Production South of River 


uth of the Tanchiquin river, and close 
peta to the Amatlan-Chinampa produc- 
encroached upon to be known as Los 
territory, only one company 
s production, i. e., the Compania Mex- 
na Petroleo “El Aguila,” S. A. (Mexi- 

Kagle Oil Company), until consider- 
1 is taken of that part of lower Amat- 
generally recognized by operators as 
ng a part of the newer Zacamixtle 
oh spot.” 


injos 


this broadly termed Zacamixtle “high 

t,’ which, as recently noted in Na- 
tional Petroleum News, results have 
en very disappointing to operators, who 
ive found the wells of less stable char- 
and smaller potential production 

in in earlier pools, the International 
mpleted No. 6 on lot 227, lower Amatlan, 
25,000 barrels at about 2,370 feet, and 
follows the going to salt water of its 










By Paul Wagner 


Editorial Manager Southwestern Bureau 


No. 9, lot 231, north of the Zacamixtle 
discovery, a development of the last few 
weeks. 


February 1 Well Production 
Daily average production of wells on the 
lower country fold, as of February 1 last, 
were as follows: 
CHINAMPA HACIENDA, LOS NARANJOS 
Cia. Mexicana de Petroleo “El Aguila,” S. A. 


SR OE | SRR rere 28,819.35 

as TS io iis sn a-hole eet 14,245.16 

Br 1,179.35 
Sinclair Mexican Oil Corporation 

Des Ba UO SOEs 0 ob ene 1,264.51 


Indiana-Mexican Oil Co. (Snowden & McSweeney) 
No. 1, lot 134 13,703.22 

Buckley, Wooletts & Thompson (Inversiones) 
Se MOMs 5 6.c08+ os aeane auyis 2 9,941.93 
No. 2, lot 114 564.51 

Cia. Metropolitana de Oleoductos, S. A. (Island) 


De ae DE hat edeen ebadawaedan 770,96 

DE eee 1,680.64 
The Texas Company of Mexico, S. ’ 

ee DSR eee ; 8,233.87 

i Wi NE TE si a aon daa ableas ob Wier 1,587.09 

Nos. i and 2, lot 153. 1,445.16 


Cia. de Petroleo de Transcontinental, S. A. 
(Standard) 


No. 3, lot 134 18,203.22 


i ee ERs 6acne downers dane eee 5,522.58 
Pe Soe GS kp cascanncades 5,522.58 
WRG + koa as os eebateeedeieds 112, 684.13 13 


AMATLAN HACIENDA, LOS NARANJOS 


Cia. Mexicana de Petroleo ‘“‘El Aguila,” S. A. 
(Mexican Eagle) 


8 8) Sa eer eee 43,225.80 

a Ge CR era 24,116.12 

a I i ae siesta 2,161.25 
Cias. del ‘Agwi pouty et al) 

et > SS ee 31,177.41 

No. 2, lot 251. a err 29,811.29 

NE a a a a 7,116.12 
Sinetals Mexican Oil Corporation. 

OS 5 4. rare 54,945.16 

No. 4, lot 251 Ee re ee Pe re 2,438.70 


International Petroleum Co. (John Hays Hammond) 


= a). Eee ee 11,25 
Mexican Gulf Oil Company (Mellon we. 
ee re 18,761.29 
= a | a eee ee 711,380.64 
No. 2, lot 251 79,059.67 
re eee ee 234,204.70 


TThese three wells as early as February 15, 1921, 
were making barely 7,000 barrels daily production, 
together, due to the effect of encroachment. 


ZACAMIXTLE AND LOWER AMATLAN* 


Huasteca Petroleum Company (E. L. ame 

iy SS ei aera er 419.35 
Cia. de Petroleo de Transcontinental, S. A. 

No. 1, lot 198 


Total 6, 243.54 

*Number of small wells and two wells capable 
of producing about 40,000 barrels daily, each, 
since completed in lower Amatlan. 


CERRO AZUL AND MISCELLANEOUS 
Huasteca Petroleum Co. (E. L. Doheny) 
eR Se eee ae 
Cias. del Agwi (Joseph F. Guffey et al) 


**42,513.54 





Pets. Ey. PS iwi éawkewe es 591.93 
Cortez Oil Corporation (Atlantic Rfg. Co.) 

ee OS ere 1,106.45 

OU Ee ee ee a 44,211.92 


**Early in February, as Los Naranjos produc- 
tion was materially cut down. the daily output from 
No. 4 Cerro Azul was increased from 48,000 barrels 
daily to 53,000 barrels. 


Present Drop From 450,000 Barrels 


On the face of the foregoing, February 
1 daily averages, covering a period of the 
preceding 31 days, average production of 
the lower country “high spots” was rough- 


| Salt Water Takes Most Los Naranjos 
Wells North Of Tanchiquin 


ly 450,000 barrels, or only slightly less 
than the previously rated record of 475,000 
to 500,000 barrels, which added to the 100,- 
000 to 125,000 produced daily from the 
Panuco heavy oil territory gave a total 
production of all exploited territory in 
Mexico of less than 600,000 barrels. 


Operators familiar with conditions in 
Mexico will understand, however, that a 
policy of taking all the oil possible was 
being followed in territories known to be 
“nearing the end” because of salt water 
encroachment and that also in the case of 
production being “drowned out” it was 
frequently the case that the decline was 
offset by drawing in greater quantities on 
wells capable of greater potential produc- 
tion, as witness the increased taking of 
oil from No, 4 Cerro Azul when produc- 
tion belonging to or purchased by the 
Huasteca Petroleum Company declined 
or was lost altogether. 


It has been frequently pointed out in 
these columns that, according to present 
reckoning based on known field conditions, 
that the Zacamixtle “high spot” probably 
will not give up a total recovery of more 
than 65,000,000 barrels, as compared with 
the usual 100,000,000 barrels of other 
“high spots” on the 40-mile “knife-edge 
fold” between Tepetate and Alamo, 


When it is considered that most of the 
Los Naranjos production north of the 
Tanchiquin river has been drowned out by 


salt water encroachment, and that the 
February 1 figures mean nothing at the 
present time (nearly two months later) 


except as an index to show how rapid a 
field in Mexico disappears into the non- 
producing column, the still greater seri- 
ousness of the lower country situation is 
realized, particularly with salt water 
present already in some of the Zacamixtle 
wells and with Toteco and Cerro Azul the 
only other known sources of future sup- 
ply in the light oil district. 


Agrees Generally With Arnold 


With the single qualification that the 
situation is brought more nearly up to 
date in this review, and consequently cuts 
down further the known possibilities of 
Mexico, it bears out statements made by 
Ralph Arnold, consulting engineer and 
active in working out the depletion 
method of the United States government 
for taxation purposes, in an article ap- 
pearing in the March issue of the Ameri- 
can Journal of Mining and Metallurgy, in 
which Mr. Arnold, internationally known, 
took a gloomy view of the future of pro- 
duction from Mexico. 


Mr. Arnold's article, dealing primarily 
with the crude oil situation in the United 
States and Mexico, and criticizing reduc- 
tions in the posted price of crude in the 
domestic fields, is reproduced, in part, for 
its value in consideration of the situation 
in the general territory of Mexico as 
treated upon in this review. It may be 
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stated, however, that the writer’s figures 
do not in every case agree with the round 
figures of Mr. Arnold, the latter crediting 
Mexico with ‘total production in 1920 of 
roundly 185 million barrels, as contrasted 
with National Petroleum News figures, 
figured on a basis believed to show actual 
barrelage of 163,038,963 barrels. Na- 
tional Petroleum News figures also an 
estimate of some 65 million barrels on the 
Zacamixtle “high spot,” as against 125,000,- 
000 barrels thought possible for that ter- 
ritory at the time Mr. Arnold’s article 
was written. 

Disagreement as to these details, how- 
ever, does not change the general tone of a 
survey of the possibilities of Mexico, and 
assuming that Mr. Arnold is right in his 
appraisement of 50 million barrels unre- 
covered oil remaining in Panuco, the 
heavy oil districts give little more promise 
than the lower country fold, altho the op- 
erator generally in Mexico knows that the 
appearance of salt water in the latter ter- 
ritory marks the beginning of the end, 
whereas in the heavier oil districts the 
rapidity and disastrous effect of encroach- 
ment does not bear the same ratio of 
rapidity that it does on the “knife edge” 
fold between Tepetate and Alamo. 


Mr. Arnold’s Article 


With these explanations, considered by 
the writer necessary for the full under- 
standing of the situation by the layman, 
Mr. Arnold’s paper is reproduced in part 
as follows: 

“In speaking of the oil fields of Mexico, 
I mean the important proven areas or 
pools. Outside of these there are many 
areas not only with strong possibilities,but 
with strong probabilities of eventually be- 
coming commercially productive which, on 
account of inaccessibility or poor prospects, 
will probably amount to little in the near 
future. The oil occurs in a few pools, all 
of the important ones, with one exception, 
occurring on one long, narrow structure. 
The oil accumulates from vast areas into 
relatively very small productive areas or 
pools. It exists in cavernous reservoirs 
under such conditions of enormous pres- 
sure, umrestricted mobility and _ easy 
availability, as to enable its entire with- 
drawal from any of the important pools 
within a few months, under the intensive 
development campaign which has raged 
and is raging at the present time in the 
Mexican fields (95,000,000 barrels or two- 
thirds of the probable total, were taken 
from Los Naranjos during the past year). 
Each well draws from the entire pool, so 
that the amount of oil each owner recovers 
depends entirely on the number of holes 
he has on his property. One owner, by 
intensive development, can force all other 
owners to a similar development, and hence 
quickly exhaust the pool. Such is the 
history of the pools in the last four years. 
The important point to remember, in di- 
rect contrast to conditions in the oil fields 
of the United States, is that the proven 
Mexican oil reserve is absolutely at the 
mercy of its exploiters and may all be ex 
hausted in a few months or at most in one 
or two years at the promised rate of de- 
velopment. 


TABLE OF COMPARISONS 


United States Mexico 
Proven Producing 

are 4,500 sq. mi. 25 sq. mi. 
Production, 1920... 443,402,000 185,000,000 


barrels barrels 
Number producing 
a 258,600 200 
Average daily pro- 
dction per well. . 4.9 bbl. 2,600 bbl. 


5 to 6 billion 
billion barrels 


300 to 400 
million barrels 


Proven oil reserve 





“That is to say, Mexico with 0.6 per 
cent of the producing area, occupied by 
0.07 per cent the number wells, of the 
United States, produces 0.4 as much oil 
as the United States. The individual pro- 
duction of the wells averages 530 times 
greater in Mexico than in the United 
States. The proven oil reserve of the 
United States, according to the writer’s 
estimate, is now 15 times that of Mexico. 


“Now let us turn to some concrete fig- 
ures regarding the immediate future of 
Mexico: There have been twelve proven 
important pools, Ebano, Panuco, Topila, 
Dos Bocas, Tepetate, Juan Casiano, Chi- 
nampa, Los Naranjos, Zacamixtle, Cerro 
Azul, Potrero del Llano, and Alamo. Ot 
these Dos Bocas, Tepetate, Juan Casiano, 
Chinampa, and Protrero del Llano are 
rapidly going to salt water and, with the 
exception of Panuco, as far as important 
production is concerned, are, or soon will 
be, unimportant. Panuco and Ebano, ap- 
parently, will continue for many years 
producing enough oil and a valuable mix- 
ture of oil and water to have an impor- 
tant bearing on the productivity of Mexico. 
This leaves Zacamixtle, a _ practically 
virgin pool, and Cerro Azul, a partly ex- 
hausted pool, the latter controlled by a 
single company, to furnish, with Panuco, 
the bulk of the proven future supply. Of 
the exhausted pools, the greatest only pro- 
duced a little over 120 million barrels. 
Los Naranjos will probably produce a 
total of over 150 million barrels. These 
oil pools compared favorably in area with 
the present producing pools, so that these 
latter may be assumed to yield no large 
excess over the maximum so far attained. 
Estimates of future production are: Zaca- 
mixtle, over 125,000,000 barrels; Cerro 
Azul, 75,000,000 barrels remaining; Alamo, 
25,000,000 barrels .remaining;: Los Naran- 
jos and Panuco, each 50,000,000, remain- 
ing. Total, 325,000,000 barrels. Last year 
Mexico produced 185,000,000 barrels, or an 
average of about 500,000 barrels per day. 
Mexico is now producing at the rate of 
about 600,000 barrels per day; approx- 
imately two-thirds of this is coming from 
Los Naranjos, a pool which will probably 
be extinct by early summer on account of 
the encroachment of salt water. 


“If the present rate is maintained thru- 
out the year, 1921 will see about 220,000,- 
000 barrels of oil brought to the surface 
in Mexico, or about one-half the probable 
production of the United States for the 
year. But Mexico’s proven reserve is less 
than twice this amount, hence, at the pres- 


Company 


Huasteca Petroleum Co ‘deta 
Penn.-Mex. Fuel Co. . See ee 
Mexican Eagle Oi! Co. (El Aguila). 

Texas Company of Mexico, S.A.. 
Ae SEO ao den epeescess 
Standard of New Jersey (Transcontinental) 
Island Oil & Transport Co. (Metropolitan) 
East Coast Oil Co. (Southern Pacific)........ 
Mexican Sinclair Oil Corporation. .......... 
Mexican Gulf Oil Co.... : ‘ 

Pierce Navigation Co...... 

La Corona Oil Co. . ~ 

National Petroleum Corp 

New England Fuel Co 

Inter-Ocean Oil Co... 

Tal-Vez Oil Co..... 

National Oil Co..... 

Cias. del Agwi, S. A... 

Cochrane & Harper... 

France & Canada Transport Co 

Siert Cs CO. cc ccccvevenes 


Totals 








ent rate of production, the latter part of 
1922 will see the end of the proven big 
fields in Mexico. 


“There is little wildcatting going on ir 
Mexico now, probably not over 25 strictly 
wildcat wells now being actively drilled 
outside the main producing district 
Whether it is one and one-half years or 
two years, or even a little longer or 
little less before the break comes, it is cer 
tain to come. Last year the United State: 
consumed 531,186,000 barrels, or 87,784, 
000 barrels more than it produced. An 
even excluding our exported crude an 
refined products, amounting to about 70, 
000,000 barrels, our consumption exceede: 
our production by over 13,000,000 barrels 
Can we call this overproduction? Wher 
the break in production in Mexico dos 
come, what will be the reaction on the in 
dustry in the United States?» How ars 
we to meet the insatiable demands whict 
then cannot be met by domestic fields? 
Where are the foreign fields from which 
we can draw to compensate for Mex- 
ico? Where will the prices for d 
mestic crudes go to? Will the storag 
capacity of the country be empty wher 
this era of great demand comes? Will th: 
so-called Independent producers still be 
independent after a period of bankrupting 
prices? In view of the probabilities, is 
the present drastic cut in price justified?’ 

The foregoing surveys, i. €., a joint con 
sideration of the situation as viewed by 
the writer and as also viewed in general 
terms by Mr. Arnold, taken together with 
other surveys of Mexico published in the 
March 2 and March 16 issues of Na- 
tional Petroleum News (these latter 
portraying the effect of salt water en 
croachment in all “high spots” in the lower 
country and showing maximum potential 
production of all wells in the heavy Panuc: 
district are still capable of producing), ar: 
in direct contrast to a statement emanat 
ing from the treasury department at Mex 
ico City, which, according to the news 
paper El Universal sets up that there are 
362 wells now producing in Mexico and 
that there are 707 wells now in process of 
drilling, both of which statements the oil 
industry informed on Mexico knows to bé 
other than the facts. 


Current Export Movements 


February exports from the ports of 
Tampico, Tuxpam and Port Lobos, cover- 
ing the movement of all tanker shipments 
out of Mexico, as compared with January, 
as received from the Tampico correspondent 
of National Petroleum News were a: 
follows: 





January February 


3,209,716.54 

401,402.23 
2,243,403.00 
1,519,739.93 
1,296,147.00 
2,906,989.91 
1,322,499.59 

653,283.30 

799,001.80 
1,048,922.44 


2,650,090.89 

550,583.50 
2,339,222.00 
1,293,541,62 
1,065,836.00 
1,891,377.32 
1,164,544.97 

601,385.03 

793,589.07 
1,297,782.96 





178,633.00 143,737.20 
631,073.59 699,660.42 
157,566.40 92,565.45 
153,849.09 145,290.48 
swesewenes 51,350.60 
138,609.00 168,060.80 
227,491.98 203,862.37 
1,192,006.28 1,297,261.91 
131,229.00 33,835.45 
228,462.01 100,447.00 
61,110.96 86,662.91 
18,481,136.99 16,670,678.65 
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Clear Oil Completions At Eldorado 
Encourage Arkansas Operators 


ELDORADO, ARK., March 25 

\ HREVEP OR T Producing & Refining 

Corporation’s No. 1 Hinton, in 8-18- 

15, upwards of two miles south and 

tle west of the Mitchell & Busey “dis- 

y” (31-17-15) developed early in the 

week the most important completion from 

, viewpoint of structural consideration, to 
e finished in the Eldorado field. 


There have been other current comple- 

, making clear oil, notably the Love 
Brothers et al No. 1 Rogers, near the cen- 
r of the south line of the “discovery” 
ion, and the Jones et al No. 1 Craw- 

, in the northeast quarter of the sec- 

, to develop estimated flow of 1,500 
barrels daily, which were equally impor- 
tant from a strictly producing standpoint, 
lacking in the same general field im- 
tance that attaches to the Hinton well. 


The Hinton well is roughly a half- 
nile southeast of the Chal Daniels gas- 
in the northwest quarter of the 
ithwest quarter of 6-18-15, and is 
ut the same distance west and a 
tle south of the original Constantin 
Refining Company gassers in 1-18-16 
and 12-18-16. 
Structurally, the Hinton well of the 
Shreveport Producing & Refining Cor- 
ration, in which Keen & Woolf, of 
Shreveport own a 50 per cent interest, 
gives the high points of the field a 
weep of some three miles from the 
H. C. McKinney well of the Federal 
Petroleum Company, northwest of the 
scovery”’ and located near the center 
i the south line of the southeast quar- 
of 25-17-16, now rated a 2,000-bar- 
well, making clear oil, at 2,229 feet. 
mm the Hickman & Baird No. 1 
kson, in Sec. 24, a mile north of the 
leral well, the structural sweep ex- 
ds southward, roughly four miles. 


Wells Structurally High 


Drilling has shown wells drilled in 
e intervening territory as structural- 
high, with but little variation, and, 
spite salt water conditions that have 
eviously dampened the enthusiasm of 
iny operators, the going ahead of op- 
itions tends to encourage develop- 
ent in the minds of lease-owners who 
int to the conditions under which 
ese operations are now beginning to 
ow . They hold out the theory that 
e setting of casing on the cap rock 
is at first discouraged by efforts to 
void the heavy gas immediately un- 
erlying; that in setting casing above 
he first cap rock, the water imme- 
itely overlying the cap came in and 
ttended by the heavy gas pressure 
hurned” the emulsion found in earlier 
lls and that it has been necessary 
study operating conditions before 
etting to a point where the future of 


ai 


the producing area could be truly ap- 


roximated. 
The clear oil completions of the last 


lew days, taken into account with the 


Hinton well as a “key” to the situa- 


tion at the south end of the known 


tructure, lends the encouragement at 


present felt after a period of operat- 


ing depression. It is pointed out that 
the most encouraging well of the close- 
in group to make clear oil is that of 
Love Brothers et al, half way between 
the Walter George gasser in 6-18-15 
and the Caddo Central Oil & Refining 
Corporation “wild gassers,” which was 
extinguished with a battery of 20 boil- 
ers playing steam upon it, March 20, 
in the southeast quarter of 31-17-15. The 
Love et al well, No. 1 Rogers, came 
in with estimated flow of 10,000 bar- 
rels daily, starting off without salt water 
or b. s. showing, at 2,188 feet, and the 
Caddo Central well, still going “wild” 
after the fire was extinguished, was 
rated good for 1,500 barrels clear oil. 

Northwest of the Mitchell & Busey 
‘discovery” and virtually a north offset 
to the No. 1 Burns, of the Constantin 
Refining Company, which latter is 800 
feet west of the “discovery,” the Keen 
& Woolf No. 1 McKinney, in 30-17-15, 
showed only 2 per cent b. s. and no 
water with a 3,000-barrel flow from 2,203 
feet. It is about four locations east 
of the Federal Petroleum Company 
well, which set 6-inch on the first cap 
rock, at 2,201 feet, where it was good 
for 15 million cubic feet of gas, de- 
veloping its 2,000-barrel flow of clear 
oil at 2,229 feet. 

Clear Oil Completions 

Other clear oil completions, some of 
them previously reported but none dat- 
ing back longer than 10 days, are sig- 
nificant of the changed and more en- 
couraging situation from a producing 
viewpoint at Eldorado. They include 
the Ramsey & Boggs Oil Corporation’s 
No. 1 Bell, in 31-17-15, and the Jones 
et al No. 1 Crawford, an up-to-the- 
minute completion, originally rated at 
2,000 barrels and since estimated good 
for 1,500 barrels. 
_ It is considered significant in mak- 
ing a comparison of the drilling record 


of the Quaker City Petroleum Com- 
pany No. 1 Polk-Ezell, in 23-17-15, east 
of the town of E Idorado, with the wells 
completed as producers west and south- 
west of the townsite, that a 15-foot dip 
to the mile is indicated in the structure 
over the distance of some three and a 
half or four miles. 

On the basis of present develop- 
ment, geologists and production men 
whose opinions are generally well re- 
garded, have taken the position that 
down the structure to the east at a 
level of some 60 feet the edge appears 
to be fairly definitely found, but drill- 
ing southeast of the “discovery” well 
as shown by a reference to the map in 
conjunction with the accompanying op- 
erations’ record covering all wells to 
have reached a level deep enough for 
testing, shows that as far as 40 feet 
down the structure from the high point 
of producing wells in 31-17-15, etc., op- 
erations have shown the presence of 
oil and the completion of wells. South, 
southwest, west and northwest, and to an 
extent northward from the “discovery” 
well, drilling has not extended far en- 
ough out in any direction to give any 
clear idea of the limits of the structure. 
But, on the face of the conditions here- 
in enumerated, these same authorities 
take the position that Eldorado gives 
promise of being structurally a terri- 
tory of considerable extent, the real ex- 
tent of which future drilling operations 
will have to show. 

A record of completions in Union 
county, most of them adjacent to the 
town of Eldorado, which followed the 
completion of the Mitchell & Busey oil 
“discovery,” January 10, last, and the 
Constantin Refining Company gas “dis- 
covery” about a year ago, appears in 
connection herewith, providing at a 
glance a detailed summary of opera- 
tions to have reached any significant 
stage. 


COMPLETIONS RECORD, WELLS IN agree COUNTY, ARKANSAS 


Sec.-Twp.- Lease-Well Date 
Rge. Comp. 
Jones et al. 
31-17-15 Crawford 1 3-22-21 
Arkansas-Texas Oil Syndicate 
31-17-15 Bramlett 1 3— 9-71 


Mitchell & Busey 


31-17-15 Armstrong 1. 1-10-21 


Caddo Cont Oil & Beteing Coenen 
32-17-15 Bramlett 1. 3- 5-21 


31-17-15 Rogers1.. 3-21-21 


(Continued on Page 56) 


Depth Production 


2247 S.W 


2223 10,000 


2198 225 


2185 25m gas 


nitial 
Remarks 


Barrels 


2154 2,000 12 feet in pay, making clear oil of 


36.5 gravity; later rated 1,500 
barrels clear oil. 


Arranging to set 4% inch with 
packer. 


Started off making this amount 
fluid, 5% water; tried to set 
8 inch at 2176 but 6 inch hung 
up at 1900 feet; set wall packer 
on 4% inch at 2178 below 
which sealed to 6 inch with 
perforated pipe; 1-19-21 mak- 
ing 1,000 bbls., 76% B. S. and 
6% S. W.; when heavy pressure 
cut gate valve Jan. 21, well 
went wild, making 10,000 bbls., 
fluid, 90% B. S. Controlled 

Jan 30, 1921, still making water 
and B. S. Pinched to 156 
bbls. daily, clear oil, thru 
% inch choke. 


Flowing 4 heads, 2% water and 
29 


Blew out “after setting 6 inch on 
first cap rock; some water, no 
oil; caught fire which extin- 
guished with battery of 20 
boilers, March 20, 1921; well 
still wild; estimated 1,500 
barrels clear oil. 
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Bureau Of Mines Announces Plans 
For Its Supervision Of Production 


WASHINGTON, March 26 


HE Bureau of Mines has com- 

pleted and has began the distri- 

bution of its plan for conducting 
work under the operating regulations 
to govern the production of oil and 
gas on public lands under permit of 
lease granted under the national leas 
ing law of February 25, 1920. The 
plan has been made necessary by the 
transfer of the supervision of the work 
under the leasing act to the bureau, one 
of the last things John Barton Payne 
did before leaving the cabinet on March 
4. The publication is dated February, by 


March 23. 


publication, 


criticism 


who know 
reau 


law, which 


but its distribution was not 


“In order 
its work to the oil industry,” 
“the Bureau of Mines, 
its various representatives and officers, 
is always anxious to receive 
from the 
endeavoring to serve.” 

Inasmuch as the industry has always 
got along well with the bureau, 
about the 
officials 


the states in 


begun until 
1 
value of 
Says the 
thru 


to increase the 


advice and 


industry which it is 


those 
spirit of the bu 
believe that the leasing 
regarded with suspicion 
which there are publi 


COMPLETIONS RECORD, WELLS IN UNION COUNTY, ARKANSAS (Continued 


Initial 
Sec.-Twp.- Lease-Well Date Depth Production 
Rge. Comp. in 
Barrels 
Hickman & Baird 


5-18-15 McKinney 1 > 100 


Constantin Refining Company 
31-17-15 Burns1... 2,000 


1-18-16 Hill 1 »3-2 ) 10m gas 


12-18-16 Parnell 1 11-2 43 m gas 
Home Oil Company 
1-18-16 Meller 1 1 2 5m gas 
Keen & Woolf Oil Company 
30-17-15 McKinney 1 i0-—2 203 2,000 
Love et al. 


31-17-15 10,000 


Rogers 1 


Lucas- rt ger Syndicate 
31-17-15 Crawford 1 


Maddix & Hinton (51°, Sold to White Oi 1 Corporation 
31-17-15 Armstrong 1 1 


31-17-15 Armstrong 2 


J. R. McCaldin, et al. 
36-17-15 ‘Lawton 1 


Payne et al (Eldorado Petroleum Co 
31-17-15 Rogers 1 


Mittendorf | 


Quaker City Petroleum Co. 
15- 1 
1 Polk-Ezell 


17-15 
17-15 


Ramsey & Boggs on Corporation. 
31-17-15 Bell 

Rowe et al. 
7-18-15 


2,000 


Pratt 1 16-21 3,000 
a Producing & Refining C orporation. 
-18-15 Hinson 1. 1,000 
Walker et al. 
5-17-17 Flournoy 
White Oil Corporation. 
12-18-16 Parnell 1 1-21-21 ( tanding 


1 p22 ) S.W. 


Federal Petroleum Co. (J. S. Cu llinan interests 
25-17-16 H.C. McKinr hy » O00 


Union County Oil Co. 
20-17-15 No. 1 

Chal Daniels et al. 
6-18-15 Wood 1 


Walter George et al. 
6-18-15 Goodwin 1 


Hickman & Baird 
24-17-16 Jackson 1 


Remarks 


estimate 
pinched Feb. 8, 
barrels, 16% water, 34% B. S. 
Top cap rock 2144 nine feet 
thick to 2153 feet. Sand with 
hard streaks to 2176 feet. 


covers fluid; 
1921 to 300 


Original! 


water, 15 million 


cubic feet gas. 

Showed a little s. w., flowing wild 
and forming craters % to !} 
mile away when pinched; Sept. 
30, 1920, flowing approximately 
6 million cubic feet gas, 100 
barrels s. w. and 10 barrels oil. 

Sprayed about 10 barrels oil. 


52%. B. S., 8% 


Top dry gas sand, 2190 feet. 


2% B. S., no water; top 2178 feet. 


no b. s. or water; 
Top cap rock 


Estimated flow 
gravity 36 Be. 
2173 feet. 


Railing fluid, stands within 300 
feet of top of hole; little oil and 
lots of s. w. One foot cap rock 
at 2181 feet. Sand with hard 
streaks to total depth. 


cubic feet gas; 
2097 feet; top ol 


Twenty million 
set 6 inch at 
pay, 2155 feet. 

Making 275 barrels after cement- 
ing back to 2183 feet. 


Top cap rock 2148 feet; sand with 
hard streaks to 2181 feet. 


16% water, 24% B. S., 4% mud 
and 8 million cubic feet gas; 
thirty-nine feet sand under six 
feet hard lime and pyrites 
2165 feet. 


Casing pulled. 

Tested 18 feet sand at 
shows eastward dip of 
to mile 


2239 teet 


15 feet 


Plugged back from 2178 fee 


75% S. W., 15% B.S., 201 
cubic feet gas. 

Gravity 33 degrees Be 

or b. s. 


Casing pulled 


600 feet fluid in hole d 600,000 


cubic feet gas. 


Making clear oil; set 6 inch o1 
first cap rock at 2201. Deeper 
drilling developed oil well 


Oil standing in hole. 


29 Be. gravity, 114% B.S. Heavy 


gas. 
Spraying oil; 25 millior 
feet gas. 


Will drill deeper 


lands, can be made into a workabl 
thing. The bureau is filled with m 
who have come to it from the industry 
and the industry is filled with men who 
have served in the bureau. There are 
iewer doctrinaires in the bureau, it is 
believed, than in any other branch 
the government service. The bureau 
tries to enforce a rule that it has m 
use for a technical man unless and un- 
til he has served time in the field in 
actual production or refining work that 
taught him to keep his, hands off 
pipes until he knows they are not stean 
lines, or to know the difference be 
tween a garboard strake on a ship and 
the crown block of a derrick. 

The plan calls for the submission 
a monthly report on each well, the 
theory being that, in operating, to knoy 
a property is to know the individual 
wells on it. This report is to be filed, 
in duplicate with the deputy supe 
visor, on or before the tenth of the 
succeeding month. The only informa 
tion called for in this report which the 
bureau thinks will cause the operator 
any trouble, is the number of barrels 
of oil and water produced by a well 
It is suspected, however, that consulta- 
tion between the operator and the dep- 
uty supervisor will result in a satis- 
factory method for gauging the well, 
so that his wells will check, with rea- 
sonable accuracy with the production 
of the lease for the same month. 

A log of each well is also required 
so that there may be reliable data, 
stead of only the memory of the driller 
or some other employe, to supplem: 
written data, or a skeleton log. 

The plan also requires sundry notices 
and reports on wells, all with a viev 
to preventing damage to the field or 
neighboring wells by the infiltration ot 
water, or the dissipation of oil and gas 
in strata that are under lesser pressur¢ 
Notices of an intention to drill, to 
change plans, of date to test wate 
shut-off, report on the test of the water 
shut-off, notice of intention to re-drill 
Or repair, report on shooting, report 01 
perforation of casing, notice to pull o 
otherwise alter casing, notice of inten 
tion to abandon and report on work 
done on well since previous report, ar¢ 
included in the list of notices and re 
ports. Suggestions are made under eac! 
sub-division of the plan regarding the 
and reports, with a view to 

why the bureau considers 

importance to the industry. 

There is to be a monthly report as 
to the sales of oil and gas from th 
lease. The practice of selling oil or gas 
before it has been gauged and ticketed, 
is to be stopped. The bureau says there 
are several reasons for this ruling but 
the chief is that the rate of royalty 1s 
computed on the total production sal 
in proportion to the number of produ 
ing wells. The idea is to confine local 
purchases to the pipe line which keeps 
the record and not allow sales by pro- 
ducers, lf the property is not connected 
with a pipe line, then a method for sel 
ing the product is supposed to be d 
vised with the supervisor or his deput) 


The bureau has gone so far as te 
suggest that the telegraph and tele 
phone might be used to expedite the 
routine, where necessary, the onl) 
limitation on that suggestion being that 
the operator should be sure he had all 
the necessary data before resorting to 
the use of the wires. 


has 


notices 
showing 
them of 
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Current Completions Add Territory 
To Western Kentucky Development 


By Special Correspondent 
BOWLING GREEN, KY., March 26 


7 ARREN county jumped into 
W second place in the list of oil 
producing counties otf Ken- 
for the month of February 
a total of a little over 77,000 barrels 
tual production and took the position 
occupied by Estill in the eastern 
ion. This total, as announced by the 
tucky Oil Men’s Assosciation, shows 
icrease of better than 17,000 bar- 
yver the figures for January. 
county, which has been standing 
ut the same figure in monthly totals 
‘me time, may be expected to show 
increase in the near future, During 
past six weeks the greatest activity of 
e fields has been in a new pool, the 
anan, a few miles northeast of Scotts- 
ind ten or fifteen good wells have 
ympleted in that vicinity. This oii 
ing not run, but preparations are now 
made for an extension line to this 


irren and Simpson counties should 
material increases within the next 
h or two. Barren, particularly, is 
ning to get some comprehensive 
lopment and altho no sensational wells 
eing brought in, many good produc- 
re being completed thru the efforts of 
il strong individual operators. Lewis 
, Jr., & Sons, of Bradford, Pa., en- 
this Barren county field some time 
ind are developing along the Barren- 
county line. They have already had 
uccessful completions, have recently 
hed a ten-mile line from their prop- 
y to the loading rack at Glasgow and 
this time are considering the building 
efinery at that town. Barren county 
find their production a short dis- 

below the Devonian black shale. 
new area in Warren county that will 
ear watching is now getting its first suc- 
il development. This lies ten to 
e miles southwest of Bowling Green 
the Logan county line and two good 
have already been completed in this 
n. The White Oak Fuel Company, 
ling on what is apparently a major 
ture, has completed a big well here 
total depth of 1,207 feet in a horizon 
the shale, which is thought to be a 
“sand” ’for this section of Warren. 
il produced is not only of consid- 
higher gravity than that found in 
corniferous limestone, farther to the 
h, but is also absolutely free from sul- 
\ test of this well showed oil rang 

m 40 to 42 gravity. 


Well In Gaines Pool 
rren county drilling of the past week 
roduced several good wells, two or 
of which are important. The grow- 
Gaines pool ten miles to the southwest 
tered a good deep completion at a 
of 1,200 feet on property owned by 
go parties. This is the first well of 
irea completed to a horizon below 
hale and it will make a 50-barrel well. 
rmer producers in the Gaines found 
il above the shale at a total depth of 
leet. 
Davenport pool north of Bowling 
also reports the average number 
mpletions below the shale, but none 
hese wells have been sensational in 
icter. Both the Davenport and Gaines 
are to get considerable drilling im- 


mediately, one operator having announced 
that he would put five additional rigs at 
work during the coming week. The dis- 
tricts farther to the south in Warren 
county are also coming in for quite a drill- 
ing campaign. This pertains to the section 
along the Warren-Allen county line par- 
ticularly where a New York company is 
now drilling five wells on as many differ- 
ent leases. This company has announced 
it will drill between 40 and 50 wells in 
this section during the coming year. 


Trustee For Pipe Line 


Following the petition of creditors for 
the American Producing & Refining Com- 
pany for a receiver, the referee in bank- 
ruptcy has issued an order that a trustee 
be elected by the creditors on April 4. A 
schedule of the liabilities shows $177,051.77 
and the assets are listed at $171,948.89. 
Close to $40,000 is due creditors for oil 
the list of creditors numbering close to 
1000. The American has been operating 
an Independent pipe line in certain sec- 
tions of the field and ran about 10,000 bar- 
rels in February. It is understood the 
representatives of several Independent re- 
fineries have been inspecting the property 
of the company with the idea of gaining 
control. 


Allen county had one big well and sev- 
eral average completions during the week, 


The Sultan Oil Company of New York 
brought in a 120-barrel producer on the 
Duke lease in the Hooten pool south of 
Scottsville, this being the No. 7 on the 
property. That Allen county operators 
are optimistic over the future is shown 
in the organization af a new bank at 
Scottsville, many of the leading opera 
tors being behind the new institution. 

Several deep tests drilling in Todd and 
Christian counties to the west are ap- 
proaching the completion stage and are 
being followed closely, as a producer will 
mean a big extension to the western Ken- 
tucky fields. Two of these tests are down 
1600 feet and another 1,300, the latter 
having a pretty fair show of oil. This 
well is close to the Kentucky-Tennesse¢ 
line and will be given a test during the 
coming week 


Warren county in the southern section 
of middle eastern Tennessee reports the 
only completion for that section of the 
state. This well was drilled near McMinn 
ville and was shot at 745 feet, a 10-barrel 
producer being the result. This opens up 
an entirely new territory in Tennessee, 
two former completions having resulted 
in nothing better than small gas wells. 
Sumner county, Tennessee, has added two 
more fair wells to her growing totals. 
These are on the Dutch Creek anticline, 
near Westmoreland in northern Sumner, 
south of the Allen county, Kentucky line. 
The discovery well on this property was 
announced a few weeks ago as a 50-barrel 
well and the wells of the past week are 
said to be of about the same production. 
They got into oil at a total depth of 280 
teet 


Fourth “Y” Hut In North Louisiana 
Field Dedicated In Caddo Parish 


By Special Correspondent 

SHREVEPORT, March 25.—The 
fourth of 11 Y. M. C. A. huts recom- 
mended for the north Louisiana oil fields 
about a year and a half ago, by W. H. 
Morrison, general state field secretary of 
Shreveport, has been formally opened at 
Trees City, Caddo parish. After his sur- 
vey, Secretary Morrison recommended 11 
huts for the north Louisiana areas, but 
the general board of the Y. M. C. A. 
granted request for only three, agreeing, 
however, to consider others if the other 
three proved their work and desirability. 

Supplementing the huts is a traveling 
Y. M. C. A., known by the oil workers as 
“The Wildcat Wild,” which reaches re- 


mote sections not served by huts. 

The building at Trees City is the result 
of a request on the part of 100 men in 
the Trees district, supplemented by ac 
tive effort on the part of Ray McGrew of 
the Standard Oil Company, which made a 
donation on Mr. McGrew’s recommenda- 
tion, and by effort, also, of W. P. Stiles, 
who donated a one-acre site. 

The main building is 30 by 70 feet, 
and is provided with an attractive and 
roomy stage and dressing room, also with 
comfortable chairs and fireplace. There 
are also to be provided, games, including 
pocket billiards, checkers, chess, dominoes, 
etc., and a supply of magazines and news- 
papers. 





The Wildcat “Y” of Trees, La. 
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She Car that Hands the Bangs 








Chicago 165 Broadway, New York St.Louis 
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More Gas Engine Power! 

Gas engines with valves warped hs. 7 
and pitted with heat and carbon, "== 
mean waste of power and over- [ piiap 
consumption of fuel. With the 
right accessory tool at hand these 
‘“‘wheezing”’ valves can be repaired 
by the engineers themselves, with 
practically no tie-ups in your 
power systems. 


The SIOUX 
Va've-Grinding Attachment 













will prevent enough waste of power 
in your power-lines to pay for it- | 
self in a short time. he 


Fits any hand 
power - device 
that takes a 
shank from % 
inch on up. 


This light, powerful attachment 
will fit any hand, electric or pneu- 
matic power device in your shop 
that takes a shank from !4 inch 
or up. It produces the speed of 
the hand : 
valve grinder 
—grinds the 
valve into its 
seat with the 
alternating motion—and grinds 
smallest or largest valves quick- 
er than it takes to tell about it. 
Patented: 

April 19, 1909 
May 21, 1918 


Oct. 20, 1918 
Others pending 


This attachment is guaranteed 
for a life-time. 


Get it from your jobber. 


Albertson & Co. 


SIOUX CITY 1IOWA 











Rock River Producer 
Is Best Well Of Week 


By Special Correspondent 
CASPER, WYO., March 25.—Litt 


real activity in the way of completions 
or new tests marked the week’s prog 
ress in Wyoming and Montana 
fields. The completion of an Ohio Oj 
Company well on 35-20-78 in the Rock 
Creek field with an initial production of 
i,000 barrels, was the one big item of 
interest during the week. This well was 
opened up March 21, and is the fifth 
well to be drilled into the oil sand o: 
this section. The well is to be connect- 
ed with the pipe line to the Midwest 
refinery at Laramie during the coming 
week, 

In this same general territory, but ia: 
ther to the north, a strike threatened to 
delay the construction of receiving 
tanks at the James Lake storing sta- 
tion on the Rock River-Laramie pipe 
line. However, striking members of the 
tank crew reported back in such big 
numbers that the work is now progress- 
ing as it had been. The Illinois Pipe 
Line Company employed the men, the 
trouble being over a local union ruling 


A new policy, that of proving up 
what is considered really proven terri- 
tory, has been adopted by the Western 
States Oil & Land Company, the oper- 
ating subsidiary of the Midwest Refin- 
ing Company in many Wyoming fiel ds 
This company in the past has confined 
itself largely to the exploration meu 
in new fields. 

Unusual success has marked these 
wildcat operations of the Western 
States company in opening up new 
fields, the Soap Creek structure in 
southwestern Montana being an es- 
pecially noteworthy achievement of this 
company. 


All field equipment is on the groun 
and a standard rig is now in the course 
of erection on 22-39-79 of the Salt Creek 
oil field for the start of the develop- 
ment program of the E, T. Williams 
Oil Company. Drilling is to start at 
once after the installation of the rig 

The Producers & Refiners well No. 1 
on 15-40-79, in the Salt Creek field, is 
down 1,150 feet after having passed up 
a 20-barrel well showing at 120 feet and 
another good showing between 800 and 
900 feet. This company has 260 acres 
on Sec. 15, with seven locations along 
the east line. 

William Kyne, a wealthy oil man of 
Casper, has asked for permission to 
start a street railway system in Casper 
The plan as outlined is for the con- 
struction of transmission lines for ele¢ 
tric current from the Boysen dam to 
Casper, a distance of 130 miles. The 
cost of carrying out this project is es 
timated at about $700 per mile, or $°1,- 
000 for the entire distance. 


Montana Oil Fields 


During the month of February pro- 
duction in the Cat Creek, Montana, oil 
field hit the high water mark when 117,- 
250 barrels of oil valued at almost 4 
quarter of a million dollars were shipped 
from Winnett to the refineries at Grey- 
bull, Wyo. This makes the total pro- 
duction of this field 433,750 barrels. 


This big production comes from 11 
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Motor Truck 
Winches for Oil 
Field Use 


EAD-MORRISON are pioneers in the manufacture 
M of Motor Truck Winches in large quantities. They 

have given their particular attention to winches for 
use in specialized fields. 

Prominent among these is the Mead-Morrison Oil Field 
Winch No. 907, with four speeds. The design of the Oil 
Field Winch is simple and efficient. It eliminates many 
bothersome operating levers found in other makes of 
winches. 

This machine is designed for practical oil field operation. 
It is capable of handling sucker rods or tubing at high speed 
or pulling casing at lower speed. It can also be used to 
good advantage for bailing or fishing. In fact, this efficient 
winch is adaptable for practically all kinds of oil field work. 


Write for information or see our nearest distributor. 


MEAD-MORRISON 


MANUFACTURING COMPANY 


33) Prescott Street 


East Boston, Mass. 


MEAD-MORRISON 


LIFTS THE LOAD OF INDUSTRY 


DISTRIBUTORS 
Inc..........Martinsville, Va. Mansfield Steel Corp........ aS Detroit, Mich, 
ao ..Pittsburgh, Pa. mee —_ oy - rere — ? memy my _ 
: ationa tee I NG sae ce we eaee ansas City, °. 
bs tees S. — Angeles, a William Ogden . -.seeees....Indianapolis, Ind, 
socceeces an Francisco, Calif. The Truck Engineering Co.............. .Cleveland, Ohio 
-St. Louis, Mo. Springfield Commercial Body Co.. ...Cambridge, Mass, 
Springfield Commercial Body Co...... Springfield, Mass. 
. Baltimore, Md. Virginia Truck Body Corp................ Richmond, Va, 


A. Lange Mfg. Co.. "Milwaukee, Wis. 





Wiscemein Bieter Parts Co.......cccccccces 


.Chicago, IIL 
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packing 


and other liquids. 


Ask your supply man 


JENKINS BROS. 


Montreal, Canada 








Jenkins 96 Packing 


original unvulcanized sheet 


Jenkins ’96, a black packing, is compounded 
to form a sheet of great strength and durablity, 
and is recommended for service where satu- 
rated steam is used, unde all pressure, high 
and low—equally good for hot or cold water 


New York Philadelphia Montreal 

St. Louis San Francisco London 

Chicago Washington Havana 
Boston Pittsburgh 


FACTORIES: Bridgeport, Conn.; Elizabeth, N. J.; 


Vom 














A New Book! 


“Prospecting for Oil and Gas’ 


By L. S. Panyity 


Altho written by an experienced geologist, it is not too 
technical, and appeals to the practical man in the field. 


Cloth $3.25 Net—Check with order 


FOR SALE BY 


Postage extra 


National Petroleum News 


510 Caxton Bldg. 


Cleveland, Ohio 

















Taber Pumps for Tank 


Stations 


HIS single cylinder, figure 307 

“S” type unit, is especially 
adapted for emptying tank cars. 
It has 2” connections, self com- 
pensating buckets and is of superior 
workmanship thruout. 


An Ideal Pump for Emptying Tank Cars. 


Taber Pump Co. 
286 Elm St. Buffalo, N. Y. 





































wells out of the 21 producers, the othe; 
ten thus far having not been connected 
with the pipe line. 


The bill making pipe lines in Mon- 
tana common carriers has been vetoed 
by Governor J. M. Dickson. His vet 
was aimed at an amendment, it is said 
providing that nothing in the act shall 
be so construed as affecting the opera- 
tion of pipe lines designated and acting 
as common carriers. This, he held, pre- 
vented the state railroad commission 
from having jurisdiction over both the 
lines already built and those to be built 
in the future. This was the object 
sought by the bill. 


Some interest attaches to a region on 
the boundary line between Wyoming 
and Montana and a short distance west 
of the South Dakota line. The Union 
Oil Company of California is reported 
to be moving five rigs up for tests, some 
to be on the Wyoming side in Creek 
county, and others on the Montana side 
of the line in Fallon county. 

The sale on the east portion of Salt 
Creek oil field is to take place at Doug- 
las, Wyo., on April 28, the tracts to be 
sold by open bids and verbal calls. Of 
ficials of the land office at Douglas will 
have charge of the sale. 

The sale will be according to the 
regulations governing such sales. Thes« 
regulations can be had upon applica 
tion to the land offices. The govern- 
ment will retain a 30 per cent royalty 
on tracts and the lands will be disposed 
of in 160-acre units. No purchaser is to 
be allowed to buy more than 640 acres 


Producers & Refiners Corporation has 
completed its electrical power plant in 
the Lander field in Wyoming and con- 
nected it with the wells, March 22. By 
installing the electrical process of pump- 
ing, it expects to cut its operating ex- 
penses in two in this field. The com- 
pany has 27 producing wells of its ow: 
at Lander, besides operating nine wells 
on a fifty-fifty basis for the Wind River 
Company. A number of the old wells 
have recently been cleaned out and their 
production has more than doubled. The 
company is keeping one rig busy clean- 
ing out the old wells and another drill- 
ing new tests in this field. 


Pine Island Well 
Making Light Oil 


HOUSTON, March 27.—Standard 
Oil Company of Indiana, operating 1 
the Pine Island field of Louisiana as the 
Dixie Oil Company, drilled its No. 29 
Robertshaw two and a half feet deeper 
to 2,877 feet and it is making 1,000 bar 
rels daily of 40 gravity oil. This is the 
second deepening of the well, it having 
originally made heavy oil such as found 
in other wells of the Pine Island district 
which is part of the old Caddo field 


Louisiana Oil & Refining Corpora- 
tion’s test on the Gleason tract, 13 
22-10, Webster parish, which recently 
showed 10 barrels of oil with 8,000-bar 
rel salt water flow, is reckoned as a final 
completion. The Gleason well is flow- 
ing 500 barrels salt water and no 0! 
thru one-half inch choker at 2,791 feet. 
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The Arr is Picking Your 
Pocket--Stop the Thief 


you are losing over 5% of your production every day 
you use an ordinary steel tank instead of our 


Improved Parkersburg Gas-Tight Tank. 
(Make us prove these figures for you. We can do 
it. Send for folder covering the tests.) 


Figure It Out 


Winter losses, on 20 barrel daily production flowing into 250 
barrel tank not gas tight are 9.4 barrels every ten days. In 
summer the figure is over a barrel a day! 

With crude at $3.00 you’re out $84.60 a month or over $1,000 
a year. Ona 200 barrel daily basis you 
stand to lose $10,000 a year. Can you 
afford to throw money away like that? 

But these figures are low. The oil 
carried off by the air is worth three times 
as much as the oil that is left. 

The oil you lose with other tanks is 
71% gasoline, the light, volatile, valuable 
part of your flow. 

The improved Parkersburg Gas-Tight 
Tank stops this loss. 

Rigorous Tests Prove they are 9934% 
Gas- Tight. 


Last Forever 


These tanks are made of non-corrosive, copper- 
bearing steel. They are fabricated by specially 
built machines Special packing makes seams 
leak-proof. 

And the patented positive-and-negative act- 
ing automatic pressure gauge prevents gas loss. 
This gauge, perfected after years of experiment, 
is not complicated, needs no attention, works 
absolutely automatically. 

Write for literature describing the Parkers- 
burg Gas-Tight Tank. 
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The Parkersburg Rig & Reel Co. 


rt Office 
Room 1121, 52 Broadway, New York City 


Main Office and Works Expo 
Parkersburg, West Virginia 
Western Sales Office, Kennedy Bldg., Tulsa, Oklahoma 


District Offices and Distributing Warehouses from which Tank 
Setting, Cutting Down and Resetting Service is Available 


TEXAS KANSAS WYOMING ARKANSAS 
DeLeon Comanche Florence Casper Eldorado 
Ranger Dallas Eldorado Osage LOUISIANA 
Albany Gunsight Peabody MONTANA Shreveport 
Eastland Breckenridge Augusta Winnett Homer 
Houston Leeray OHIO WEST VIRGINIA Gahagan 
Wichita Falls Graham Cleveland Clarksburg Minden 
Desdemona Strawn KENTUCKY 


Bowling Green 
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OKLAHOMA 
Burbank Okmulgee 
Slick Walters 
Henryetta Pawhuska 

uncan Blackwell 
Drumright Beggs 
Hominy Wilson 
Bristow 
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WELDED STO 


VERY Brown Tank is made of full thickness steel with 

all seams electric or ox-acetylene welded inside and out- 

side; every tank is air tested and guaranteed oil-and-water- 
tight before leaving our factory. 


Brown Tanks are made either vertical or horizontal, in sizes 
up to 20,000 gallons, and can be shipped on a flat car. 


Write us for complete details and prices. 


We also make a complete line of sieel barrels, truck tanks and wagon tanks, 
Our complete new factory is equipped to turn out large orders on short notice. 


BROWN 


SHEET IRON & STEEL COMPANY 
ST. PAUL, MINN. 


RAGE TANKS 
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—or the man from Homer, Crich- 
ton, Bull Bayou or El] Dorado — 
about the service to oil men of the 
Commercial National of Shreve- 
port; a service that reaches into 
all oil fields in the Louisiana-Ar- 
kansas area, to strengthen and ad- 
vance the interests of many men. 


15 years ago when a three-barrel 








Ask the man from Caddo 


pumper heralded the discovery of 
oil 20 miles north of Shreveport, 
this bank took up its duties to the 
oil fraternity, to give able and 
steadfast co-operation in matters 
financial from that day to this. 


With its special facilities, ample 
resources, broad experience and 
deep interest in the customer’s 
welfare, the Commercial National 
of Shreveport affords to oil men 
with whom it does business many 
worth-while advantages not cus- 
tomarily enjoyed. 


Consult or correspond with us 
regarding the profitable applica- 
tion of our service to your needs. 


Commercial 
National 


Bank 


of Shreveport, La. 


Capital and Surplus $1,000,000.00 
Total Resources $17,000,000.00 
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Current Completions 
In Mexico Are Smal 


By Special Correspondent 

TAMPICO, MEXICO, March 23— 
Two current completions in the lower 
Amatlan territory, ordinarily treated as 
being a part of the Zacamixtle “high 
spot” in the lower country producing 
area, are rated as small wells. Inter- 
national Petroleum Company (John 
Hays Hammond) got a 10,000-barre| 
well on lot 227 Amatlan, its No. 6, at 
2,178 feet, and the Mexican Gulf (jj 
Company’s well on lot 230 Amatlan, js 
heading about 5,000 barrels daily, with 
possibility of its showing improvement. 
in brown lime at 2,325 feet. 

(Note—Since the foregoing advice 
from Tampico, company advices to 
Houston indicated the No. 6 well of the 
International, which had been deepened 
from the level of the first showing, was 
good for 25,000 barrels at 2,370 feet.) 


Mexican Gulf Oil Company’s No. § 
Zuniga, in the Panuco heavy field, on 
a lease where other wells felt the effect 
of last fall’s encroachment to follow the 
Tal Vez Oil Company salt water in the 
Buena Vista section, is rated a 10,000,- 
barrel current completion at about 2,400 
feet. Virtually all earlier wells of the 
Gulf on the Zuniga either were shut in 
at the time of the encroachment last 
fall or their production was reduced t 
a minimum. 


The farthest north and also the far- 
thest northwest well in the Panuco 
field, the Mexican Gulf’s Quintinal, re 
cently rated a 1,500-barrel producer, has 
increased its flow to 2,500 barrels daily 
No. 1 Nibbi, in the Tampuche section, 
belonging to the Norman Mexican Pe 
troleuam Company (Normexus interests) 
is now rated a 5,000-barrel producer at 
2,047 feet. 


Well At Zacamixtle 
Shows For Producer 


HOUSTON, March 27.—The frst 
well of Carl V. Schlaet, on dis- 
puted lot 19 Zacamixtle townsite, over 
which a possibility of federal zone con- 
troversy hovers, is making oil by heads 
and is expected to prove a small well 
beyond the Zacamixtle “discovery 
when finally completed at a depth below 
2,300 feet. It is on the lot immediately 
west of the Huasteca Petroleum Com- 
pany’s “discovery” on lot 24, which de- 
clined from 80,000 barrels maximum 
potential production to less than 2,500 
barrels daily average production in Jan- 
uary and is a mile north of the Corona 
Oil Company’s producer that developed 
salt water. There has been no con 
firmation of the rumor that the No. ! 
lot 215, lower Amatlan, of Cias Del 
Agwi, properly classified as part 0! 
Zacamixtle “high spot” of the lower 
country folding, is a well. This test 
northwest of International Petroleum 
Company’s salt water failure on lot 216 
south of Monte Grande, and northeast 
of Huasteca’s “discovery.” 

Latest figures on Mexico operations 
show 104 drilling wells in all parts 0! 
the lower country, principally in Zaca 
mixtle, where most of the completions 
since the “discovery” October 8, |ast 
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No. 61 214-6" Beaver Easy 
Working Die Stock 


The No. 61 Beaver Die Stock is universally recog- 
nized in oil fields as standard equipment. 


All Beaver threading tools are good tools—but this 
2% to 6 inch Beaver is particularly adapted for Pipe 
Line work—and it is claimed more No. 61 Beavers 
are in use than all other 6" hand tools combined. 


Peaver No. 61 is made entirely from malleable and 
steel castings, bronze bushed, and is guaranteed for 
service and convenience. One man threads 6" pipe 
easily.| 

The Beaver No. 61 weighs less and does more. 


For sale by all jleading supply companies in the 
oil fields. 


The Beaver catalog, describing Threading Tools, % 
to 12 inch and Beaver Pipe Cutters is yours on request. 


The Borden Company 
Warren, Ohio 
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“BUCKEYE” 





€s and Bolsters 


Buckeye Frames and Bolsters will last the 


life of the car with practically 
No Repair Expense 
nor delay to the car 


chargeable to these parts. 


The Buckeye Steel Castings Co. 
Columbus, Ohio 


NEW YORK OFFICE 
50 Church Street 


CHICAGO OFFICE 
619 Railway Exchange 











FOSTER SUPERHEATERS 


producing worth-while results in 
prove the economy of engines and many well-known refineries to- 
turbines and for all oil treating day. Let us show you what 
operations requiring the use of steam and fuel savings they can 
high temperatures. They are effect in your plant. 


Make use of waste heat to im- 


Write for literature 


POWER SPECIALTY COMPANY 


111 Broadway, New York 


Boston Philadelphia Pittsburgh Chicago San Fraricisco London, England 
? 


20 




















have been small in comparison = wit 
earlier Los Naranjos producers and 
some of them disappointing in not hold 
ing up. 

Immediately south of Zacamixtle th: 
Toteco wells of the Mexican Gulf Oj) 
Company and the International Petr: 
leum Corporation do not promise es 
tensive development because this h 
cienda with the exception of the blo. 
of acreage held by the Gulf is solid! 
owned by the International and a f¢ 
wells will exploit the “high spot” si: 
liarly as the Huasteca exploits all 
Cerro Azul with a single produc: 
mapped as No. 4, which drains the su 
rounding 14,000 acres and that part 
the “high spot” which may cross tl 
west boundary of the Huasteca to t} 
Juan Felipe hacienda immediately 
joining. 


Anglo-Persian To Seek 
Oil In Newfoundland 


WASHINGTON, March 26.—1! 
Anglo-Persian Oil Company and _ the 
Newfoundland government have 
gotiated an agreement of an exclusi 
character concerning oil concessions 
during the next five years. The agrees 
ment has not been ratified yet by th: 
Newfoundland government, but it 
expected that it will be. The Ang! 
Persian Oil Company approached Lo: 
don representatives of the Newfound 
land government and the latter advised 
the government to enter into the agre: 
ment. Oil prospecting is expected 
start next spring. 

It is understood that the agreemeé 
protects the rights of holders of a: 
concession previously granted. It is 11 
timated, however, that the Anglo-Pe: 
sian Oil Company will probably e1 
deavor to absorb existing enterpris« 
from time to time to bring the whole « 
production of Newfoundland under 
control. 

This arrangement is similar to othe: 
made by the company which is doins 
about everything it can to help the i 
perial government develop oil in th: 
colonies with as little expense to itse] 
as possible by having the company mak 
arrangements with the colonial govert 
ments for paying a good deal of the 
cost of prospecting and wildcat drilling 
Inasmuch as the British imperial go 
ernment is a large holder of the Anglo 
stock the arrangement such as has be: 
practically consummated with the New 
foundland government is in the natu 
of a joint undertaking. 

Copies of Bulletin 195 by A. W. An 
brose, chief petroleum technologist of th 
U. S. Bureau of Mines, may now be had 
by addressing the director of the bureau 
at Washington. This bulletin styled, “U: 
derground Conditions in Oil Fields,” was 
published in part in National Petroleum 
News by special arrangement wit! 
the bureau, but has just been issued 
its entirety. 

Dr, David T. Day and Roland B. Da 
announce the admission of A. H. Heller, 
metallurgical engineer, into partnership | 
The Day Company, petroleum engineer 
and geologists. New offices establishe 
by the company are in the Hobart build 
ing, San Francisco, and 715 19th street 
Washington, D. C. 
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HE total production of the United 
has increased more than 

100 per cent since 1912. This is 
uverage increase of about 13 per 
The production 
Mid-Continent field has increased 
per cent in the same period, 
average increase of 36 per cent 

1912 to 1920. 

1912 the Mid-Continent field pro- 
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per year, 
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1912 the to- 
ilue of pe- 
m produced 
» Mid-Conti- 
field was a 


over $45,000,000, and the average 
per barrel was 69 cents. 
1920 the value of the production 
field was over $871,000,000, 
i the average price has been esti- 
ted at $3.43 per barrel. 
Production, Consumption and Stocks 
»m 1912 to 1914 the consumption 
etroleum kept pace with produc- 

During this period Mid-Conti- 
increased from approxi- 

50 million to 60 million bar- 

For the year 1915, 
ls of oil were produced in excess 
ynsumption, and stocks were in- 
to 74,296,417 barrels. 
ease in production was due to the 
opment of the Cushing field. 

to this increase in production, 
as a result of the fact that con- 
mption did not increase proportion- 
the over-production went 
low price 
ed in the early part of 1915, when 
id for 40 cents per barrel. 
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stocks 


Statistical Review Of Mid-Continent Field, 
From 1912 To 1920 Inclusive 


By Mowry Bates and Bernard H. Lasky 


Petroleum Engineers and Geologists, Tulsa, Okla. 


for 


This 


tion for the year, and stocks were de- 
pleted by that amount. 
first decrease 
age since 1912. 


This was the 
in Mid-Continent stor- 


In 1917, under the influence of war 


conditions and a further increased de- 
mand for gasoline, the price of petro- 
leum rose from approximately 95 cents 
to $2 per barrel. 
tion of petroleum exceeded production 


In 1918 the consump- 


the year, and just about kept pace with 
the demands of consumption for the 
year, As a result stocks held at about 
the same figure. 

The year 1920 showed a further in- 
crease in production, In fact, as a di- 
rect result, considerably more oil was 
produced than was consumed for the 
year. Stocks were increased from 77,- 
326,000 barrels on January 1, 1920, to 
92 million barrels 
—which is an es- 
timated figure for 








Bates and Bernard H. Lasky, petroleum engineers and geologists, 
of Tulsa, was delivered on February 16, 1921, in New York City, 
before the American Institute of Mining & Metallurgical Engineers. Thru 
arrangement with the authors and the Institute it is published exclusively 


T HE accompanying statistical review compiled by Messrs. Mowry 


Acknowledgements 


in National Petroleum News. 


This article, which is the result of an exhaustive study of the principal 
factors entering into the production of crude oil, is probably the most 
comprehensive survey of Mid-Continent conditions printed in 
years. It is especially seasonable at a time when conditions in the pro- 


ducing branch of 


It will be remembered that Mr. Bates was chosen to assemble the data 
for the Mid-Continent Oil & Gas Association upon which it relied to refute 
the charges of profiteering, in the investigation of the oil industry con- 
ducted by the Federal Trade Commission following the passage of the 


Dyer resolution. 


the industry are in a chaotic state. 


the oil in storage 
on December 31, 
1920—an increase 
of 15 million bar- 
rels. 

In the year 
1912, 7,729 wells 
were drilled in the 
Mid - Continent 
field, 15.4 per cent 
of which were 
dry holes, or gas 
wells. 

In 1913, 12,185 
wells were drilled, 
an increase of 4,- 
456 wells over 
the previous year. 
Of these 15.3 per 
cent were dry. In 
1913 there was a 
total of 3,054 pro- 
ducing wells in 
Kansas, and 24,- 


recent 
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level was 


How- 


the beginning of 1916 experienced 


ction, 


with an increased demand 
etroleum products, and as a re- 
the price of crude oil advanced 
50 per barrel. 


year 1916 showed consumption 


by 20 million barrels. In 
sumption exceeded production by only 
5 million barrels. 
1919 remained at approximately the 
same figure. 
price of petroleum was stationary at 
$2.25; however, the latter part ef 1919 
and the first part of 1920 showed re- 
peated advances until the price of $3.50 
In 1920 consumption fell © 
15 million barrels below production, 
and as a result of this stocks were in- 
creased 15 million barrels in the year, 
reaching a total of approximately 92 
million barrels. 


was reached. 


1919 con- 
Stocks in 1918 and 


During these years the 


Production and Consumption 
At the beginning of 1918 the stock 


of oil in storage in the Mid-Continent 
held was 
figure does not agree with the figure 
given in Table No. 2 for the reason 
that at 
were some 25 million barrels of priv- 
ate storage released, and it was not 
deemed advisable to insert a monthly 
reading in a yearly table. 


100,572,000 barrels. This 


the beginning of 1918 there 


For the year 1918 production for the 


field averaged approximately 15 million 
barrels per month, and consumption of 
petroleum was considerably above this. 


The result was the depletion of stocks 


bout keeping pace with produc- 


In 1917 consumption was over 
ion barrels greater than produc- 


to the extent of 


creased to 
barrels per month as an average for 


20 million barrels. 
1919 production in- 
million 


For the year 


approximately 17 


085 in Oklahoma. 
Statistics are not 
available as to the number of aban- 
donments in Texas and Louisiana, but 
in Oklahoma 741 wells were abandon- 
ed, and in Kansas 94. 

During the development of the Cush- 
ing field in the latter part of 1914 and 
in 1915, there was a marked decline in 
the number of wells drilled. During 
1915 there were 6,704 wells drilled in 
the Mid-Continent field against 11,824 
for 1914, and the percentage of dry 
holes had increased to 19.5 per cent of 
the total number of wells drilled for 
the year. 

During the year 1916 the field made 
a rapid recovery from the results of 
over-production in the previous year, 
and in this year 12,410 wells were 
drilled, 14.3 per cent of which were 
dry. 

There was a slight decrease in drill- 
ing activity for 1917, but the percent- 
age of dry holes again increased. Of 
11,722 wells drilled, 19.5 per cent were 
dry. 

During 1918, 1919 and 1920 there was a 
steady increase in drilling activity and 
a corresponding increase in the per- 
centage of dry holes drilled during this 
period. 

In 1920 there were 20,016 wells 
drilled in the Mid-Continent field, and 
29.6 per cent of these were dry holes 
or gas wells. 

Oklahoma has led in the number of 
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VU. S. 
Year Production in 
Barrels 


Production in 
Barrels 


1912 222,935,044 
1913 248,446,230 
1914 265,762,535 
1915 281,104,104 
1916 300,767,158 
1917 335,315,601 
1918 355,297,716 
1919 377,179,000 
1920 449,077 ,000* 


65,473,323 

84,920,225 

97,994,900 
123,294,317 
136,934,439 
163,506,205 
179,383,098 
196,981,000 
254.2785.000* 





*Estimated. 


Mid-Continent 
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Mid-Continent Value 

in Percentage Mid-Continent 
of U. S. Prod Production 
| $45,300,658 $0 .692 

| 80,767,758 951 
78,671,402 803 

72,431,301 587 
162,816,998 .189 
282,796,124 .730 
393,031,158 .191 

451,072,000 29 
&71,800,000* 43* 


Price per Bbl. 
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PRODUCTION, CONSUMPTION AND STOCKS MID-CONTINENT FIELD 


1912 to 1920, Inclusive 


Production 


65,473,323 
84,920,225 
97,994,900 
123,294,317 
136,934,439 
163,506,205 
179,383,098 
196,981,000 
?54.285.000 Est. 


Consumption Stocks 
59,065,557 
79,066,158 
94,569,552 

109,817,144 

133,923,637 

165,035,496 

199,715,878 

198,901,000 

238.887 000 Est. 


78,037 ,000 
92.000,000 Est 


completions in the Mid-Continent field 
from 1912 to 1920, inclusive, and Kan- 
sas has been in second place until 1919. 
when development in northern and c: 
tral Texas resulted in an increase of 
2,373 wells for north central Texas 
that year, and a further increase 
2,945 wells drilled for the year 1920— 
while in the two years mentioned Kan- 
sas showed a decrease of 1,510 we 
drilled. 

The activity in northern Louisian: 
reflected in the graph for 1919 
1920. In 1918 there were 533 well 
drilled in northern Louisiana, and 
1920 there were 1,246. The graph 
shows the result of the development 
of the Cushing field in 1915, when dr 
ing operations were very much 
tailed due to over-production that re 
sulted from the opening of the fields 


It is interesting to note the eff 
that the development of the Cus 
field has on production in the Mid 
Continent field, as indicated by 1 
plate. A marked decline in the nu 
ber of producing wells drilled is show 
in 1915. However, due to the siz 
the wells, the total initial product 
was increased considerably in spite 
the decrease in the number of we 
In 1914 there were 8,962 oil wells com 
pleted in the Mid-Continent field, and 
in the same year the total initial pr 
duction for the field was 1,122,000 bar 
rels. For 1915, despite the fact that 
the total number of wells completed 


7 
I 


( 
1! 


dropped to 4,663, a decrease of 52 per 
cent, the total initial production in- 
creased to 1,298,000 barrels. For 1916 
as a direct result of curtailed drilling 
operations in 1915, and the exhaustio: 
of the flush production of Cushing field, 
the total initial production shows a 
very natural decline to 875,000 
rels, This influence is still indicated 
for the year 1917, but in 1918 the 
rapidly increasing number of produc- 
ing wells begins to show its effect on 
the total initial production, which ior 
that year reached a total of 1,037,000 
barrels. The year 1919 showed a fur- 
ther increase in the number of produc- 
ing wells and a greater increase in the 
total initial production, which totaled 
2,850,000 barrels for the year. A slight 
decline is evidenced for 1920. 


Bringing up to date the survey presented be- 
fore the American Institute of Mining and 
Metallurgical Engineers, Messrs. Bates and 
Lasky have augmented that work by the follow- 
ing supplement prepared for National Petro- 
leum News outlining the present situation in 
the Mid-Continent field. 


In 1920 there was a total of 449 ml 
lion barrels of oil produced in the 
United States, of which 311 million bar- 
rels were light oil making more than 20 
per cent gasoline. Of this 311 million 
barrels the Mid-Continent fields pro- 
duced 249 million barrels, or 80 per cent 


The United States Geological Sur- 
vey made an inventory on January ], 
1919, of the available reserves of petro- 
leum in the United States, estimating 
a total supply of 6,740,000,000 barrels, 
of which 56 per cent is light oil and 44 
per cent is heavy oil. Of this total 39 
per cent is covered by the Mid-Contr- 
nent field. Of the light oil the Mid 
Continent field contains 60 per cent 

In 1920 the Mid-Continent field 
duced 57 per cent of the total domest 
production and 80 per cent of the light 
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HE accompanying statistical review of the Mid-Continent field is 
a generalized summary of the development of the field from 1912 
to 1920 inclusive. 


The economic history of the field has been dependent entirely on 
two main factors: (1) the preduction of supply of crude petroleum, and 
(2) the demand for petroleum and its products. The records of the 
industry for the past nine years have been analyzed and the authors 
have endeavored to place the salient features of the industry—those in- 
timately related to supply and demand—before the reader in condensed 
and comprehensible form. 


The statistical data used as a basis of this report have been taken 
from the publications of the United States Geological Survey, the Bu- 
reau of Mines, and the various oil journals thruout the country, supple- 
mented by additional data by the writers——Author’s Note. 











PIPE-LINE STATISTICS OF CRUDE OIL, RUNS, CONSUMPTION AND STOCKS 
IN MID-CONTINENT FIELD 
(From U. S. Geological Survey) 




















Runs, Consumption, Stocks, 
Barrels Barrels Barrels 
anuary, 1918 , 13,508,239 13,801,811 100,572,000 
February 12,733,025 14,454,991 97,878,000 
March. . ; 14,843,868 15,708,275 96,505,000 
April 14,373,736 14,922,072 96,334,000 
May : 15,062,633 17,929,258 76,531,000 
14,800,980 12,631,719 97,230,000 
16,276,411 18,939,770 94,111,000 
15,477,801 17,271,360 92,135,000 
S nber 15,784,708 18,844,974 89,120,000 
ber... 1S oa 15,863,016 18,410,073 87,095,000 
November 15,514,782 18,568,450 83,275,000 
December 15,143,899 18,233,125 80,047,000 
Total, 1918 179,383,098 199,715,878 
ury, 1919 15,027,000 14,822,000 80,522,000 
ruary 13,211,000 15,356,000 78,107,000 
Marcl ; ; 14,629,000 13,553,000 79,183,000 
Apr 14,048,000 | 13,664,000 79,567,000 
M | 14,492,000 16,407,000 77,652,000 
16,613,000 13,754,000 80,511,000 
18,068,000 } 13,158,000 85,421,000 
gust.... } 18,256,000 22,223,000 81,554,000 
September... 18,649,000 17,235,000 82,868,000 
tob-r... | 18,245,000 19,210,000 81,903,000 
ember | 17,764,000 19,542,000 80,125,000 
mber 17,889,000 19,977,000 78,037,000 
Total, 1919 196,891,000 198,901,000 
lary, 1920 19,474,000 18,860,000 77,326,000 
lary 19,213,000 18,819,000 77,720,000 
20,708,000 20,241,000 78,188,000 
\pril 21,016,000 20,734,000 78,470,000 
M 21,070,000 20,589,000 78,951,000 
21,484,000 17,782,000 82,653,000 
22,252,000 19,313,000 85,681,000 
August 22,611,000 20,997,000 87,295,000 
September 21,095,000 21,062,000 87,328,000 
October... 22,112,000 21,428,000 88,012,000 
November 21,543,000 20,062,000 89,790,000 
December 21,707,000 Est. 19,000,000 Est. 92,000,000 Est. 
Total, 1920 254,285,000 238,887,000 
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oil production. Therefore, the field was 
over-produced in 1920 by 20 per cent. 


In January, 1921, the field produced 
52 per cent of the total and 72 per cent 
of the light oil, which is a slight im- 
provement. 


In 1920 the Mid-Continent production 
exceeded the deliveries by 15 million 
barrels or 6 per cent of the local pro- 
duction for the year. As the field is 20 
per cent over-produced, it is certain 
that there is a demand for an over-pro- 
duction of 14 per cent. 


The control of production is abso- 
lutely in the hands of the operators. 
The average decline of production in 
the Mid-Continent field is 17 per cent of 
the preceding year. In 1919 this field 
produced 197 million barrels; in 1920, 
249 million barrels; 17 per cent of 197 
million is 33 million. There were, there- 
fore, 167 million barrels of old produc- 
tion in 1920. The total old and new 
was 249 million, so there were 85 mil- 
lion barrels of new production brought 
in during the year. 


In 1920 there were 20,000 wells 
drilled, of which 14,000 were oil wells 
with an average initial daily production 
of 187 barrels. This is an average of 
1,165 completions each month, 


For 1921 there will be available 83 
per cent of 249 million barrels, or 207 
million barrels of old production. To 
keep 1921 production equal to 1920 it 
will be necessary to develop 42 million 
barrels for this year. Allowing the 
same average per well as for 1920 the 
required number of wells is between 
7,000 and 7,500, and no more. This per- 
mits of 583 completions each month. 


In January, 1921, there were 1,462 
wells completed, of which 982 were oil 
wells with an average initial daily pro- 
duction of 186 barrels. In February, 
1921, the total number completed was 
1,177, of which 739 were oil wells with 
an average initial production of 105 
barrels, 


The present domestic consumption of 
petroleum in the United States is great- 
er than the domestic production, the 
difference being made up by Mexican 
imports. Thirteen million barrels were 
imported in January, 1921. The daily 
production in Mexico was about 700,000 
barrels in January. 


This emphasizes the importance of 
the Mid-Continent field, emphasizes the 
fact that its reserves should not be 
wasted heedlessly by excessive drilling, 
and also most emphatically indicates 
the position of the producer. He con- 
trols the situation, particularly as to the 
light oil. 

- ” * 
Number of Producing Wells 

In 1915 the average initial production 
per well attained a maximum of 278 
barrels. A marked decline followed in 
1916, and the average initial produc- 
tion of the wells brought in for that 
year was but 87.5 barrels. The years 
1917, 1918 and 1919 show an increase 
in the number of producing wells and 
an increase in the average initial pro- 
duction per well. In 1919 each pro- 
ducing well brought in in the Mid- 
Continent field averaged 252.5 barrels 
initial production. The year 1920 shows 
a decline to 187.5 barrels. The effect 
of the development of the Cushing field 
and the bringing in of very large wells 
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WELLS DRILLED IN MID-CONTINENT FIELD is indicated for 1915 and 1916. The 

BY STATES effect of the development of the large 

1912-1920, Inclusive producers in the Beggs area of Okla 

= homa, in northern and central Texas 


alls P ; ce 
Wells Drilled Initial Production and in northern Louisiana, is shown 











re Percentage Total Avg. per 
ba! ’ { ry Well 4 9}! The fac Z aw «fle 
Year | Oil Dry Gas Total Dr} lls Bbls. Well 1 19 1 he tact that no new fields 
ics large size were discovered in 1920 has 
KANSAS resulted in a reduction of the averag: 
oT . = initial production per well from 252.5 
Le 556 +3 GAY ut P 
1913 | (1.422 ps 334 016 12.9 2467 15.8 barrels for 1919 to 187.5 barrels for 
1914 | 1,753 0 31 340 11.5 18,932 10.8 1920. 
1915 610 14 1 1,088 4.1 11,319 18 .¢ 5 2 , , . 
1916 3142 70 “7 624 02 18 846 79 It is interesting to note that for t 
e017 | 2,712 34 i 3.427 15 319,093 117.6 year 1920 the average initial produ 
P 7 2 71 ” ( 347 853 99 { s ‘a r : _ 979O 1 
1918 3,463 3 + ye 4 re oie tion per well for Kansas was 7/8 b 
1920 | » 327 600 147 3 164 6 4 181.845 78.0 rels: tor Oklahoma 122.08 barrels 
— northern and central Texas 228.2 
OKLAHOMA 
1912 $412 S44 8 9,699 +1 8,830 48.6 
1913 | 6,965 1,308 578 8,851 iS: 334,050 48.0 
1914 | 6,410 1,343 539 8,292 16.2 976,244 152.3 . 
1915 | 3°307 28 34) 4624 19 1 1.036.170 305 0 PRICES OF KANSAS-OKLAHOMA CRUDE OIL 
1916 6,086 1,120 3 7,583 14.8 521,895 89.6 Jan. 1, 1912, to Dec, 31, 1920 
1917 5,027 1,360 110 6,797 20.0 365,314 72.4 
1918 | 5,529 071 754 8.354 24.8 372,558 67.4 = — 
1919 5,203 278 i415 8,196 27.8 487,939 93.8 ; 
1920 | 6.303 036 758 9,097 30.8 773,900 122.8 Year Date Price 
TEXAS (NORTH 1912 January 2 S 
—12 799 : T 54 2 6 8213 O4 January 15 . i 
1913 |} 581 06 10 799 26.0 57.435 98.9 January 26 
1914 | 497 21 6 744 29.7 25,003 50.3 February 5 60 
1915 307 108 23 = 72 37.5 5) 663 171.5 April 10 } 6 
1916 | 500 145 38 683 1.2 19,728 99.5 April 16 64 
1917 | 728 100) ) 3 1,041 17.9 51,128 70.2 May 7 66 
1918 896 8 10 1,191 23.9 148,362 165.5 May 17 68 
1919 | 2,921 OR 45 3,564 16.8 1,736,712 594.9 tad a - u 
970 i 4500 1686 33 6.509 yg 5 1.046,42 IIR Novem er « 
= 19 2¢ 1. November 27 7¢ 
‘ . December 11 78 
LOUISIANA (NORTH December 16 Qn 
1912 | 239 ; 6 353 17.0 44,098 559.9 December 24 R3 
1913 | 356 03 0 519 17.9 151,955 426.8 _ e 1 
1914 | 302 o4 : 148 10.9 102.193 52g 4 ‘1 January 27 8 
1915 349 89 6 464 17.0 198,116 6 January 29 88 
1916 | 324 141 5 520 7 1 +871 169.4 July : 39 
1917 302 ) 56 45 a 9,272 196 July 21 98 
1918 391 8 5 533 15.9 173,400 143.6 August 19 1. 
1919 518 119 6 704 16.9 $53,669 875.7 
1920 873 4 131 1,246 10.0 640.853 735.0 4 Feb, 2 1.0 
amen April 8 1.04 
_ » « " " April 10 ) 
RECAPITULATION, TOTAL MID-CONTINENT April 13 9 
— April 15 8 
. iniual Production april 7 R0) 
Year | Oil Dry Gas Total eg Production, Average April 30 
ry s arrels 4 are 
| y Barrels Per Well September 12 p i 
2 Septen ar 22 
1912 5,786 | 1,189 54 7.729 15.4 348.442 60.4 September 
1913 9,324 1.869 992 12,185 ‘s .3 565,907 60 1015 February 8 j 
ie an = 6704 an Be a February 15 of 
5 | 66. 19 j 4 1,298,20 August 2 50 
1916 | 10,052 1,776 582 12,410 14.3 $75,340 87 Auaust 4 = 5 
1917 | 8,769 28 666 11,722 19.5 794,807 90.7 August 11 60 
1918 | 10,279 3,376 1,084 14,749 22.9 1,037,233 101.0 August 19 65 
1919 11,280 | 3.62 1,003 15,906 22.2 850,499 22,9 August 1 7 
_ 1920 ; 14,093 = ; 4.654 1.269 O16 0 5 > 643.0? 187 5 September 11 an 
November 13 90 
November 15 1.00 
December 13 | 1.10 
December 14 | 1 .2¢ 
16 January 20 i. 
January 26 1.30 
Mar. 4 1.40 
March 11 1.45 
March 14 1.5 
July 24 1.45 
July 29 1.35 
August I 1 
August 7 1.1 
August 12 1.05 
August 15 | 95 
August 26 | 90 
November 29 1.00 
December 12 | 1.10 
December 18 | 1.20 
December 20 } *1 30 
December 28 | *1 40 
1917 January 3 | 1.50 
January 6 | 1.60 
January 8 *1 70 
January 12 1.70 
August 2 *1.85 
August 15 | 1.90 


August 18 ) 


March 18 
March 19 


November 2 
December 2 







January 5 3 00 

January 6 3.00 

February 27 | es 

March 1 *3 50 

March 1 } 3.50 

December 31 | 3.50 
| 
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s. and for northern Louisiana 735 


rrels 
The Price of Petroleum 
n January 26, 1912, the existing price 
Kansas-Oklahoma crude oil was 53 
On January 27, 1913, the price 
risen to 86 cents, and on Febru- 
20, 1914, the price of $1.05 a bar- 
as reached. Following that the 
was reduced to $1 on April 8, and 
but steady decline resulted in 
ce of 55 cents per barrel on Sep- 
22, which held for the balance 
year. This decline was directly 
msible to the unsettled conditions 
ilting from the outbreak of the war 
from the over-production that re- 
ed from the development of the 
shing field. On February 8, 1915, 
price dropped to 45 cents and the 
treme low point was reached on the 
th day of February, when oil dropped 
10 cents per barrel. 
the latter part of 1915 and the 
part of 1916 recovery from over- 


oil reached the price of $1.55 per bar- 
rel for Oklahoma-Kansas grade. How- 
ever, the recovery from Cushing was 
too rapid, it seems, and a slight de- 
pression was experienced in the latter 
part of 1916, and oil dropped to 90 
cents. This was but a temporary con- 
dition, and in the early part of 1917 oil 
established a high point for the Mid- 
Continent field at $1.70 per barrel. In 
1918, 1919 and 1920 the price experi- 
enced a gradual rise due to the in- 
creasing demands of consumption, and 
on March 1, 1920, the price of Kansas- 
Oklahoma crude oil reached its high- 
est figure at $3.50 per barrel. 

The price of petroleum is controlled 
absolutely by the law of supply and 
demand, combined with the cost of pro- 
duction. It is very evident from a 
study of the accompanying plates that 
drilling activity has always been stimu- 
lated by an advanced price of oil, and 
that a depression generally followed any 
decrease in the price. 


duction was quite rapid, and crude In addition to the posted price of pe- 
THE GROWING COST OF DRILLING AN OIL WELL, 
1913 to 1919, INCLUSIVE 
Prepared by F. W. Swift, Chief Clerk, Oil Division, Empire Gas & Fuel Co., Sept., 1919 
1913 1914 1915 1916 1917 | 1918 1919 
ber for rig $ 460 $ 506 $ 552 $ 657 $ 839 $ 1,069 $ 1,200 
ract pr for | 
lilding rig 175 175 | 175 200 210 250 300 
plete rig irons 405 383 305 $82 | 636 683 700 
1,040 1,064 1,032 1,349 1,685 2.002 2.200 
rilling Contract: | 
tract drilling, 2,500 
et 2,025 3,375 | 3.650 4.375 5,000 5,625 7,750 
bor 
ntract day labor 800 850 900 1,000 1,200 1,375 1,800 
er well labor 276 314 296 296 395 500 750 
ellaneous labor 139 158 149 149 178 225 275 
1,215 1,322 1,345 1,44 1,773 2,100 2.825 
gine | 
gine and setting 615 615 615 685 935 1,200 1,500 
gine house 140 | 150 145 145 165 | 200 300 
gine 100) | 105 100 100 as | 125 175 
855 870 860 930 £.2a5 | 1,525 1,975 
I R30 875 | 850 900 1,200 1,500 1,750 
185 2710 | 199 199 237 | 300 500 
us Material 650 725 | 800 000 1,080 | 1,200 1,500 
rods and tubing 
ng working 
5,026 4,869 4.822 ( 4 9,258 10,324 13,000 
$1 127 $13,309 $13,648 $16,642 $21,448 $24,577 $31,500 
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Storage Tanks 


of all sizes and shapes— 


& 


J 


—P. 


Made of one-piece— 
electrically welded— 
will stand up under 
the most severe con- 
ditions. 


Let us send complete 
information. J 


Address Box 454 Jame 


FABRICATED 
sp STEEL PRODUCTS 


CORPORAT ION: 
CG "teeronia, OHIO- 





















Spring increases 
the demand for 
good soaps 


Your soap purchases 
are guided by past experi- 
ence, by your confidence 
in the maker, and your 
knowledge of his quality 
standards. 


Jobbers who always buy 
““Stevens Potash Soap” 
are confident of right 
quality. They get what 
they want. 


The Stevens Grease & 
Oil Company 
Cleveland 


WAREHOUSES 
New York 
Chicago 
Minneapolis 


FACTORIES 
Cleveland 
Kansas City 
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troleum the following premiums were 
paid by one independent purchasing 


concern in the Mid-Continent field: 

















Original 
Year Barrels Premium Premium 

Per Bbi. 
1917 216,221.63 18,486.83 O85 
1918 585,636.68 134,223.99 229 
1919 840,573.33 493,843.61 5875 
1920 87,924.71 22,972.70 2612 
These figures are ior one refinery 


only. On January 1, 1920, there were 
173, refineries in the Mid-Continent 
field having a daily capacity of 465,- 
550 barrels, and there were 61 refineries 


under construction having a daily 
capacity of 158,850 barrels. These 
refineries are paying premiums 


running from 15 cents to $1.65, the 
latter price being paid for the exceed- 
ingly high grade oil in the Garber 
field. The fact that premiums were paid 
for these four years denotes that there 
was an increased demand for petroleum 
and its products, and explains the in- 
crease in the price which resulted. 

In 1913 the average 2,500-foot well in 
the Mid-Continent could be drilled and 
equipped for $12,727. In 1915 this figure 
had increased to $13,648, or an increase 
of $921 in two years. In 1916, 1917, 
and 1918 the cost increased at a more 
rapid rate. In 1918 the cost of the 
average well was $24,577, and in 1919, 
$31,500. Since 1919 there has been no 
increase in the price of material, but 
labor costs have increased 20 per cent. 
On the basis of these figures, there- 
fore, the cost of the average 2,500-foot 
well for the year 1920 was $32,000. 


Purchasers of Crude 
(2d Chart on Page 76) 

It is interesting to note that in 1912 
only 13 per cent of the total oil pro- 
duced in Oklahoma and Kansas was 
purchased by others than the four large 
pipe line companies comprising Group 
ge Pa The percentage gradually in- 
creased to 42 per cent in 1916. In 
1917 the first listing was made of sep- 
arate pipe line companies other than 
the four large ones, viz: the Empire. 
In January, 1918, the first listing of the 
Cosden Pipe Line Company was made, 
and the first listing of the Sinclair- 
Cudahy Pipe Line Company was made 
in May, 1918. Since 1917 the per- 
centage of oil run by the four large 
companies in Group “A” has averaged 
approximately 60 per cent, the balance 
being run by the 83 or more purchas- 
ers that are included in Group “B.” 

It is very evident that no definite 
figure can be arrived at that would ex- 
press in any degree the actual average 
cost of lifting a barrel of oil in the 
Mid-Continent field. In other words, 
with over 5,000 producing companies 
in the field operating under greatly 
diversified conditions with varying 
factors of success or of failure, it would 
be practically impossible to arrive at 


any cost that would express a fair 
average. 

However, the question of costs is an 
exceptionally interesting one for the 


average operator and the engineer. Its 


importance has been very frequently 
overlooked. 
An accompanying plate represents 


the cost of lifting a barrel of oil for 
a representative company operating in 
the various fields of Oklahoma and hav- 


ing a gross daily production of ap- 
proximately 2,000 barrels. The total 
cost of lifting a barrel of oil for this 
company for an average month in 1920 
was 63 cents. This figure is fairly 
representative of the field as an aver- 
age. 


An analysis of this lifting cost shows 


oo 

that 17 cents, or over 28 per cent, is 
made up of labor costs; 15 cents, or 24 
per cent, overhead; 13 cents, or ap- 
proximately 21 per cent, repairs; & 
cents, or 14 per cent, teaming; 6 cents, 
or 10 per cent, supplies, and 1 cent, o; 
1 per cent, for cleaning out. 


The same varying factors that pr: 


PRICES OF CASING AND TUBING, JULY 30, 1915, to AUG. 26, 1920 
(Furnished by Oil Well Supply Co., Tulsa, Okla.) 





















































| j 
Size Weight July | Jan. | June | Feb | Nov. | June | Jan. June | Feb. | Aug 
of Per foot, 30, 4, S 14, 6, 2s, . * 26, 26. 
Pipe Pound | 1915 1916 | 1916 | 1917 | 1917 | 1918 | 1919 1919 | 1920 | 1920 
Gas 2” | 3.716 | .0875} .1134] .14%4] .1634] .21 22 203, 19%] .1914] .20 
Oil 2” | 3.716 | 0983) .1234] .1632] .1934] .23: 2414] .23%] .22 22 23 
Casing 63%''|20 S.p. 515 64%| .7934)1.04 1.30 1.34 1.28 j|1.21 1.21 1.2¢ 
Casing 634/124. S.p. .6005 75% 9444}1.24 [1.56 |1.61 ..oe: fee 1.43 1.49 
Casing 638/26 D.B.X.| .7224) .9044]1.10 |1.41 2.0% F298 [9.90 [161 1.61 1.68 
Casing 84°32 D.B.X. ; ; i 1.80 2.19 |2.26 2.15 |2.04 2.04 2.1 
Casing 10” |45 af 8 8 Be eee: 2.62 5.17 3.26 |3.12 |2.96 |2.96 {3.07 
Casing 1232’|50 D.B.X.| ecvfevesssht OO 19-68 13.76 13.59 13.41 $9.48 13.54 
Casing 1544/70 D.B.X,/2.744 |3.37 |3.93 |]4.59 {5.65 |5.78 |5.57 |5.32 15.32 |5.s0 
Tubing r dad 4 } .4111 14 18 2234] .27%| .283 27% 25% 25% r¢ 
Tubing 2” 4.50 1217 153 20 25 31 32 | .30%] .20 9 { 
To August 26, 1920, freight rate on above 70% to 76 cents per 100 pounds, after which date freight rate 


increased 9344 to 99 cents per 100 pounds. 
New prices based on the new freight rate. 


20 Orv 181068 Pan imen 


© 1300p rrr 


$1 

















sm x oe 

The upper line marks the price trend of 30- 
horsepower boilers. The lower 30-horsepower 
drilling engines. 





The top line represents the trend of 65-inch 
26-pound —_-- e middle line 20-pound casing 
of the same size and the bottom line 2-inch 4- 
pound tubing. 


PRICE OF STEAM DRILLING ENGINES—COMPLETE 
Furnished by Oil Well Supply Co., Tulsa, Okla.) 









































23 H.P. 25 H.P. 28 H.P. 30 H.P 
10%x12 11x12 11%x12 12x12 
1 
January 1, 1914....... ‘ $312 $325 $345 ! $355 
March, 28, 1916......... 332 345 365 | 375 
February 9, 1917............ 396 410 432 | 444 
SO DR SORE 6 6c 804650 rk 454 467 497 j $12 
March 26, 1918........ 515 525 550 | 565 
September 5, 1919...... 563 574 601 i 618 
JODURTY 2, 19D... cccsccccscne 605 615 640 660 
April 20, 1920..... — 635 647 675 695 
PRICE OF BOILERS—“OIL COUNTRY” 
Furnished by Oil Well Supply Co., Tulsa, Okla.) 
30 H.P. 40 H.P 45 H.P. 
ic Ta —_ ine j exes 
ND oon aie on a'g'eev's Wu dbine ohm esas $515 | $665 
May 24, 1916..... pritiaha : : 620 | 735 
May 29, 1916..... : 690 785 
October 24, 1916..... wees | 755 885 
December 16, 1916.... : : a 855 945 
March 7, 1917...... . | O85 1025 
Ee 1000 1120 
DENT 20s SPST occcenss 1203 1310 $1370 
August 20, 1917....... 1390 1455 1505 
February 20, 1918....... 1335 1385 1435 
= eee : 1315 } 1510 1560 
March 27, 1920. , 1505 | 1708 1785 
1371 1499 1686 


September 14, 1920 
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The Cost of Protecting Tanks 


The cost of protection for tanks runs 
into real money unless the paint used 
is selected on the basis of right manu- 
facture — dependable service records. 
The ultimate cost is high or low, de- 
pending on results secured in service. 


Degraco Tank Paints assure positive 
protection for tanks over maximum 
periods, because they are made to meet 
existing service conditions. Their unu- 
sual durability—the elimination of fre- 
quent repaintings— produce the lowest 
ultimate cost. 


Our long experience in meeting painting 
problems in the oil field will prove of 


real value to you. No matter what your 
painting problem may be, there is a 
Degraco Paint which will meet it 
effectively and economically. 


“Paints for the Oil Industry”’ is a paint- 
ing manual containing proven painting 
suggestions covering every phase of oil 
field operation. A copy will be sent on 
request. 


Detroit Graphite Company 


Makers of 
Paints in all Colors for all Purposes 


527 Twelfth St. Detroit, U. S. A. 


Sold through Branch Offices with ware- 
house stocks in all Principal! Cities 


Mfd. in Canada by Dominion Paint Works, Ltd., Walkerville, Can. 


(2s 





e 


PRR oe Sp AI Ee 


-“- 


Degrace Tank Paints are made Sta-White— a pure white, Degraco Paints and Enamels Degraco Tank Car Paints— Reprace Brick and Concrete 
in all colors to meet service condi light-relecting oil paint for in- are made in all colors for use on withstand extremes of exposures Paints—/or interiors and exte- 

1 Their use assures positive ~ dustrial interiors. It stays white, ' interior and extericr surfaces, assure maximum service under riors. Concrete W alls, Floor Paint, 
Protection with low ultimate cost. The mill white you can rely upon. Sor every service requirement. railroad operating conditions, Floor Hardener, Damp-proofing. 


DEGRACO PAINTS 


All Colors for All Purposes 
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Alone in the field 


for testing the gasoline conicnt of gas 
from the casing-head of oil wells, or dry 
gas. = the Ay wells. Testing outfits 


equipped with Curtis Compressors are 
compact and portable and have proven 
accurate to within one centimeter in one 


hundred of gasoline. 


CURTIS 


Air Compressors 


Curtis Compressors are built on the results of 
over 25 years practica experience. Correct in 
design, ample in capacity, made in five sizes. 


Ask your jobber or write us for prices. 


Curtis Pneumatic Machinery Co. 
1520 Kienlen Avenue St. Louis, Mo. 
New York Office. 530 N. Hudson Term. 






















Independent 
Refining Co. 


Oil City, Pa. 


Refiners of 
Pure 


Pennsylvania 


Crude 


seevessersessasee 
——____.. 


Gasoline Kerosene 


Fuel Oil Wax 
Lubricating Oils 
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PERCENTAGE INCREASE COST OF A WELL 
PRICE BARREL OF OIL 


| 


Percentage | Percentage 
Increase | Increase 
Year Cost of a | Price Barrel 
| Well Oil 
1914 | 4.7 19.0 
1915 r 7.4 62.0 
1916 | 31.0 | 25.0 
1917 69.0 82.0 
1918 | 93.0 | 130.0 
1919 148.0 | 141.0 
1920 152.0 261.0 


SUNDEEREEDER ODOR FODOOEED EDEN rrp Or TOOD SOEDUAUDOLANAEOA LEENA GGOOELEOONBEORDOREGHEUEELTOLUCLLANTERE Hot Lenenaeettong, 


ide the possibility of arriving at any 
finite average figure on the cost of 
ting a barrel of oil must be taken 
to consideration in the average per 
rrel cost of operations. In fact, it 
be readily understood that it would 
nereasingly difficult to arrive at any 
ire that would express the average 
barrel cost of operations for the 
tire field. 
Accompanying figures, however, il- 
strate an analysis of the per barrel 
st of operation for a fairly represen- 
tive company for the year 1919. Con- 
ering the total per barrel cost or 
erations as 100 per cent, we find that 
component parts of this cost are 
de up as follows: 
22.50 per cent, direct lifting expense. 
18.50 per cent, depletion of property. 
15.60 per cent. depreciation of physi- 
| equipment. 
14.55 per cent, non-tangible develop- 
ment expense. 
13.20 per cent, dry holes and aban- 
donments. 
6.40 per cent, general expense. 
5.13 per cent, year’s proportion of 
bonus. 
4.12 per cent rentals of undeveloped 
acreage, 
This company has a daily production 
more than 2,000 barrels. In 1919 
the total cost of operation was $2 per 
barrels. During that year the total sales 
1mounted to approximately $2.40 per 
barrel, which made a profit of 40 cents 
per barrel on each barrel of oil pro- 
duced. This cost can be taken as a 
fair average. 


It can be readily understood that there 
ire several extremely variable factors 
entering into the total per barrel cost, 
any one of which may mean the differ- 
ence between profit and loss. These 
factors depend entirely on efficiency in 
operation. For example, tangible de- 
velopment expense might be decreased 
to an appreciable extent. Successtul 
operation might reduce dry holes and 
abandonments to an almost negligible 
figure. General expense depends on 
the efficiency of the operating organi- 
zation. The year’s proportion of bonus 
lepends entirely on the ability to ac- 
juire acreage at a minimum figure. 


Future Production of Petroleum 


Chere have been a number of differ- 
nt estimates made by various interests 
s to the future of the petroleum in- 
dustry. Perhaps the best is that made 

the United States Geological Sur- 
ey as of January 1, 1919. An accom- 
inying plate is based on this estimate 
nd upon a graph taken from “Prices 

Petroleum and Its Products During 
e War,” by Joseph E. Pogue, com- 
iled for the United States Fuel Ad- 
inistration. The estimate has been 
rought up to date as of February 
1, 1920, by the authors, and their 





Meters 


‘‘Niagara’”’ 


Used by refineries and 
oil companies for load- 
ing and unloading tank 
cars, loading tank 
wagons, etc. 





Write for catalog 
and prices 


BUFFALO METER COMPANY 


2889 MAIN STREET Established 1892 BUFFALO, N. Y 
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Keen & Qloolf Oil Company 


Refiners of Gulf Coast Petroleum 





Red—Pale—Black 


Zero Cold Test 
Lubricating Oils 


We have recently secured a number 
of compartment cars to meet present 
conditions, and can ship in straight 
tank cars, compartment cars and 
steel barrels. 


Build up your trade on a dependable 
supply of uniform products. 


Sales Offices: Binz Building, HOUSTON, TEXAS 
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We guarantee without 
reservations material 
and workmanship of 
every package. 















We are prepared to offer 
you unequaled ship- 
ment service direct 
from our factory. 















55-gallon Style 5, 


16-gauge, I.C.C. No.5, 
Steel Drum 





SaLes REPRESENTATIVES 


Boston, Mass., E. W. Osborne, 11 Wharf Street 
Cincinnati, O., B. H. Roettker, 12 E. Third Street 
Cleveland. O., A. G. Watt Co., Park Bldg 

Detroit, Mich., Palmer & Shiie, 3171 Cass Ave 

Kansas City. Mo., A. P. Taylor, 209Bryant Bldg 

Los Angeles, Cal., E he Tweedy Company, Union Oi! Bldg 
Memphis, Tenn., V.P. Philippi & Co,,32 Southern Express Bldg. 

















Seattle, W 
St. Louis. mo., 


Oil Storage Tanks 


Refinery Equipment 


Quotations 
furnished on any 
style drum ranging 
from 5 to110 gallons 
capacity. Standard 
stvles now in stock. 





















Wilson & Bennett 


Manufacturing Co. 


Main Office and Factory 
6532 South Menard Ave., Chicago, III. 


SALEs REPRESENTATIVES 


New York. N.Y., 
Philadelphia, Pa., R. P. Farrington, 2131 Land Tit 
Pittsburgh, Pa.. Homer D. Butts, Westinghouse Blde. 
San Francisco, Cal., The Tweedy Co., 238 Sacramento St 
ash., The Tweedy Company, Burke Bidg. 


F.W. Donahue Co.,, 29 Broadwa 


W. W. Sime, 3954 W. Pine Bivd 


St. Paul, Minn., W.F. Ware, 424 Metropolitan Bank Bldg. 


y 
le Bidg 





























Chicago—2125 Old Colony Building 
San Francisco, California--1060 Rialto Building 


Prompt Shipments for Export 


Chicago Bridge and Iron Works 


Write our Nearest Sales Office 
New York—3145 Hudson Terminal Building 


- 


etd ee 






















Dallas— 1639 Praetorian Building 


Atlanta, Georgia— 1050 Forsyth Building 
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ideas of the future of the industry 
ire further indicated. 


The weakness of the average esti- 
mate for the future lies in the fact 
that production is always indicated as 
increasing at about the same ratio after 
the year 1919 or 1920. The natural 
conclusion would then be the ultimate 
exhaustion of the petroleum reserves 
of the United States within a very 
brief space of years. However, the 
authors do not consider it logical that 
the production of crude petroleum can 
possibly increase on the basis of the 
recent rate of increase covering the 
last few years. A survey of the situa- 
tion for the past two years fails to 
show the discovery of any large field 
that has affected the petroleum situation 
to any great extent. It is exceedingly 
doubtful if any such field will be dis- 
covered. It is, therefore, considered 

it the increases that would natural- 
ly be made due to the opening of new 

lds will hardly do more than off- 

t the loss in settled production from 
the fields which have been in operation. 


« 
a! 
ra 
> | 
+ 





It is reasonable to suppose that the 
year 1920 will prove to have been the 
peak year insofar as production in the 
United States is concerned, and the 
subsequent years will show a gradual 
decrease rather than an increase. 

The dotted line in the last plate, 
which represents the United States pro- 
duction after the year 1920, is estimated 
on the basis of approximately a2% per 
cent yearly decline. The situation will 
undoubtedly be met by a decrease in 
consumption at the same time, due to 
the discovery of necessary substitutes. 
The dotted line representing the un- 
mined supply is figured on the sup- 
ply available from the previous year 
minus the year’s production. It is 
represented by a hyperbole which would 
approach a point representing the com- 
plete depletion of the unmined supply 
of crude petroleum, but would never 
reach it. 

The plate is a practical attempt at 
a contradiction of the theoretical as- 
sumption that the petroleum reserves 
of the United States can be entirely 
depleted within the next twenty years. 


PENNSYLVANIA 


TIDIOUTE 


OIL PRODUCTS 


About Quality 


Strange what a magic phrase 
“*Pennsylvania Crude” is 
throughout the industry 
when mentioned in connec- 
tion with Wax Distillate 
or Cylinder Stock, isn’t it ? 
Seems as though the oldest, 
still has the savor of the best. 
It has! Years of experience 
in putting out quality prod- 
ucts based on Pennsylvania 
Crude have reaped us ahar- 
vest of good will on the part 
of our many customers. 


| Tidioute Refining Co. 


Tidioute, Pa. 








Dallas 





JENKINS 


Petroleum 
Company 





Petroleum 


Products 


One car or 
a train load 


Texas 
Southwestern Life Building 
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HAPPY GEARS! 


No more friction! Time for congratulations! Bat’s Grease surely 
smoothes away gear troubles. 

Under severe conditions this grease gives unexpected results because 
it’s made to withstand extremes of both heat and cold. 

The use of only the purest oils—no “‘fillers’’—is one of the reasons 
for the high quality of our complete line. 

Gear and Transmission Grease, Cup Grease, Axle Grease, Mill 
Greases—for jobbers only. 


BATTENFELD 
Grease and Oil Co. 


KANSAS CITY, MO. 


“‘Business is Ingreasing’’ 

















To Whom It May Concern: 
Notice is hereby given that the business of producing, refin- 
ing and marketing petroleum and its products heretofore con- 
ducted by Walter K. Campbell, Geo. W. Snedden and J. F. Darby 
as partners under the name and style of Western Oil Corporation, 
with its principal office at 504 Cosden Building, Tulsa, Oklahoma, 
and branch offices-in Chicago, Illinois, and Wichita Falls, Texas, 
has been taken over by Western Oil Corporation, a Delaware 
Corporation, owned and controlled by the above named, and that 
the partnership business has been entirely discontinued. and 
hereafter no further business will be done by the above named 
as partners under the name of Western Oil Corporation. All 
dealings under that name will be for and on behalf of said cor- 
poration and said corporation only will be responsible for all obli- 
gations thereby incurred Che Delaware corporation has duly 


1 


qualified to do business in the State of Texas. 


GEORGE W. SNEDDEN 
J. F. DARBY 


WALTER K. CAMPBELL 

















Petroleum Technical 
Positions Are Open 


The United States Civil Service Com 
mission announces open competitive ex- 
aminations for places listed herewith. Ay 
plications may be made up to April 26 
and applicants are requested to apply for 
form 2118, stating title of the examination 
desired, to the Civil Service Commission 
Washington, or to the secretary of th: 
United States Civil Service Board at any 
of the following places according to prox 
imity : 

Customhouse, Boston, Mass., New York, 
N. Y., New Orleans, La. Honolulu 
Hawaii; Post Office, Philadelphia, Pa, 
Atlanta, Ga., Cincinnati, Ohio, Chicag: 
Ill., St. Paul, Minn., Seattle, Wash., Sa: 
Francisco, Calif.; Old Customhouse, St 
Louis, Mo.; Administration Building, Bal 
boa Heights, Canal Zone; or to the Chair- 
man of the Porto Rican Civil Service 
Commission, San Juan, P. R. 


Applicants entitled to preference should 
attach to their applications their original 
discharge, or a photostat or certified coy 
thereof, or their official record of service 
which will be returned to them after 
spection. 

Applicants must submit with their appl 
cations their unmounted photographs 
taken within two years, with their names 
written thereon. Proofs or group phot 
graphs will not be accepted. Photographs 
will not be returned to applicants 

The positions, with salaries yearly, are 
as follows: 

Petroleum engineer (oil and gas pr 
duction), $3,000 to $4,500; oil recovery 
engineer, $3,000 to $3,600; expert driller, 
$3,000 to $3,6000; chief oil gager $3,000 
to $3,600; assistant petroleum engineer, 
$1,800 to $2,100; oil gager, $1,800 to $2,100; 
assistant refinery engineer, $2,760 to $3,000. 


Railroad Use Of Oil 
Increases In 1920 


NEW YORK, March 25.—Returns 
received by the American Petroleum 
Institute from railroads of the United 
States show that 41,772,000 barrels o! 
fuel oil were consumed by oil-burning 
locomotives in 1920 as against 35,225, 
000 barrels in 1919, an increase ot 6, 
547,000 barrels, according to informa 
tion sent out by the institute. 

Of the total fuel consumed in 
20,642,000 barrels were used by Paciti 
coast lines in the southwest and 4,453, 
000 barrels by railroads in the north 
west. These roads are supplied by the 
California oil industry and the figures 
indicate a total of 25,095,000 barrels 
of California oil consumed by railroads, 
or 60 per cent of the total consumptio 
of the United States. In addition 
the consumption of roads making r 
turns to the American Petroleum In 
stitute, the California oil industry, 
is estimated, supplied about 700,00! 
barrels to small roads and about 2,00 
000 barrels to Canadian roads. 

The increase in railroad consumpt1 
of fuel oil in 1920 over 1919 is pract 
cally all accounted for by the-increased 
service of locomotives rather than 
considerable conversion of coal lo 
motives into oil burners. 


1920, 
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PERSONNEL °/ PETROLEUM 


Ne by H:- I: Wood 


R. I. C. WHITE, who has been 
state geologist of West. Virginia 
since 1897, is president of the re- 
ly organized Century Oil Company, 
rating in that state, Morgantown— 
White’s home—being headquarters. 
in age and experience Dr. White 
isily the ranking geologist ‘of the 
roleum industry, and his advice is 
juently sought, for he has been very 
essful and incidentally has secured 
ncial comfort thru the application 
is knowledge and experience. Dr. 
ite attended the national geological 
ns at Tulsa, Okla., held March 16 
17, missing but few of such gather- 
xs. David White, chief geologist of 
United States Geological Survey, 
hington, D. C., with K. C. Heald, 
he survey, also were at Tulsa. A 
structural experts whose ex- 
in the Rocky Mountain states 
been interesting—C. T. Lupton, C. 
Wegemann and Max W. Ball—were 
present at the Tulsa meeting. Mr. 
ton mapped the Cat Creek structure 
Montana. Mr. Wegemann worked 
eral years in the Salt Creek field and 
er Wyoming structures, and Mr. Ball 
maintained Cheyenne headquarters 
the Roxana Petroleum Corporation 
the Matador Oil Company) sev- 
years. All the noted geologists of 
country attended the Tulsa meeting, 
hese few names came to mind first 
hout intention to overlook hundreds 
others. This is merely a personal 
ntion, and not a biographical census 
the entire profession—as they drift 
om the sticks a weatherbeaten mug 
glimpsed in passing. 


Joseph F. Guffey, president of the At- 
tic Gulf Oil Corporation, and partner 
the Guffey-Gillespie Oil Company, 

been confined at his home in Pitts- 
rgh, Pa., with an attack of pneu- 
nia W. H. Zahniser, vice presi- 
t of the Atlantic corporation, has 
on the job during the absence of 
esident Guffey; and for several weeks 
vice president has been busy, the vio- 
flurries in Agwi stock and news- 
per stories attracting more attention 
ably than the situation really de- 
ved The steamship company ap- 
rently undertook too big an expansion 
paign and became pressed for spot 
The heavy slump in shipping 

le was rather embarrassing at this 
ticular time; but the oil subsidiary 
excellent shape and will probably 

ge the steamship corporation around 
sort of controlling the troubled waters 
hat best of all emollients and lu- 
ants — petroleum, even common 
xican oil. The mental eccentricities 
the fellows who play in Wall and 
oad streets sometimes cause spec- 
rs to believe that part of it is true 
| that there is a world debacle. It’s 
rely prickly heat on the financial 
and responds quickly to direct 


treatment as indicated, altho quite irri- 
tating while it lasts. 


W. H. Roeser, of Tulsa and Pasa- 
dena, underwent an operation at Mari- 
etta, Ohio, the former family home, 
but is making a quick recovery. Billy 
has experienced many petroleum oper- 
ations during his active life in many oil 
fields, distressing, perhaps, but not 
physically as painful as taming an ob- 
durate appendix. In a way it is re- 
markable how many fatal diseases and 
disorders and derangements a fellow 
can meet up with and survive before 
arriving at a period when specialists 
begin to think it worth while to work 
on him. Speaking as one who has been 
there I'll say it is. 


Richard B. Moore, chief chemist for 
the national Bureau of Mines, Wash- 
ington, D. C., has discovered and lays 
before the world the distressing fact 
that every twenty-four hours there is 
wasted 1,000,000 cubic feet of helium. 
Helium is that portion of natural gas 
which is noncombustible, or incapable 
of ignition, at least when segregated. 
3alloons are necessary to turn helium 
into the channels of commercial profit, 
particularly war balloons. The emana- 
tions from some water springs also con- 
tain helium in the proportion of one of 
helium to 185,000 of air; that is to say, 
if enough helium to inflate one balloon 
is obtained enough atmosphere to fill 
185,000 balloons must be handled and 
shredded. So far no rate-sheet show- 
ing the prevailing quotations of helium 
has been issued, which fact gives Mr. 
Moore a big edge on this waste of 
helium argument. Theoretically his 
statement may be approximately or 
relatively true; but, getting down to 
brass tacks, the computation appears to 
be rather nebulous and_intransigeant. 
About the only tangible evidence of the 
value of harnessed helium we have is 
at Fort Worth, Texas, where one of the 
technical bureaus of government under 
supervision of army and navy technol- 
ogists has been working on a plant for 
the extraction of helium from natural 
gas piped from Clay county near Red 
river. Expenditure on this plant and its 
connecting pipe lines to date is approx- 
imately $5,000,000 and two years or 
more of time, the percentage of extrac- 
tion, if memory is not at fault, being 
less than one per cent. It has not yet 
been stated how much helium can be 
extracted during each twenty-four hours 
nor how many balloons can be fillea 
daily or weekly or monthly, nor the 
cruising radius of each balloon or the 
time limit for an observation stationary 
balloon. If a private citizen was asked 
by the army or the navy to make an 
offer to furnish helium he would be 
compelled to specify in minute detail 
the per mile per ton per hour permea- 
tion of the per quantity asked for or 






otfered, and before being able to get a 
nickel of the rendered bill the bidder 
would be forced to put up a bond that 
if one-millionth of one per cent of 
helium was found lacking the bid would 


be vitiated. Mr. Moore will make a hit 
by telling us just how much per million 
cubic feet helium is worth, today’s mar- 
ket quotations, and thus bring it to the 
level of a banker’s intelligence. Fur- 
thermore, to offer some slight evidence 
that he is earning his salary (since labor 
is becoming more plentiful), Mr. Moore 
can offer some suggestion that appears 
practicable and feasible about the con- 
struction and operation of such equip- 
ment as seems to his trained mind like- 
ly to intercept and safely trap and hold 
for the next incoming balloon these 
aforementioned million cubic feet of 
helium A. W. O. L. and disappearing 
from the reservation. There is entirely 
too much evasiveness and circumlocu- 
tion about these various wastes and in- 
efficiencies charged against citizens by 
our government experts. Just plain at- 
mosphere is absolutely the only gift 
nature has bestowed upon mankind that 
is unrestricted and free. Therefore, 
when the Harding administration, thru 
Mr. Moore, springs this helium waste 
on us and insidiously begins a campaign 
to throw atmosphere into the segre- 
gated and restricted class we must let 
out a protesting squawk. If all this 
government conservation of natural re- 
sources is allowed to run riot they'll be 
rationing breathing the first thing we 
know—a war tax on plain atmosphere 
and breathing. Just as they are now 
taxing the pencil marks on paper the 
fellows in Broad and Wall strets make 
and commonly known as paper for- 
tunes. 


It is interesting to note that C. F. 
Mabery, a chemist of Columbus, Ohio, 
has demonstrated that from petroleum 
can be made an oil that is suitable for 
the lubrication of watches, and that is 
reasonably moderate priced. Census 
reports tell us that only one jeweler 
out of each hundred compiled knows 
that the oil commonly used in watches 
is extracted from an amphibian called 
porpoise, the predisposition toward fat 
of the creature finding land analogy in 
the swine of Gentile—and now to some 
extent Hebrew—commerce. Porpoise 
oil for watch lubrication, it is said, sells 
at $250 a gallon, but ordinary watch 
lubrication requires very little of this 
oil; a Waterbury, of course, requires a 
great deal more. That’s why Water- 
bury watches are sold at such a low 
price, to offset the cost of upkeep. The 
price at which watch oil is sold is men- 
tioned with hesitation lest undue advan- 
tage be taken of the imparted knowl- 
edge. Now that oil stock promoters 
know the price they will throw the 42 
gallons of a barrel of crude petroleum 
into watch oil at $250 a gallon and fig- 
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Our Petroleum Service 


commands your attention “ 


Motor Oils Blending Stocks 
Engine and Cylinder Oils Greases— Soaps 


Shipments of Any Size—Tank Cars, Barrels, Drums or Cases. 
We give special attention to wholesale houses wanting OIL, 
GREASE, SOAP, ETC., put up under their OWN BRAND 





The Power-Oil Company, Limited 


St. Louis Chicago Kansas City 
722 Chestnut Street 633 West 39th Street 938 New York Life Bldg. 











OR thirty-six years we have been 

supplying some of the largest oil 
companies in the country with the 
following paints: 


Tank Paints Barrel Paints 
Tank Car Paints Factory and House Paints 
Steel Drum Enamels _ Pipe Coatings 


Special Paints for your specific 
needs. Tell us your problems. 


Jamestown Paint & Varnish Co. 


Jamestown, Pennsylvania 


























ure out a profit of $10,000 a barrel, a! 
lowing the odd $500 for distillation cost 
A 1,000-barrel oil refinery, at that rate, 
would make so much money promoter 
would be overwhelmed by suckers an 
ious to buy shares. A blue sky statu 
should be passed at once and an exce 
profits tax provided for. 


W. D. Richardson, president of the 
Meridian Petroleum Corporation, has 
caused removal of operating headqua: 
ters from Bartlesville to Tulsa for co: 
venience. With refineries at Okmulge« 
Ponca City and Hominy communica 
tion is much easier at Tulsa, as well as 
the producing properties in north 
Texas, Oklahoma and Kansas. Since 
leaving Corsicana, Texas, in 1903, and 
putting in operation the refinery at Sa 
pulpa during the beginning of the 
Glenn pool development, Mr. Richard 
son has noted many changes and an un- 
precedented growth in what is now 
known everywhere as the Mid-Conti- 
nent oil region, but was then merely an 
Indian Territory extension of the Kan- 
sas field. Truly a marvelous expansion, 
as within the limits of the Mid-Conti 
nent region three-fourths of the crude 
oil production of the United States has 
its source. 


Arch W. Jarrell, the humorous editor 
of The Empire, Bartlesville, Okla., has 
resigned to engage in editorial work at 
Norfolk, Va., The Empire being the 
“house organ” of the Empire Gas & 
Fuel Company—a Henry L. Doherty & 
Company Cities Service subsidiary 
Frank Jarrell, father of Arch, has bee: 
for many years editor of The Earth 
Topeka, Kas., The Earth being the 
“house organ” of the Atchison, Topeka 
& Santa Fe Railroad Company. Ii a: 
other Jarrells break into the publicity 
game it will have to be via the Univers: 
to maintain progressive relations. 


J. E. Hult, sales manager in Montana 
for the Mutual Oil Company, indulged 
his agents in a social gathering at H« 
ena recently, he having established 
first distributing station for the con 
pany in Montana in 1910, soon after. th: 
organization of the Mutual Oil Cor 
pany at Kansas City, Kas. The Mutual 
Oil Company is now a subsidiary ot 
the Elk Basin Consolidated Oil Co: 
pany. It should be a matter of som: 
pride by Montana people and pleasur« 
by Mutual distributors that Montan: 
crude oil produced at Cat Creek and r¢ 
fined at Glenrock and Cowley, Wy: 
moves their motors and illuminates the 
homesteads. As to lubricants and fuel 
oil other sources are drawn upon, fo! 
Cat Creek crude distills into about 5 
per cent gasoline, 37 per cent kerosen¢ 
3 per cent lubricant and 3 per cent loss 
Cat Creek crude is really a remarkabl 
petroleum, a hydrocarbon aristocrat 


Levi Smith and Joe S. Sidwell have 
gone to South America, after a visit t 
Pittsburgh, Pa., to be in charge of o} 
erations for the Mid-Colombia Oil & 
Development Company near the Mag 
dalena river falls in Colombia. The 
company is a subsidiary of the Trans- 
continental Oil Company, a Benedu 
& Trees organization, with about a m!! 
lion acres secured in Colombia and 
Venezuela. Levi and Joe went to Mex 
ico some years ago in charge of Pen! 
Mex Fuel Oil Company development 
near Tuxpam, and may now be rated 
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seasoned citizens of the tropics and 
tin America, thoroly saturated with 
laria. From out the jungle mists 
mmers a light of consolation that the 
risdiction of the Volstead act has ter- 
rial limits. 


Howard Carnahan, of Casper, Wyo., 
just been appointed chief oil 
iger for the Bureau of Mines, his 
ritorial jurisdiction extending over 
\Vyoming, Montana, Colorado and Cali- 
fornia, with assistants. In each of these 
tates oil is being produced from land 
ned by the government and subject 
payment by the producers and les- 
sees of royalties ranging from one-tenth 
one-fourth of all crude petroleum 
rketed or removed from the lease. 
[he work of the Bureau of Mines 
igers consists of checking pipe line 
ns gauged by the employes of pri- 
te corporations and individuals, to be 
sure that the government gets all it 
thinks is coming to it. Us taxpayers 
the freight. Chief Gauger Carna- 
was born near Oil City, Pa., has 
been in oil country work always, and 
ring the last four years has been chief 
iger for the Midwest Refining Com- 
ny, which is an excellent recommen- 
ation. In days past, when pipe lines 
uld handle only a quarter, half or lit- 
tle more of the oil produced in new and 
lific pools, producers anxious to get 
i much oil in the line as possible— 
ore than their neighbors—have been 
nown to “tip” gaugers $2.50, $5, or $10 
r a 1,600-barrel, for each tank turned 
over the scheduled prorating. Such 
practices were before the Federal Trade 
Commission was created, and are sup- 
posd now to be _ obsolete. Perhaps 
hen humanity itself becomes obsolete 
bribery and tipping will become obso- 
‘ lete. When the government considered 
good business and respectable, like- 
e good politics, to maintain bonded 
rehouses for whisky, delivered to its 
tizens thru its own gaugers, unfor- 
te addicts occasionally got more 
1 they were entitled to by slipping 
mething to be gaugers. Even bank 
gaugers have relapses now and then. 
However, gaugers, as they come and 
go, average pretty well, and oil gaugers 
nk with the best. By and large, it ap- 
ears that government loses very little 
the toll it exacts from the citizens 
the privilege of being governed. 


ga 


re 


W. D. Ellsworth, until recently with 
marine department of the Standard 
Oil Company, has been made manager 
the marine department and fleet 
Imperial Oil, Ltd., Toronto, 
nada. Imperial Oil, Ltd. and 
subsidiary, International Petroleum 
Company, Ltd., operate a fleet of tank- 
in the Pacific ocean from South 
lerica to Vancouver, B. C., from 
\Montreal and Halifax to Europe, and 
the lakes and rivers has smaller oil 
its, with two 10,400-ton tankers about 
dy for delivery. Mr. Ellsworth 
edn’t be ashamed of his fleet. 


nglish oil companies heretofore op- 
ting in the Russian oil fields are 
formly reporting to stockholders 
r inability to furnish financial re- 

due to the retirement of their 
ffs from the country upon the ap- 

of the Bolshevist forces. Claims 
full compensation have been filed 
the Bolshevik government. 
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A Business Booster 


to increase the sale of transmission 
and differential lubricant 


ANY car drivers neglect 

the proper lubrication of 
transmission and differential be- 
cause it is a slow and ‘‘sloppy”’ 
operation. 

















Equip your garage and filling 
station customers with O’Brien 
Heavy Duty Grease Pumps. 
They are clean, accurate, speedy 
and very easy to operate. 














? - ° (Patented 
Write for further information —— 
The O’Brien Heavy Duty Grease 


and descriptive folder. Pump. Capacity—125 pounds 
of grease or 15% gallons of oil. 


The Grease Pump Mfg. Company 


1498 S. Michigan Blvd. Chicago, Ill. 
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Research In Lubrication 
Conducted By British 






The British department of scientific and 
industrial research has just made public 
the final report of the. lubricants and 
lubrication inquiry committee appointed 
by the Advisory Council in 1917, “to pre- 
pare a memorandum on the field for re 
search, containing an analysis of the prob- 
lems involved, together with a suggested 
scheme of research which would likely 
lead to valuable results.” The American 
public is indebted to its consul-general at 
London, Robert P. Skinner, for a con. 
densation of this report, the salient fea 
tures of which are herewith still further 
condensed and produced. 


















The work accomplished by the com 
mittee include a compilation of a bibliog- 
raphy of the chemical, physical, and en- 
gineering aspects of lubricants and lubri 
cation; abstracts of important papers on 
the subject; research work on certain 
fundamental problems; tests and reports 
and the preparation of bulletins on cutting 
lubricants and on solid lubricants. 






Research work included tests with Lan- 
chester worm gear; effect of pressure on 
viscosity; determination of the physical 
constants of oily and non-oily liquids; 
Deeley’s oil-testing apparatus; cup-and- 
ball viscosity; test of lubricating oils for 
aircraft purposes; experiments on cavita- 
tion of oil films; experiments on the ad- 
dition of gelatin to oil emulsions to pre 
vent separation; tests on a sample of com 
pounding medium for lubricating oils; 
trials of “Oildag” in aero engines; deter- 
mination of the frictional coefficient of a 
shaft bearing, using oil with and without 
“Oildag,” and a proprietary article called 
“Tonicol.” 


Summary of Friction Laws 


An interesting statement appears in thie 
report of Prof. Goodman, summarizing 
the laws of ball-bearing friction as fol 
lows: 

“(a) The coefficient of friction of 
ball bearings with flat surfaces de 
creases, and with grooved races some- 
times increases as the load is increased, 
but it is much more constant than that 
of plain lubricated bearings. 

“(b) The coefficient of friction of 
ball bearings is practically constant at 
all speeds, but has a slight tendency to 
decrease as the speed is increased. 

“(c) The coefficient of friction is in- 
dependent of the temperature of the 
bearing. 

“(d) The starting effort is practical- 
ly the same as the running friction. 

“(e) The friction in a well-designed 
bearing is very slightly higher when the 
bearing is lubricated than when it is 
dry, but in badly designed bearings the 
friction when lubricated is lower than 
when dry. 

“(f) The wear on the balls when 
they are not overloaded is extremely 
small and is almost negligible. 

“(g) There is no end thrust on ball 
bearings. 

“(h) Other things being equal, the 
frictional resistance with large balls is 
less than with small ones. 

“(i) The safe load for a given bear- 
ing diminishes as the speed of rotation 
of the balls is increased. 

“The friction in roller bearings, altho 
greater in amount than in ball bearings 
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ries very much in the same way, except 
ith regard to end thrust, which in roller 
earings is sometimes present to a serious 
tent. The coefficient of friction of 
roller bearings in which there is pure roll- 
e is very nearly constant at all speeds, 
hut where there is end thrust the friction 
decreases as the speed increases.” 


Committee Recommendations 


s to the future, the committee recom- 
ds that research be carried on under 
ese headings: 


To isolate and determine the nature 
f the hydrocarbons in mineral lubricating 
oils which especially promote the proper- 
ties of viscosity and “oilness.” 


2. To determine the classes of hydro- 
carbons desirable in lubricants required to 
vork under high pressure and high tem- 
peratures, particularly as regards their rel- 
ative stability under the conditions ob- 
taining in internal combustion engines, 
steam engines, and air compressors. 


To study the causes and means of 
eventing the formation of carbonaceous 
deposits from lubricating oils under the 
onditions named in (2), with special ref- 
erence to the nature of the hydrocarbons, 
ulphur compounds, and resinous constitu- 
ents of such oils. 


4. To study the causes of emulsifica- 
tion in circulating oiling and in splash 

tems, with special reference to (a) the 

fluence of the sulphur compounds in min- 
eral oils, and (b) the characteristics of oils 
vith non-emulsifying properties. 


5. To study the causes of oxidation in 

culation oiling systems, also the causes 

formation of oxidation products in 
bearings and on bright metal surfaces. 


To determine the direction in which 
the processes of manufacture can be modi- 
fed so as to lead to the production of 

bricating oils of improved types. 


New Analysis Methods 


To discover new methods of analy- 
vhich will enable the chemist when ex- 
amining a lubricating oil in the labora- 
tory, besides determining its viscosity, 
specific gravity, flash point, etc., to deter- 
mine the constituents of the oil and with 
the help of the knowledge gained under 
1) to (5) to measure its ability to reduce 
friction and to meet the conditions of 
speed, load, temperature, and atmosphere 
which it is required to work. Much of 


this information can only be ascertained 


day by the costly method of trial. 
8. To elaborate further methods of 


producing lubricants synthetically in order 


meet special requirements. Dicresly- 
rbonate, for example, has been used as a 
ricant. Reduced napthenes, glycerides 
napthenic acids, and cinnamens have 
een prepared and shown to have lubri- 
ting value. It might be found possible 

produce lubricants whose rate of 
ange of viscosity is less and whose 
ezing point is lower than is the case 
th existing lubricants. 


To prepare in a pure state the esters 
with in animal and vegetable lubri- 
ng oils and determine their relative lu- 
ating values. 

To investigate the claim that the 
fatty acids present in commercial 
oils are the active constituents which 
ible these oils to improve the lubricat- 
value of mineral oils, and to investi- 
te further whether the addition of such 
is to mineral oils may, in certain cir- 
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A Safeguard 


for Your Business 


BD Binns company has grown steadily 
through all the changes experi- 
enced by the oil industry for more 
than 25 years. 


Our established financial responsi- 
bility, our force of specialists, assured 
sources of supply, and a policy of 
giving satisfaction on every contract 
accounts for our success. 


We handle all kinds of petroleum 
products, and an inquiry will receive 
prompt intelligent attention from any 
of our offices 


Write or Wire for Quotations. 


JAMES B| BERAYS SONS COMPANY 








PETROLEU Hoover Ss 
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KENNEDY 


the standard valve 
for oil service 


Kennedy Valves are made amply strong to prevent distor- 
tion from stresses in assembling the piping. They can be 
readily opened and closed against full pipe line pressure, 
and are specially designed to meet the requirements of oil 
service. Send for the Kennedy catalogue, describing the 
complete Kennedy line of over 500 different types and sizes. 


THE KENNEDY VALVE MFG. CO., Elmira, N.Y. 
Branch Offices and Warehouses—New York, Boston, Chicago, San 


Francisco. 
Sales Offices—Philadelphia, Kansas City, Salt Lake City, El Paso, 
Seattle, Portland, ., Winnepeg. 
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The visible container shows 
the motorist exaczly what he’s 
getting. He likes the idea 
and the service. It gives him con- 
fidence in the gasoline dealer and 
he will return again. 


The visible pump results in 7n- 
creased trade and profits. 


AMERICAN 


VISIBLE 
Curb Pump 


Swift and sure—hand op- 
erated and absolutely sate- 
no danger from breakage, fire or 
explosion —efficient—only 35 to 
40 seconds required to fill and 
drain the container—and sold at a 
very reasonable price. 


Many oil companies have 
equipped their filling stations and 
have supplied their customers with 
our visible outfits—and the quick 
results have proven the wisdom of 
their policy. 


Write for full information. 


The Nmerican Oil Limp and Tank G, 


1713 Dalton St., Cincinnati, O. 








Vulcan Oil Refining Company 


(Established 1900) 


Executive Offices—Accounting Department—924 Hanna Bldg., Cleveland, Ohio 
Sales Department—Refining Works—Coraopolis, Pennsyivania 


Refiners of Highest Grade 
PENNSYLVANIA CRUDE OIL 


Gasolines and Naphthas Viscous and Non-Viscous Pale Neutral Oils 


White Paraffine Wax Tempering and Tractor Oils 
Absorbent Oils Water White Illuminating Oils 
Fuel Oils Filtered and Steam Refined Cylinder Stocks 


Low and Regular Cold Test 300 Mineral Seal Oils 


Tank Car and Barrel Shipments—Let us quote on your requirements 








cumstances, improve their lubricating 
value. 

11. To investigate the colloidal nature 
of lubricating oils and its bearing upon 
lubricating problems. 

12. To study the effect of ultra-violet 
light, sunlight, and ozone upon lubricating 
oils. 

13. To investigate the phenomena of 
dissimilar surfaces (oil and metal) in con- 
tact, especially in relation to the property 
of oiliness. 

Suspension of publication of Sinclair's 
Magazine, one of the older company 
publications, has been announced. e 
suspension is for an indefinite period 

Lubrite Refining Company announce 
the completion of a large barreling plant 
at their refinery at East St. Louis, Ill, 
which consists of complete equipment for 
the filling of barrels and lithographed 
cans. The Lubrite’s business heretofore 
has been only in tank car shipments and 
this addition gives them a much wider 
field of operation. 


PE 





Foreign Opportunities 








Hit Pee LPL 


The following information as to in- 
quiries for Ameriean products is taken 
from the Commerce Reports gotten out 
daily by the bureau of foreign and do- 
mestic commerce of the United States 
Department of Commerce, Reserved in- 
formation may be obtained by addressing 
the bureau at Washington, giving the 
number of the opportunity about which 
further details are desired. The bureau 
urges the importance of quoting Amer- 
ican goods and products in foreign cur- 
rencies, first, because of intelligibility te 
the intending buyer, and secondly, to pro- 
tect him from excessive exchange 
charges. This applies especially to 
Mesopotamia, Morocco, Tripoli, Algeria, 
Formosa and Persia. + 


34437—A merchant in FRANCE desires 
to purchase heavy COAL-TAR OIL in 
quantities of 10 tons and white refined 
NAPTHALINE, pulverized or in crystals, 
in quantities of 10 tons. Quotations should 
be given c. i. f. Bordeaux. Reference 


34460—A merchant in CHILE de- 
sires to be placed in communication with 
manufacturers for the sale of paints, 
OILS and varnishes in Chile. No ref- 
erence given. 


34,499—The American representative of 
a firm in SWEDEN desires to secure an 
agency for the sale in that country of 
LUBRICATING OILS, wheat flour, pork 
lard and sulphur. References. 


34,506—A commercial agent in FRANCE 
desires to secure the representation of 
firms for the sale of KEROSENE, 
GASOLINE and LUBRICATING OILS 
Quotations should be given c. i. f. French 
port. References. 


34544—-A commercial agent, who will 
soon leave for CUBA, desires to secure 
an agency for the sale of cement, iron and 
steel products, chemicals, OILS and 
GREASES and automobile trucks. Re 


ferences. 


34549—A business man in’ SIBERIA 
has organized a company and wishes to se 
cure connections with American firms fo! 
KEROSENE, to be purchased in ex 
change for Siberian furs, particularly 
white fox and gold. 
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Why En-ar-co Brings Repeat Orders 


The quality of En-ar-co Petroleum Products assures dependable 
performance. This, plus the service given by our organization, wins the 
confidence of the buyer—a confidence which is permanent. 











Are you taking advantage of this confidence— 


Here’s our facilities for serving you: 


Our own wells. 

Our own four modern refineries. 

Our own exclusive process “Scientific Refining’’. 

Our own pipe lines. 

Our own tank car lines operated by our Traffic Department. 


The National Refining Company 


Scientific Refining 


National Headquarters: National Bldg. Cleveland, Ohio 


Branches in 95 Cities 

















PETROLEUM PRODUCTS 


Producers, Refiners and 
Marketers of Petroleum 


Offices \ x / | : | t 
Executive Offices: New York City, White Oil Building, 


66 Broad Street. 


Division Sales Offices: Houston, Texas, Binz Building; e e 
Clarendon, Pa.; Pittsburgh, Pa., Park Building; 1 or Ta 10nN 
Chicago, Ill., Transportation Building. 
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Gasolines @S& Lubricants 
Kerosene Tur-min-tine 
Paraffine Fuel Oils 

Grease-SolubleProducts-Oil Soap 


‘ALL PENNSYLVANIA” 


Oil and Grease 


Refined from Pennsylvania Crude. Made from 
best fats. Modern processes. Developed 
by 40 years’ experience. Samples 
on Request. 


BOOK—For the jobber—800 pages—Free to 
oil firms—50c to others, 


Waverly Oil Works Co.Pittsburgh,U.S.A. 


WAVERL 









































Mr. Jobber: 


Why waste time and energy in compound- 
ing in an inferior way, a heavy grade of Auto- 
mobile Oil when you can purchase a product 
made from high grade Pennsylvania Bright 
Stock and high fire test Neutrals, still blended 
under pressure in such a manner that they 
do not separate. 


This oil can very easily be reduced to me- 
dium grades and far more satisfactorily than 
can be done in the ordinary way. 


Let us submit samples, quote you prices 
and tell you more about our JBN oils. 


Ohio Valley Refining Company 


Saint Marys, West Virginia 

















Palm Oil Displacing 
“Gas” In The Kongo 


Interesting experiments in the use oi 
palm oil as a motor fuel in the Bel- 
gian Kongo are reported by Trade 
Commissioner Samuel H. Cross, Brus 
sels, under date of November 15, 1920 
The economic need of obtaining a 
motor fuel cheaper than gasoline 
that region is evident from the fact 
that the prevailing price for gasoline 
is $1.31 a gallon against 69 cents a 
gallon in Brussels. 


Palm oil, on the other hand, costs on 
the native market an average of a little 


under 5 cents per 2 1/5 pounds on the 
average. The calorific power of palm 


oil is from 20 to 25 per cent less than 
that of crude oil, so that a relatively 
larger consumption of palm oil must 
be reckoned with, while the compara- 
tively high temperature at which palm 
oil fuses (37 degrees Centigrade) 
dicates the possibility of clogging th 
motor. 

Che Belgian colonial company, Om 
nium Africain, has been successful i: 
finding a two-cycle semi-Diesel motor 
of Swedish manufacture developing 10 
horse-power at 500 revolutions which 
satisfies the principle of complete 
combustion, constant and easily 
lated flow, and motors of larger and 
smaller sizes have been run on palm 
oil with good results and without 
cial changes for the use of the 
fuel. 

The palm oil, which at normal wint 
temperatures in Belgium has about t 
consistency of soft butter, is placed i 
a tank divided into three compart 
ments by wire screening. As this tank 
is heated either thru the circulatio: 
hot water from the cooling syste 
otherwise, the palm oil liquefies 
passes thru the screening to the f 
pipe leading to the injection pump. 
experimental purposes this motor 
started on crude oil. Once it has 
warmed up, and as soon as the palm oil 
begins to liquefy, the crude oil is turned 
off, so that the engine then runs o 
palm oil exclusively with no slacken 
ing of the number of revolutions ot 
of the power produced. At the tempera 
tures prevailing in the Kongo, eng 
neers claim that this motor could be 
immediately started on palm oil. 


Monroe Citizens To Drill 
SHREVEPORT, March 26.—Nume: 


ous efforts to locate oil in northeastern 
Louisiana have been unsuccessful, but 
there is still hope reported at Monroe 
10 miles east of Shreveport, advicing from 
there stating that a number of Monroe 
citizens, not satisfied with previous efforts 
are working on a plan whereby it is hoped 
to form a company to conduct a thoro 
test. The plan is to get 2,000 persons to 
subscribe $25 each for the purpose ot! 
drilling on a location decided on by geolo- 
gists to be employed to make a survey 


CHICAGO, March 25.—The Inde- 
pendent Pneumatic Tool Company an- 
nounces that its Pittsburgh office was 
moved February 26 from 1208 Farmers 
Bank building to 718 Bessemer build 
ing, corner of Fort and Duquesne Way 
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REFINERY -TANK WAGON 


MARKETS 








Premium Crude Hopeful Sign 


* INSIDERABLE significance is attached to the resumption during 
A the past week of competition among refiners in the north Texas 
district for production. For two weeks or more some of the light 
gasoline crude has been commanding 10 cents premium over the 
posted price and more recently the Constantin Refining Company 
is come into the market with an offer of 25 cents above the market. 

\ccording to the Constantin offer the 25-cent premium is to prevail 

the next three months and it is seeking long-time contracts with 
producers thereafter at premiums that run as high as 75 cents a barrel 
over the present price. At least one other large refining company is 
understood to be seeking crude connections on the basis of 25-cent 
premium. 


Condition Peculiar To Burkburnett 
While this condition may be taken to indicate belief by those bid- 
g for the crude that the posted price will advance in the near future, 
should not be overemphasized in considering the market situation 
generally of the immediate future. This for several reasons. 
In the first place, it is pointed out that the production of the high 
soline content crude of this field has become reduced to the point 
that it is unlikely that it would be sufficient to supply the needs of the 
refineries so located that this is their logical source of supply under 
rmal market conditions. 


Premium Paying Advantageous 

Therefore, those companies which make a high bid for their re- 
irements now and sew it up under long-time contracts will be able 
go on operating at a considerable advantage over some of the others 
ho have to get their crude from some other source more distant. 

In the second place, only to a limited extent can demand for Burk- 
irnett crude be taken as a criterion of the demand for other grades. 
In a marketing situation like the present when the demand for gaso- 
ne is reaching proportions that lead to the belief that the coming months 

will see the refineries hard put to furnish enough while other products 
vill be a drug on the market more or less, the skimming plant operating 

Burkburnett crude is at a great advantage over the plant running 

the average heavier Oklahoma crude. 

The Burkburnett refiner gets a maximum of gasoline on which he 
ikes a profit from his crude with a minimum of fuel oil to fill up his 

torage and hamper his operations. 


Skimming Plants Resume Runs 
During the past week a considerable number of the skimming plants 
it have been shut down for some weeks or months in north Texas, 


‘lahoma and Kansas, have resumed operations and others are pre- 
ring to do so with the stimulus of the increasing demand for gaso- 


~ 


The latter product, during the week, showed continued stiffening 
the jobbers came more and more into the market, but conditions as 
rards other products were not much different from the conditions 
t have prevailed for the past two or three months. 


Neutral Oils Somewhat Stronger 
There was some stiffening in the Pennsylvania neutrals, according 
the experience of some of the western refiners, but there was little 
change in price. Fuel oil stiffened up slightly at both eastern and 
estern plants, but cylinder stocks and kerosene for the most part 
howed little improvement. 


Gasoline Quoted As High 
As 17/2 Cents Gallon 


Staff Special 

TULSA, March 26.—Gasoline, which 
is expected by refiners to carry the load 
of refining operations during the com- 
ing summer, is in rather a peculiar po- 
sition at this time. The range of price 
is abnormally large, quotations ranging 
from 16 cents in some few instances, up 
to as high as 17% cents. Ordinarily at 
this time refiners would be quoting for 
April delivery, but while they predict 
18-cent new navy gasoline, they are re- 
fusing to quote over this period. 


In fact, some refiners are simply top- 
ping crude and storing benzine, figur- 
ing that when the demand develops, 
which they believe must occur shortly, 
they can cut their gasoline more rapidly, 
and secure better prices. The past 
week has seen several plants that have 
been shut down during the refining 
debacle resume operations, and a large 
number of other plants are increasing 
or preparing to increase their runs. 


According to those in the best posi- 
tion to know, the price of gasoline over 
April will be determined purely by the 
exigencies of the jobber. There prob- 
ably was never a time in the history of 
the industry when motor fuel storage 
was depleted to the extent it is now, 
and if automobiles are used to the ex- 
tent that would appear reasonable now, 
it becomes apparent that jobbers are go- 
ing to have to bid for their summer re- 
quirements. 

Kerosene, while firm as to price, is 
moving but poorly. The only large ex- 
port company in the market at this 
time is inquiring for 3,000,000 gallons of 
43-45 acid treated and doctor tested, and 
this inquiry can not be considered as di- 
rectly affecting market conditions of 
burning oils, as there are only a few re- 
finers making kerosene to this specifica- 
tion, and the bulk of this order will 
probably come out of Louisiana. On 
the other hand, however, it may have 
a good psychological effect. 

There is no apparent change in neu- 
tral oils. Tho there have been a few more 
inquiries during the past trade week, 
they have failed to result in many sales, 
and the only transaction worthy of men- 
tion is the reported sale of some 600,000 
gallons of bright stock to be moved to 
the Pacific coast. This order is under- 
stood to have been sold on sample, and 
to have brought an exceptionally at- 
tractive price. 

No noticeable change is seen in fuel 
and gas oils. What few cars are mov- 
ing of these products are practically at 
last week’s market, tho fuel in some 
cases is moving at 5 cents over last 
week’s quotation. Both fuel and gas 
oil are considered by marketers and re- 
finers to have reached bottom, and any 
change of price will be upward. 
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The PURAFINE PRODUCTS Company 


Manufacturers of 


“Quality Goods—Scientifically Made’’ 


Transmission Lubricant 


We have an exceptional proposition to 
make to Jobbers who handle transmission 
lubricants and Gear Compounds. An un- 
usually high grade product possessing the 
property of perfect lubrication for the gears 
at all times at a price that cannot fail to 
interest. Get in touch with us at once. 


We manufacture for the jobbing trade: 


Linseed Oil Soaps Cup Greases 

Soya Bean Oil Soaps Cutting Compounds 
Soap Base Soluble Oils 

Liquid Toilet Soaps Belt Dressings 


‘Quality Goods”’ 


The PURAFINE PRODUCTS Company 


8714 Broadway, Cleveland, Ohio 
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Refinery Markets On All Products 


Pennsylvania, Oklahoma, North and South Texas 
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TELLER ELLER Lee Cee AALUAAUAAS AA UTTER CE CELE CEL LUE iit UU UU mt | 
“\OLLOWING are the average market prices on the more NEUTRAL OILS 
important petroleum products in cents per gallon f. o. b. (Viscous) 
refinery in Oklahoma, Texas and Pennsylvania. These are 
ictual prices at which the bulk of each product is moving from L Prices Prices Prices 
the refineries at the present time. Anyone having knowledge of Pennsylvania March 28 March, 21 Feb. 28 
ferent prices which have obtained on any considerable quan- 200 Vis. No. 3 Assoc. Filt Pore 18 -18% 17-18 16 -17% 
of any of the products mentioned will greatly favor us by 180 Vis. No. 3 Assoc. Filt.............- 164%4-164% 15%-16% 15%-16% 
vising us at once. 150 Vie. We. S Assess: PMC... .cccvevcses 144% 14%-14% 14 -14% 
(Non-Viscous) 
56 SEES Fs ooo ccccccesevsesoccse 7% 6 7 7% 
GASOLINE AND NAPTHAS 36 Miners Neutrals, 300-305 Flash 6% 6 7% 
: Prices Prices Prices Oklahoma 
Pennsylvania March 28 March21 Feb. 28 (Vis. test 70) 
i isinnteiceanenneeenaeaneowes 17 -17% 17%-17% 17 -18 ke 2 oe rey 64-63% 6%- 6% 54-36 
iad x scucudanny eave noeeeesaeel 1734-18 1734-18 17%-18 200 Vis. No. 3 Color........ iieekseeel 14 -14% 14 -14% 12%-13% 
F AIR 506s seccscaassanussuaueuen 18%4-19 18%-18% 18 -19 SP i BA nvkctcnderscsanes 11%4-12 1114-12 11 -11% 
traight-run gasoline. .........cceee- 184%-1944 1834-194 18%-19% 200 Vis. No. 4 Color....... See Oe 12%-13 12 -12% 
Straight-run gasoline..............+- 1934-20 194-20 20 -20% SED Fads Pes eck cccscncecss cine a 12 -13 11%-12 
TT eee 21%4-21% 21%4-21% 22 -22h% 285 Vis. No. 6 Color........... ..eee 16 -17% 16 -17% 154-17 
8 Straight-run gasoline..............-:. 223%%4-23% 23 -24% 23h¢ 
0 Blend, 460 end point............. 17 -17Y% 16%4-17 16%-17% South Texas 
? Blend, 450 end point............. 17 -17% 164-17 16%-17% (Vis. test 100; cold test 0) 
64 Blend, 450end point............. 17 -17% 16%-17 16%-17% 70 Vis. No. 2 Color Unfilt. Pale..... 6%-8% 64-84% 7 -8% 
68 Blend, 440 end point............. 17 -17% 164-17 16%4-17% 100 Vis. No. 2 Color Unfilt. Pale... .. .. 7%-10% 74-10% 8 -10% 
0 Blend, 440 end point............. 17 -17% 16% -17 16%-17% 150 Vis. No. 2% Color Unfilt. Pale...... 12%4-15Y% 1234-15% 13 -16% 
8-70 Blend, 420 end point............. 17 -17% 164-17 16-17% 200 Vis. No. 3 Color Unfilt. Pale........ 16 -18% 16 -18% 17 -19% 
300 Vis. No. 3 Color Unfilt. Pale........ 19 -22% 19 -22% 19 -22% 
500 Vis. No. 3% Color Unfilt. Pale. ..... 24 -26% 24 -26% 25 -28% 
Oklahoma 750 Vis. No. 4 Color Unfilt. Pale. .... .. 35 -36% 33 -353% 31 -35% 
52. 45 Saeed 5 51 33 5 ; 100 Vis. No. 1% Color Filt. Pale........ 18% 21 21 
oat 3 ent point ceeeceoseseeseeneees a -1 ly gio he 150 Vis. No. 1% Color Filt. Pale jae 21% 25% 25% 
1 io a PRE one Se ee Soe ee 200 Vis. No. 2 Color Filt. Pale.......... 27% 30% 303 
ee eee ee ee ares cee 300 Vis. No. 2 Color Filt. Pale.......... 31% 3554 3534 
a a “0 a caienbianies - _— nip: pried ° 500 Vis. No. 24 Color Filt. Pale........ 38% 37% 37% 
SF eT reenenseneetaapts a oe” ee 750 Vis. No. 2% Color Filt. Pale. ....... 46% 47% 47 
tic ks re 108 lala oe oo eee 200 Vis. No. 5% Color Red Oil.......... 14 -17% 15 -1734 1634-18 
map ers seat cons hie ny 9% 10% Aho a. 300 Vis. No. 5% Color Red Oil.......... 18 -22% 17!4-20@ 18 -21é% 
0 Blend, 430-435 end point.......... 1O%-1S% 154-13 12 -12%6 500 Vis. No. 6 Color Red Oil........... 23 -25% 23 -25% 23 -25% 
18 Blend, 450 end point............. 14%4-15% 13%-133%% 11%-12 
2 Blend, 450 end point............. 14%-18% 13 -13% 11%-12 
8-60 Blend, 440-450 end point.......... 14%-15% 13 -13% 113%-12% CYLINDER STOCKS 
76 Absorption Gasoline.............. 14 -14% 13%-14 12%4-13™% Pennsylvania 
600 Steam Refined...............00+05+ 12 -13% 14 -14% 14 -17 
GSS Stones Reeed.......cccccccccvccees 1744-18% 1655-19 19 -22 
North Texas 650 Steam Refined................000e: 19 -21 18 -20 20 ~24 
8-50, 450 end point naptha............. 1344-14 13 -13% 104-11 ped iam... ee Pi md . nd a 
+52, 450 end point maptha............+ 14-14% 134-14 11 -11% Se aneaseressssererees pot - ile — oa 
6-58, 450 end point .......2......00+: i44%y-15 14 -14% HM -11% 600 M 6 lum Pitered (D)............... ated — a 
8-60, 440 end point gasoline..........-. 1S -15% 14%-14% 114-12 Cold Test Stocks (bright filtered)........ 55 a po 
0-62, 420 end point gasoline...........- 164%4-17 15%-16% 14 -14% Cold Test Stocks (dark filtered)......... 4 - 3 ) 4 
+-66, 360-375 end point gasoline. ....... 18 -18% 17%-18 16 -16% Black Oil... ..+-.++eeeeeeeerrerrrerees 7 “ ' <8 - 
w Navy Specification gasoline. ....... 154%-15% 14%-15% 12 -12% 
WAX 
Pennsylvania 
BURNING OILS 122-124 White Crude Scale Wax, N. Y.,!b. 2% 2%- 3 2%- 3 
124-126 White CrudeScale Wax,N.Y.,Ib. 4 -4% 4 -4% 4 -4% 
Peussylvania Oklahoma 
PRE Ni sib vouvan acepwanneen 6%- 7 64M-7% 8 -8% 122-184 White Crude Scale Wax........ 2 -2% 2 - 2% not moving 
a, CE 8 -8% 74-8 9 -9% 
We IG oa es enka koa cae 9 -9% 9 -9} 10 FUEL OIL 
Paso vvivanvecnceyerecs 7 -7% %1%-8% 8! Pennsylvania 
ia 4565 a sence atanecbee 4y%- 5 434-5 4%{- 434 
Oklahoma Oklahoma 
aS ce eeeeees te eeeees treserers 444-5 44-43% =4%-5 33-36 Gos OR (GAR)... 0.0. ccsccccscccss 244-3 24-2% 2%-2é% 
+¢ Lie cik a eRe ae ene eae 7%-8% 7 - 8% 6%- 7% DEBS PGE Ge Gs wee vcccnevscvcess $ .75-$ .85 $0.70-$ .80 $ .70-$ .75 
fee 4-4% 4-4% 4%- 4% Fuel Oil, buyers’ cars (bbl.).. ..$ .70-$ .75 $ .65-$ .75 $ .65-$ .75 
North Texas 
North Texas 5B-FS GO Ge hs dc cccs Pe cescccce « 2%-3% 2¢%-3% 2%-3 
SOG Pe i 5 Sv ccc tnwesicaceced $ .55-$ .65 $ .60-$ .70 $ .70-$ .80 
41 Prime White distillate............ 3 -3% 3 - 3% 3 3 SE Es a 566 kcereccoecnnaes $ .65-$ .75 $ .70-$ .80 $ .80-$ .90 
+3 Prime White kerosene............ 34-4 3%-4 3! 4 Sp es 4 400000 sebeeeeasas $ .75-$ .85 $ .80-$ .90 $ .90-$1.00 
43 Water White kerosene............ 3%-4% 3%-4% 4 - 4! eee eee $1.50-$1.60 $1.50-$1.60 $1.50-$1.60 
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Price War Cuts Tank 
Wagon Price In Texas 


Staff Special 
HOUSTON, March 28.—A price war 


which involves a dozen or more com- 
mon points in Texas, on March 25, 
brought the filling station price of gaso 
line at these points to 21 cents and the 
tank wagon price to 18 or 19 cents. 
Up to March 28, however, the reduc- 
tions had not become general over the 
state. 


Houston was among the towns where 
the 2l-cent tank wagon 23-cent fill- 
ing station price still prevailed, At 
points where the cuts were made un- 
derselling by jobbers brought retalia- 
tory action from the Humble Oil & Re- 
fining Company as the first of the prin- 
cipal distributors, all of which are re- 
ported making reductions. 


Among common point towns affect- 
ed .,are Galveston, Beaumont, Fort 
Worth, Dallas, Austin, San Antonio 
and Waco. Principal distributors main- 
tain a 2-cent resale differential. Some 
others 3 cents. 


Station Differential 
Reduced To 1 Cent 


KANSAS CITY, March 26.—Pric« 
cutting at Kansas City service stations 
brought about a cut of 1 cent a gallon in 
the service station price for gasoline by the 
Standard Oil Company, March 25. The 


tank wagon market was left unchanged, 
thus reducing the filling station margi1 
from the general 2-cent differential to 1 


cent. The service station price is now 22 


cents and the tank wagon market 21 cents 
The reduction was limited to Kansas City 

The Monark Gasoline & Oil Company, 
a comparative new-comer among oil mar 


keting concerns here, reduced its service 
station price March 24. Other oil com 
panies, particularly the Southern Oil Cor 


poration, are reported to have been sell 
ing at their service stations at a cent under 
the market for some time. An official of 
that company today refused to discuss 
the price situation. 


Gasoline And Neutrals 
Show More Strength 


CLEVELAND, March 28.—Demand 
for gasoline showed some improvement 
during the past week at the wester 
Pennsylvania refining centers, but the 
strengthening of demand was not suf 
ficient to bring about any appreciabl 
change in prices. Fuel oil moved it 
considerable volume and the price stiff 
ened somewhat over the prices prevail 
ing a week ago. 

Some of the refiners found a stronger 
demand, to some extent, for the neu 
trals and they strengthened up some 
what in price during the week 

Other products were very weak, kero 
sene showing a slight decline in price 
from the figures ruling a week ago and 
cylinder stocks finding practically no 
market, which led to further weakening 
of prices. 


HUTA PNET 








Tank Wagon, Service Station Markets 





Gasoline and Kerosene 








ELOW are given in cents a gallon service station and tank wagon quotations on gasoline and tank w 
B quotations for kerosene, as quoted by the Standard Oil Companies, the points at which prices are g 


being arranged by Standard Oil marketing districts. By tank wagor 


price is meant the price to rese¢ 


igents and not the price from the tank wagon to consumers. 


Gasoline Oil 
Tank Service Tank 
Wagon Station Wagon 
March28March28March28 


S. O. NEW JERSEY DISTRICT 


Atlantic City. Ni. J...... 24.5 26.5 14.5 
Newark, N. J . . 24.9 26.5 14.5 
Annapolis, Md ee 25.5 27 .3 15 
Baltimore, Md Ree 24.5 26.5 14 
Washington, D. C 25 27 14.5 
Danville, Va 26.5 28.5 16 
Norfolk, Va.. . 25 ° 27 14.5 
Petersburg, Va 25.5 27.5 15 
Richmond, Va.......... 25 27 14.5 
Roanoke, Va.......... 27 29 16.5 
Cnarleston, W. Va..... 26 28 15.5 
Keyser, W. Va . 26.5 28.5 16 
Parkersburg, W. Va. 24.5 26.5 14 
Wheeling, W. Va 26 28 3.35 
Charlotte, N. C rin 27 29 16.5 
Hickory, N. C ae 27:3 29.5 17 
Mt. Airy, N. ¢ 27.8 29.5 17 
Salisbury, N. C 27.5 29.5 17 
Charleston, S. C oe 24 26 14.5 
Columbia, S.C... 26 28 16.5 
S. O. NEW YORK DISTRICT 

New York, N. ¥....... 26 28 16 
eo, | ee 27 29 17 
Boston, Mass........... 27 29 17 


*Prices in Steel Barrels. 


The Atlantic Refining Company, which markets at 
ome New England points, February 3 reduced its 
prices there by 1 cent a gallon, making its service 
station price on gasoline 34 cents and its tank wagon 
price 30.6 cents. February 14 it made a further re- 
luction to 32 cents on gasoline service station and 
8.8 cents tank wagon. Kerosene was not affected. 
March 9 it again reduced the service station price of 
gasoline 2 cents to 30 cents and the tank wagon price 


27 cents, 


ATLANTIC REFINING DISTRICT 


FICtSDUIGN, BOs csckens 24 27 16 
*hiladelphia, Pa...... 24 27 16 
Dover, Del ° 24 27 16 
Wilmington, Del, 4 27 16 
S. O. OHIO DISTRICT 
Cleveland, Ohio...... 27 28 18 


NOTE—Tank wagon markets at all points in Ohio 
ire the same as for Cleveland. 


S. O. KENTUCKY DISTRICT 


Lexington, Ky eer 26 28 17 
Louisville, Ky.... 25 27 16 
Bowling Green, Ky 26 28 17.5 
Jackson, Miss co: BES 6.5 16 
Natchez, Miss......... 24 26 16 
Vicksburg, Miss..... 24 26 16 
Birmingham, Ala j 26 28 18 
Mobile, Ala......... 24 6 16 
oo ae 26 28 17.5 
\ugusta, Ga 26 28 17.5 
Savannah, Ga....... 26 28 17.5 
Jacksonville, Fla........ 25.5 27.5 17 
ok: eee 24.5 26.5 16.5 


*Kentucky gasoline prices include a cent road tax 


assessed in that state and collected from the oi] com- 


yanies, 
S. O. LOUISIANA DISTRICT 

Camden, Ark..... 22 25 14 
Little Rock, Ark ; 22 25 14 
Baton Rouge, La 0.5 23.5 13 
New Orleans, La ‘3 24.5 14 
Shreveport, La 22.5 22.5 15 
Chattanooga, Tenn 24.5 27.5 17 
Nashville, Tenn 5 26.5 16 


Memphis, Tenn 3 6 16 


Gasoline Oil 
Tank Service Tank 
Wagon Station Wagon 
March 28March 28March 28 


MAGNOLIA PETROLEUM DISTRICT 
Muskogee, Okla 1 


21 23 


Oklahoma City, Okla 21 23 1 
Tulsa, Okla 21 23 13 
Fort Smith, Ark : 23 25 1 
Little Rock, Ark 23 25 13 
Texarkana, Ark 21 23 13 
Amarillo, Texas 22 24 14 
Dallas, Texas..... 19 21 1 
El! Paso, Texas... 19 21 14 
Fort Worth, Texas 19 21 | 
Galveston, Texas. . 19 21 1 
Houston, Texas 21 23 | 


S. O. INDIANA DISTRICT 


Chicago, Ill a aeNe tie Ges 23 25 13 
East St. Louis, Ill...... 24.4 26.4 13 
Evansville, Ind.... ‘ 24.4 25.4 14 
Indianapolis, Ind 24.6 25.6 14 
Fort Wayne, Ind 24.7 25.7 14.¢ 
Bay City, Mich : 25.4 26.1 14 
Detroit, Mich 24.9 25.9 14 
St. Louis, Mo 22.1 24.1 13 
Kansas City, Kans 21 23 | 
Topeka, Kans 23.6 24.6 1 
Wichita, Kans : 23.5 24.5 1 
Des Moines, la 24.6 25.6 14 
Keokuk, la 23.5 26.5 4 
Sioux City, Ia 24.5 25.5 14 
La Crosse, Wis. 25.3 26.1 14 
Milwaukee, Wis 24 25 13 
Madison, Wis 24.2 235.2 14 
Minneapolis, Minn 24.2 26.2 1 
Pipestone, Minn 235.2 26.3 1 
Aberdeen, S. D 26.2 27.2 1 
Sioux Falls, S. D 25.5 26.5 15 
Bismarck, N, D 29.7 30.7 18 
Fargo, N. D 28.1 29.1 16 
Grand Forks, N. D 27.4 29.4 1 
Minot, N. D 30.5 31.5 19 
Bartlesville, Okla. 23.4 24.4 s 
S. O. NEBRASKA DISTRICT 
Crawiord, Net 25 26 
Omaha, Neb 24.5 25..5 l 
CONTINENTAL OIL DISTRICT 
Denver, Colo 23 25 
Glenwood Springs, Colo. 30 31 0 
Pueblo, Colk 25 27 
Basin, Wyo 24.5 26.5 ¢ 
Casper, Wyo 3 25 14 
Cody, Wyo 60.5 28.5 18 
Cheyenne, Wyo 24.5 26.5 1¢ 
Lander, Wyo 25.5 27.5 1 
Billings, Mont 28.5 30.5 18 
Butte, Mont 30.5 32.5 0) 
Great Falls, Mont 30.5 32.5 0 
Helena, Mont 30.5 32.5 20 
Miles City, Mont 30.5 32.5 ( 
Ogden, Utah 28 30 18 
Salt Lake City, Utah 28 30 18 
Boise, Idaho 30.5 32.5 1 
Albuquerque, N. M 26.5 28.5 l 
S. O. CALIFORNIA DISTRICT 
Phoenix, Ariz , ; 33 35 
Los Angeles, Cal. . »S 27 if 
Fresno, Cal 26 28 1' 
San Francisco, Cal 25 27 i¢ 
Reno, Nev 33 35 6 
*Portland, Ore 28 30 1 
Seattle, Wash 26 28 1 
Spokane, Wash 30 32 2 
Tacoma, Wash 26 28 
*Including tax of 2 cents gallon 
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Bulletin No. 28 


HE middle-western states are passing more rapidly through the period of depres- 

sion than those on the Atlantic seaboard. The reason is, chiefly, that the latter 
are more dependent upon exports and foreign business and therefore are more 
sensitive to the chaotic conditions in Europe. Also, the Middle West is more buoy- 
ant and elastic in spirit, responding more readily to favorable economic changes. 


The strong demand for, gasoline west of the Mississippi during March, when the 
Eastern demand had weakened, illustrates the West’s independence of the East. 
The Western demand is growing steadily, yet 70% of the mid-continent refining 
capacity was shut down during the winter and resumption has been slow because 
of financial obstacles. Moreover, much oil that formerly went to the smaller re- 
fineries is now being taken by pipe line companies and removed to more or less 
distant points. These factors mean a shortage of gasoline in the mid-continent 
territory during the summer. 


The Tidal Gasoline Company is at this time ws its refining capacity. Need 
any more be said to,the jobber who_looks ahead 


AA dttibele, UE 
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Gasoline Stronger In 
New York Market 


NEW YORK, March 26. — Because 
of lower prices and improving weather in 
the east, conditions in the market for 
gasoline. are brightening up perceptibly 
and there is every indication of a banner 
season. Large refiners report a substan- 
tial increase in demands in the last week 
or ten days and the smaller jobbers in 
town and at nearby points are taking 
from 25 to 30 per cent more gasoline than 
at this time a year ago. 

Refiners are now quoting bunker fuel 
oil 14-16 degrees at $2.00 a barrel and some 
increase in buying has been seen as the 
result of the more attractive price level. 
For 28 to 36 degrees fuel oil the quotation 
is 6%4 to 7 cents a gallon, while for 16 
to 20 degrees a price of 6 cents is named. 
Gas oil of 32 to 34 gravity is quoted at 
814 to 9% cents for 32 to 34 gravity in 
buyers’ tanks. 

Buyers of paraffin waxes continue to 
take on supplies for current requirements 
_only. Prices are weak as a general rule 
as few good sized orders have been re- 
ceived from any direction. 


‘Gasoline Buying In 
North Texas Easier 


HOUSTON, March 28.—The gaso- 
line market is not quite so active as 
the previous week in north Texas, due 
partly to the fact that there is little 
available for end of March shipment, 
and a number of jobbers are by this 
time pretty well stocked up again after 
relatively heavy buying. Prices con- 
tinue to advance and a few sales are 
being made for April at 1534 to 16% 
cents. 


An unconfirmed report is one 


that 


sale was made as high as 17 cents. 
Refiners are still holding back on 
April gasoline sales desiring to see 


what the market will show before get 
ting too anxious. Demand continues 
coming from north and east with Texas 
trade territory no more active than for 
months. Practically none of the larger 
buyers are making purchases of conse- 
quence. 

Kerosene is showing little improve- 
ment, with jobber demand very light. 
Practically all refiners have large stocks 
on hand but some are not making spe- 
cial effort to move them, anticipating 
livelier April market. 

With increased crude runs thru re- 
fineries, however, kerosene is rapidly 
becoming a serious problem and some 
relief must be had soon. 

Gas and fuel oils continue weak with 
gradual declines. There have been no 
large sales of either and the only sub- 
stantial inquiries have been from one 
or two railroad consumers, While 
there is strong tendency to hold fuel 
around $1 a barrel many refiners say 
there is little hope of doing so, as North 
Texas plants are selling all the gaso- 
line they can make and fuel manufac 
ture necessarily continues. 

Export inquiries are becoming more 
numerous on both gasoline and kero- 
sene, but as previously, no sales re- 
sulted. Few small orders placed have 
been to complete cargoes, but there have 
heen no new export sales. 
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Refiners’ and Jobbers’ 
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Following are the average market prices for the 


week on the principal materials used by refiners and 
jobbers, f. o. b. shipping point as effective Mar. 28, 
1921. 

Refiners’ Supplies 





March 28 March 21 

Soda Ash, light .........$1.95 cwt. $2.00 cwt. 
Silicate of Soda 60 deg... 2.90 cwt. 2.90 cwt. 
ere 1.99 cwt 1.90 cwt. 
Caustic Soda, solid...... 3.65 cwt 3.05 cwt. 
Sulphuric Acid, 60 deg. 

tank cars, f. o. b. sellers’ 

shipping point........ 12.00 ton 12.00 ton 

Jobbers’ Supplies (Open Market) 

English Degras......... 5c Ib. 5c Ib. 
Domestic Degras........ 5c Ib. Se Ib. 
Chloride of Lime ....... $2.50 cwt, $2.50 cwt. 
Horse Off. ...ccccccccce 7c Ib. 7c |b. 
Lard Oil— 

Ex. Winter strained... .$ .87 gal. .85 gal. 

SE SG Bais nan ences .72 gal. .72 gal. 

yee ere .67 gal. .68 gal. 

i, enn ocac awa sie .65 gal. .66 gal. 

. 0 eee -72 gal. .73 gal. 
Neatsfoot Oil— 

EE ree 77 gal. $ 0 gal. 

FO GOBTOER. cv ccdccece -73 gal -77 gal. 

40 degrees........... -68 gal -72 gal. 
Menhaden Fish Oil— 

Light pressed......... .45 gal. 45 gal. 

Winter bleached...... . 47 gal. 47 gal. 

Extra winter bleached. .49 gal. .49 gal. 
Whale Oil— 

Extra winter bleached .$ rg: gal. $ .88 gal. 
Soya Bean Oil........+. c lb. 8% lb. 
Harting ER "<0 gal. .40 gal. 
Seer 1.65 gal. 1.65 gal. 
Rosin B, N. Y.......... 5.50 bbl 6.25 bbl. 
SS » S se 5.50 bbl. 6.25 bbl. 
ESS a hiniw' b ot0 nia i 4.25 4.25 — 4.75 
a ax ioe 4.25 — 4.75 
Rosin Oil, ist run... .45 gal. 45 gal. 
Rosin Oil, 2nd run 45 gal. .48 gal. 
Linseed Oil, Dec : -65 gal. 66 gal. 
Turpentine, N. Y....... .55% gal. .59 gal. 
*Turpentine............ 45 gal -50 gal. 
Pine Tar— 

Kiln Burnt, bbls......14.50 14.50 

Retort Oil, bbls....... 14.75 14.75 


*Savannah, Ga., market. 
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‘Lubs’ Strengthening 
In South Texas 


Staff Special 

HOUSTON, March 26.—Movement 
of lubricants in March from south Texas 
refineries is exceeding the combined sales 
for January and February, altho there 
has been no world scramble to purchase 
and sales are generally regarded as slow 
except in some instances. 

This week’s showing in comparison with 
the preceding seven days represents largely 
inquiries, but several of the Houston sales 
managers back from Kansas City report 
two and three-car sales at the convention. 

Relatively heavy demand is appearing 
for 750 viscosity pale oil, and inquiry is 
increasing for other high viscosities. Not 
so much call is reported for the lighter 
viscosities, altho the tendency is described 
as being toward improvement on all grades. 


Segregation of the tank car properties 
of Gustafson & Spencer, Inc., formerly 
Anderson & Gustafson, Inc., has been 
effected thru the incorporation of the Gus- 
tafson & Spencer Tank Car Corporation 
under the laws of Illinois. The new 
corporation will handle the traffic work 
of the marketing company. 


ae 
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Compounders’ Supplies 
Are Further Reduced 


By Special Correspondent 


NEW YORK, March 26.—Furth: 
reductions have taken place in a number 
of supplies utilized by compounders, but 
buyers have failed to respond and condi- 
tions on the whole have been quiet. Crush- 
ers of linseed oil say that the withdrawal 
of oil against standing contracts has been 
heavier, but that new business is rather 
limited in volume and restricted entirely to 
spot and nearby oil. 

Southern naval stores markets are again 
decidedly lower, a decline of 3 cents a gal 
lon in spirits of turpentine at Savannah 
having brought the figure down to 45 cents, 
Rosins have also dropped into new low 
territory with spot prices, New York, 
down 75 cents and Savannah down to 
$4.24 a barrel. These concessions have 
not stimulated trading in any manner 

Conditions in chemical markets are re- 
ported a shade better than they were a 
week ago. Expansion demand promises 
to be slow, but manufacturers are placing 
their houses in order with curtailed pro- 
duction reported in not a few directions 
The disposition of certain interests to push 
sales of English soda ash on the basis of 
$1.90 a hundred is the subject of com 
ment. Caustic soda is held at $3.65 
$3.75 a hundred and some carlot business 
has been consummated on this basis 
There are reports of increasing demands 
from middle western territory, including 
Cleveland, Cincinnati and Chicago. Bleach- 
ing powder continues soft on the basis 
of quotations. The sulphuric acid market 
is reported in fairly strong shape with fair 
orders for the 60 degrees at $12 per ton 

Inquiries covering the general list 
animal, vegetable and fish oils are cor 
fined to material for actual consumptior 
In reflection of the decline in fats the mar 
ket for neatsfoot oil is weaker. Lard oil 
is unsettled by the easier position of its 
basic constituents while degras is being 
pressed for sale at 5-5%4 cents a pound for 
both the English and domestic, 

Trade in fish oil is spasmodic with hold- 
ers asking prices that could undoubtedly 
be shaded in many instances. There is no 
disposition to force menhaden on the mar- 
ket despite the slow outlet for the finished 
product. Whale oil operations during the 
coming season will be restricted as sev 
eral factors say their entire fleets will be 
tied up until marketing conditions show 
an improvement. 


Oil Barges Fail To 
Find Much Market 


By Special Correspondent 
WASHINGTON, March 25.—Appar- 
ently there is no demand for the steel 
oil barges of the Shipping Board. There 
are four of them, each with a capacity of 
about 600,000 gallons, lying at New Or 
leans doing nothing. The Shipping Board, 
early in March, asked for sealed bids for 
their sale. The bids were opened March 
21. The bids were for sums less than 

the salvage value during the war. 
Walter Cook Keenan, of New Orleans. 
insulted the board by offering $1,100 for 
one of them. John F. Klein, also of New 
Orleans, offered $10,000. His bid was held 
in abeyance for a while. The Beacon Oil 
Company, of Boston offered $25,000 for 


one. That bid is stil] under consideration 
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T is a proven fact that there are Four Present 

Factors which are vital to the future development of 
every oil marketing concern, both wholesale and retail. 
They are— 


FIRST: The “‘soft selling,” “take it or leave it,” “that’s 
my price” idea is DEAD - - DEAD FOR KEEPS. 


SECOND: Competition that is real—very real and vig- 
orous—is ahead for every oil marketer, both large and small. 
THIRD: Refiners and Oil Products Manufacturers, who 
sell their output thru Jobbers, must give adequate support to 
these jobbers along co-operative, constructive and inform- 
ative lines. The jobbers should be assisted in a true 
effort to sell “‘oil plus service” in its fullest meaning, 
and not abandoned to shift for themselves. 

Oil Marketers to the Consumer, who will be most successful, 
will meet the demand for FACTS pertaining to the se- 
lection, properties, utilization and relative economy of 
their products. Intelligent reasoning, forceful proof and 
frank analysis of consumer requirements, must supplant 
the methods of the past. 

FOURTH: There is only one successful method for 
building up and maintaining a permanent and profitable 
demand for oil products. This method involves: (a) Per- 
sistent, intelligent, regular and direct solicitation in a de- 
fined market; (b) Suitable, concise, “appealing to reason” 
advertising, based upon FACTS, as to just what the 
products will do, and how to use them efficiently. 


WE KNOW, from experience, that with regard to the above 
factors, there is no better means for supporting advertising 
effort; keeping in touch in a semi-personal manner with the 
largest number of consumers within any marketing area; sup- 
porting the salesman’s efforts; instructing the jobber; and sell- 
ing the idea that “‘you know and are not guessing,” than is offer- 
ed by a real House Magazine. A House Magazine filled with 
FACTS and carrying copy surrounding the efficient and correct 
utilization of your products, which will introduce them to the 
man who DECIDES, in a high class forceful manner, and give 
him time to “think over’’ their comparative merits. 

We can prepare the complete copy for such a House Magazine 
for a client, whose interests do not conflict with those of our 
present clients. This client will appreciate the economy and 
effectiveness of our proposition. 

Oil marketing executives are invited to write for a copy of 
our Report and Analysis of Marketing conditions: ‘‘The cost 
of Printed Personal Contact, thru the Medium of a Semi- 


Technical House Magazine, Its Present Effectiveness, and 
Value to the Oil Marketer,” which we will gladly send with 


our compliments. 
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Foreign Buyers Show Interest 
By Inquiries; But Don’t Buy 


~ 
By Special Correspondent 
NEW YORK, March 26 
UDGING from the numerous ex- 
port inquiries which are reaching 


the market for gasoline and kero 
sene, the overseas movement during 
the current month will show a substantial 
increase over February. The more at 
tractive price levels are incidental in m 


small measure in bringing more inquir 
into the market. It is also reported that 
some cargo business has been closed for 


west coast of South America 

Shipments against standing contracts to 
north European and Italian points is show- 
ing an increase and it is noteworthy that 
since France abandoned her old petroleum 
laws providing for the disposition of sur- 
plus stocks before unrestrained competi 
tion could set in, that inquiries have been 
received from that country. 

Exporters are keeping a sharp eye on the 
steadily improving foreign exchange rates 
of the “big four” now engaged in adjust 
ing the reparations agreements. The 
course of “lira” in Italy is particularly 
encouraging and while the present parity 
of 4 cents, which compares with a normal 
of about 19 cents, does not permit of much 
latitude in the matter of financing export 
purchases by Italy, it is believed that pro 
gressive improvement is on the way 
Francs and the pound sterling are steady 
Perhaps the outstanding feature of the 
foreign exchange situation, next to the im 
provement in “lira,” is the steady improv« 
ment of Scandinavians. 

The latter movement while not directly 
benefiting the oil exporter because of the 
fact that shipments to Sweden, Norway 
and Denmark are usually on a prearranged 
basis to foreign branches of tidewater re 
fineries, are nevertheless being watched 
closely by Independent exporters, who see 
in it possibilities for development 
huge potential market. 

A feature of the export situation which 
is stressed to no little extent is the fact 
that most of Continental Europe is today 
“jitneying” rather than Rolls-Roycing. It 
appears that France has instituted a tax 
on high-powered limousines amounting to 
as much as $500, while similar taxation 
has been put across in England, it is un 
derstood. 

The result has been to bring out a 
plethora of small cars all over the Cor 
tinent as well as in England. It is now 
a moot question whether the aggregate 
demands for gasoline from users of small 
cars will bulk as large as in pre-wat 
times when the big cars held full sway. It 
is reported that concerns manufacturing 
cars for export have turned their atten 
tion to the producing of small, low-priced 
vehicles which in certain cases are guar 
anteed to average from 35 to 45 miles on 
a gallon of gasoline under normal condi 
tions. These are being sold in the vicin 
ity of $500 and $600. 

The record exports of refined petroleum 
products rolled up during eight months of 
the fiscal year to February 28, 1921, stand 
out conspicuously in the annals of the ex- 
port trade. Exports of gasoline and 


oT 


naptha during this period totaled 53,627,- 
551 gallons of the value of $16,453,781, as 
contrasted with 32,300,674 gallons of the 
value of $11,227,886 in the same time in 
1920, while exports of illuminating oil dur 


ing the same period totaled 68,165,188 
gallons valued at $11,017,914, as against 
75,679,113 gallons valued at $10,355,580 in 
the same time in 1920. The exports of fuel 
and gas oils together during the same period 
totaled 73,030,223 gallons of the value of 
$4,117,787, against 52,037,711 gallons valued 
at $2,554,051 in the corresponding period 
of 1920. Mineral lubricant exports in the 
same eight months totaled 30,461,113 gal 
lons of the value of $12,627,551, contrasting 
with 38,230,161 gallons of the value of 
$11,227,886 in the same time in 1920. 

The grand total of all petroleum ex 
ports, including crude and refined, for thx 
eight months was 2,171,290,760 gallons 
valued at $407,476,956, which compared 
with 1,781,113,288 gallons valued at $243 
520,879 in the same time last year. 

While foreign buying is not particularl 
strong at the moment, there is a convic 
tion that some of the many inquiries which 
are now appearing must sooner or later 
develop into real business, in which event 
it is believed that exporting will soon be 
back on its feet 


Pennsylvania Road 
To Improve Service 
CHICAGO, March 25.—Further as 


surances that the Pennsylvania Railroad 
is striving to better its service for th: 
movement of petroleum and its products 
have been given to M. J. Gormley, di. 
rector of the division of transportation, 
American Petroleum Institute, by A, M 
Schoyer, manager of thru freight traffi 
of the Pennsylvania system. 

One person in each of the four traff 
regions has been assigned the particular 
duty of attending to information to oil 
shippers on the movement of their cars 
Communications are to be made to the 
following - 

J. W. Roberts, general superintendent 
transportation, northwestern region—Chi 
cago, Ill., attention H. C. Wiltse. 

F. J. Kron, general superintendent trans 
portation, southwestern region—St. Louis 
Mo., attention J. E. Wilkins. 

A. J. Dawson, superintendent freight 
transportation, central region—Pittsburgh 
Pa., attention J. H. McClintock. 

R. C. Morse, Jr., superintendent freight 
transportation, eastern region—Philadel 
phia, Pa., attention W. H. Weems. 








Handy Gauge Is Check To Autoist 
On ‘Gas’ He Buys At Filling Station 


TACOMA, WASH., March 26. — 
How the appearance of a service station 
was materially improved, as it was en- 
larged, principally thru the use of a good 
color scheme, is illustrated in the accom- 
panying two pictures of the Thompson 
Lubricating Company station on the main 
auto highway Between Tacoma and Seattle. 
The station is now decorated in white 
trimmed in a harmonizing shade of red, 
the extension roof, which formerly kept 
the front of the station building in the 
shadow being cut down to simply enough 
to give protection to station attendants 
operating the gasoline pumps. 

This station and one other is operated 
by H. E. Thompson and his father, H 
A. Thompson, who started in the oil busi 
ness at Tacoma in 1890, being connected 
with the Standard Oil Company for 20 


years. 
At this station gasoline is: pumped from 
underground tanks to smaller tanks equip 


ped with gauges, located on a shelf i 
iront of the station in plain sight of the 
autoist tank is being filed. The 
company gives all kinds ot auto service, 
having attendants to take care of munor 
motor troubles, to give tire service com 
plete, as well as to see that the motorist’s 
oil and gasoline needs are filled, according 
to t1. t&. Lhompson, 

“During the shortage, last summer, we 
were the first ones to get gasoline tron 
the outside and in 15 hours we made di 
livery ot /,900 gallons into automobiles 
from two pumps,” stated Mr. Thompson 
“We also sold considerable lubricating ol! 
and handled the whole thing with five 
people. Lhe largest part o1 our lubri 
cating business 1s in handled under 
our own brands, altho we handle a small 
quantity of one or two. trade-marked 
brands. We are planning construction ot 
a new and up-to-the-minute service sta 
tion. 


whose 
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Filling station of Thompson Lubricating Company 
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REFINERIES 


Viarcus Hook, Pa. 
Warren, Pa. 

abin Creek Jct., W. Va. 
Ardmore, Okla. 

ushing, Okla. 
Heath, Ohio 








PETROLEUM PRODUCTS 


Our ownership of over 2000 tank cars 


enables us to make deliveries on scheduled 
Executive Offices, Columbus, Ohio 
BRANCH OFFICES 
We Solicit Your Inquiries. Pittsburgh 
WaneaPa. 
Tulsa Okla. 


THE PURE OIL Co. 


Formerly The Ohio Cities Gas Company 
Producers Refiners Marketers 


time an absolute certainty. 
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Extra Heavy Station Tanks 
For Gasoline, Kerosene, Fuel Oil and Naptha 





Our storage tanks are extra 
heavy in construction and de- 
signed in accordance with 
specifications of the National 
Board of Fire Underwriters, 
all rivets being driven hot, 
under hydraulic pressure, and 
tanks constructed thruout of 
soft open hearth steel. 


We specialize in high pres- 


The Biggs Boiler Works Company 


Established in 1887 


Buchtel Ave. and Bank St. 





sure tanks for gasoline reduc- 
ing plants and stills for oil 
refineries. 

Plant hydraulically equip- 
ped, capacity 1'4-inch steel 
plate construction. 

Write for Price Lists No. 25 
and No. 30 covering our com- 
plete line of 166 tanks rang- 
ing in capacity from 84 gal- 
lons to 25,000 gallons. 





Akron, Ohio 














GRYSTAL 





OiL CITY, PA. 


FOR over thirty years we have been supplying our trade 
with all products of petroleum,including the unexcelled 
lubricating oils for which Pennsylvania Crude is noted. 


Yet throughout all our years of service we have kept 
pace with progress, not only as regards refining processes 
but in our methods of doing business. 


We will welcome the opportunity of adding your name 
to our list of regular customers. 














Vog 


tings. Bulletins on request. 


Henry Vogt Machine Co. 


Incorporated 


Louisville, Ky. 


Products 
For The Oil 


Refiners 


We manufacture Paraffine Wax Presses, Distillate 
Chilling Machines, Stills, Auto Truck Tanks, Spe- 
cial Refinery Equipment, Boilers, Refrigerating 
Machinery, Drop Forged Steel Valves and Fit- 









BRANCH OFFICES 
NEW YORK CHICAGO 
TULSA, OKLA. 
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Crude Oil Prices 


at 
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SULA! 


EASTERN FIELDS 


March 21 Jan.1 Jan.1 Jan.| 
1921 1921 1920 1919 


Pennsylvania........... $3.00 $6.10 $5.00 $4 00 


OS reer re. . 1.86 4.46 3.42 

IIE SOE 1.90 4.00 3.50 2.85 
Somerset, light......... 1.80 4.50 3.25 2.60 
a 5 9-Soa. > ahaa aaa 1.65 4.25 3.25 2.60 
RINE. Sccscctsecscce BA Be Base 1.25 


CENTRAL STATES FIELDS 


POETS Sa 2.80 4.05 3.45 8 
SG kc kkw es «eau wakes 2.48 3.73 2.98 8 
SS ee 2.38 3.63 2.88 2.28 
ST Oe 2.52 3.77 3.02 2.42 
OS Faas - a ee 
DOE. ctcnavetecsens Ben nee wae 2.42 
0 SE ae 1.75 3.48 2.78 33 
Canadian Petrolia. . -- 288 €.43 3.38 
Western Kentucky...... 1.33 3.93 2.93 


MID-CONTINENT FIELDS 


Kansas-Okla.......... S.75 3.58 2.738 2.25 
| ae a Ee? See 
Duncan and Comanche.. 1.75 3.50 2.00 
NEL bcvsescaveces Se Sane aan 1.45 


NORTH TEXAS FIELDS 


Burkburnett........ 4.75 3.30 2.75 
PETS ere Lvs 2.58. 3.75 5 
Corsicana, light aoe Ee Sie B76 5 
Corsicana, heavy os eo t.me B.8e 184 
SN. a ninu cn winwcte 2.00 3.50 2.75 
Strawn.... Seance Sue See “acee 
er oe 1.73 3.30 2.75 





*Humble O. & R. Co., $2; others $1.75. 


NORTH LOUSIANA FIELDS 


Caddo above 38........ 2.00 3.50 2.75 5 
Caddo 35 to 37.9....... 1.90 3.40 2.65 1 
Caddo 32 to 34.9 owes Bee ayee 2 10 
Caddo, heavy.......... 1.25 2.50 1.25 1 
pe Soto. ...0... roons Ree 2. ee 15 
Homer, 36 and above.... 1.75 3.25 2.50 
oe oe SO eee 1.65 3.15 2.40 
RI boos ocencsens 1.50 3.00 2.25 1.75 
GULF COASTAL FIELDS 
Bpindletes....c.ccccceas 3.25 2.50 1.30 1.8 
Ksoeee Creek... .. 26.00 1.25 2.50 1.50 1.80 
Sour Lake. . cossoee Bee Bae fase 1.40 
Scoala eet 1.25 2.50 1.50 1.80 
Ree eae 1.25 2.50 1.50 1.80 
NR aaa ie alin ithe vx Geen 2.25 Foe sees 
West Columbia......... 2s 2.25 3. 
OO EET ree 1.25 Boge: 2.08 
oo ere ’.35 3.98 Bae .- 
INS Sine to nike averel Oe t.20 2.90 t.08 - 
Ee eee 1.25 2.50 1.50 1.80 
REP ee 2.25 2.30 t.se 1.0 
IR 50 66s 0 4 's-4 doe ‘25 2.30 1.0. 
Somerset (Texas)....... 1.60 3.00 .... 
WYOMING FIELDS 
Elk Basin ; 1.75 3.10 2.35 1.85 
Grass Creek... cece. 1.75 3.940 2.38 1.85 
hee 1.40 2.75 2.00 1.50 
1. ee re 1.40 2.75 2.00 1.50 
eS 1 oe 5.9m SAS Zee vsse 
| 3 re 1.50 2.85 2.00 
EE eee ger 3.65 SO xcs 
RE rere eet oe 65 2.00 1.25 
Wyoming Black........ .40 1.75 
CALIFORNIA 


Effective March 17, 1920, the Standard of Cali 
fornia advanced all grades in all fields 25 cents a barre! 
over prices announced Jan. 30, 1920. Effective July 
10 the Standard advanced all grades in all fields 12 
cents a barrel. Prices Mar. 21, 1921, were as follows 


SAN JOAQUIN VALLEY AND WHITTIER- 
FULLERTON FIELDS 


Degrees Price Degrees Price 
14-17.9... oon an oS eae $2.15 
18-18.9.. vee ae _ - | Saar e 2.20 
19-19.9... 1.63 eee 2.85 
20-20.9. . 1.66 Pe 2.45 
oo eee 1.70 SS Serer 2.55 
ee: ae 2.65 
23-23.9.... . 1.81 Perr 3.40 
24-24.9... 1.88 | 2.35 
25-25.9... 1.96 35 and above.... 2.95 
26-26.9.... 2.05 
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Assistant Secretary 
Knows Leasing Laws 


WASHINGTON, March 26.—A first 
stant secretary of the interior, who 
ws much about oil on public lands of 
country, but who, above all else, is 
an of poise, not given to foolish no- 

about conservation, and disposed to 
ile questions of great interest with- 
delay, has been appointed by President 

rding, in the person of Edward C. 
ney. Judge Finney has been so long 
e interior department that he knows 

t intimately. Public land law has been 
specialty. He takes the place of 
istant Secretary Vogelsang, the man 

} conducted the hearings that resulted 
the preparation and promulgation of 
leasing law regulations. 
idge Finney was the Republican or 

nority member on the board of appeals, 





Judge Edward C. Finney 


reated by act of Congress a few years 
ago. He was appointed by Franklin K. 
Lane of California while he was secretary 
f the interior because of his eminent 
jualification for the place which was 
hown by his management of the legisla- 
tion that is now law with regard to the 
legal routine respecting public lands. 


Judge Finney was born in Pennsylvania 
but removed to Kansas with his parents in 
1880; lived on a farm in Kansas; practiced 


law in Kansas from 1891 to 1894; is a 


nember of the bar of the Supreme Court 
f the United States and Supreme Court 
f the State of Kansas; was appointed in 


the General Land Office thru competitive 


vil service examination in 1894, where he 
erved for a number of years as examiner 
f mineral claims and contests; during 


the Taft administration was assistant to 


e secretary and chief law officer of the 
eclamation service. 


Sale of the stations of the Wood Lake 
| Company, Wood Lake, Minn., to Stand- 

rd Oil Company of Indiana has been 
nounced by E, DeMesserman, of the 
od Lake company. 








THE STANDARD 
WHEREVER OIL IS TESTED: 





Largest 
and Oldest CATTACHABUE 


Makers of 


Oil-Testing 18°88Thirty Third Street, 
Instruments BROOKLYN, N-Y. gee 3 











Write for Catalog N-598 . 














Mr. Jobber! 


OU KNOW ordinary straight-run 

Oklahoma gasoline has an initial 
boiling point of 120F. and an endpoint 
of 450F. 


Do you know that HIGHWAY 
raw casinghead has an initial of 80 and 
and an endpoint of under 330F., and 
that by the addition of fifteen to 
twenty per cent of raw casinghead to 
your straight-run, the resulting product 
will have an initial under 100F. with an 
endpoint of 435 to 440F? Starts quicker, 
no carbon, makes your customer come 
back for more. 


Naphtha Blends. The same result 
may be obtained by adding fifty per 
cent. of HIGHWAY BLEND to your 


ordinary straight run. 


Our own cars, our own traffic de- 
partment and our ten plants guarantee 
service. 


Call, write or wire. 


Highway Oil Refining Corporation 


Tulsa Oklahoma 
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Oil Issues Now On Firmer Footing 


“THERE was a vigorous recovery in mid-week, followed by a frac- 

tional reaction, and the market closed for the Good Friday holiday 
on considerably firmer ground, apparently unaffected by the news from 
Germany. In the regular oil list, there were gains all along the line. 
Houston Oil advanced 7% points, Pacific Oil, 256 points, and several 
one and over. Pacific Oil continues to attract considerable attention. 
In point of weekly transactions it now ranks next to Mexican Petroleum, 
long the speculative leader of the oil section. Sales of Mexican Pe- 
troleum for the week were 155,000 shares, while Pacific Oil followed 
with 108,400. 

Standard Oil Common is selling at 152 or thereabouts, a gain of 
1% points and over from its low record of 1921. To a less extent this 
condition prevails with curb oil stocks and the unlisted Standard Oil 
group. Royal Dutch is regaining its lost position. That market con- 
ditions will better themselves as general business revives is universally 
conceded, tho the traditional “spring rise” has not yet materialized. 

New financing among oil companies, announced or in contemplation, 
will show a marked increase for March. The total will exceed $100,- 
000,000, compared with $57,250,000 in February and $80,250,000 in Jan- 
uary. The advance in Atlantic, Gulf & West Indies during the week 
is taken as indicating that the company has arranged, or is about to 
arrange, its new financing of $15,000,000. 





Island Oil’s Earnings Jump 
From 24 Cents to $1.74 A Share 


Annual report of Island Oil & Trans 
port Corporation shows a surplus at 


President A. J. Stevens states that the 
company’s shipments from January 1, 
December 31, 1920, after expenses, Mex- 1918, to March 1, 1921, were 23,080,663 
ican export taxes, depreciation, deple- barrels. By recent accessions, Mexican 
tion, etc., of $3,926,148, equal to $1.74 oil territory now totals 77,000 acres. 
a share (par value $10) earned on the The company had, as at March 1, un- 
$22,500,000 capital stock, as compared filled orders and commitments amount- 
with a surplus of $549,929, or 24 cents ing to about 7,000,000 barrels. “The 
a share, in 1919, actual value and future life of your com- 
pany,” says Mr. Stevens, “has been very 
greatly increased and strengthened dur- 
ing the past year, due to the acquisi- 
tion of the large acreage of new terri- 


1920 1919 


| 
Gross income 1$15,355,674 $ 4,053,199 


Expenses, Mexican exp. 


taxes, etc | 7,413,952 2,826,544 tory, additional pipe lines, pumps, tanks, 
- , 
; exage etc., an r especially acc 
en =. 3050.322 | 8 1aeeess and very es pecially on account of 
Int. and amortization. 628,413 663,726 the reduction of over four and a quar- 
Deprec. and depletion..|_ 3,387,161 13.000 ter million dollars in its liabilities.” 
Surplus | $ 3,926,148 | $ 549,929 


| . Liabilities 





Assets 





1920 


1919 








| Capital stock outstand 
| 1920 | 1919 ing $22,585,500 | $22,635,500 
Funded and  deferre 
Property, equip., et |} $31,073,60 $30,408,263 debt 3,482,215 | 7,904,564 
Sinking fund deposits. || 881 09,797 Notesand accounts pay-| 
Cash 934,14 115,677 able 1,207,801 816,311 
Accounts receivable. | 1,197,974 | 406,695 Interest accrued 61,172 210,870 
Inventories 694,496 | 725,113 Sundry reserves 2,102,840 | 13,000 
Deferred assets 13,805 $75,935 Surplus } 4,687,383 | 761,235 
2 
Total $34,126,911 | $32,341,480 Total | $34,126,911 | $32,341,480 
| ° | 
International Acceptance Bank— 000,000 common stock, $250,000 special 
Leading banks thruout the country stock, and a subscribed surplus of $5,- 


have united in the organization of the 000,000. 
International Acceptance Bank, Inc., 


with a fully subscribed capital of $10,- 


It will devote itself primarily 


to financing foreign commerce, mainly 
by the granting of acceptances. 








HOVE UEVERNCTTRT TLE 





Financial Notes 











PULLIUCDELAUEDEEED OEE OREYEEPODET ERED ETT 
Indiana Standard.—Employes in the 
company’s service 12 months or more 
may subscribe in April for stock equiva 
lent to 20 per cent of their annual sal 
ary, payment to be deducted monthly 
from the pay envelopes. They may 
similarly invest 20 per cent each su 
ceeding year until they acquire ar 
amount equal to their salaries. 


The price will be the average market 
price for the last quarter of 1920 and 
the first quarter of 1921, approximately 
70. At the close of each year the com 
pany will add 50 per cent of the amount 
subscribed by the employe for the pur- 
chase of stock, to be distributed pro 
portionately to each worker. The stock 
will be in trust until paid for. 


Pennok Oil.—Net income, before de- 
duction for depletion, depreciation and 
federal taxes, for the year ended De- 
cember 31, 1920, was $1,080,004, or 
equivalent to about $2.90 per share on 
the 375,000 shares outstanding. After 
deducting $655,044 depletion; $180,298 
for depreciation and $11,175 for federal 
taxes, there was carried forward a sur- 
plus of $233,486. Current assets at the 
close of 1920 were placed at $813,152.29, 
as against current liabilities of $102,- 
420.16. Cash on hand and call loans 
totaled $491,208.04. 


Maracaibo Oil.—Report covering th: 
period from September, 1919, to De- 
cember 31, 1920, showed cash on hand 
at the end of the period of $742,518 
which, with materials and supplies on 
hand, is considered sufficient to take 
care of present development plans. 


Tide Water Oil.—1920 crude pro- 
duction was in excess of 3,000,000 bar- 
rels, output at the end of the year being 
at the rate of approximately 10,000 bar- 
rels daily compared with an average 
around the first of the year of between 
8,500 and 9,000 barrels. 

Illinois Pipe.—Statement at December 
31, 1920, indicates net profits after de 
preciation of $6,324,092, equal to $31.62 
a share. Book value of stock was 
$115.59 a share. Total assets were $24,- 
192,613, of which $1,210,926 was cash 
and accounts receivable. 









Indiahoma Refining 
Trebles Its Surplus 


Earnings equivalent to 96 cents a 
share on the 1,000,000 shares ($5 par) 
of capital stock are reported for the 
year ending December 31, 1920, by In- 
diahoma Refining Company. Net in 
come after charges and federal taxes 
was $966,782, comparing with $427,527 
in 1919. Gross earnings in 1920 were 
$3,795,950, against $1,249,113 in 1919. 

Assets—Cash, $259,193 (comparing 
with $446,458 at the close of 1919); 
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‘ther current assets, $2,131,900; inven- 
ories, $944,464, comparing with $837,- 
491: leaseholds and producing equip- 
ment, $2,337,473; plant, pipe lines, tank 
cars, etc., $2,982,121. Total assets were 
¢0.703,658, against $8,145,300 in 1919. 
Liabilities—Capital stock, $5,000,000, 
against $3,000,000; notes and accounts 
payable, $2,027,017; tank car equipment 
, $690,330; surplus, $1,849,311, com- 
1g with $527,492 December 31, 1919. 


ng 


Kansas Standard 
$102 A Share vs. $82 


Standard Oil Company of Kansas re- 
ports net earnings for 1920, after taxes, 
1f $2,043,449, or $102.17 a share, com- 
pared with earnings after taxes in 1919 
of $1,661,614, or $83.80 a share. Divi- 
dend payments in both years were 
$480,000 annually, or $24 per share. 
Book value of the stock at the close of 
1920 was over $452 a share. The com- 
parative balance sheet follows: 


KANSAS STANDARD 




















Assets 
1920 1919 
Realty and plant. . $ 4,815,439 | $ 3,534,943 | 
Securities. .... : 1,653,412 1,820,125 
I tories ; | 3,991,064 2,328,277 
nal 133,595 598,331 
nts receivable 1,764,225 1,358,341 
|——— SE, TNE Sct acta 
I | $12,357,735 | $ 9,640,017 
| | 
Liabilities 
1920 1919 
tal stock | $ 2,000,000 | $ 2,000,000 
\ ints payable. } 1,502,539 | 703,486 
Jepreciation reserve 854,369 | 699,596 
Tax reserve 960,208 | 759,765 
rplus 7,040,619 | 


5,477,170 


tal $12,357,735 | $ 9,640,017 
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New Financing 








OVATE TANSEY 








TMU iu 


While certain corporations, both out- 
side and inside the oil industry, are still 
1 need of money, it is the belief in 
financial circles that the financing of 
needs of 90 per cent of the big corpora- 
tions have been satisfied. Liquidation 
of inventories, and in one or two in- 
stances, sale of equipment, are provid- 
ing funds which otherwise might have 
illed for the issue of new debentures. 


_Edmonds Oil & Refining Corpora- 
tion is offering thru brokers the unsold 
portion of 1,375,624 shares of treasury 
tock. Authorized capital is 2,000,000 
hares, no preferred stock, bonds, mort- 
gages or other form of funded indebted- 
ness. Company has a 2,000-barrel re- 
hfnery at Fort Worth, Texas, and a 
1,000-barrel refinery in the Burkburnett 
held, and a 1,000-barrel refinery in the 
Breckenridge field. Its leases comprise 
95 acres in Louisiana, Oklahoma and 
[exas, and 10,000 acres in Mississippi. 


The Paragon Refining Company is 
planning to float an issue of $2,000,000 
short-term notes. It is understood that 


the issue will bear 7 per cent interest 
ind that it has been underwritten. 


Mexican Eagle Profit $27,329,600, 
Increase Over 1919 Of $12,575,600 


The principal items in the remarkable 
report of the Mexican Eagle Oil, Ltd. 
(El Aguila), of the Royal Dutch-Shell 
group, just given out in this country, 
appear below in condensed form. 

The report covers the fiscal year of 
June 30, 1919, to June 30, 1920. 

The profit of the company was $27,- 
329,600, as against $14,754,000. 

After setting aside for reserves and 
provident fund the sum of $4,476,158, 
there was paid a 60 per cent ($3.00) 
dividend against 45 per cent ($2.25). 

Investments in and advances to sub- 
sidiary companies stood at $11,564,000. 

Steamers and other craft are ap- 
praised at $1,224,403, less depreciation. 

There is no funded debt. 

Participating preference shares out- 
standing amount to $4,250,000; ordinary 
(common) shares to $38,888,645. 

The provident fund is $1,933,867. 

Accounts payable, including old divi- 
dends unpaid, were $8,771,862. 

Cash assets have, since June 30, 1920, 
been increased by $21,500,000, proceeds 
of the new issue of shares paid for on 
January 31, 1921. 

Freehold properties of the extent of 
138,000 acres and the buildings, etc., 
thereon, which cost $29,503,063, have 
been written down to $13,126,000. 

Concessions, etc., with plant in work- 
ing order, costing $26.900,000, are valued 
on the books at $500,000. 

Liquid assets, after payment of divi- 
dends of 60 per cent, amounted to $15,- 
900,000, of which $9,100,000 was repre- 
sented by oil and $6,800,000 by cash. 

No allowance whatever is made by 
the company for new acquisitions, but 





Phillips Petroleum’s 
1920 Results Fine 


On its 660,000 oustanding shares of 
no par value, Phillips Petroleum Com- 
pany earned $9.44 a share in 1920. 
Gross earnings totaled $7,492,939, from 
which deductions for operating and gen- 
eral expenses, interest and taxes were 
made amounting to $1,260,788, leaving 
a balance, before federal taxes, de- 
preciation, etc., of $6,232,150. After de- 
duction of $4,612,655 reserve for deple- 
tion, depreciation and development, an 
earning rate of $2.45 a share is shown. 

Additions to capital assets during the 
year, at cost, were: To producing acre- 
age, $1,962,156; undeveloped acreage, 
$2,420,150; drilling and equipping wells, 
$5,444,417; gasoline plants, $533,598; ad- 
ditions to warehouse stocks, $607,892; 
improved real estate, $151,398; drilling 
tools, tank cars, trucks, telephone lines, 
etc., $230,971; total, $11,350,582. 


There were added during the year 437 
oil and gas wells, making a total of 849, 
which includes a few partnerships. Ad- 
ditions to acreage were 65,643 acres, 
bringing the total up to 141,643 acres 
net. 


Oil production was about double that 
oi 1919, and since the big gasoline plant 


these are charged to current expenses 

The company shipped during the year 
18,000,000 barrels of oil; no record is 
given of oil shipped to Mexican internal 
trade. 

Pipe lines have a length of 300 miles 
and a daily capacity of 110,000 barrels, 
which is being increased to 140,000 bar- 
rels, 

Refinery capacity rose during the fis- 
cal year to 72,000 barrels daily, now 
being raised to 130,000 barrels, 

From these two facts a yearly pro- 
duction of between 40,000,000 and 50,- 
000,000 barrels may be inferred. 

The company controls the Eagle Oil 
Transport Company, which has afloat 
230,000 deadweight tons, with a capacity 
of 1,600,000 barrels. Further tankers 
are now being constructed to the extent 
of 207,000 tons (1,450,000 barrels), and 
it is expected that by the end of the 
present year there will be in service a 
fleet of approximately 430,000 tons, or 
2,800,000 barrels capacity. The Stand- 
ard Oil Company of New Jersey by 
about the same time will have afloat 
660,000 tons, so that the Mexican Eagle 
will have available tanker tonnage only 
one-third below that of the biggest oil 
company in the world, 

As an indication of the growth since 
the annual report was closed on June 
30th, last, it may be stated that the 
shipments alone of the company during 
the second half year of 1920 were 12,- 
000,000 barrels, an increase of 33% per 
cent over those of the first half year. 

Net profits from 1911 to 1920, inclus- 
ive, amounted to $98,014,150. Dividends 
on the preferred have totaled 206 per 
cent; on ordinary, 182 per cent. 


fetenewenner meee SLOVUENNDODUENRO LENDER DRAO ENED Ly onat ha FEDENNENE “ eoreneneceernsetens 


at Pershing, Okla., has gotten into op- 
eration, the gasoline output is running 
approximately double what it was be- 
fore. The building of additional plants 
is under consideration, President Frank 
Phillips adds: 


“We are reducing development opera- 
tions and are not anticipating full re- 
sumption until more normal times. We 
do not think it advisable to imcrease pro- 
duction at present prices except where 
necessary to conserve properties. The 
oil business has been about the last im- 
portant industry to feel the effect of the 
general business adjustment. Condi- 
tions in the oil business are now show- 
ing some improvement and it seems to 
be the consensus of opinion that the 
depression in this industry will be of 
comparatively short duration.” 


Assets—Plant, $35,659,144; current, 
$3,429,386, of which $660,792 was cash, 
$1,460,576 accounts receivable, $179,890 
notes and acceptances, and $1,128,127 
inventories. Total assets were $39,157,- 
209. 

Liabilities—Capital stock, $28,385,132; 
net from earnings added to capital 
stock, $1,619,486; notes and accounts 
payable, $493,090; deferred property 
payments, $1,629,158; depletion and de- 
preciation reserve, $6,823,184; accrued 
liabilities and federal taxes, $207,159, 
balancing at $39,157,209. 
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Standard Oil 
How Oil Shares Moved Last Week ae 
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NEW YORK STOCK EXCHANGE aaaiaee STANDARD OIL GROUP 


Par Range High Low Week’s Price Week’s Price Gain or 7 ; bf ' 

Value 1920 1921 1921 Sales March 19 High Low March 24 Loss Standard Oil securities are dealt with 

Caddo Oil... $100 28%- 9% 183% 7,600 14 16% 14 1454 ts¢ to only a small extent on the New York 

Calif. Pet... .. 100 46 - 1534 42% 14,200 42 45% 40% 42% curb market, the great majority of sales 

Cosden & Co. Nopar 433%- 24% 32% % 5,300 29 29% 28 28 being made over the counters of invest- 

Houston Oil. . . 100 116%- 55% 80% 15,100 69 77 68 76% 4 , 

Invincible Oil. $0 47%- 19 26 6 12.500 1836 2035 1776 20% ment bankers. For this reason no ree- 

Island Oil... . 10 7%- 4 4%yOC~S 35,000 43% 43% 4% 4534 ... ord can be obtained of the total volume of 

100 222 -148 167% 13734 155,000 147% 151% 142% 148% +% sales from day to day to indicate the ac- 

Mid. States Oil. 0 6719-10 = =615K (1 eRe 1S as 5 tivity of any particular stock. Below are 
Ok. Prod. & Refg. 5 S5H- 274 4 3% 4,200 3% 334 3% 314 : Bi f “te 

Pacific Oil 41%%- 35 4114 27% 108,400 36% 32% «035% bid and asked quotations prevailing on 

50 11634- 693% 793% 6434 39,700 734% 69 71% the curb market at the close of business 

2,200 ..... 2636 25 26% --> on the date given; the same quotations 


103 10! 10! ege ° ° . 
8 eo > prevailing in the majority of unrecorded 
274 I78 


Pan.-Amer. Pet. 
Phillips Pet... . No par 441%4- 26% 31% 23% 
Pierce Oil... .. 25 23%- 9 11% 10 1,900 
Pure OilCo.. 25 50%- 29% 36% 31 6,400 
Roy. Dutch,N. Y.. 13.40 1233%-49% 69% 56% 25,900 66% 61% 65 
Shell Transport. £2 90%-33% 46% 38% eee 42% 41 4 
Sinclair Consol No par 4834- 20 25% 19% 44,500 24% 22% 
Stand. Oil, N. J 25 212%-142% 167% 135 1,000 152% 146 
do. pfd.... 100 1133%%4-100% 110 105% 4,800 ; 10734 107% YY ; March 24 1920 
: Lk ae 25 57%- 40 45 38 23,700 425% 41% | Bid Asked High _ 
Tex. Pac. C. & O 10 533%4- 22 3674 19% 35,200 28% 24% 2 
Transcont.Oil..... Nopar 383%4--123% 123% 635% 13,400 9 8 ; Anglo-American. 17 18 31 16 
Union Oi]......... Nopar 38 - 19% 24% 17% 7,500 19% + Atlantic Refg ; 950 1,650 875 
White Oil No par 25%4- 13% 17% 12% 1,000 314 13% 37 +3 3uckeye Pipe 81 83 102 80 
Continental Oil 120 575 530 
Galena-Signal. . 43 46 97 40 
NEW YORK CURB MARKET Illinois Pipe..... 175 178 100 
Ohio Oil 275 395, 265 


transactions: 


CitiesSer.Bkrs.... Nopar 44! 2 3014 26% 3,400 . : : mis 
s ee . 74 34 


Elk Basin. ... 5 1m1%- ; 9% 7% 3,400 teeees ton ae pees 

Federal Oil. . . 5 44%4- 1% 2% 13g 7,000 % ; % ...... Prairie Oil & Gas. ao S| & 
Ciacci Ol... ... 10 51k- 1K 21% 1% 7,200 : ; ; Prairie Pipe..... 200 280 175 

. ? 

Guffey-Gillespie.... No par 39%- 25% 30 9% 19,000 pig spel oo — Se 
Intern. Pet... 18%4- 14 1734 1336 4,400 5: 5M +36 «5-0. Colternte = SS ee 
Merritt Oil 2214-14 13% 11 3,300 , ovate... [a oS 
Midwest Refg.. 190 -128 145 135 600 ibe ‘ Bi S.0O, Kansas 605 750 500 
N. Amer. Oil SSh- 2% 3 1% 1,600 2% 2% S. O. Kentucky 415 485 350 
Pennok Oil 9%4- 4 y 6! 4 “ 1 200 ; ° 3. O. New York.. . 530 460 doo 
sicdine stain ates: Sed ase. ‘ae , 5 -O. Ohio... $60 370 
Salt Creek Prod 2 14%- 11% 9% 4,800 4+% Union Tank Car 115% 68 
Simms Pet 73%- 14 8! 6% 6,900 14 J - Vacuum Oil... 435 275 


PITTSBURGH STOCK EXCHANGE 


Arkansas Nat. Gas. 26,400 7% 107% 
Barnsdall Corp. A 3 No sales reported. UNLISTED SECURITIES 


Barnsdall Corp. B 2 SO ..... 25 : : By Carl H. Pforzheimer & Co. 
Columbia Gas & E. No sales reported. 

Guffey-Gillespie Oil. No par 25% 29% 8,100 12% 12 

Kay County Gas 2% 1 1% 1% 100 1% 1% Par March 24 1920 
Lone Star Gas..... 5%- 23 26 22% 1,482 24% 25% : L Value Bid Asked High Low 


Man. Light & Heat f -~ 48% 53 50 215 50 50% : op eee 
Marland Refining. I 35% 2% 415 2% 2% riZ SRS Gulf OilCorp.....$100 345 355 550 265 
Oklahoma Nat. Gas. 4 30% 24 1,683 24% 25% *2 3 Humble O.& R... 100 193 200 323 230 
Ohio Fuel Oil... . 19 15 No sales reported. Magnolia Pet.. ... 145 153 450 340 
Ohio Fuel Supply. y : 49% 46% 330 48% 49 
Okla. Prod. & Rfg. . 3% 3% No sales reported. 
Paragon Refining.. . 2 28'%- 24% 247% No sales reported. 
Transcontinental Oil No par $ 10% 8 834 
Union Natural Gas 100 117% 119% 116% No sales reported. 
*Ex. dividend. 


MISCELLANEOUS STOCKS 

The following are bid and asked prices ruling at the 
close of business on the date given, on the stock 
markets indicated by reference marks, with high and 

PITTSBURGH CURB MARKET low levels reached so far this year: 

Allied Oil. : 25 13 13 No sales reported. 
Atlantic Pet I 314 3% No sales saan: Par March 24 s 1920 
Bostov-Wyoming. 5 62 300 1 1 Value Bid Asked High Low 
Columbia Synd. if 300 3 3% y 3 t 
Duquesne Oil... 5 i 174 23 1,000 1% 2 3 4 Cities Serv. (a)...$100 237 242 .... «ees 
Gulf Oil Corp. .... 480 360 No sales reported. do. pfd. (a)... 100 66% 67 74 62% 
Homer Union eP ..t. 1.25- .02 500 12 14 Nat. Refg. (a).... 125 3 35 410 355 
Mountain & Gulf. 140 — .80 , Se ae 92 do. pfd.(a)...100 .... 120 126 97 
Mex.-Wyo. Oil. . 1.45-— .35 1,800 ~~ .30 2 eee Paragon Refg. (a). 25 24 27% 24 
States Oil ; 160 30 30 30 be Ge... B26. 0. «5 BOD. ken 96 100% 100 
Salt Creek Cons... 21 — 11 425 Ind'h’ma Refg.(b) 5 oon 
Tropical Oil oa : 23 -— 16 No sales reported. Marland Refg. (b) 5 
Twin City Oil ‘ 30- .04 5 9,500 05 05 1)Cleveland. (b)St. Louis. 


9% 














